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The Facade at the Main Entrance of 
United States Mines and Metal- 
lurgy Building Paris Exposition. 


The facade at the main entrance of the United States 
exhibit in the Mines and Metallurgy Building at the 
Paris Exposition is 162 feet in length. The hight of the 
two main entrance columns is 30 feet and the panels 
between the other columns are about 15 feet high. The 











marble columns, while the balance is treated in a fine 
emery and sand finish, giving a satiny effect which 
is very beautiful. The pedestals and base work 
through the entire length of this facade are exe- 
cuted in iron, fine sand finish and bower-barffed, this 
bower-barff finish being a magnetic oxide of iron treat- 
ment, necessitating the work being heated to a tempera- 
ture of about 1300 degrees in a specially constructed 
furnace, giving the work a satiny, dead blue-black color, 
which is quite attractive. This finish has been used con- 
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THE FACADE AT THE MAIN ENTRANCE OF UNITED STATES MINES AND METALLURGY BUILDING. 


facade was designed and built by the Winslow Bros. 
Company of Chicago. 

The general character of the design is treated in a 
free Italian Renaissance style, more or less liberty hav- 
ing been taken in the detailed treatment, with a view 
of introducing somewhat of a festive character and at 
the same time maintaining dignity and elegance. The 
general effect is certainly best expressed by these two 
latter words, “ dignity * and “ elegance,” with the addi- 
tion of richness obtained by the combination of the real 
Statuary bronze, parts of which are polished, such as 
the slender columns alongside of each of the square 





siderably in this country for fine metal: work, especially 
hardware and grille work. The wrought iron railings 
above the bases, between the columns in the various 
bays, also the very elaborate wrought iron portcullis 
gate in the center and the grille work in the bays ad- 
joining same, are also treated in this finish, the detail 
of this wrought iron work being executed by hand 
throughout; the design has introduced into the various 
parts rich leaves and flowers artistically wrought. In 
the above mentioned bases or pedestals are set panels 
of various marbles and stones, the detailed description 
of which we are not familiar with. The main support- 








ing columns throughout the entire facade and the four 
round columns in connection with the two side entrances 
are also of stone and marble, detailed description of 
which we are also not familiar with. 

The main cornice, as also the bases immediately over 
the pedestals and caps in connection with the clustered 
columns throughout, also all the pilaster columns (the 
square ones), together with the main cornice, the two 
large columns at the main entrance, are executed in 
cast iron, heavily electro plated in statuary bronze metal, 
with ‘fine sand finish, as above mentioned. All the 
modeling throughout this work and the design of the 
ornaments in connection with this facade have been 
made especially and are unique with this facade. 

The eagles over each of the clustered columns on the 
frieze of the cornice and the two large eagles over the 
main entrance are especially modeled for this facade, and 
are very characteristic of our typical bird. The large 
pedestals to the two main columns at the entrance gate- 
way are worthy of special mention, introducing as they 
do the Rocky Mountain sheep, with their characteristic 
horns, giving very much the effect of the volutes to a 
classical cap. The large balls on these columns support- 
ing the eagles are of open hand forged wrought iron 
work, very elaborately designed with leaves and scrolls, 
as also the arch features in the two side entrances. A 
special feature of this facade, we believe, is the intro- 
duction of the State, Territory, Indian and Hawalian 
seals, located as an ornamental feature immediately be- 
low the cornice for the entire length of the facade be- 
tween columns, supported on very artistically executed 
and modeling scroll brackets, which are in turn fastened 
directly to the slender bronze columns adjoining the mar- 
ble ones in each section of the facade. These seals are 
about 14 inches in diameter and have been specially 
modeled by a number of prominent sculptors of Chicago. 
The Winslow Company obtained direct from the Secre- 
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island of Hawaii. A few duplicates had to be made in 
order to fill the required quota to complete the facade. 
there being actually 62 required to complete the design. 
The 11 large balls coming over the clustered columns 
are 20 inches in diameter each and are made of bur- 
nished bronze. 
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tary of State of each State and Territory a late and cor- 
rect impression to work from, so that these seals are ab- 
solutely correct technically and form a very beautiful 
exhibit of bas relief modeling. There are some 56 differ- 
ent models, comprising all our States and Territories, 
together with some six American Indian nations and the 
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MINES AND METALLURGY BUILDING. 


The detail of the modeling in the frieze and the ara- 
besques in the pilasters are very richly designed and 
modeled, and in the center of the arabesques are intro- 
duced features typical of mines and metallurgy and oil 
producing industries, such as hammers, tongs, picks, «c., 
and in the arch entering the petroleum section are also 
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introduced the Roman lamp, as typieal of the use of oil, 
together with implements in connection with this indus- 
try. The American shield ornament has been used a 
great deal in connection with the frame surrounding the 
marble panels and bases, also in connection with the 
smaller bases immediately supporting the clustered col- 
umns, and the modeled leaf work in these smaller bases 
is so modeled as to stand out free from the panel, being 
“ undercut,” as it is known technically. In the caps of 
the square columns are also introduced small circular 
jewels in groups of three, to give variety, color and 
effect. The main entrance gate is built on the portcullis 
principally—4. e., to raise and lower—the counterweights 
being hidden in the two adjoining columns, the intention 
being that this gate be lowered while the exhibit is not 
open and raised in the position shown on the design, Fig. 
1, when the exhibit is open. The collapsible gates have 
been provided for the two side entrances, which will 
fold ap and be out of sight behind the adjoining columns 
when not in use. In considering the technical execution 
of this facade we believe it represents a most consider- 
able development in this branch of the art industries of 
our country. 
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Mining in Mexico. 


Mexico, January 26, 1900.—In treating of a country 
which, at least as to mining, has been so often misrepre- 
sented, it is well to observe at the very outset that Mex- 
ico is to-day one of the safest mining sections in the 
world. Safe, I mean not only for life and property, but 
from the investor’s: point of view. He has a host of 
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hua Railroads are doing much, and will do more in the 
near future, to help the development of this new but 
wonderfully rich district, which is now easily reached. 
The favorable rates of freight and the inducements 
offered by the smelters are causing an influx of miners 
and capitalists, from our Western States principally. 
Gold quartz in paying veins is found throughout Cen- 
tral Sonora and Western Chihuahua, but little was done 
in gold mining in said sections till American prospectors 
showed their permanent value as investments. 

Iron mining is relatively a new industry in this coun: 
try. Nevertheless Chihuahua has a well equipped 
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inineral districts to choose from, be it for gold, silver, 
copper, iron, lead or other metals. Furthermore, the 
laws are liberal and very strictly enforced. 

Silver is and always has been one of the principal 
products of the native mines, and now, with the increase 
of trade in Japan and China, this metal has a good chance 
to improve in value. Most of the old mines of Zaca- 
tecas, Pachuca, Chihuahua and Guanajuato districts 
continue to produce steadily, as many of them have done 
for the last 250 years. But new mines are also being 
opened up by both natives and Americans. The Sierra 
Madre regions of Chihuahua and Sonora are coming 
rapidly to the front as producers of both silver and 
gold. The Central Mexican, Sierra Madre and Chihua- 


plant, supplied from the mines of Sierra del Hierro, Du- 
rango, Mercado and other districts. Bnrique Creel, the 
Rockefeller of Mexico, has with characteristic pluck 
and energy constantly enlarged this plant, till now it 
manufactures steel rails, mining machinery of all kinds, 
as well as agricultural implements. Another large roll- 
ing mill is to be erected at Monterey, Nuevo Leon, most 
of the capital for same ($10,000,000) having already 
been subscribed in feountry. Still, importers of min- 
ing, agricultural an@e@ther machinery have constantly 
increased sales and orders for every section of the re- 
public. So great has this business become that there 
are not sufficient cars at the port of Tampico to move 
the thousands of tons of machinery which have been 





waiting transportation into the interior for a month 
or more. 

The working of the Huntington coal fields in the Rio 
Grande district of Coahuila: and the recent discovery 
of a good grade of brown coal near Mezquiz have helped 
to give an impetus to the manufacturing industries 
here. It is probable that Japanese laborers will be im- 
ported to work these mines, and many of the metal 
mines of Chihuahua, the recent treaty betwen Japan 
and Mexico making it possible to employ large num- 
bers of this intelligent race. In fact, Yoshibumi Murota, 
the Japanese Minister to Mexico, has been studying 
the resources of the land most thoroughly as far south 
as the Isthmus of Tehuantepec, and he believes that 
the mining regions from Sonora southward can be sup- 
plied with Japanese laborers, who will either come via 
San Francisco or direct from Asia to Guaymas, Mazat- 
lan and Acapulco. 

Although there are large numbers of Mexican labor- 
ers, with the increase of wages they are not always 
willing to work ‘steadily, this causing serious loss to 
such concerns as the large smelters at Monterey and 
Aguas Calientes, which employ 2000 or 3000 men each. 
Within the last few weeks the Government has taken 
the matter in hand, and any idlers or loafers found in 
the aforesaid towns are at once sent to work on the 
public roads. This plan is said to be working satisfac- 
torily and many have gone back to the smelters and 
mills, seeking their old places. 

Among the gold and silver properties which during 
1899 paid dividends of over $250,000 each are : Pefioles 
(State of Durango), $1,100,000; Santa Maria La Paz. 
$888,000; La Reina (Chihuahua), $370,500; Esperanza 
(El Oro), $360,000; Hacienda, Guadalupe, $260,000; El 
Alacran, $252,000; Santa Gertrudes y anexas, $250,000. 

The general financial condition is very good. The 
Secretary of the Treasury, Sefor Limantour, shows in 
his last report that the country has a cash surplus of 
over $27,000,000. Mexican bonds are well above par. 
Peace and prosperity go hand in hand all over the land, 
while new roads, new steamship lines and enterprises 
of every kind are being established daily, from the Rio 
Grande on the north to the Isthmus of Tehauntepec on 
the south. 

Labor and capital are, generally speaking, on very 
good terms here, and between the two they have re- 
deened this one time land of revolutions and bloodshed. 
JNO. RIcE CHANDLER. 
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The American Brass Company, formed by consolida- 
tion of the Ansonia Brass & Copper Company, the Coe 
Brass Mfg. Company and the Waterbury Brass Com- 
pany, have filed a certificate, showing that all the recent 
increase of capital, $6,000,000, has been paid in. 
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The Chicago Machinists’ Strike. 


Labor troubles have suddenly broken out in the ma- - 


chine shops of Chicago. It had been expected that 
March 1 would see strikes declared in a number of 
shops, as the demands made by the International Asso- 
ciation of Machinists stipulated that the proposed new 
rules should go into effect on that date. But the men 
in some of the shops evidently became impatient and, 
having ascertained that their demands would be re- 
fused, determined to force the fighting. Strikes were 
therefore declared last week in the machine shops of 
the Western Electric Company, the Siemens & Halske 
Electric Company, Fraser & Chalmers, G. A. Crosby & 
Co., Morgan-Gardner Electric Company, Wood’s Motor 
Vehicle Company, Latham Machinery Company, Weir 
& Craig, Mills Novelty Company and some others. It 
was estimated on Saturday that over 1000 machinists 
were out, the total number in Chicago being estimated 
at 7000. About half of this total belong to the union, 
few shops, if any, having hitherto been absolutely un- 
der union control. But the striking of the union men 
has practically tied up all work in the affected shops. 
If the men win in this fight the union will hereafter 
govern every shop. On this subject the Western Elec- 
tric Company posted the following notice in their shops 
after their machinists had struck : 

“Several labor unions have made a demand upon 
this company that they employ only union men and 
make this shop a union shop. The company will not 
comply with this demand. All employees who continue 
at their work now will be kept in their positions as 
long as there is work for them to do and they do it 
satisfactorily. We do not expect disturbance of any 
sort, but if any.occurs the company will spare no pains 
or expense to protect their employees. No dissatisfac- 
tion whatsoever has been reported to us by any of our 
employees, and if just cause for any exists we are ready 
at all times to consider and remedy it.” 

The employers have decided not to undertake to set- 
tle the difficulty single handed. The questions coming 
up are of such a character and the interests involved 
are so important that they have formed an organiza- 
tion under the name of the Chicago Association of Ma- 
chinery Men and have secured an office in the Fisher 
Building for business meetings. P. W. Gates of the 
Gates Iron Works is president, C. J. De Berard of the 
Tarrant Foundry is secretary, John H. Shanley of the 
Woods Motor Vehicle Company is treasurer and the 
Executive Committee, besides these gentlemen, com- 
prises H. K. McLean of the Link Belt Machinery Com- 
pany, W. J. Chalmers of Fraser & Chalmers, J. J. 
Walser of the Goss Printing Press Company, R. S. Green- 
lee of Greenlee Bros. & Co. and W. I. Babeock of the 
Chicago Shipbuilding Company. The Executive Com- 
mittee has had some conferences with representatives 
of the machinists’. union, but considerable time will 
probably elapse before the differences are settled. 
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Greater Than the Automobile. 
BY"CHARLES W. MEARS, CLEVELAND, OHIO. 


In proportion as bicycles now outnumber horse-drawn 
carriages, so will motor bicycles outnumber motor ¢car- 
riages when both are at the hight of their popularity. 

This statement, entirely unexpected at a time when 
the world seems to regard the motor carriage, or the 
automobile, as its eighth wonder, is founded upon the 
thoughtful opinion of men prominent in the two indus- 
tries of bicycle building and of automobile manufacture, 
and has, beyond the mere expression of a belief, good 
reason for its existence. The statement does not argue 
that motor vehicles are not to enjoy a popularity enor- 
mously beyond the expectation of the casual observer 
of things locomotive, nor does it comprehend in any 
degree the use as a draft wagon of the horseless vehicle. 
Quite on the contrary, it admits the one and leaves 
wholly out of consideration the other; and is meant to 
apply to only the motor vehicle designed to carry human 
freight. 

This vehicle must necessarily have but a limited sale. 
It is primarily the rich man’s equipage and can hardly 
ever be else, for its price, at present prohibitive to the 
average American citizen, will be many years in tumbling 
from its now lofty perch to an approachable figure. Con- 
siderations other than that of first cost, which will limit the 
sale of the passenger automobile to the well-to-do classes, 
are the expenses of running, repairs and housing. It 
cannot be maintained for the proverbial song, nor can it 
be housed in the back hallway, the kitchen or the cellar 
4S are so many of that utilitarian steed, the plebelan 
bicycle. Until a more general knowledge of machinery 
is disseminated the motor carriage in the hands of the 
public will be a frequent repair shop visitor, and its 
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intricate parts and expensive machinery will tax the 
owner’s purse -to no inconsiderable extent, . 

But, despite all this, the horseless carriage possesses 
so many advantages that it will not be compelled to beg 
for purchasers. It is safe to venture the forecast that 
for two years at least no automobile factory in this coun- 
try will be able at any time to fill its orders upon receipt 
thereof, and there promises after that to be a healthy 
demand that will establish the motor vehicle industry 
on a most substantial footing. 

But for the same reasons that the bicycle of to-day is 
the vehicle of the masses, willthe motor bicycle of the mor- 
row prove itself equally popular and useful. It will be the 
bicycle that we already know, but little altered from its 
present form save in the addition of a motor attached 
to the handle bar or suspended from the top bar of the 
frame. It will weigh perhaps twice its present weight 
and will sell at its introduction at not more than $250. 
This price will rapidly be lowered through fighting com- 
petition to a rock-bottom $100, a figure that will appall 
no one. Its motor will doubtless be of the storage bat- 
tery type and shorn of intricacies. Machine and motor 
will be built for rough usage, and one will need to be 
neither a millionaire to buy and house it, nor a mechanic 
to operate it. It will appeal to the masses. No cyclist 
of to-day will be content until he shall possess the “ fly- 
ing machine” of the twentieth century, wherewith he 
may ride the country over at his heart’s content and 
with no thought of his physical limitations. We know 
that the country’s cyclists are a legion to our million- 
aires’ corporal’s guard, considering which, the motor 
bicycle dawns upon us with a future far more promising 
than that held by the more loudly heralded motor car- 
riage, or, as it is more widely known, the automobile. 
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The Officers of the American Steel & Wire 
Company. 


At the directors’ meeting of the American Steel & 
Wire Company, held February 20, the following officers 
were elected: 

J. W. Gates, chairman. 

John Lambert, president. 

Wm. Edenborn, first vice-president. 

1. L. Ellwood, second vice-president. 

. W. Moen, third vice-president. 

. H. Chisholm, fourth vice-president. 

. Clifford, treasurer. 

. P. Alder, assistant treasurer, New York. 

. L. Watson, assistant treasurer, Chicago. 

S. Roberts, secretary. { 

. E. Patterson, assistant secretary, New York. 
. Owen, assistant secretary, Chicago. 

. A. Honecker, auditor. 

CC. A. Vogt, assistant auditor. 

Wm. P. Palmer, general manager. 

Pam, Calhoun & Glennon, general counsel. 

A. M. Crane, assistant to chairman. 

J. S. Keefe, general traffic manager. 

C. L. Miller, general superintendent. 

F. H. Daniels, chief engineer. 

EK. E. Stone, general purchasing agent. 

Chas. T. Boynton, general sales agent. 

H. S. Smith, assistant general sales agent, Chicago. 

I. A. Merriman, assistant general sales agent, Chi- 
cago. 

T. H. Tayior, assistant general sales agent, New York. 

District Managers: 

Charles Ralet, manager,. Worcester. 

H. G. Stoddard, assistant manager, Worcester. 

F. E. Patterson, manager, New York. 

W. H. Rowe, manager, Pittsburgh. 

J. H. Price, assistant manager, Pittsburgh. 

S. W. Tener, assistant manager, Pittsburgh. 

A. T. De Forest, manager, Cleveland. 

Robert Ney, assistant manager, Cleveland. 

J. H. Early, assistant manager, Cleveland. 
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H. W. Waite and A. H. Ranlet, having sold their in- 
terests in, and withdrawn from Richards & Co., incor- 
porated, announce that they have formed a copartner- 
ship under the firm name of Waite, Ranlet & Co., for the 
purpose of transacting a jobbing business in tin plate, 
sheet iron and metals, sheet copper, sheet zinc, wire and 
tinners’ supplies generally. They have secured the store 
and office, SO and 82 Broad street, Boston, Mass. 


United States Consul Robert P. Skinner, at Mar- 
seilles, reports that owing to the short output of the 
Welsh coal mines there is an opening for American coal: 
in France. The present conditions permit of the imper-:. 
tation of 60,000 tons of coal into French ports in..the 
Mediterranean. st cut: 


ts 











A Model Factory Building. 
New Works of Bommer Brothers, Brooklyn. 


The new factory of Bommer Brothers, 257-271 Clas- 
son avenue, Brooklyn, manufacturers of spring hinges, 
may be considered a most excellent type of the so called 
slow burning construction. A strict compliance with the 
building inspection laws and the requirements of the Board 
of Underwriters has resultedin a building upon which the 
insurance premium is 10 cents, which is the least possi- 
ble. This result is attained not only by reason of the 
design and materials of construction, but also by the 
fact that the building is provided with the best ap- 
pliances known for the prevention of fire and for meet- 
ing all danger of its spreading from floor to floor. 

Special attention was also given to the securing of 
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the top of the upper sash is on a level with the ceiling. 


_ The upper two-thirds of each window in the basement 


and the lower two-thirds of each window in the upper 
parts of the building are glazed with prismatic glass, 
which further diffuses the light through the rooms and 
at the same time prevents the employees from having 
their attention attracted by passing objects. 

The accompanying drawings show the principal de- 
tails of construction. The foundations are of concrete, 
upon which rest cast iron shoes supporting the wooden 
posts, which are yellow pine varying from 10 x 10 inches 
in the upper story to 16 x 12 inches in the basement. 
The floor beams are of yellow pine 12 x 14, supported by 
cast iron bearing plates in the walls and by cast iron 
caps at the posts, as shown by Figs. 6 and 7. The floor 
consists of 4 x 6 yellow pine, with a diagonal covering of 
maple 1% inches thick, as indicated in Fig. 3, interlined 
with water proof building paper. 
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A MODEL FACTORY BUILDING. 


great strength, the entire structure being exceptionally 
heavy, and allowance being made in the plans for two 
more stories, which may be erected when needed. The 
building was designed by William Bonner, J. G. Glover 
collaborating. William Bonner also supervised the con- 
struction, and his wide experience in the fire insurance 
building inspection departments and his training as en- 
gineer enabled him to so plan as to achieve the results 
just named. 

The north wall, to the left in Figs. 1, 2 and 3, is pro- 
vided with bearing plates ready to receive girders for 
the contemplated extension of 60 x 100 feet on that side. 
The elevator, store house and washrooms are placed in 
their present location along this wall in order that they 
may be central for both sections of the factory. In the 
same manner the power transmission, or boiler and en- 
gine rooms, are also laid out so that they will be as near 
as possible central to the two sections. 

Next in importance was the matter of light, and in 
order to secure the maximum amount the piers were de- 
signed of great strength but as narrow as possible, the 
windows being 6 feet 8 inches wide and arranged so that 


The power equipment consists of 2 boilers of 80 horse- 
power each, designed to carry 125 pounds, located in a. 
separate fire proof building to the east of the main struc- 
ture, as shown in Figs. 8 and 9. The steam pressure is 
automatically controlled by a system of forced draft 
regulation which permits the burning of soft coal with- 
out smoke. For this purpose a 24-inch tunnel connected 
with the blower, which is located in the engine room, 
leads to the ash pit of each boiler. A 125 horse-power 
Watts-Campbell engine furnishes the power. This is ar- 
ranged so that when the new wing is added the engine 
may be compounded so that a total of 200 horse-power 
may be developed. Power is transmitted directly from 
the head shaft to the main shaft in the basement, and 
then through a vertical drive to each floor. An idler is 


placed on each floor so that the power on any particular 
floor may be stopped without interfering with that of 
any other. The openings through the floors for the 
belts are protected with heavy metal hoods, so that 
there are no openings whatever to permit currents of air 
to circulate. These hoods are also intended to prevent 
the spread of fire. 
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In the plating room a special cement trough, Fig. 10, 
pas been contructed in which all drippings flow, and af- 
ter passing through a settling tank are led to the sewer. 
This trough is covered with loose planking which pro- 
vides for its easy inspection and cleaning. 

A driveway, Figs. 1 and 3, is arranged so that in 
making or receiving shipments the trucks are under 
cover and the sidewalk is left perfectly clear. Under- 
neath this driveway, Fig. 2, is the fire proof vault for 
dies and special tools, the floor of which is lowered and 
arrangements made for flooding the department in order 
to preserve the temper of the dies in case of fire. 

To guard against fire the building is equipped with 
Manufacturers’ automatic sprinklers, wet pipe system, 
supplied from a 10,000 gallon tank placed 17 feet above 
the roof, and from the public water supply at 40 pounds 
pressure through a 4-inch main. A T has been put in 
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are in a fire proof, ventilated vault under the entrance 
steps. 

The plant is lighted by electricity, furnished by a 
dynamo in the engine room, gas being held in reserve 
in case of any break down. 

A complete interior telephone system, embracing 12 
stations, and also the eco-magneto system, having 12 
night watchman stations, have been installed. 


in, 
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The United Verde Copper Company. 


A statement has been issued relative to the business 
done by this famous Arizona copper mine during the 
last year. 

In 1899 the company’s output was 43,290,590 pounds 
of blister copper. Receipts from copper were $5,775,621, 
which figures an average price received during the year 
of 13.3 cents per pound. The total operating expenses, 
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Fig. 2.—Section Front to Rear at North End. 


A MODEL FACTORY BUILDING. 


the main piping in the basement so that the 500-gallon 
per minute Underwriters’ pump may be connected to the 
system. This pump is to be supplied from a 45,000-gal- 
jon cistern, The stairway, Fig. 2, is of metal, with slate 
treads, andall the doors of both elevator and stairway are 
of the fire proof automatically closing type. The wash- 
rooms shown in section in Fig. 2 have cement floors with 
open sanitary plumbing in order that hose may be 
turned on when necessary and all parts thoroughly 
flushed. 

The polishing room is equipped with the latest im- 
proved system for exhausting the dust and refuse, which 
is deposited in the coal bunkers and thence consumed 
With the fuel. 

The elevator machinery is arranged in a specially 
constructed room under foot of stairway, obviating the 
usual disadvantages incidental to this class of machin- 
ery. Gas and water meters, sewer traps and main valves 


including construction, were $2,660,346, and, excluding 
construction, $1,859,236. The gold and silver values ob- 
tained in the. course of mining amounted to $598,538, 
which can be legitimately placed to the credit of operat- 
ing expenses. Excluding construction and precious 
metal values from the operating expenses of 1899, we 
have a net cost of $1,260,688, or 3 cents per pound, a 
figure unapproached by any copper mine in the world. 
This cost of 3 cents per pound includes freight and de- 
preciation, which last year totaled $646,390. The com- 
pany rightly include this construction as an operating 
charge, and with this inclusion (gold and silver values 
deducted) the net operating cost was $2,061,808, or 4.8 
cents per pound. It will also be remembered that all 
construction work was unusually expensive in 1899 by 
reason of the high price of wages and materials. 


_ 
—_ 





The contract for the rapid transit tunnel in New 
York City was signed on Saturday. John B. McDonald, 
the contractor, expects to begin the work of construc- 
tion about the middle of March. 
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The Gardner Eight Hour Labor Bill. 


Iron and Shipbuilding Interests Before the House 
Committee on Labor. 


WASHINGTON, D. C., February 26, 1900.—The iron and 
steel interests through their representatives here are 
vigorously opposing the Gardner eight hour bill, and on 
the 16th instant were accorded a hearing before the 
House Committee on Labor, where the bill is now pend- 
ing. This measure is identical with the bill which 
passed the House in the last Congress, but which was 
abandoned in the Senate after a somewhat eccentric ca- 
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Payson, representing the Newport News Ship Building 
Company and other concerns; Edward J. J ennings, secre- 
tary of the Spaulding & Jennings Company, steel manu- 
facturers, and Captain W. G. Randle, addressed the com- 
mittee in opposition to the bill. There were present sev- 
eral representatives of labor who will be heard here. 
after. Judge McCammon attacked the bill both on the 
ground that it was improper legislation and because of 
the general demoralization of many important indus. 
tries that would follow its enforcement. He said in 
part: 
Judge McCammon’s Argument, 


‘In briefly addressing the committee on the subject 
of the bill limiting the hours of daily services of labor- 
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A MODEL FACTORY BUILDING. 


reer. Readers of The Jron Age will remember that it was 
reported from the Senate Committee on Labor with 
amendments, but without recommendation, and after 
having been recalled by the committee was again re- 
ported with the same amendments and also without rec- 
ommendation. The bill is intended to provide drastic 
measures to be imposed upon any person who-employs 
laborers upon any Government work, whether by con- 
tract or otherwise, and who requires or permits them 
to work more than eight hours in any one calendar day. 
The bill is drawn in such a way as to include every 
character of the work done by the Government, even in- 
cluding the furnishing of supplies, and it is claimed that 
its effect would be to compel all manufacturing plants 
doing any work for the Government to carry on all their 
operations upon an eight-hour basis. 

Judge Joseph K. McCammon, representing the Cramp 
Ship Building Company, the Bethlehem and Carnegie 
Steel Companies and other firms; ex-Congressman L. E. 


ers, Workmen and mechanics employed upon public 
works of, ‘or work done for,’ the United States or any 
Territory or the District of Columbia, it is important to 
state that not until this day have those doing work for 
the United States other than on public works had an 
opportunity of presenting their views before the Labor 
Committee of the House why the proposed legislation 
should not be enacted. 

“The concern of my clients has special reference to 
the use of the words ‘ or work done for the United States 
or any Territory, contract or otherwise, is hereby limited 
and restricted to eight hours in any one calendar day. 
Preliminary to the discussion of the bill I desire to 
state that the opposition of those I represent is not based 
upok any desire that Congress shall not pass an act to 
strengthen the enforcement of the eight hour limitation 
of labor in connection with work upon the public works 
of the United States, the Territories and the District of 
Columbia. Congress, within its authority, at various 
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times has provided that eight hours shall constitute the 
maximum of employment for labor in the Government 


service. 
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Front Wall. 


“ The last statute on the subject of limiting the serv- 
ice of laborers, &c., to eight’ hours, is the act of Au- 
gust 1, 1892 (27 Stat. L. 340), which provides in brief 
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that the service and employment of all laborers and “os 
chanics who are now or may hereafter be employed by 
the Government of the United States, by the District of 
Columbia, or by any contractor or sub-contractor, upon 
any of the public works of the United States; or said 


District, 
hours 


is hereby 


limited or 
in any one calendar day. 


restricted to eight 
A penalty is 


provided for an intentional violation of this act. 
This legislation was plainly such as it was legal for Con- 
gress to enact, as it has full control under the Constitu- 
tion of its own property and in no degree did such legis- 
lation interfere with the private rights of a citizen of the 


United States. 


“It will be noted that the labor treuted of is on the 


public works of the United States. 


The term ‘ public 


works,’ is well understood as meaning all fixed works of 
civil engineers for public uses, as railroads, canals, water 
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FACTORY BUILDING. 


courses, roads, &c., but strictly military and civil works: 
constructed at the public cost. There are other public 
works than those specified, but they all possess the char-: 
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acteristic common to those particularly described. The 
purpose of enforcing an eight hour law on public works 
was within the proper scope of legislative action. The 
subject matter was wholly within Government control 
and the application of the eight hour principle did not 
interfere with any private interest and no citizen suffered 
thereby except possibly the mechanic whose hours of 
wate and probably his wages were curtailed to his in- 


“Now what was the object of the bill passed by the 
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rights and business is permitted to go through without 
an adequate comment, either written or oral, by the com- 
mittee of the House. 

“The present system of employment of laborers and 
mechanics, so beneficial and satisfactory to labor, applies 
equally to private as well as public orders, and any in- 
terference with that system on public orders will destroy 
the system on private orders, to the injury of employ- 
ers and employees. This may be the intention of the 
bill, but certainly it is not conceivable that Congress in- 
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A MODEL FACTORY BUILDING. 


House in the last Congress? It promises—the report 
says—to make the law more stringent in the interest of 
labor, but words are introduced in the bill adding to 
and changing the character of the beneficial legislation 
heretofore enacted by the act of August 1, 1892, and 
by attempting this the domain of private enterprise was 
proposed to be invaded; but it will be noticed that the 
report makes no marked reference to the radical change 
or to the introduction in the bill of the words ‘or work 
done for the United States,’ &c., nor to the second sec- 
tion of the bill, nor do any of the reports of the heads 
of departments or bureaus which were unfavorable to 
the bill.. And this attempted interference with private 


tends to penalize persons or companies for daring to 
enter into Government contracts. It is an effort to en- 
force paternalism in the most objectionable way. Lim- 
ited confiscation might result, inasmuch as those indi- 
viduals or companies who will not contract, in case 
this bill becomes a law, will thus be deprived of legiti- 
mate business and profit and the use of valuable specia!- 
ized plants. 

“Then again, the second section of the bill provides 
that all contracts with the United States shall stipulate 
that no laborer, &c., in the employ of a contractor or sub- 
contractor shall be permitted to work more than eight 
hours in any one calendar day; all this notwithstanding 
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the fact that the product under all contracts except that 
on public works (as hereinbefore defined) does not be- 
come the property of the United States until delivered to 
the United States at the completion of the article con- 
tracted for. This principle was laid down by the Su- 
preme Court in the case of Clarkson vs. Stevens (105 U. 
S. 505). The court held that there is no legal method by 
which the United States could be compelled to take the 
product of a contractor until full completion and accept- 
ance, as no title vested in the United States until these 
precedent conditions were fulfilled. 

“Such an effort as the bill proposes can only have 
one of three results: 

“1, Largely increased cost of products and articles to 
the United States. 

“2. A quasi confiscation of establishments heretofore 
contracting with the Government and refusing to con- 
tract further in the event of such a proposed act of Con- 

ress. 
“a 3. The penalizing of such individuals or establish- 
ments a8 May agree to contract after the passage of 
such an act, by compelling them to adopt the eight hour 
system on their private as well as public business. 

“ The first section of the bill as originally reported to 
the House ended with the language, ‘except in cases 
of extraordinary emergency caused by fire, flood or dan- 
ger to life or property.’ As this language did not include 
a state of war, the further clause was added, ‘ nor upon 
public military or naval works or defenses in time of 
war.’ 

“The history of these clauses shows how extreme 
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cided by the courts to be unconstitutional, as interfering. 
with the personal liberty of the citizen, where such citi- 
zen in so laboring was not interfering with the rights. 
or privileges of any other individual or with the public 
welfare. It should be remembered all through this dis- 
cussion that the public interest is involved in the subject 
matter of the proposed legislation, so there is no justifi- 
cation on that score, 

“Another word only will be added on the merits of 
the bill. The passage of this bill would necessarily de-- 
moralize the work done under private contract. A man- 
ufacturer, in the sharp competition of the present day,,. 
must deliver manufactured articles quickly. He there- 
fore may use his men as he sees fit, with their consent.. 
If he takes a Government contract, however, he can, 
under this bill, only work his men on Government orders: 
eight hours a day, and he will be necessarily forced to: 
reduce the hours of tabor on private orders being filled 
during the same period to eight hours. His competitors 
exclusively in private lines can go on working their 
men ten hours a day or more with certainly better pres- 
ent results. 

“Taking everything into consideration, it is evident 
that the interests of many of the most important manu- 
facturing concerns would be injured by the passage of 
this act. In the world’s competition for foreign trade, 
the cheapest product must secure the market. Any ef- 
fort by Congress to indirectly reduce the hours of labor,. 
as contemplated by this bill, must militate against the 
manufacturing interests of this country, compelling them 
ultimately to do work and produce results at a disad- 
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Fig. 10.—Cement Trough in Plating Depurtment. 


A MODEL FACTORY BUILDING. 


were the demands of labor representatives, inasmuch as 
only by force of circumstances were they willing to add 
the last clause. Having added that clause it is not ap- 
parent why the exceptions should not cover private mil- 
itary or naval works. Then again the exception apply- 
ing only to public military or naval work, the Secre- 
tary of the Navy or the Secretary of War under the 
third section of the bill would make himself liable to a 
fine or imprisonment, or both, if he should contract or 
permit a private contractor to employ laborers or me- 
chanics for more than eight hours in any one calendar 
day even where the exigency was extreme and the life 
and safety of the nation depended on long hours of la- 
bor, although the same Secretary would be within the 
positive permission of the law when directing laborers 
or mechanics on public military or naval works or the 
defenses in time of war to labor more than eight hours 
in any one calendar day. 

“The bill also proposes to interfere with the right of 
laborers, workmen and mechanics employed on the 
work done by private parties for the United States 
other than on public works to work more than eight 
hours in any one calendar day. This restriction is not 
a hardship in connection with Government works, inas- 
much as the Government simply says to its laborers: 
‘We do not want you and will not permit you to work 
more than eight hours a day on the public works, that 
heing the policy of the Government,’ and under this pol- 
icy there is no interference with individual rights. This 
bill, however, will undertake to say to laborers and me- 
chanics in private establishments: ‘If you do one hour’s 
work a day on a Government contract, you shall not 
work more than seven additional hours on private or- 
ders, or, at another time, you shall not be permitted to 
work more than eight hours a day on a Government 
contract.” The attempt of Congress to interfere with the 
free exercise by an individual of his right to labor more 
than eight hours in any one calendar day would be de- 


vantage in competition with manufacturers in other 
parts of the world beyond the paternal control of the 
Congress of the United States,” 


Judge Payson’s Statement. 


Judge Payson addressed the committee, declaring: 
that the effect of the bill would be to bring shipbuilding 
and steel making plants throughout the country to an 
eight hour basis if they desired to have any share in the 
Government work. Such plants would be discriminated 
against in favor of other plants which refrained from. 
giving the Government the advantage of their competi- 
tion for Government work, the result being that the 
United States would ultimately be called upon to foot 
the bill. No matter how large the plant may be it would 
be difficult to carry on Government work in one depart- 
ment and private work in another for the purpose of 
avoiding the logical operation of the law, which would 
be to force everything to the same level. It would be 
impossible to pay a man who worked eight hours the 
same pay as the man who worked ten hours, but at the 
same time if he were only paid eight-tenths of the 
amount you would make friction. Laborers generally 
preferred to work longer hours for more money and 
would go where they could get the opportunity. 

Mr. Payson attacked that provision of the bill which 
limited to eight hours the labor to be done on articles 
contracted for, but not yet delivered to the Government. 
He maintained that Congress had no right to say to a 
manufacturer that he should not labor more than eight 
hours a day upon an article simply because he had con- 
tracted to deliver it to the Government. Congress had 
the right, he thought, to say that upon a public building 
labor should only be employed a certain number of hours 
per day, but the Constitution gave no such power as to: 
merchandise of any description the title of which had 
not yet passed to the Government. Ships, guns, armor 
plate, &c., manufactured for the Government do not 











become the property of the United States until they are 
inspected and thoroughly tested and after a formal ac- 
ceptance. In many cases a great deal of work may be 
done upon a quantity of metal before it is determined 
whether it is to be delivered to the Government or not, 
and under the terms of the bill if this work were done in 
excess of eight hours a day the persons permitting it to 
be done would be liable to the penalties prescribed. 

Continuing, Mr. Payson pointed out that the Dill 
would not only cover labor employed in manufacturing, 
but also in transportation and would make endless 
trouble for the United States in the transportation of 
material, the running of trains, boats, &c. The bill was 
as broad as language could make it, Mr. Payson con- 
tended, and embraced every possible contract that could 
be imagined. Whether he was employed by the piece, 
or by the hour, or by the day, no laborer could work in 
excess of eight hours and the character of his employ- 
ment made no difference, provided he was engaged in 
work for the ultimate advantage of the Government. If 
this was preper legislation Congress might with equal 
propriety step in and say to men working on their farms 
that eight hours should be the limit of their day’s labor. 
Certainly if the farmer was working to supply the Gov- 
ernment under contract he would be amenable to this 
law. 

After Judge Payson had concluded his argument, Mr. 
Jennings spoke against the bill, and was followed by 
Captain Randle, who also opposed it. Hamilton Car- 
hartt, a clothing manufacturer of Detroit, Mich., then 
spoke in favor of the bill, declaring that the eight hour 
day worked well in his business. 

The House Committee on Labor on the 23d inst. gave 
another hearing to the representatives of the shipbuild- 
ers and iron and steel manufacturers in opposition to the 
pending eight hour bill, the provisions of which prohibit 
employment of labor for more than eight hours in any 
calendar day on any work intended for the Government, 
whether by contract or sub-contract. Those present in- 
cluded C. H. Cramp, the well-known shipbuilder; Judge 
Joseph K. McCammon, representing the Cramps, the 
Carnegie, and Bethlehem Steel Companies; ex-Secretary 
of the Navy Herbert and Mr. Micou, representing the 
Union Iron Works, the Bath Iron Works, and other 
firms; Judge lL. E. Payson, representing the Newport 
News Shipbuilding Company; Judge Samuel H. Gray of 
the New York Shipbuilding Company of Camden, N. J.; 
Superintendent Henry D. Booth of the Midvale Steel 
Company, and others. Mr. Cramp first addressed the 
committee: 


c, H. Cramp Discusses the Law. 


“If the proposed action of Congress as outlined in 
this bill were to be taken at the request of the parties 
principally concerned—the employed and their employ- 
ers—its consequences would still be sufficiently grave to 
give pause to every wise and farseeing statesman; be- 
cause violent revolutions, no matter what their object 
may be, are always destructive. But this bill is based 
upon no such joint request of the parties pricipally con- 
cerned. It is not desired either by the great mass of 
those employed or by those who employ. It is framed 
and pushed by a class of men who do not work or em- 
ploy; but who arrogate to themselves the attributes of 
employer and employee alike—we may call them self- 
constituted mediators—and whose sole occupation is 
known as ‘agitation.’ Of course these mediators pre- 
tend to ‘represent’ those who work. They may in a 
certain sense ‘represent’ the sub-agitators who control 
the unions; but I deny they represent the mass of those 
who do honest work for honest pay. 

“Tt is well known that but a comparatively small 
minority of the total mass of wage earners belong to 
unions. No farm labor is included in such organizations. 
Yet under this bill the Government could not contract 
for hay, grain, flour, meat, or any other supply of food 
or forage unless produced by farm labor working ‘ not 
more than eight hours in any one calendar day.’ 

“Tf suggestion be offered that this could be obviated 
by amendment excluding farm labor, then the answer 
would be that such exclusion is a shameless confession 
on the face of the bill itself that it is class legislation of 
the most shameless character. The professional media- 
tors are never satisfied. If they accomplish one thing, 
then, unless they can find something else to agitate their 
occupation is gone. Unless they can make the unions 
constantly believe that they are going to do something 
new, their occupation would be gone and they would 
have to go to work or do worse. 

“Among the coercive characteristics of this bill is 
the fact that it proposes to coerce non-union workmen at 
the behest of those who belong to unions. If any public 
man dares to expose such fallacy or condemn such out- 
rage, the agitators threaten him with political destruc- 
tion through the voting power of the unions. Thus the 
agitators seek to coerce Congress to pass a law to coerce 
workmen who do not belong to unions. It is not neces- 
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sary to speak of coercing those who employ workmen. 
The issue may safely be left as between the minority of 
workmen who are fettered by the unions and enslaved 
a = agitators and the majority who are free from 

* Under the provisions of this bill, which extend from 
contractor to sub-contractor, it would be impossible for 
the Government to buy any of the supplies which it re- 
quires unless every industry furnishing such supplies 
could be compelled to produce them under the restric- 
tions of this bill. Take, for example, any list of supplies 
procured from time to time for the use of Congress 
alone, which is a very small item in the expenses of the 
Government, and it will be readily seen that every arti- 
cle mentioned in such list is the product of an industry 
in whose general business the patronage of the Goy- 
ernment contitutes but an insignificant fraction. Yet 
it would be unlawful under this bill for agents of the 
Government to receive any of these supplies unless they 
had been manufactured by persons working not more 
than eight hours in any one calendar day. Extend this 
to all the other branches of the public service, particu- 
larly in the Department of War, the Navy, the Interior, 
and the Post Office, and it must instantly become appar- 
ent that this biil, if enacted, and enforced as law, would 
at once paralyze all sources whence the Government now 
draws its supplies of material of all descriptions for 
current use, the list ranging in importance all the way 
from battle ships to lead pencils; but this short résumé 
by no means exposes the leading fallacies of the bill. 

“A glance at its text, or an examination of the record 
of debate on it in the last House of Representatives, 
would produce the impression that all work in industries 
patronized by the Government is done by the day, and 
that the existing duration of the working day is ten 
hours, and that the object is to reduce this duration to 
eight hours. The truth is that in almost all branches of* 
industry, great or small, the ‘day,’ as contemplated by 
this bill, has long ceased to be the unit of time used for 
calculating raics of compensation. The almost uniform 
practice in all industries at this time is to use the hour 
as a unit of time for calculating compensation, except 
when the conditions will permit, workingmen and em- 
ployers alike usually prefer the piece work system. 
Wherever piece work is impracticable, and where it is 
necessary to have a time unit, such unit is almost in- 
variably the hour, and pay rolls are made out without 
any reference to the ‘day,’ calendar or otherwise, and 
are based upon the number of hours worked during the 
week, calculated as for the week, and the amount of. 
compensation is in proportion to the number of hours 
worked. 

“From this it will appear that the term ‘day’ as 
applied to working hours, is not used as the unit for de- 
termining compensation, but merely as a measure to reg- 
ulate the difference between normal pay and overtime 
pay. Such are the advantages of the hour system, which 
not only puts the employer and employee on the most 
equitable footing, but it also gives the employee a much 
larger scope of freedom than the day system as former- 
ly used and as contemplated by the bill under considera- 
tion. It will be readily apparent from the foregoing ex- 
position that the effect of the bill upon workingmen en- 
gaged in those industries which are particularly patron- 
ized by the Government would be to place a limit upon 
the matter of hours that they may work out of any 
24, 

“Tt must be apparent that the proposed legislation 
is not in the interest of the men who actually work. It 
has been shown that it is based upon a total miscon- 
ception of the conditions under which industrial work is 
earried on. Instead of guaranteeing freedom of action 
to the workingman, it takes freedom away from him. 
Instead of permitting him to make the best use of his 
time in his own discretion it prescribed limits which 
arbitrarily cripple his skill and deprive him of the free use 
of his time and opportunities. The men who work have 
not asked and do not ask for this kind of legislation the 
effect of which would be to cripple and destroy the in- 
dustries to which the workmen themselves look for em- 
ployment and livelihood. 

“Thus far we have condsidered the effect of the 
pending bill only with regard to the interests of the 
workingmen themselves, and have arrived at the plain 
conclusion that it is not calculated to promote their wel- 
fare. We now come to consider its effects upon the in- 
terests of the Government. With exceptions too trifling 
to be considered, the entire business of the United States 
Government, so far as it involves industry, is done by 
contract. This applies to every Department and em- 
braces the whole range of materials and supplies re- 
quired by the Government for its current use in every 
particular. 

“It has already been pointed out that under the sweep- 
ing provisions of this bill no work could lawfully be done 
for the Government on any other plan or system than by 
day’s work of eight hoursonly. Is it proposed to apply this 
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system to the railroad companies which carry the United 
States mails by contract; to the mines which furnish by 
contract the coal for its steamships and for its other 
uses; to the paper mills which make its supplies of print- 
ing paper and departmental stationery; to the steel mills 
which manufacture materials for its ships of war, or 
make forgings for its artillery or projectiles? And if so, 
and even granting that for the sake of doing business 
with the Government some manufacturers or producers 
might be willing to understake the trouble, confusion 
and expense incident to a double organization, even the 
first and immediate effect of the application of this bill 
would be to add from 25 to 50 per cent. to the normal 
contract price of everything that the Government has 
to buy. 

“As it has already been shown that the bill under dis- 
cussion is calculated to injure rather than help work- 
ingmen themselves, and as it is practically clear that its 
operation, even if it could operate at all, would be to 
largely augment the cost of everything the Government 
has to procure, it would seem difficult to find any valid 
reason for the enactment of such a law. 

“In conclusion I desire to refer to a remark made 
rather parenthetically at an earlier point, to the effect 
that wherever the conditions will permit, workingmen and 
employers alike usually prefer the piece work system, 
&e. I desire to amplify this by saying what must be 
apparent to every sensible man, that piece work, where 
practicable, is the most advantageous of all systems to 
the wage earner; because it gives every man the full 
benefit of any superior knowledge, skill, diligence and 
strength that he may possess; and in many cases men 
operating on piece work will make a day and a half or 
two days’ wages in one; or, if they do not desire to work 
a full day, they sometimes set a limit of their own to the 
amount of work they will do, commonly called a ‘ stint,’ 
and when that has been accomplished they quit for the 
day. 

“This system, I might add, is bitterly and often sav- 
agely opposed by the unions, because it is opposed to the 
fundamental and bed rock theory of their organization, 
which is that all labor should be brought down to one 
common level; that is to say, that a workingman of supe- 
rior skill, diligence, knowledge and power should be 
brought down to the level of the most inferior working- 
man so far as rates of wages and working time are con- 
cerned; or, in other words, to coerce the good workman 
into a condition that compels him to make up at his own 
expense of time and toil for the shortcomings or the care- 
lessness or the inefficiency of the inferior man. This, so 
far as the workingmen themselves are concerned, is un- 
doubtedly the most iniquitous and vicious of all the ob- 
jects of the union plan. The unions for the same reason 
and to accomplish the same purpose equally to what 
is known as sub-contract work in large establishments, 
which is in fact an enlargement of the piece work sys- 
tem. 

“ Finally, the eight hour and ten hour systems cannot 
be made to operate together for mechanical and admin- 
istrative reasons which are self-evident. Every manu- 
facturer knows that any effort to merge the two sys- 
tems or work more than one system side by side would 
end in a destructive failure. The history of great ship- 
building enterprises from comparative small beginnings 
shows one of the most wonderful manifestations of the 
nineteenth century spirit. If, however, in the evolu- 
tion of these enterprises, they had been threatened with 
adverse legislation similar to the bill under discussion, 
no such progress as has been made would have been 
possible.” 


Remarks of Henry D. Booth, 
Hlenry D. Booth, superintendent of the mechanical 


departments of the Midvale Steel Company, then 
addressed the committee. He said that his firm 
was vitally interested in any -proposition that 


affected Government work. At present from 35 to 
40 per cent. of the output of the Midvale plant was 
Government work, consisting largely of heavy gun forg- 
ings, &e. In his opinion it would be impracticable to at- 
tempt to run part of the plant on an eight hour basis, 
and if the bill became a law the company would be 
obliged to install the eight hour system throughout its 
works. Continuing, Mr, Booth made a very interesting 
statement concerning an experiment which the Midvale 
Steel Company attempted with the eight hour system 
which it had put in force experimentally, but which was 
abandoned after three months at the earnest and re- 
peated request of the workmen. The men sent several 
deputations to the officers of the company complaining 
of the eight hour system, emphasizing especially the fact 
that they were able to earn less money and that one shift 
of men was obliged to begin work at midnight. Under 
the ten hour system two shifts were worked very satis- 
factorily and plenty of time was given to clean fires, 
wash up and make ready for the incoming shift. Under 
the eight hour system these preparations had to be made 
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during the time of the shift itself, and the productive ca- 
pacity of the men and machines was thereby materially 
reduced. 

In discussing the difliculty of separating Government 
from commercial work, Mr. Booth said that in melting 
steel especially it could not be determined at the outset 
whether the steel would go into Government work or 
commercial work, as it might prove too hard or too soft 
for thé particular use for which it was intended, and at 
the same time might be excellent for some other use. 
The melting of steel was conducted in a very large de- 
pariment and if placed on an eight hour basis that sys- 
tem would have to be enforced throughout the works, 

“If this bill became a law,” said Mr. Booth, “ we 
would be obliged to decline to compete for Government 
work, even if we were under the eight hour system our- 
selves, becanse we could not contract for raw material. 
The concerns furnishing this material would be obliged 
to refuse to sell us because they would have to go on an 
eight hour basis themselves.” 

Referring to the experiment made by the firm with 
the eight hour system, Mr. Booth said that the output of 


‘an eight hour shift was more than 20 per cent. less than 


that of a ten hour shift, chiefly because the time of clean- 
ing up and other preparations was taken out of each of 
three shifts instead of two shifts per day. Chairman 
Gardner remarked that this was undoubtedly true, as if 
the preparations took a half hour it was clear that 30 
minutes would be a greater proportion of eight hours 
than it would be of ten hours. Continuing, Mr. Booth 
said that nearly all the work was done on a piece work 
basis, which was greatly preferred by the workmen. In 
the steel trade the workmen found themselves able to 
develop and maintain their highest degre of skill for ten 
hours. A longer work day would prove disadvantageous 
and a hardship on the men, but a shorter day simply de- 
prived them of the opportunity of working to a fair limit 
of their strength and skill and thereby reduced their 
earning capacity more than 20 per cent. 

Concerning the piece work basis of employment, Mr. 
Booth said that workmen generally throughout the trade 
preferred it to the hour or day system. If they were 
ambitious it gave them an opportunity to attract atten- 
tion to themselves by the amount and excellence of their 
output, and it opened a way to speedy promotion. Re- 
plying to a question by ex-Secretary Herbert, Mr. Booth 
said that the rejections were less on a piece work basis 
than on time work, as each man strove to turn out ac- 
ceptable work and the total force was therefore working 
co-operatively. The average daily wages of all classes 
of workmen, including day laborers, was $2.09 in the 
Midvale Steel Company’s plant. Yard laborers received 
$1.15 per day for the simplest kind of work, while as 
much as $7.50 per day was earned by men of the highest 
skill, including perhaps 25 employees. From 500 to 600 
men earned from $3.50 to $5 per day. The average per 
diem piece work at present was about $3.25. 

Replying to inquiries, Mr. Booth said that he had no 
personai knowledge of the affiliation of his men with 
unions. The company took no means to find out whether 
the men belonging to churches, clubs or unions, but al- 
ways dealt with them as employees. They had never 
had a strike nor any serious labor trouble of any kind. 
The men were uniformly contented and as evidence of 
their prosperity, Mr. Booth said that the employees of 
the company had established a savings fund which at 
the present time amounted to $17,000. The details of 
making deposits and keeping accounts of this fund were 
cared for by a clerk of the company, who deposited in a 
local bank whatever proportion of wages the men desired 
to save, and the bank books were kept in the office of the 
company where they could always be inspected by the 
men. 

As to changes in rates of wages, Mr. Booth said that 
in 1895 the depression in business forced a decrease of 
from 5 to 10 per cent., but this was restored about 18 
months ago. The average daily earnings had since in- 
creased considerably owing to the receipt of orders, and 
also because of labor saving machinery introduced which 
enabled the men to increase their output. 

The committee then adjourned to meet on March 1, 
when ex-Secretary Herbert will be heard in opposition 
to the bill. W. L. C. 

Os 


The Electrical Lead Reduction Company of Niagara 
Falls have extensive improvements in contemplation. 
This concern are located on the property of the Niagara 
Falls Power Company, and secure their electric power 
from thatcompany. Their present facilities are such that 
they have been turning out about 1 ton of sponge lead a 
day. Orders have been placed with the Westinghouse 
Electric & Mfg. Company for machinery and apparatus 
that will allow the company to turn out about 10 tons of 
their product every day after the plant has been en- 
larged. It is expected that the improvements will be 
completed in about six months. 








The Buffalo Electrically Driven Fan. 


The accompanying engraving illustrates a type of 
electric fan manufactured by the Buffalo Forge Com- 
pany of Buffaio, N. Y. It is driven by a General Electric 
direct connected motor, and both fan and motor are 
mounted upon a cast iron sub-base. This gives a very 
compact and stable unit, and possesses the advantage 
over the arrangement of having the motor mounted in 
the housing, in which case running at high speeds the 
vibrations ultimately cause more or less play, thus de- 
stroying alignment. The fan wheel is overhung and the 
single bearing next to the motor is of the oil ring type 
to secure the positive lubrication which is necessary un- 
der high speed conditions. The absence of a bearing 
on the inlet side is a desirable feature, in that it facili- 
tates pipe connections when the fan is used as an ex- 
‘hauster when handling hot air and gases, as it is desirable 
that they do not flow in direct contact with a bearing. 
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them. A desirabie feature in connection with the brush 
holders is that they are provided with a flexible connec- 
tion to the brushes, thus allowing a free movement of 
the brush in the holder, and avoiding resistance due +, 
imperfect contact. 


-™ 
—— 


Central Pennsylvania News. 





HARRISBURG, Pa., February 26, 1900.—Dullness in 
some places and activity in others about describes the 
condition of the iron and steel industry in this district 
during the past week. All of the mills were in operation, 
and in some cases they were run to their fullest capacity. 
There are enough orders to keep things moving steadily 
during the next few months, but there is more or less 
uncertainty about the period beyond the first half of the 
year. There is no doubt that the top notch prices have 
to some extent retarded production in certain lines. 
There is still going on a process of adjustment, and unti! 


THE BUFFALO ELECTRICALLY DRIVEN FAN. 


The material of the fan blades is heavy steel plate, and 
the spider is of malleable iron. Rigidity is given the fan 
construction by riveting conical side plates to the blades, 
which extend frem inlet to circumference. 

The housing is made in a very substantial manner of 
heavy plates, and where increased stiffness demands 
angle iron braces are used. These fans are widely used 
for electric transformer work, and for this service a 
damper is provided at the outlet of the fan. It is oper- 
ated by a chain from the outside, the object of the 
damper being to regulate the amount of air discharged, 
which in turn fixes the amount of power consumed in 
driving it to a certain extent. These fans have been fur- 
nished both for blowing and exhausting purposes, and 
when used as an exhauster the inlet next to the motor is 
closed with a concave cap fitting closely around the 
shaft inside the housing. The inlet being on the side op- 
posite the motor is an advantage in that the motor is 
thus protected from dust, which would be carried through 
it by inrushing air currents. he motor is built to meet 
extreme variations of load, and is practically free from 
sparking, so that there is no wear upon the commutator 
aside from that due to friction, which, with carbon 
brushes employed for all voltages and sizes, is so slight 
as to be practically negligible. The armature is so con- 
structed that currents of air are constantly circulating 
through the core and windings, thus thoroughly cooling 


bed rock is reached in the matter of prices the manu- 
facturers in this territory expect business to drag a 
little. There have been some heavy shipments from 
several of the plants, and a number of nice orders have 
been booked from distant points. For obvious reasons 
the iron and steel men here do not care to divulge at 
this time the sources of new business. Most of the 
plants in this section have remained outside the large 
industrial combinations, and they have pursued the pol- 
icy of silence with respect to orders where publicity 
could in any way affect their interests adversely. It is 
known, however, that the plants here are booking 
enough orders to make a busy year reasonably certain. 
Prices have shaded off a bit here and there, but for 
the most part are firm. 

During the week all departments of the Pennsylva- 
nia Steel Works were in operation. There was a particu- 
larly heavy output of slabs and blooms. A breakdown 
at the shears of one of the blooming mills limited the 
output of that particular mill for the week. Heavy ship- 
ments were made by the various other departments and 
the blast furnaces are producing heavily. Recently the 
company have been able to accumulate some fuel above 
the daily needs, and iron and ore are also coming in 
steadily. It has been decided to make the new machine 
shop, now under construction, at least 80 feet longer 
than was originally intended. Two large girders, each 
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100 feet long, and two cars of bridge iron were shipped 
Friday, the first to Richmond, Va., and the latter to 
Oleveland, Ohio. There were shipped to Havana, Cuba, 
1500 tons of steel rails for a street railway in that city. 

General Manager McCauley confirms the sale of the 
ruck bar mill of the Central Iron & Steel Company at 
Herr street to the Pennsylvania Railroad Company. He 
says, however, that the alleged terms—$25,000 cash and 
the erection of a new mill of like capacity at the main 
plant—are not correct. During the last week the Cen- 
tral Iron & Steel Company made a large shipment of 
water pipe to San Francisco and shipments of plates to 
other points. 

The output of the tin mills of the Lalance-Grosjean 
Mfg. Company last week was the heaviest in the his- 
tory of the plant in this city. The management here 
seem to have overcome an aggravating breakage of 
rolls. For five weeks the breaks in the rolls continued 
and the difficulty was finally overcome. There is now 
plenty of coal and coke and other supplies, and the 
prospects for a long and successful run are good. 

All departments of the Middletown plant of the Na- 
tional Tube Company are in full operation, and it is 
understood that there will be no suspension of this plant 
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THE AULTMAN 


in the near future. The great demand for pipe of all 
kinds and the nearness of the Middletown: plant to the 
Atlantic seaboard makes the operation of the Middle- 
town plant profitable. 8. 


-_ 
—_ 





The Aultman Rock Crusher. 


The frame of the rock crusher built by the Aultman 
Company of Canton, Ohio, is a solid piece of cast iron 
of sufficient size and weight to absorb all strains and any 
‘tbration caused by the rapid movement of the parts 
contained in it. The crushing movement is obtained by 
ineans of a cam or eccentric shaft contained in bearings 
which are a part of the frame and which actuate a pit- 
inan. The back of the pitman is supported by a roller 
bearing, and the pitman in the course of the motion im- 
parted to it by the revolving cam shaft causes the crush- 
ing die to describe a peculiarly efficient crushing move- 
ment. By heavy T head bolts the moving jaw is attached 
‘0 & member which is termed the toggle. The toggle 
with the die attached is swung from two hanger pins, 
me in each side of the crusher housing, proper relations 
being maintained by two hanger rods containing bearings 
for the hanger pin and the shaft passing through the 
toggle just below it. The movement of this jaw might 
be described as swinging forward as if first hinged from 
the top and then as if hinged from the bottom, but al- 
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ways approximately at right angles with the stationary 
jaw. 

A diagram of this crushing movement was made with 
the use.of a full sized’ model, and showed in the course 
of one revolution of the fly wheel the toggle die moving 
forward along its entire face, but faster at the top than 
at the bottom for one-fourth revolution; then moving 
faster at the bottom than at the top during the next one- 
fourth revolution; then receding or drawing back for a 
fraction of a revolution, and the entire face of the die 
moving forward during the last part of the revolution. 
The crushing movement is pratcically a continuous one 
and is free from a dead center. This regularity of move- 
ment is so uniform and continuous that the material be- 
ing crushed appears to settle down and go through the 
crushing chamber without stopping or pausing for an 
instant. Since the crushing movement is always at a 
right angle with the stationary die no stone ever gets 
out of the crushing chamber until reduced in size. The 
movement at the top of the crushing die is greater than 
at the bottom, which insures the stone being crushed 
to an even size. The size of the product is regulated 
by the number of plates back of the stationary die. The 
backs of the dies are planed and set on beds of zinc. 








ROCK CRUSHER. 


Between the zinc and the die is placed a sufficient num- 
ber of steel plates to reduce the opening at the bottom of 
the crushing chamber to the desired size. 

As will be noticed from the engraving, the wearing 
surfaces on the pitman and die toggle are provided with 
steel bushings which can be renewed easily when worn 
out. The manner of fastening the reversible dies is such 
that either can be taken out without disturbing the 
other. The lower ends of the dies will wear out first, 
but before being worn smooth should be reversed. The 
nuts on the principal bearings are provided with a lock- 
ing device, which prevents them from coming loose. The 
spout conveying the product away from the crushing 
chamber is of heavy sheet steel and of such size and 
shape that no material is wasted. The various sizes 
of these crushers are built on the interchangeable plan. 


—— 
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The Girard Iron Company, operating Mattie Furnace, 
at Girard, Ohio, will soon manufacture their own coke. 
W. H. Warner of Cleveland, Henry B. Shields of Girard, 
have secured an option on 110 acres of coal and 162 acres 
of surface near Smock, Pa., the price paid being $69,000. 
The purchasers are the principal stockholders in the Co- 
lonial Coke Company, being the name under which the 
new coal tract is to be developed. The contract has al- 
ready been let for the construction of 50 bee hive ovens, 
work on which is now being prosecuted. 








Inspection Records of the American Tool Works 
Company. . 
A very complete system is in use at the works of the 


American Tool Works Company, Cincinnati, for keeping 
track of every machine passing through the establish- 
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Fig. 1.—First Record, 





The AMERICAN TOOL WORKS CO., Cincinnati, U. S.A. 
. Inspection Record of Lathes. 
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Fig. 2.—Lathe Record, 
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1. It merely bears the name and the number of the 
machine, shipping direction and dates of receiving and 
delivering. Fig. 2 shows a complete record of a 16 inch 
by 8 foot lathe. This provides space for the name of the 
foreman under whom it was erected, the name of the 
mechanic who aligned it, the name of the inspector, the 
packer, the date of shipment, and to whom shipped. Fol- 
lowing this is a record of all of the tests made of the 
lathe, these dimensions all being in thousandths of an 
inch. These, of course, give the variations from absolute 
accuracy of the parts mentioned. 

Fig. 3 is what might be termed a check for shipping. 
It contains all of the parts of a style “‘ A” friction coun- 
tershaft for a 16 x 8 standard lathe. These parts are 
assembled, packed for shipping, and signed by the one 
making the examination. 

The fourth card is an inspection record of a No. 6 
serew machine, and contains all of the tests made of all 
of the parts. While all of these cards are extremely 
simple, they provide records of the greatest value in 
ease any fault is found with the machine after delivery. 
They show exactly what the variations were after the 
machine had been erected at the works of the builders. 
Subsequent statements disagreeing with these can sel- 
dom be substantiated. 


_— 
—— 


The Development of Russian Industries. 





The Russian Ministry of Finance has published re- 
cently a comprehensive report showing the increase in 
Russian manufactured products for the year ending De- 
cember, 1897. According to this report it appears that 
80 per cent. of all manufactured products come under 
four heads—viz., textile industries, articles of food, min- 
ing and metals. The other branches of industry are but 
poorly developed. During 1897 the textile industry was 
carried on in 4449 mills, which employed 642,520 hands, 
and turned out goods to the value of 946,296,000 roubles. 
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“2 “2... Inch drop hangers and boxes. 
yt Shaft. / 7/2 O~— 
A .&.. Step cone pulley. UG. 
,2 Friction pulleys, /.4- .inch diameter, 4LE snon face, No. 


1 
-2 Friction casings and 2 screws, . » . . - tea 3 
v2 Friction band stubs and 4 screws, . ’ . . No. 3 
-2 Friction bands, . : an ‘ . s was 
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The above parts of Friction Countershaft have been securely packed and 
shipped with the above machine. Please check up the same carefully accord- 
ing to this list. Should any of the parts be found missing, fill out the follow- 
ing blank and return to this office at oncé, as no claims will be recognized 
unless made within 10 days from receipt of machine, and must be 
accompanied by this list. 

THE AMERICAN TOOL WORKS CO. 
On examination, we find the following parts missing: 








Fig. 3.—Countershaft Record. 


INSPECTION RECORDS OF THE AMERICAN TOOL WORKS COMPANY. 


ment. The method embraces both old and new work 
and is complete in every detail. Further than this, the 
records themselves, by means of card indexes, are easily 
available at any time, so that the inspection record of 
any machine can be quickly obtained ff required. We 
herewith reproduce several of the cards. 

The first record concerning the lathe is shown in Fig. 


The great increase in this industry is well shown by 2 
comparison with the figures for the year 1887, when the 
mills numbered 2847; the workpeople. were 339,178 in 
number, and the value of goods produced was 463,044,000 
roubles. In regard to articles of food the increase in 
these ten years were as follows: Producing centers rose 
from 14,508 to 16,512; the value of the products rose from 
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875,286,000 to 648,116,000 roubles; and the number of 
workers engaged from 205,223 to 255,357. In the iron 
and steel industries the works increased in the same pe- 
riod from 1377 to 2412; the output from, 112,618,000 to 
310,626,000 roubles; and the workmen from 103,300 to 
214,311. In 1887 there were 2656 mines and mining 
works, and in 1897 they had increased to 3412; the out- 
put rose from 156,012,000 roubles in 1887 to 393,749,000 
roubles in 1897, and in the same period the number of 
workmen employed had risen from 390,915 to 544,333. 








The AMERICAN TOOL WORKS CO., Cincinnati, U. S. Ae 
Inspection Record of s 
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Fig. 4.—Screw Machine Record. 
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The development of single branches of industry during 
the decade in question is shown clearly in the report by 
means of average tables of percentage. Thus the produc- 
tions of the mining industry increased at the yearly rate 
of 11.2 per cent. in comparison with their sum total; the 
chemical industry, at the rate of 10.7 per cent.; the tim- 
ber trade, at 9.3 per cent.; iron and steel, at the rate of 
8.4 per cent.; ceramics, at 8 per cent.; and textiles, at 7.8 
per cent.; and paper shows the lowest rate, being only 
3.2 per cent. It may be remarked, in conclusion, as 
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showing the scanty attention bestowed on husbandry 
by the Russian Government, that the preparation of ani- 
mal products rose at the rate of only 4 per cent., and the 
production of articles of food at but 1.7 per cent. Russia 
is slow to grasp the fearful lessons of the recent famine 
years. 


-_— 
ee 





Laboratory Notes.* 


BY J M. CAMP, DUQUESNE, PA. 





If apologies are required for the following notes mine 
lie in the fact that they are detailed descriptions of some 
methods of analyses, partly new, that have stood the test 
of time and practical operations. They include a method 
for determining phvuspborus in coke and coals. the deter- 
mination of phosphorus in ores, pig iron and steel con- 
taining arsenic, and the determination of alumina as 
phosphate in ores and blast furnace cinder. 


Phosphorus in Coke and Coal, 


One of the requirements of the laboratory over which 
the writer has charge is the determination of the ash, 
sulphur and phosphorus each day in an average sample 
of coke from all furnaces of the previous day’s consump- 
tion. The fusion of the ash, consisting as it does of about 
50 per cent. silica, 30 per cent. alumina, and containing 10 
per cent. sesquioxide of iron, with other bases, and its 
final evaporation to dryness to separate silica, is at best a 
tedious process which cannot be safely hastened, with the 
result that the time of the analysis is unduly prolonged, 
consequently the following scheme was evolved, yielding 
excellent results in the minimum of time: 

The sample of coke, partly dried and ground to pass 
through a 40 mesh sieve, is delivered to the laboratory by 
the sampler on the afternoon of the day on which it is 
taken. This is dried at 100 degrees C. for one hour and when 
cool 5 grams are weighed off into a 1%4-inch porcelain 
crucible. This is left in the muffle furnace over night, 
and in the morning the lump of ash and any particles 
adhering to the crucible are transferred to a 30 c. cm. 
platinum crucible, mounted on a platinum tripod. About 
5 c. cm. of dilute hydrochloric acid are now added, 1 acid 
to 2 of water, and about 10c. cm. of hydrofluoric acid, and 
the crucible and tripod are placed directly on the top of 
the chimney of an Argand burner, and the flame so regu- 
lated that the solution will not boil. In from 20 to 80 
minutes the solution is to dryness, and dried to drive off 
the last traces of hydrofluoric acid, but not baked, as this 
would render some of the bases insoluble in the dilute acid 
to be subsequently used. When cool about 15c. cm. of 
the same dilute hydrochloric acid are added’ and the 
crucible warmed until all is in solution. The contents of 
the crucible are now transferred to a 12 cm. iy cere 
dish, and 5c. cm. of strong nitric acid added. The bulk 
of the solution, now aggregating about 75 c. cm., and the 
solution boiled for one or two minutes, it is now filtered 
to remove any possible traces of silica or unconsumed 
carbon into a 16-ounce flask. The treatment now is the 
same as that previously described before this society 
(Foot note, vol. XI., p. 251)—viz., the addition of 25 
c. cm. of strong ammonia, and then strong nitric acid 
until the precipitated iron and alumina are just dis 
solved, and 5c. cm. in excess. making a total of about 
25 ¢. cm. strong nitric acid. The solution is brought to 
85 degrees C. and 75 c. cm. molybdate solution blown in 
by aid of a pipette. The solution is kept agitated for 
about five minutes, and it is then filtered through a 
weighed filter paper that has been dried at 115 to 180 de- 
grees C., and weighed between watch glasses. The pre- 
cipitate is washed with a 2 per cent. solution of strong 
nitric acid, dried at one hour at above temperature and 
weighed between watch glasses, and 1.63 per cent. of weight 
is taken for phosphorus. In the case of coals the treat- 
ment is exactly similar, excepting that the coal is usually 
coked in a Jarge platinum crucible, and then, to save the 
platinum crucible from the protracted heating, the coke 
1s transferred to the porcelain crucible for complete com- 
bustion, preferably over night. 


The Determination of Phosphorus in Ores, Pig Iron 
and Steel Containing Arsenic. 


The exact determination of phosphorus in an ore, par- 
ticularly a manganese ore, coming as they do from all 
quarters of the globe, a pig iron or steel containing 
arsenic, although not an every day occurrence, still a 
method is very desirable wherein at some stage of the 
analysis the arsenic can be eliminated witbout a marked 
change in the essential details of the regular phosphorus 
determinations, and without prolonging the time of the 
analysis beyond that of the regular routine work. 
Numerous experiments have been made by the writer 
along these lines, mainly in the attempt to reduce the 
concentrated ferric chloride solation to the ferrous state, 





* Read before the Chemical Section of the Engineers’ Society 
of Western Pennsylvania. 
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and then volatilizing the reduced arsenic, but without 
marked success, until, acting on the suggestion contained 
in a peper by E D. Campbell (Foot note Journal Ana- 
lyticai Chemistry, Vol. VII), descriptive of seme experi- 
ments made by his students using oxalic avid as the 
reducing agent, and with the meager details there given, 
the following scheme was tried, yielding excellent results 
up to 1 per cent. arsenic. The method for ores only will 
be given. Its application to pig iron or steel will be 
readily seen: 

Five grams of the ground and dried sample are 
weighed off into a 12 cm. porcelain dish with watch glass 
cover and 450 c. cm. of strong hydrochloric acid added, 
and the solution boiled gently for about 30 minutes. It 
is now diluted with sufficient cold water to prevent cut- 
ting the filter paper, and filtered into another dish of the 
same size. This solution will contain a)l the arsenic in 
the ore not volatilized, and is placed on the steam bath to 
go to dryness over night. The residue is burned and 
fused with the mixed carbonates and the fusion allowed 
to harden around a platinum rod. The crucible is now 
warmed and the greater bulk of the fusion removed on 
the platinum rod. This, while still hot, is placed in the 
dish with cover, in which the ore was originally dis- 
solved, and containing 10 ori5c.cm of water. Dilute 
hydrochloric acid is added to the crucible and warmed, 
and this process is repeated until all signs of the fusion 
are removed, and added to the dish containing the fusion. 
All excess of strong hydrochloric acid is now added to 
dissolve any of the remaining fusion, and this dish is 
placed with the other on the sand bath. In the morning, 
to the dish containing the dried mass from the original 
filtrate, 2 grams of pure oxalic acid are added and 50 
c. cm. of strong hydrochloric acid, and the solution, with 
watch glass cover, evaporated to dryness by hard boil- 
ing. but not baked. When cool add 380 c. cm. strong 
hydrochloric acid and evaporate to first appearance of 
insoluble ferric chloride. Remove from the light and 
add 10c. cm. strong nitric acid when the violent action 
has ceased. Warm until all is in solution, dilute with 
cold water and filter into a 16 ounce flask, using 2 per 
cent. nitric acid tor washing. In the meantime, to the 
dish containing the fusion dilute hydrochloric acid is 
added just sufficient to moisten, and enough hot water to 
dissolve the chlorides. This is warmed until all is in 
solution but the separated silica and filtered into the 
same flask with the original filtrate. The phosphorus is 
now precipitated as above described for phosphorus in 
coke. 


The Determination of Alumina as Phosphate in Ores 
and Blast Furnace Cinder. 


Among some of the advantages of precipitating and 
weighing alumina as phosphate over the hydrate precipi- 
tation are in ores, where with the latter method the iron 
and alumina are weighed together, the iron being finally 
determined by solution of the precipitate and titration, 
or preferably titration in another portion of the same 
sample. All the errors of the entire manipulation are 
thrown onto the alumina, the lesser dog, while in the 
phosphate precipitation the alumina is determinéd ina 
separate portion, and is responsible only for its own 
manipulative errors In blast furnace cinders, to deter- 
mine the alumina, the laboratory’s daily task, the deter- 
mination of the iron is entirely obviated, most furnace 
managers being content to receive the silica and alumina 
in each day’s cinders, counting the balance as bases, with 
a full analysis at regular stated intervals. The iron not 
being an essential component of the cinder, its deter 
mination in a cinder of a norma) working furnace, where 
it is little more than a trace, is useless, while with an 
abnormal working furnace, where it may be high, the 
manager has something else on hand to worry him of 
much more importance. The filtration and washing of 
the phosphate precipitate are also much faster than the 
hydrate precipitate. This statement applies particularly 
to vinders, where the large amount of alumina apparently 
coagnilates the separated sulphur and the preciptate set 
ties rapidly, leaving the supernatent liquid practically 
clear and readily decanted. in ores where there is much 
less alumina, wore free sulphur is in suspension, with a 
partial clogging of the filter, but not aggravating. One 
disadvantage of the phosphate method is that there is no 
end point to the washing of the precipitates, it being 
shghtly soluble in the wash water, and after the tenth 
washing shows a fairly uniform volume of phospho- 
molybdate precipitates in equal volume of the successive 
hitrates up to the twentieth washing, on testing with 
molyhdate solution. Tae addition of acetic acid and 
ammonium acetate to the wash water yave a slightly 
greater weight on a slag of known composition, but still 
showed the phosphate in the filtrates up tu tne twentieth 
washing Itis important that the precipitate he washed 


thoroughly; otherwise the platinum ware, if used, will 
suffer 

The method as used on ore and cinders will be given, 
and 1s as tollows: To the cold hydrochloric acid filtrate, 
diluted to about 400 c. em, trom the silica of 1 gram of 
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ore or cinder, in a No. 5 beaker, add 30 c. cm. of a 10 per 
cent. solution of ‘ammonium phosphate and then ammonia 
until faint permanert precipitate is formed. 1.5c. cm. 
of strong bydrocbloric avid is now added, and for ores, on 
account of the greater bulk of iron present, 50 c. cm., 
and for cinders 30 c. cm. of a 20 per cent. solution of 
sodium hyposulphite. The beaker is now placed over the 
light and heated just to boilimg Now in the same 
graduate measure off 8 c. cm. of strong acetic acid and 15 
c cm. of a 20 per cent. solation of ammonium acetate, 
and add to the builing solution and boil ten minutes. If 
the latter is added before the solution is boiling or near 
the boiling point the precipitate will be flocculent and 
difficult to filter. Remove beaker from the light and 
allow precipitate to subside. Decant clear solution and 
wash precipitate onto the filter, and then wash ten times 
with hot water. Transfer precipitate to platinum cruci- 
ble without lid and place in front part of the muffle. 
When papers are charred transfer to hottest part of 
muffle till burned. Cool and weigh. 41.85 per cent. of 
weight is alumina. 


_ 
i 





The Crowe Mechanical Stoker. 


A new style of mechanical stoker that has novel feat- 
ures is being installed in the first of the American Steam- 
ship Company’s 500 foot vessels, now being completed at 
Cleveland. Four of these ships are under construction 
under charge of A. B. Wolvin of Duluth, and are to be 
in the ore trade for the American Steel & Wire Company. 
They are the largest ships by some 20 feet length and 
2 feet depth that have yet been built for the trade of the 
great lakes, and they are being fitted with the latest ap- 
pliances for economical running and stability. 

The fireroom equipment of these ships will consist of 
Babcock & Wilcox water tube boilers furnishing steam 
at 250 pounds pressure to quadruple expansion engines of 
great power. Furnaces are to be of the new style Crowe 
automatic stoker, invented by Chief Engineer Crowe of 
the Daisy Milling Company, Duluth, Minn., and built by 
the Northwestern Supply Company of Duluth. Two 
double sets of these furnaces will be put in each of the 
four ships. Mr. Wolvin a gd ago put into the steam- 
ship ‘* Pennsylvania,’’ which he was then building, a 
stoker that was quite fully described in The Iron Age at 
the time. The principle of automatic stoking was so - 
satisfactory that contracts have been made with the 
Northwestern Supply Company for the equipment of these 
four ships, after long examination of a machine in use at 
the mill of the Daisy Company and after exhaustive tests 
of evaporation and fuel consumption. The furnaces to 
go into these ships are to be arranged for forced draft 
and they are the first in the great lakes to make use of 
this adjunct. The difficulty of maintaining the high 
pressure required when running with the wind has been 
such that it is believed the use of forced draft will be 
a distinct advantage. 

These furnaces are so arranged that the grates steadily 
and constantly move from the front of the furnace toward 
the rear at such speed as may be desired, the rate being 
governed absolutely by the operator. The grates are 
connected at each side of the furnace to endless chains 
that pass around sprocket wheels at both ends of the fur- 
nace, and these wheels move as impelled by a small inde- 
pendent engine. As the grate bars reach the rear end of 
the furnace and drop down to move to the front again 
all ashes fall off and are removed, and as the bars come to 
the front and move up for the feed of coal they present a 
clean surface. It has been found possible to burn a class 
of waste fuel that is very hard to consume in other fur- 
naces, and the consumption of fuel is strong and constant. 
Owing to the steady feed and the construction of the fire 
brick arch the furnaces are practically smokeless, and the 
combustion is quite perfect. : 

One of these furnaces bas been applied to an electric 
light works at Duluth, another is being installed at the 
Adams mine of the Lake Superior Consolidated Iron 
Mines, the six ships of the Pittsburgh Steamship Com 
pany (Carnegie) are being arranged so that they may be 
fitted later, and the Northern Steamship Company figure 
on adopting them for their two fine passenger sbips, 
** Northwest ’’ and ‘** Northland.”’ 


_ 
—— 





The Sessions Foundry Company, Bristol, Conn., 
have secured a renewal with the city of Boston of their 
contract for supplying with iron Castings the water and 
sewer dcpartmeuts of that city. 


A new law has been passed in Brazil, to go into effect 
on July 1 next, prohibiting the importation of goods 
manufactured abroad, bearing labels wholly or partly in 
Portuguese. 


Two of the four Black Plate mills of the plant re- 
cently leased by N. & G. Taylor Company, at Cumber- 
land, Md., were started last week, employing 60 men. 
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American vs. British Workmen. 


An “ occasional correspondent” of the Engineer, who 
has “on more than one occasion acted as commissioner ”’ 
for that paper in the United States, attempts to explain 
the differences between American and British workmen, 
and gives his reasons for the varying conditions. The 
fiercer energy of the American workman and his ability 
to do more in a certain time are attributed to the climate, 
food and social surroundings. The dry atmosphere, as 
compared with that of England, is mere invigorating, 
the result being that a man is stimulated to greater activ- 
ity, both mentally and physically. There “is more elec- 
tricity in the air.” This would seem to be borne out by 
the fact that the average foreign mechanic works with 
more vim in this country than he did at home. The con- 
verse of this is also true; the American mechanic trans- 
planted to Europe promptly loses a portion of his energy 
and becomes like his neighbors. How much of this is 
to be attributed to the climate and how much to environ- 
ment and the silent influence of those around him cannot 
be estimated. 

Meat three times a day supplies the fuel, while the 
“climate causes a desire for it so underdone”’ as to repel 
the newly arrived Britisher. This, says the writer in 
question, serves the purpose for a time, but in middle 
life the workman becomes nervous and dyspeptic, and 
is compelled to make way for others who are entering 
the road he has just traversed. Since the apprentice- 
ship system is not viewed with much favor, the writer 
thinks that the necessary replenishing of the ranks must 
be from the Old World in the shape of ready made, full 
grown workmen. The writer further states that the fin- 
est examples of artisans in American shops are those 
who learned their trade in Europe. It would be inter- 
esting to know just where the commissioner was acting 
when he found this lump of information. The vast 
majority of foreigners in this country are employed at 
manual labor, which requires a trained back and not a 
trained head. The skilled mechanic in every large in- 
dustry is the born and bred American. 

“The workman is ambitious. ‘There is no place, po- 
litical or social, to which he and his children may not 
aspire. Non-productive society is a growing element 
here, but it has not attained the importance and influ- 
ence which it has so long held abroad. Here the man 
works and is not ashamed to let the fact be known. The 
man and his employer are equal, and the writer justly 
observes that “the absence of such class distinction 
does leave a clearer field for the very best of the work- 
ing classes. Whatever may be the drawbacks of a re- 
public, and of the almost entire absence of veneration or 
respect for tradition which prevails in America, a cer- 
tain feeling of self respect is engendered by social equal- 
ity, which is wanting among the artisan class here, and 
this self respect stimulates ambition and is so far for 
the geod of the community.” 

We caniot agree with the statement that the use of 
automatic tools, while they may be for the good of man- 
kind and the profit of the manufacturer, “ tend to abol. 
ish the race of skilled artisans and to concentrate the 
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mechanical engineering skill of a country into the hands 
of a limited class of designers.” This conclusion is far 
too sweeping. The man who works at one machine all 
his days becomes an automaton. But the man who 
labors in a shop tilled with different tools of the highest 
grade is taking the best kind of a course in engineering. 
The man dull enough to become an automaton and a 
part of the machine he operates would never have 
amounted to anything anyhow. He found his level 
when that machine found him and he never thought of 
looking higher. The majority of American mechanics 
selected the trade because of a liking or aptitude for it. 
They are interested in learning all they can of it, because 
they take to it naturally and because they know that in- 
creased knowledge brings advancement. 

* An engine fitter, machinist or pattern maker in Phil- 
adelphia must have his lavatory, his locker and towel.” 
He has thein because the American manufacturer has 
found out that it pays for him to provide every conven- 
ience for his men. He knows that the man who is 
cleanly in his habits will do more and better work than 
the man who is slovenly and loves filth. Further, he has 
ascertained that he can train his men to be neat. Some 
think the use of soap and water so essential (solely from 
the financial or money making aspect) that the closing 
whistle sounds five to ten minutes before the hour in 
order that the men may use the facilities furnished dur- 
ing the time of the employer. 


—_— 
—— 





Charcoal Pig Iron Regaining Favor. 


The revival in the demand for Lake Superior charcoal 
pig iron and the good prices now ruling are not merely 
accompaniments of the general prosperity. They are not 
due alone to the fact that the supply of coke pig iron was 
barely equal to the demand for the greater part of last 
year and that anything in the form of pig iron was 
eagerly taken by hungry consumers. The better trade 
in charcoal iron is also due to the gradual return of many 
malleable casting munufacturers to the use by preference 
of that class of material. When all prices were extreme- 
ly low, and makers of malleable castings professed to be 
thoroughly satisfied with results obtained from the use 
of coke iron, the future of the charcoal iron producer 
looked most unpromising. Unless a charcoal furnace 
could turn out its product at a cost close to that of coke 
iron, it appeared to be doomed to idleness and decay. 
As few of them were able to endure such a strain, it 
seemed at one time as though the fingers of one hand 
would be more than enough to count the number of 
furnaces sure to continue in the business of making Lake 
Superior charcoai iron. But quite a transformation has 
occurred of late in this branch of trade. Old furnaces 
that had long been regarded as abandoned are again in 
blast and others are being prepared for operation as 
rapidly as possible. The coming year promises to see a 
very substantial increase in the output, and from pres- 
ent indications it will be needed. For some time the 
supply of coke iron for malleable purposes has been short 
because of the demand for Bessemer pig from the steel 
works, and the malleable foundries would. have been 
obliged to turn to the charcoal furnaces for at least part 
of their supply. But as favorable or unfavorable forces 
develop in couples, if not in greater number, so it hap- 
pens that just at this time a distinct tendency is seen 
among the malleable concerns to prefer charcoal to coke 
fron. This has proved to be especially the case with 
makers of small malleable castings, yet even those who 
turn out drawn bars and other large sized malleables 
have. in certain instances, manifested the same disposi- 
tion, using at least half charcoal and half coke as a 











mixture, giving more satisfactory results than all coke, 
as used up to a short ume since. The great growth in 
the production of malleable castings offers the producers 
of charcoal pig iron an increasingly attractive field. 


_ 
— 


The Greatest Producer of Coal. 





It is not so many years since that the world, incredu- 
lous at first, realized that the United States had stepped 
to the first position as a producer of pig iron and steel, 
which we now occupy unchallenged. There are indica- 
tions that we shall enter the new century with the record 
of being the largest coal mining country in the world, 
with all which that implies as the ranking industrial 
nation. 

How rapid our progress has been and how close we 
came even in 1898 to attaining the position of the first 
is shown in the following table, which gives the official 
statistics collected by E. W. Parker of the United States 
Geological Survey: 


The Coal Production of the United States and Great Britain, 
United States. Great Britain. 


Year. Gross tons, Gross tons. 
RR Te Ty 32,863,000 110,431,192 
Diiknnesvetanne@eeethosy> ...- 46,686,000 133,306,485 
See 63,822,830 146,969,409 
BEND 00600 cece scscesdthtoenccccese cece 99,069, 216 159,351,418 
cates ser Nebedees fon whine 140,866,931 181,614,288 
a eet” 172,426,366 189,661,362 
PB ane pene0ss pine ne b80000s66000900088 171,416,390 195,361,260 
NT .. 178,769,344 202,129,931 
BD. nncnbepbebeeeebsanseess Obspanbue 196,405,953 202,054,516 


It will be observed that 30 years ago Great Britain 
produced more than three times the amount of coal that 
we did. In 1883 we first crossed the 100,000,000 mark, 
when England had come up to 163,000,000. In 1898 only 
about 5,500,000 tons separated the two countries. 

While the official statistics for 1899 have not yet come 
to hand there is not the shadow of a doubt that our out- 
put overtopped theirs. During the coming decade there 
may be isolated instauces when during dull times we 
may fall back, but it is quite sure, considering the rate 
of progress, that we shall steadily draw away from our 
insular rivals. 





CORRESPONDENCE. 


A Reply from Schuchardt & Schuette, 


Yo the Editor : From the letter of the Newark Ma- 
chine ‘tool Works in your last week’s journal we see that 
they are apparently not satisfied with our statement 
that we have had nothing whatever to do with the al- 
leged sales of other makes of machines like those made by 
them, which their foreign agent had reported to them. 
We flatter ourselves that the reputation of our firm is 
such that nobody has occasion to doubt our word, and 
to go further than this and repeat that the whole mat- 
ter is not only incorrect from beginning to end, but a 
pure invention, we see no occasion. The suggestion of 
the Newark Machine Tool Works to clear the affair up 
to their satisfaction we must decline, as we are of opin- 
ion that it is for the accuser to prove the accused’s guilt, 
not vice versa. For ScHucHARDT & SCHUETTE. 

Max DAUNERT, manager New York office. 

NEw York, February 26, 1900. 


ie 


J. Bartlett, under the style of the Bartlett Iron & 
Steel Company, will embark in the wholesale trade at 
Joplin, Mo., and has under construction a three-story 
brick warehouse on the ’Frisco tracks, 50 x 120 feet in 
size, and proposes to carry a line of goods adapted to the 
zinc miners’ and manufacturers’ trades, such as bars, 


sheets, plates, pipes and tubes, structural shapes and 
heavy hardware. 








In referring to the equipment of the Youngstown rail 
mill in a recent issue of The Iron Age, the impression was 
created that the drilling machines were built by the 
Hilles & Jones Company of Wilmington, Del. As a mat- 
ter of fact, the Hilles & Jones Company built the ten rail 
straightening presses installed at the plant. 


The Cuban Steel Ore Company have placed an order 
with the Baldwin Locomotive Works of Philadelphia 


for we six-wheel engines, weighing 110,000 pounds 
each. 


20 THE IRON AGE. 





March 1, 1900 


The Report of the Industrial 
Commission. 


WASHINGTON, D. C., February 27, 1900.—The Federal 
Industrial Commission is about to transmit to Congress 
the testimony taken concerning the great industrial com- 
binations commonly known as trusts, which has been 
gathered during a series of hearings extending over the 
past year. The determination of the Commission with 
regard to the transmission of any recommendations look- 
ing to legislation, either Federal or State, has been modi- 
fied so many times within the past ten days that no one 
conversant with the situation will be surprised to learn 
that the Commission has prepared a brief report to ac- 
company the testimony, which outlines somewhat vague- 
ly a policy of publicity, which, it is suggested, may 
prove of benefit to the investing public, without en- 
dangering business prosperity. These suggestions have 
heretofore been partially outlined in these dispatches 
and embrace only minor features of the original report, 
which was drafted several months ago and which the 
Commission found itself unable to adopt even by a ma- 
jority vote. The recommendations made in the brief 
report which has now been agreed to are of so mild and 
inoffensive a character that, of the 18 members of the 
Commission, all who are now accessible have appended 
to it their signatures, though in some cases with slight 
reservations as to the suggestions affecting freight classi- 
fication by the Interstate Commerce Commission. 

In its report the Commission states that industrial 
combinations have become fixtures in our commercial 
life, possessing good features which should be preserved 
and a power for evil which should be destroyed. As to 
the regulation of these great combinations two classes 
of remedies are proposed, one to be applied by the States 
and the other by the Federal Congress. To prevent the 
organizers of corporations from misleading the public 
the Commission recommends that the promoters be re- 
quired to furnish full details regarding the organization, 
the property for which securities are to be issued, amount 
and kind of same, and all other material information 
necessary for a safe and intelligent investment; that 
prospectuses soliciting subscriptions which fail to state 
the full details regarding the proposed organization or 
which make false statements shall be deemed fraudulent; 
and that certificates of incorporation shall state the na- 
ture of the business to be carried on, the powers granted 
to directors, &c., and all limitations upon the officers of 
the companies or upon the stockholders. 

The Commission also recommends that directors or 
trustees of corporations be required to furnish at suit- 
able intervals reports showing in reasonable detail the 
financial condition of the corporation; to grant free ac- 
cess to stockholders to records of directors’ meetings; to 
provide lists of stockholders, with their addresses and 
the amount of their holdings; and generally to adopt 
methods to enable stockholders to prevent the misuse 
of their property by directors or others. 

Competition in industries in which excessive profits 
are made is to be invited by requiring the larger cor- 
porations to publish annually a properly audited report 
showing the business in detail. 

Closely connected with these recommendations are 
other suggestions designed as a basis for Congressional 
legislation to prevent corporations obtaining advantages 
over each other by securing discriminations in freight 
rates over transportation lines. Congress is urged to 
expand the powers of the Interstate Commerce Com- 
mission so as to grant authority not only to prescribe 
the methods of keeping accounts of the railroads, but 
also to prescribe classifications of freight articles and 
to provide regulations for freight transportation. It is 
further suggested that the Commissioners have power 
to fix the date on which decisions of the Commission 
shall become operative and shall remain in force until 
reversed by the courts. Finaliy, it is proposed that 
penalties for violations of the Interstate Commerce law 
shall be fines against the railroad corporation, rather 
than the imprisonment of its officials. 

With the exception of the proposition made by the 
Commission with regard to the expansion of the powers 
of the Interstate Commerce Commission, all the sugges- 
tiens as to legislation relate to matters within the ex- 
clusive control of the States. In this connection the 
best legal authorities here criticise the report on the 
ground that nearly all the States now have laws cover 
ing the Commission’s suggestions, and that where no 
statutes are in existence the offenses referred to are 
well within the scope of the common law. The statutes 
of New Jersey, where the leading industrial combina- 
tions are incorporated, taken in connection with the com- 
mon law, provide adequate remedies, it is claimed, for 
all frauds such as are contemplated by the Commission’s 
report. 

Concerning the recommendations for the enlargement 
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of the powers of the Interstate Commerce Commission, 
it is the opinion of the best lawyers here that the sug- 
gestions come within the authority of Congress derived 
from its general power to regulate interstate commerce. 
The wisdom of the suggestions, however, is not so gen- 
erally conceded. The proposition that the Commission 
prescribe bookkeeping methods and freight classifica- 
tions for the railroads is regarded as of very doubtful 
expediency, while the suggestion that violations of the 
Interstate Commerce act should be punished by fines 
levied against the carrier rather than imprisonment of 
officials is looked upon as likely to please rather than em- 
barrass the railroads which might be disposed to offend. 
All radical legislation against corporations in recent 
years has aimed at fixing personal responsibility upon 
officials, coupled with penalties of fine and imprison- 
ment, and it is pointed out that if the laws shall require 
only the levying of fines upon the corporations it will be 
4 mere matter of arithmetical calculation in many cases 
to determine whether certain things shall be done which 
may render the carrier liable to prosecution. 

Within the past week the Democratic minority in the 
House has developed definitely its anti-trust programme, 
to be followed unless the Committee on the Judiciary re- 
ports on some of the measures now pending before it. Rep- 
resentative Richardson, the leader of the minority, has 
presented almost daily a joint resolution directed against 
one of the great industrial corporations, placing their 
products under the control of the Interstate Commerce 
Commission, and prescribing their interstate shipment 
until the Commission is satisfied that they have not 
yielded a protit to the manufacturers of more than 4 per 
cent. Among the corporations thus attacked have been the 
American Sugar Refining Company, the American Steel 
& Wire Company, the American Tin Plate Company, the 
International Silver Company, &¢. The text of the reso- 
lution referring to the American Steel & Wire Company 
is as follows: 

“Joint resolution prohibiting the transportation of 
barbed wire, fence wire, wire nails and other products 
of the American Steel & Wire Company from one State 
to another. 

“ Whereas, the prices of barbed fence wire, wire nails 
and kindred articles in the wire line, the products of the 
American Steel & Wire Company and other manufac- 
turers of similar products, have recently been advanced, 
manufacturers in each instance having agreed upon the 
Same price, which is prima facie evidence that trusts or 
combinations exist for the purpose of destroying com. 
petition in order that enormous profits may be realized. 
Therefore be it 

“ Resolved by the Senate and the House of Represent- 
atives of the United States of America in Congress as- 
seinbled, That barbed fence wire, wire nails and kindred 
articles in the wire line, products manufactured by the 
American Steel & Wire Company and other manufac- 
turers of similar products, shall, after six months from 
the passage of this resolution, be prohibited by the Inter- 
state Commerce Commission from being transported in 
any manner whatever from one State to another until 
the said Commission are satisfied that barbed wire, wire 
nails and other products of said manufacturers offered 
for interstate transportation have not yielded a profit 
to the manufacturers thereof of more than 4 per cent. in 
excess of the cost of the same, which shall be ascertained 
in such manner as the said Commission, in its discretion, 
may determine.” 

Mr. Richardson claims to find his authority for the 
proposed action in the decision of the United States Su- 
preme Court in the cases of the Addyston Pipe & Steel 
Company and the E. C. Knight Company. 

“TI believe,” said he to the correspondent of The Iron 
Age, “that the Interstate Commerce Commission under 
these decisions has the power to refuse interstate trans- 
portation to all articles which earn enormous profits 
through the control of monopolies until the profits on 


Such goods have been brought within fair and reasonable 
limits.” Ww; & 6, 


— 


Information Wanted. — Who produces machinery 
for making fish oil and preparing the fish scrap for fer- 
tilizer ? 

A correspondent in Japan desires to have catalogues 
and estimate delivered at Yokohoma for one complete 
Set of horseshoe machinery, to have a capacity of 6000 


per day, with the cost of engine and boiler necessary to 
drive the same. 





_ 
=_—_ 


Jones & Laughlins, Limited, of Pittsburgh, are in- 
Stalling in their American Iron & Steel Works about 
10,000 horse-power boilers to augment their steam 
plant. This concern have recently started a new bar 
mill that they have been remodeling for some time, but 
it is not one of the new continuous bar mills which have 
been under erection for some months. These two mills 
are rapidly approaching completion, and will be ready 
for operation before a great while. 
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The Frick Coke Suit. 


There was filed in the Court of Common Pleas No. 2 of 
Allegheny County, Pa., the suit of certain stockholders in 
the H. C. Frick Coke Company against the H. C. Frick 
Coke Company, as a corporation, the Board of Directors 
of the Coke Company and the Carnegie Steel Company, 
Limited. The plaintiffs are John Walker, personally and 
as guardian of Andrew Carnegie Wilson, S. L. Schoon- 
maker and John Pontefract, the holding of these being 
respectively 4096. 113, 556 and 556 shares out of the 200,- 
000 shares of $50 each. The bill recites the following: 

The defendants, the Carnegie Steel Company, Limited, 
pretend to be a limited partnership organized in the 
year 1892 under the act of the General Assembly, ap- 
proved June 2, 1874, entitled ‘‘ An act authorizing the 
formation of partnership associations in which the capital 
subscribed shall alone be responsible for the debts of the 
association except under certain circumstances.” They 
are engaged very extensively in the manufacture of pig 
iron and various forms of steel, requiring for such pur- 
poses very large quantities of coke, such as is manufac- 
tured by the said H. C. Frick Coke Company, to wit, 
about 2,500,000 tons annually. eas 

The Carnegie Steel Company, Limited, are and for a 
long time prior to the happening of the grievances herein 
complained of were the holders and owners of 59,104 
shares of the capital stock of the H. C. Frick Coke Com- 
pany, and Andrew Carnegie is the holder of 51,213 shares 
of the capital stock of the company. The holders of the 
partnership association, together with the holdings of 
Andrew Carnegie, constituted more than a majority of 
the capital stock of said Coke Company, and so enabled 
the Carnegie Steel Company, Limited, and Carnegie, by 
virtue of their control, as majority owners of the Coke 
Company, to elect their nominees as directors of the 
Coke Company and dominate and control their action. 

Some time in the year 1899 the Steel Company and Car- 
negie set up the pretense that the Coke Company had 
contracted to sell to them coke at $1.35 per ton, and, after 
this came to the knowledge of the president of the Coke 
Company, he submitted it for the consideration of the 
Board of Directors at their meeting October 25, 1899, and 
thereupon said board passed a resolution instructing its 

resident as follows: ‘ : 

set Resolved, That the president be authorized and in- 
structed to notify the Carnegie Steel Company, Limited, 
that the existence of any contract is denied, and that no 
claim to settle in accordance with the terms of the alleged 
contract for past, present or future deliveries of coke to 
the said Carnegie Steel Company, Limited, will be recog- 
nized or entertained by this company.” d 

Notice was immediately given to the Steel Company 
and Carnegie in accordance with the resolution. 

Previous to January 9, 1900, the Board of Directors of 
the H. C. Frick Coke Company was composed of five 
members. Upon that date, at a meeting of the stock- 
holders of the company then held, the membership of the 
board was iacreased to seven and there were elected as 
members of the board, to serve one year from that date, 
the defendants, Thomas Lynch, H. C. Frick, George 
Lauder, James Gayley, Andrew M. Moreland, D. M. 
Clemson and Thomas Morrison, who since said date and 
now compose the Board of Directors of said corporation, 
Lauder, Gayley, Moreland, Clemson and Morrison being 
also partners in and members of the Board of Managers 
of the Carnegie Steel Company, Limited. 

Previous to January 9, 1900, neither Gayley, Moreland, 
Clemson nor Morrison were the owners of any shares of 
stock of the Coke Company, nor were they or any of 
them directors or officers thereof, and were interested 
therein only by virtue of owning several interests in the 
Carnegie Steel Company, Limited, and not otherwise. 
On or about that date there were transferred out of the 
shares in the Coke Company held by the Steel Company 
five shares of the capital of the Coke Company +o each of 
the four defendants. It is charged that notwithstanding 
such transfers the shares still remain in truth the prop- 
erty of the Steel Company, and the transfers were made 
at the direction of Carnegie and the Steel Company 
merely and only for the purpose of qualifying the 
defendants to hold the office of director in the corpora- 
tion. \ 

Lauder, Gayley, Moreland, Clemson and Morrison are 
the representatives of the Carnegie Steel Company, Lim- 
ited, and Carnegie, and were so placed upon the board of 
the Coke Company at the direction of Carnegie, so as to 
subject the acts and management of the Coke Company 
to the interests of the Carnegie Steel Company, Limited, 
and so as to have the Coke Company managed in the 
interest of said Carnegie and of the Steel Company and 
not in the interest of the other stockholders of the Coke 
Company not members of the Steel Company, Limited, 
and especially for the purpose of having the Board of 
Directors of the Coke Company so constituted that the 
resolution passed by the board at the meeting of October 
25, 1899, might be rescinded and the product of the Coke 
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Company sold to the Steel Company at prices far below 

the fair value and market price thereof and so as to 

benefit the Steel Company at the expense of the Coke 

Company, Carnegie’s interest in the Steel Company being 

many very much greater than in the Coke Com- 
ny. 

Through the year 1899 the H. C. Frick Coke Company 
furnished the Carnegie Steel Company with all the Coke 
which they purchased for use. During the course of the 
year the market price of coke steadily advanced and the 
coke was sold by the Coke Company to the Steel Company 
at Varying prices, ranging from $1.45 per ton for January, 
February and March, 1899, to $1.75 per ton for December, 
1899. _ The shipments during the year amounted to 
2,238,764 tons, all of which bas been paid. 

To carry out the purpose for which they were selected 
and also in order to secure for themselves and Carnegie 
an advantage as members of the Carnegie Steel Company, 
Limited, well knowing the great loss which would result 
therefrom to those stockholders of the H. C. Frick Coke 
Company who were not members of the Carnegie Steel 
Company, Limited, including your orators, or whose 
proportionate interests in the Coke Company were greater 
than in the Steel Company, and in utter and fraudulent 
disregard of their rights and against the vote and protest 
of Thomas Lynch and H C. Frick, the other two mem- 
bers of the Board of Directors, and well knowing that the 
price of coke was then upward of $3 per ton, and that the 
market price would probably continue during the life of 
the contract hereinafter mentioned to be much greater 
than the price named in the contract, the majority of the 
Board of Directors of the Coke Company—to wit, James 
Gayley, A. A. Moreland, D. M. Clemson and Thomas 
Morrison—cn January 24, 1900, at a meeting of the 
directors of the Coke Company then held, pretending that 
more than a year previous thereto the Coke Company had 
contracted to sell to the Steel Company all the coke that 
the Steel Company might require for their furnaces for a 
period of five years, beginning January 1, 1899, at the 
price of $1.35 per ton, voted to the Carnegie Steel Com 
pany, Limited, a contract for all the coke which the Steel 
Company would use in their furnaces for five years, com- 
mencing January 1, 1899, amounting, approximately, to 
2,500,000 tons per year. or about one-third of the entire 
product of the H. C. Frick Coke Company, at the vrice of 
$1 .85 per ton, and the persons named produced at the meet- 
ing and demanded and procured the immediate signing by 
the president of the H. C. Frick Coke Company of a con- 
tract which had been previously prepared and executed by 
the Carnegie Steel Company, Limited. a copy of which is 


hereto attached and made a part hereof, marked “‘ Ex- 
hibit A.”’ 


Your orators charge that, iv truth and in fact, no such 
agreement to sell their product to the Stee] Company as is 
pretended as the excuse for making the contract, and no 
agreement whatsoever for deliveries through a period of 
years or at the price named in the pretended contract was 
at any time made by the Coke Company or by any one 
authorized to act on their behalf, and the pretense thereof 
is only the creation of Moreland, Gayley, Clemson and 
Morrison, with Carnegie and Lauder, acting in the 
interest of Carnegie and the Steel Company for the pur- 
pose of putting forth some excuse in the execution of 
their evil design to cheat and defraud all the stockholders 
of the Coke Compnay other than the members of the Steel 
Company, Limited, and the said Lauder, Gayley, More- 
land, Clemson and Morrison, directors of the Coke Com- 
pany. And your orators are advised and so charge that 
Gayley, Moreland, Clemson and Morrison were trustees 
for your orators in the management of the affairs of the 
Coke Company and in the making of the pretended con- 
tract for their own benefit and the benefit of Carnegie and 
the Steel Company, who owned a majority of the capital 
stock of the Coke Company were bound to exercise 
the utmost good faith toward your orators; they not only 
failed to do so, as shown in this bill, but they in addition, 
fraudulently and for their own gain and the gain of the 
majority stockholders, without due regard for the interest 
of your orators, made and entered into the contract. They 


were guilty not only of constructive but also of actual 
fraud. 


Your orators show that the general market price of 
coke manufactured by the Frick Coke Company through- 
out the year 1899 was greatly in excess of $1.35 per ton; 
and in the month of January, 1900, and at the time of the 
signing of the alleged contract, and still is at least $3 per 
ton, and in all probability will continue to be greatly in 
excess of $1.35 per ton throughout the term of the alleged 
contract; that the price of $1.35 per ton is so near the 
actual cost of such coke as not to leave a reasonable profit 
thereon, nor to provide against any increase in the cost of 
manufacture or the usual contingencies incident to the 
manufacturing business; and that in many other respects 
the contract is unusual in its terms and purposely so 
made as to be in the interest of the Steel Company at the 
expense of the Coke Company. 

Your orators charge that the said contract, if carried 
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out, will require the H. C. Frick Coke Company to re- 
fund to the Steel Company abont $596,000 on acconnt of 
coke sold to the Steel Company during the year 1899, and 
paid for, and this notwithstanding the fact, known to 
the defendants, that the sums of money so required to be 
refunded to the Steel Company have already been paid 
out and distributed by the Coke Company as dividends to 
their stockholders. : 

Your orators further say that the difference between 
the price named in the pretended contract and the price 
at which coke is now sold for delivery during the year 
1900 will result ina loss to the Coke Company for said 
year of not less than $4,000,000, and your orators believe 
and aver that the general market price of coke during the 
remaining years of said contract will be such as to result 
in a large annual loss to the Coke Company. f 

As soon as your orators were informed of the action of 
the majority of the Board of Directors of the Coke Com- 
pany they addressed a written protest to the president 
and directors of the company and demanded that they at 
once rescind the action and annul the pretended contract 
so made; and in case they refused to take such action that 
they immediately call a meeting of all the stockholders 
of the Coke Company to take action and pass upon the 
demand so made. A true copy of said written protest is 
hereunto attached, marked ‘‘ Exhibit B.’’ After receiv- 
ing this communication the Board of Directors of the 
Coke Company met, and Gayley, Moreland, Clemson and 
Morrison, the representatives of Carnegie and members 
of the Carnegie Steel Company, Limited, acting as 
directors of the Coke Company, passed a resolution in 
answer to the protest that the Coke Company would pro- 
ceed to carry out and perform the aforesaid pretended 
contract for the entire period therein named, and accord- 
ingly replied to the protest, as shown by “ Exhibit C.’ 
The Coke Company so controlled by these directors has 
been since the making of the contract, is now and will 
continue to make all deliveries under the terms of this 
so called contract for coke to the Steel Company at the 
price therein named. ‘ 

Wherefore, your orators need equitable relief and 
pray: 

1. That now by preliminary injunction to be made 
permanent upon the final hearing, the defendants be 
restrained and enjoined from selling, shipping and deliv- 
ering any coke to the Carnegie Steel Company, Limited, 
under and in pursuance of the pretended contract, ‘‘ Ex- 
hibit A,” and from settling with the Steel Company for 
coke heretofore delivered at the price named in said 
contract. , 

2. That your honors order, decree and adjudge that 
the above recited action of the Board of Directors of the 
H. C. Frick Coke Company and the said pretended con- 
tract, ‘‘ Exhibit A,’’ made with the Carnegie Steel Com- 
pany, Limited, in pursuance thereof, are null and void 
and in nowise valid or binding upon the Coke Company. 

8. That an account be taken of all coke delivered 
under the pretended contract and the general market 
price thereof at time of such deliveries, and that the Car- 
negie Steel Company, Limited, be ordered and directed to 
pay to the H. C. Frick Company the fair market price 
therefor as it may be found by the court. 


Exhibit A. 


This agreement witnesseth that the H. C. Frick Coke 
Sompany have sold to the Carnegie Steel Company, 
Limited, and their successors or assigns in business all 
the coke that the Steel Company shall require for their 
furnaces for the period of five years, beginning January 
1, 1899, at the price of $1.85 per ton of 2000 pounds, de- 
livered f.0.b. cars at ovens, vayable on or before the 20th 
day of each month for the preceding month’s shipments, 
and that the Steel Company have purchased said coke 
and agreed to pay therefor at the price and on the terms 
aforesaid. 

This agreement, taking effect as of date January .& 
1899, is executed and delivered in pursuance of resolu- 
tions of the Board of Directors and Board of Managers of 
said respective companies. 

Executed and delivered this 24th day of January, A. 
D. 1900. 


H. C. FRIcK CoKkE COMPANY, 
Tuos. Lyncu, President. 
THE CARNEGIE STEEL CoMPANY, LIMITED, 
C. M. ScHwaB, Manager. 
A. M. MORELAND, Manager. 


Exhibit B. 


To the President and Board of Directors of the H. C. 
Frick Coke Company. 


Gentlemen:—I have been informed that your Board 
of Directors on January 24, 1900, passed a resolution in- 
tended to ratify an alleged contract with the Carnegie 
Steel Company, Limited, whereby your company are to 
supply to the latter all the coke they may require for use 
in their furnaces for five years, commencing January 1, 
1899, for $1.35 per ton, delivered on cars at your works, 
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and that your company have signed a written memor- 
andum of such contract. 

Asa stockholder in your company I protest against 
any such contract, and I demand that you do nothing in 
recognition thereof, and especially that you do not ship 
or bill any coke to the Carnegie Steel Company, Limited, 
thereunder; and that you do not settle with said company 
for coke shipped to them since January 1, 1899, at the 
price named in said contract. or at any price other than 
the market price at the time of delivery. I deny that 
such contract was ever made until you attempted to do 
so on January 24, 1900. This contract is for many reasons 
unfair and fraudulent and against the minority stock- 
holders of the H. C. Frick Company. It is made by those 
who represent the majority of stockholders, really in the 
interest of such majority, as against the interests of the 
H. C. Frick Coke Company and the minority stockholders 
therein. The market price of coke on January 24, 1900, 
was at least $3.50 per ton, and yet this contract, covering 
almost one third of all coke manufactured by the com- 
pany, fixes a price of $1.35 per ton. In many other 
respects it unfairly and dishonestly favors the majority 
stockholders of the coke company to the loss of the 
minority stockholders. 

The Carnegie Steel Company, Limited, and Andrew 
Carnegie (who owns more than one-half of the interests 
in the Steel Company) own together more than one-half 
of the stock of the H. C. Frick Coke Company. A 
majority of the present Board of Directors of the Coke 
Company are managers and partners in the Carnegie Steel 
Company. It was this majority who forced this contract 
in favor of the Carnegie Steel Company, Limited, on 
January 24, 1900. 

I demand that you rescind the said action of your 
board in favor of said contract; that you take such fur 
ther action as may be necessary to rescind and annul said 
contract. If you refuse to act, then I ask that you call 
a meeting of the stockholders of the Coke Company to 
take action and pass upon the questions herein raised, and 
upon the requests I now make. 

Please advise me promptly what your company pro- 
poses to do in the matter, as it is my intention to take 
proper legal steps to prevent your so doing, if you intend 
carrying out such pretended contract.—Yours truly, 


** Exhibit ©. 


PITTSBURGH, February 6, 1900. 
Mr. S. L. ScHoonMAKER, New York City: 

“y Dear Sir.—I beg to advise that I received your 
communication of Ist inst, addressed to the president 
and Board of Directors of the H. C. Frick Coke Company, 
and I submitted the same to the board at a mieeting held 
Febraary 6, 1900, when the following motion was adopted: 

That the president be instructed to carry out the 
contract between the H. C. Frick Coke Company and the 
Carnegie Steel Company, Limited, dated January 24, 
1900. taking effect January 1, 1899, and all its terms and 
provisions, and that he inform Messrs. Walker and 
Schoonmaker that he is so directed by the board.’’—Very 
truly yours, 


TuHos. Lyncu_ President. 


MANUFACTURING. 


fron and Steel. 


; As already noted in these columns, the Hollidaysburg Iron & 
Nail Company, Hollidaysburg, Pa., have been reorganized and 
a new charter granted, with a capital stock of $100,000. The 
works were put in operation last week and will manufacture 
merchant bar iron and iron cut nails. When in full operation 
the plant will employ about 150 men. J. D. Hemphill is presi- 
dent, J. W. Bracken treasurer, and Thos. J. Hemphill secretary. 

The Sargent Company of Chicago, IIl., will start three Tro- 
penas converters about March 15. 


The rolling mill of the Ohio Iron Company, at Zanesville, 
Ohio, recently purchased by S. R. Wells of Greenfield, Ind., for 
$32,500, has been started. 

The Continental Iron Company of Niles, Ohio, who recently 
purchased the Wheatland rolling miljl, at Wheatland, Pa., have 
dismantled the girder and rail mill and have installed in its 
Place a plate mill. In addition to muck bar the company will 
hereafter produce plate and skelp iron. 


The consolidation of the Whitaker Iron Company, Wheeling, 
W. Va., manufacturers of black and galvanized sheets, with the 
Wheeling Corrugating Company has been in contemplation for 
more than a year, and the recent consolidation was not in any 
respect whatever prompted by relations existing or likely to ex- 
ist in connection with the recent sheet combination. The con- 
Solidation was merely carrying out a programme that has long 
been in contemplation, and was only deferred a year ago because 
of the movement then inaugurated by the tin plate and steel 
works, which at the time it was thought would likely take up 
the question of taking over the sheet mills. The capital stock of 
the Wheeling Corrugating Company having been limited to a 
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maximum of $150,000, it was found desirable and necessary to 
apply to the Secretary of State of West Virginia for an increase 
to $5,000,000 to admit of the carrying out of the plans in con- 
templation. The Whitaker Iron Company are one of the sheet 
mills that have not been taken over by the recently organized 
American Steel Sheet Company, but are in close touch with the 
sentiments of that organization and will act in harmony with It. 


The Vesuvius Iron Company of Pedro, Ohio, have wound up 
their business. The furnace has been leased by the Vesuvius 
Charcoal Iron Company and will go in blast May 1. The parties 
who did run the Vesuvius Furnace are now preparing to run the 
Center Furnace on warm blast charcoal iron, and will blow in 
May 1, 1900. Their post office address is Laird; Lawrence Coun- 
ty, Ohio. 


The National Fube Company have made application for a 
charter for the Benwood & Wheeling Connecting Railway. The 
authorized capital stock is $1,000,000, and the incorporators 
are Frank J. Hearne, J. N. Vance, J. D. Culbertson, L. E. Sands 
and N. B. Scott, all prominently identified with the National 
Tube Company. It is the intention of this concern to make 
very extensive improvements and additions to the Riverside De- 
partment at Wheeling. 


The Seamless Tube Works of the National Tube Company, at 
Christy Park, McKeesport, Pa., are to be enlarged to about 
double the present size. During the Spanish-American war large 
orders for projectiles were turned out at this plant. 

The Laughlin Nail Company, Wheeling, W. Va., who are 
building a new shovel works at Martin’s Ferry, Ohio, advise us 
that they will not have the works completed and in operation 
much before March 15. There has been considerable delay in se- 
curing machinery. The cut nail factory of this concern is not 
now in operation, but it is probable it will be started up after 
the shovel plant is put in operation. Their cut nail factory is 
the largest in the United States and contains 226 cut nail ma- 
chines. 

At the annual meeting of the Pottstown Iron Company of 
Pottstown, Pa., the following directors were elected: Andrew 
Wheeler, T. H. Morris, Austin Heckscher, W. G. Brown, Horace 
Evans, George M. Malsberger and Leonard Peckitt. The three 
latter take the places of Richard H. Downing, H. A. Berwind 
and George T. Barnes, resigned. The new directors represent 
out of town interests in the company. Mr. Evans is president 
of the National Bank of Pottstown; Mr. Malsberger is also of 
Pottstown, and Mr. Peckitt of Catasauqua is president of the 
Empire Steel & Iron Company. The organization of the board 
was postponed. The president’s annual report showed a mate- * 
rial increase in the earnings for the year. No action was taken 
to-day on.the proposed lease of the steel plant to the Glasgow 
Iron Company. 

Geo. W. McClure, Son & Co., engineers and contractors, Smith 
Block, Pittsburgh, Pa., have received a contract from the Re- 
public Iron & Steel Company for the building of three McClure 
and Amsler patent three pass fire brick stoves, for the Pioneer 
Mining & Manufacturing Company, at Thomas, Ala. These 
stoves will be 21 feet in diameter and 85 feet high. 


In addition to the building of 14 50-ton basic open hearth 
furnaces and a new blooming mill at the Duquesne Steel Works, 
the Carnegie Steel Company have decided to build a small con- 
tinuous billet mill at these works, capable of rolling down to 
1% inch from the ingot. in the initial heat. These works will 
be able, when additions now under way have been completed, of 
furnishing billets, slabs and sheet bars of open hearth and Bes- 
semer stock, and in any size desired by the trade. 

The Iroquois Iron Company, Monadnock Block, Chicago, have 
begun to make arrangements for the erection of a second blast 
furnace at their plant at South Chicago. The new furnace will 
be somewhat larger than the present one, and it is expected 
will be able to turn out a product of 300 tons a day. The blow- 
ing engines have already been purchased and other material is 
being contracted for as rapidly as possible. It is intended to 
make this new furnace one of the most modern in every respect. 
Julian Kennedy is the consulting engineer. The company are 
making extensive improvements at their plant, among other 
things replacing their old dock with a new one. They had pre- 
viously built about 700 feet of new dock, and when the old one 
is replaced they will have a completely new dock running the 
entire length of their property. They recently purchased two 
vessels for transporting ore, which will make them indeperident 
on the transportation question. 

We can state officially that the report that Jones & Laugh- 
lins, Limited, of Pittsburgh, would go into the manufacture of 
armor plate on an extensive scale is entirely without foundation. 
The report probably arose from the fact that this concern have 
some large additions to their plant under way, but the manufac- 
ture of armor plate has not been contemplated at any time. 

Furnace D of the Edgar Thomson plant of the Carnegie Steel 
Company, Limited, at Bessemer, Pa., will be blown out for re- 
pairs and relining. It is probable the furnace will be enlarged 
and the capacity brought up to 600 tons per day. 

The Cambria Steel Company, Johnstown, Pa., have decided 
to build several new blast furnaces, a new open hearth plant and 
a new universal mill. Work on these additions will be com- 
menced in a short time. 
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The Kelly Nail & Iron Company, Ironton, Ohio, manufactur- 
ers of wire and cut nails, advise us that they are turning out 
1500 kegs of nails per day. They have purchased more ma- 
chines and will increase their capacity. 


Work has been suspended at the Corns Works of the Republic 
Iron & Steel Compary, at Massillon, Ohio. 


The Manistigue Iron Company have been organized to oper- 
ate the Weston charcoal furnaces at Manistique, Mich., the 
stockholders being P. H. Griffin, T. Guilford Smith, W. P. King 
and C. EF. Levett of Buffalo, N. Y., and E, H. Flinn of Detroit, 
Mich. The furnace is to go into blast at an early date. 


The Huntingdon Malleable Iron Company, Huntingdon, Pa., 
have been incorporated with a capital of $100,000 by W. S. Gans, 
M. Liveright, A. Gans and others. 


On February 25 fire destroyed three buildings of the Troy 
Malleable Iron Works, causing an estimated loss of over $100,- 
000 and throwing many hands out of employment. 


At the annual meeting of the Troy Steel Company, held on 
February 20, the following directors were elected: H. H. Rogers, 
New York; Frank S. Witherbee, Port Henry; Junius S. Morgan, 
Princeton, N. J.; George A. Bell, Troy; William Kemp, Troy; 
Charles W. Tillinghast, Troy; Lysander B. Danforth, Lansing- 
burgh 


Machinery. 


Thomas Carlin’s Sons Company, operating foundry, machine 
and boiler works, River avenue, Allegheny, Pa., will erect a one- 
story ironclad building. ground for which has already been 
broken. It will be devoted to foundry purposes and will contain 
an electric plant. 


The Brown Ergine Company of Pittsburgh have received a 
contract for the erection of five 250 horse-power engines from 
the International Paper Company, at Cornish, N. Y. 


At the annual mecting of the Stilwell-Bierce & Smith-Vaile 
Company, at Dayton, Ohio, J. HN. Vaile was elected president, to 
succeed R. N. King, and E, F. Platt was elected treasurer in 
place of F. H. Jones. 


The great and continued increase in the demand for the 
pneumatic tools made by the Chicago Pneumatic Tool Company 
has necessitated an enlargement of their manufacturing plants, 
and some considerable changes are planned in that direction. 
The Boyer shops in St. Louis will be removed to Detroit, Mich., 
where the capacity will be more than doubled, and the new 
plant will have an equipment that will place it in the front rank 
of the mechanical industries in this country. J. W. Duntley, 
the president of the Chicago Pneumatic Tool Company, has re- 
cently purchased the plant of the Olney Metal Company in Phil- 
adelphia, which is located on a tract of 5 acres, with railroad 
side track running into the works. The main building is of steel 
construction, about 120 x 300 feet, and with the auxiliary build- 
ings will enable them to establish a most complete plant at that 
place. They will remove their Whitelaw shops from St. Louis 
to Philadelphia, and will consolidate with them the plant of the 
National Pneumatic Tool Company, recently purchased, adding 
additional equipment which will give them considerably more 
than double the output of the present Whitelaw and National 
shops. The factories as at present located are running day and 
night to supply the demand, and these changes must necessarily 
be consummated at the earliest practicable date. 


Arrangements have been made whereby the haif interest in 
the foundry and machine shop of the C. H. Woodruff Company, 
at Elgin, Ill., owned by O. W. Potter of Chicago, will be trans- 
ferred to Alfred Edwards of Dundee, Ill. The latter is one of the 
mechanical experts of the Illinois Iron & Bolt Company and is a 
son of Henry Edwards, formerly president of the company. 


The Pennsylvania Malleable Company of Pittsburgh, who 
are building a new plant at McKee’s Rocks, expect to cast gray 
fron by March 15, and malleable by April 1. 


Fred. C. Starke is at the head of a movement to complete a 
forge and machine shop at Milwaukee, Wis. 


The C. & G. Cooper Company, Mt. Vernon, Ohio, manufac- 
turers of Corliss engines and boilers, have recently installed 
power for rolling mills as follows: Chester Rolling Mills, East 
Liverpool, Ohio, a tandem engine, cylinders 56 x 52 x 60, geared 
to jack shaft; fly wheel, 100,000 pounds, arranged for driving 
rolls for sheet mills. Paige Woven Wire Fence Company, Mones- 
sen, Pa., a tandem Corliss compound engine, cylinders 30 x 52 x 
60; rope wheel, 180,000 pounds, to drive Garrett Wire Mill. 
Frank-Kneeland Machine Company, Pittsburgh, for driving ma- 
chinery of the National Stamping Company, Granite City, IIl., 
two pairs of tandems, cylinders 36 x 56 x 60; wheels weighing 
200,000 pounds each. These engines are for driving rolls for 
sheet mills. Also a single cylinder 22 x 42 engine for a cold 
rolled mill, same party. Two tandems, cylinders 24 x 48 x 48; 
wheels 80,000 pounds each, for driving two Morgan Construction 
Company’s continuous rod mills. The above are recent installa- 
tions. They are filling a large number of orders for electric 
railways and for cotton mills and other manufacturing purposes 
in various parts of the country and for export. 


The Wm. D. Gibson Company, manufacturers of high grade 
crucible cast steel spiral and flat springs for all kinds of ma- 
chinery, have removed their offices and factory from their old 
location at 12 and 14 South Jefferson street to 23 and 25 North 





March 1, 1900 


Clinton street, Chicago. The officers of this company are Silas 
Howe, president and treasurer, and Enoch Peterson, vice-presi- 
dent and secretary. They issue a very comprehensive catalogue 
of their products. 


The D. Kelly Ice Plant & Gas Storage Company, Columbus, 
Ohio, have started work on their new building. Two 60-ton ice 
making and refrigerating machines will be used, besides other 
machinery, engines and boilers. , 


The Rarig Engineering Company, Columbus, Ohio, are mak- 
ing some extensive additions to their plant, which will very 
greatly increase their capacity. A brick and steel addition 130 
x 60 feet and one story high is being built to be used as an erect- 
ing room. As soon as the addition is completed a 50-ton Case 
crane, 14 x 20 foot boring mill, an 8 x 30 foot planer and other 
tools will be installed. A 20-ton electric crane will be placed in 
the old shops this week. A new office building is being erected, 
and the entire plant is being remodeled. The output of the 
foundry will be doubled. The company report a good demand 
from foreign and domestic buyers. A contract for mortar car- 
riages for the United States Government is being filled. A 
double cross compound blowing engine is being built for a 
Montana firm. A double cross compound engine, 42 x 80, with 
60-inch stroke, weighing 1,500.000 pounds, with a 24-foot fiy 
wheel weighing 120,000 pounds, is being built for the Republic 
Iron & Steel Company. 


At the recent annual stockholders’ meeting of the Ransom 
Gas Machine Company, New York, the following officers were 
elected: President, Charles E. Remick; vice-presidents, Addison 
Brill and W. T. Jermy, and Arthur D. Hamblin, secretary and 
treasurer. 


The Westinghouse Machine Company of East Pittsburgh have 
completed and instuiled recently in a plant near Pittsburgh a 
1500 horse-power steam turbine. Two or three more turbines of 
the same capacity are being erected and will be installed before 
long. Some strong claims are made for this type of engine as re- 
gards efliciency and low cost of operation. 


The Columbus Malleable & Gray Iron Casting Company, Col- 
umbus, Ohio, have been incorporated, with a capital of $25,000. 
Ground has been purchased near the plant of the Case Mfg. Com- 
pany, in Columbus, and work on the erection of a plant will be 
commenced at once. 


The Franklin Air Compressor Company wil!l build a plant at 
Franklin, Pa., to manufacture pneumatic tools. 


At the recent annual stockholders’ meeting of the New Brit- 
ain Machine Company, New Britain, Conn., the following offi- 
cers were elected: President, Philip Corbin; treasurer, F. G. 
Platt ; vice-president, M. C. Swift, and R. S. Brown, secretary. 


Hardware. 

The Badger Brass Company, Kenosha, Wis., began the manu- 
facture of the Solar acetylene gas bicycle lamp three years ago, 
and sold 20,000 of them that year. In 1898 sales increased to 
80,000 lamyps, and last year the total sold reached 150,000. 
From present indications the company expect the sales to run up 
to at least 250,000 this year. The company enjoy an export as 
well as domestic trade. 


Louden Machinery Company, Fairfield, Iowa, advise us that 
business during 1899 was fully double that of 1898, and the in- 
dications now are that the present year will show a substantial 
if not a preportionate increase over last year. 


The A. A. Wood & Sons Company, Atlanta, Ga., are building 
500 gin saw gummers, 300 saw filers and 1000 levels for farmers’ 
and builders’ use. They are also rebuilding 1300 telephones for 
the Southern district of the Bell Telephone Company. They are 
makers of special tools of all classes, also special screws, and 
milled, turned and punched shapes and dies for sheet metal 
work. They are preparing to place on the market an improved 
hollow auger and other carriage makers’ tools. The amount of 
work contracted for, it is expected, will keep the firm busy until 
the end of August. 

Miscellaneous. 

The Berlin Mfg. Company have been incorporated in New 
Jersey with a capital of $200,000, to manufacture railroad cars, 
street cars, trucks, wheels, &c. 


The stockholders of the Foster Stove Company met in Iron- 
ton, Ohio, last week and re-elected the following Board of Direc 
tors: H. A. Marting, O. P. Doty, C. A. Hutsinpillar, J. D. Foster, 
L. E. Marting, Errest Horschel and Charles Alexander. The 
board organized by the re-election of the following officers: J. D. 
Foster, president ; C. A. Hutsinpillar, vice-president ; L. E. Mar- 
ting, secretary and treasurer; Charles Alexander, foreman. An 
annual dividend of 6 per cent. was declared. 


The Standard Steel Range Company of Cleveland, Ohio, have 
purchased the buildings formerly occupied by the Aurora Vapor 
Stove Company. They have an area of 75,000 square feet of 
tloor space. 


The Morse Iron Works & Dry Dock Company, recently incor- 
porated with a capital of $550,000, have purchased the Atlantic 
Yacht Club property on the water front near Bay Ridge, Brook- 
lyn. It is stated that a large dry dock, capable of accommodat- 
ing the heaviest ships in the navy, will be built on the site. The 
property acquired is 360 x 330 feet in area, extending out 700 
feet from the shore line. The plant proper will be erected on 
the shore property. 
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The Iron and Metal Trades. 








There have been no developments during the week 
which might be interpreted as conclusive evidence that 
It is still 


all a matter of inference and of argument. With the 


the market is turning one way or the other. 


enormous interests at stake nervousness and impatience 
are unusually great. and yet we have not really entered 
the time when the important spring trade ought to de- 
velop. As a matter of fact producers in those lines in 
which it is the keynote for the whole year will be forced 
to face the hesitation and the delays on the part of buy- 
ers, which a relatively high level of prices must bring. 

Pittsburgh again reports a fairly active Bessemer mar- 
ket, about 30,000 tons having been taken by large con- 
sumers. On T’orge and Foundry grades that center and 
the other Western distributing markets report dullness 
and an easing tendency. In Philadelphia some good 
lots have been sold, but apparently at concessions. That 
market closes, however, with a better tone. 

Keports from Germany preve that some reund lots of 
Southern Foundry Iron have beer purchased there, and 
a detnand has also developed for Basic Pig from that 
quarter. 

Steel Billets sre generally very quiet. From Philadel- 
phia comes the report of the sale of 2000 tons at 835. 
delivered at Eastern Pennsylvania mill. 

The Structural Material market continues in a very 
good conditior. Good orders are being taken, and con- 
siderable new work is coming up. Among the contracts 
on which figuring is going on is one for 5000 tons for the 
Manhattan pewer house in New York City. So far as 
we can learn negotiations are proceeding actively for the 
material for the Rapid Transit tunnel, and the Steel 
may soon be closed for. 

A nice order for Structural Material has been taken 
by an Eastern mill for export to Japan. 

A denial of the stories current concerning an advance 
in the price of Wire and its products, to take effect at 
once, comes from the highest sources. Present indica- 
tions are that the demand for Wire Nails promises to be 
quite good, the whole country being bare of stocks. On 
the other hand it is not expected that the consumption 
of Barb Wire this year will come up to the maximum, 
which is below 200,000 tons per annum. 

The export demand has fallen off a little lately, be- 
cause some markets are quite well supported by former 
purchases. As against that new channels of consump- 
tion all over the world are being opened. 

The leading interest in the Merchant Pipe industry has 
just issued a new price-list. Some heavy inquiries for 


Line Pipe are in the market. Skelp has lately shown 
greater strength in the Pittsburgh district. 

Coke prices are still climbing, and it looks as though 
the producers, in spite of recent expansion, will be under 
pressure for many months to come. 
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A Comparison of Prices 


At date, one week, one month and one year previous 


Advances Over the Previous Month in Heavy Type. 
Declines in Italics. 











Feb 28, Feb 21, Jan.31, Mar.1, 
1900, 1900, 1900. 1899, 
PIG IRON : 
Founeey Pig, No. 2, Standard, Phil- 
SINS. cecuneccas, «oc nccnmencns $22.50 $22.50 $22.75 $13.60 
Foundry Pig, No 2, Southern, Cin- 
ee Gis airnce cad aweeie ins axes 20.25 20.25 20.25 1250 
Foundry Pig, No. 2, Local, Chicago. 23.50 23.50 2.50 13.00 
Bessemer Pig, Pittsburgh........... 24.00 4.50 24.90 13,50 
Gray Forge, Pittsburgh . ae 21.00 21,00 21.25 12.50 
Lake Superior Charcoal, Chicago... 25.50 25,50 25.50 14.00 
BILLETS, RAILS, ETC.: 
Stee! Billets, Pittsburgh... ......... 33.00 33.50 88.00 22.00 
Steel Billets, Philadelphia oa 35.00 %6.50 36.50 24,00 
Steel Billets, Chicago....... ’ nom nom nom _ 23,00 
Wire Rods, Pittsburgh .... ...... nom nom nom ..... 
Steel Rails, Heavy, Eastern Mill.... 3500 35,00 35.00 23.00 
Spikes, Tidewater............. waekait 2.60 2.65 2.65 1,55 
Splice Bars, Tidewater ............ . 2.20 2.20 2.30 1.20 
OLD MATERIAL: 
O. Steel Rails, Chicago.... ... 19.00 19.00 19.00 9 00 
O. Steel Rails, Philadelphia... 22.00 22.00 22.50 12.75 
O. Iron Rails, Chicago ............ 23.00 2.00 24.00 14.50 
O Iron Rails, Philadelphia .... ... 26.00 26.00 26.00 15.00 
O. Car Wheels, Chicago. ........... 2400 24.00 24.00 1450 
O. Car Wheels, Philadelphia... ...... 2200 2200 22,00 13.50 
Heavy Steel Scrap, Chicago ....... 17.00 17,00 17,59 8.00 
FINISHED IRON AND STEEL: 
Refined Iron Bars, Philadelphia, .... 2.20 220 2.20 1,25 
Common Iron Bars, Youngstown... 2.15 2.15 2.15 1.15 
Steel Bars, Tidewater . ... ........ 240 2.40 2.40 1,35 
Steel Bars, Pittsburgh .. .......... 2.25 2.2 2.20 1. 
Tank Plates, Tidewater. ............ 2.10 2.25 2.35 1.70 
Tank Plates, Pittsburgh...... wawrens 2.05 2.10 2.20 1.60 
Beams, Tidewater. ...........cccces 2.40 2.40 2.40 1,55 
Beams, Pittsburgh...... eevee 2.25 2.25 . 2,256 1,40 
Angles, Tidewater ...... .... animate 2.40 2.40 2,40 1,40 
Angles, Pittsburgh _—s_—_s....... ne 2.25 2.25 2.25 1,30 
Skelp, Grooved Iron, Pittsburgh ... 1.97% 1.95 1,90 1,40 
Skelp, Sheared Iron, Pittsburgh.... 2,25 2.25 2,25 1,50 
Sheets, No. 27, Chicago ............. 3.20 8.20 8.00 2,30 
Sheets, No 27, Pittsburgh.......... 3.00 8.00 2.90 2.10 
Barb Wire, f.o.b. Pittsburgh ....... 3.80 3.80 8.80 2.35 
Wire Nails, f.o.b. Pittsburgh....... 3.20 8.20 3.20 1.85 
Ce Pr tens. 9 sci ccdeenanion 2.6 2.50 2.50 1,40 
METALS: 
Copper, New York ........sccccsces 16 12% 16.25 16.50 17.75 
Spelter, St. Louis —..........+.00- a 4.50 4.574% 4.6248 610 
TaOG, NOW VORB ..0ccccccccccccencs 4.70 4.70 4.70 4.30 
Lead, St. Louis..........s.cceeseece ° 4.57% 4.57% 4.65 4.20 
Tin, New York... .. we vecccee 91050 31.75 27.75 24.00 
Antimony, Hallett, New York...... 9.75 9.75 9.75 10,00 
Nickel, New York .... .... .. 38.00 38,00 388.00 38.00 
Tin Plate, Domestic, Bessemer, 100 
atodeessvenra sees 4.84 4.84 4.84 3.69 


Ibs , New York 





Chicago. 


Office of The Iron Age, 805 Fisher Building, | 
CHICAGO, February 26, 1900. 

The time is now at hand when business should be 
getting more active, but generally speaking, trade can 
hardly be called as good as it was in January. This is 
certainly not due to any great decrease in consumption, 
but is to be credited principally to the widespread feel- 
ing among buyers that prices are likely to be lower. The 
heavy consumption is indicated by the fact that orders 
of fair size are continually being placed for quick ship- 
ment, showing that many consumers are running along 
with supplies sufficient only to meet their current re- 
quirements. As soon as prices are shown to be abso- 
lutely firm it is expected that a decided increase will take 
place in not only the number of orders but in their size. 
Foreign inquiries are being received for considerable 
quantities of various kinds of materials, including Bar 
Iron, Pig Iron, Rails, &c. It is expected that these in- 
quiries will largely result in business as they are coming 
for the most part from concerns that have been care- 
fully watching our markets. Increasing labor troubles 
are effecting iocal trade. The machinists of this city are 
now striking for shorter hours and higher wages. The 
labor troubles in the building trade are also getting 
worse instead of better. 


Pig Iron.— Fair sized inquiries are being received 
from malleable foundrymen, who are most in need of ad- 
ditional supplies. Sales, however, are quite frequently 
made to foundrymen in the general trade who need Iron 
for quick delivery. A purchase of 1000 tons was thus 
made during the week by one of the large implement 
concerns. Several other transactions of the same char- 
acter were closed, calling for lots of 200 to 500 tons, 
while the trade in carload lots has also been quite satis- 
factory. The demand for future delivery is light, buy- 
ers being disposed to wait for developments, influenced 
by the opinions now so generally expressed that prices 
may probably decline. Not much decline, however, can 
be hoped for. At a very small concession on present fig- 
ures, a very considerable export trade would immediat- 
ly spring up. Prices show no change, although conces- 
sions are reported to be made on our quotations by some 
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of the smailer Southern companies. The local furnace 
companies are maintaining prices firmly, as they are sold 
far ahead and the requirements for Steel purposes are 
taking practically the entire output of the largest local 
producers. In fact both Bessemer and Basic Pig [ron 
is being steadily shipped here from outside districts. 
We quote for cash as follows: 


Lake Superior Churcoal.............- $25.50 to $26.00 
Local Coke Foundry, No. 1..........- 24.50 to 25.00 
Local Coke Foundry, No. 2..........- 23.50 to 24.00 
Local Coke Foundry, No. 3........+.+. 22.50 to 23.00 
Local Scotch, No. 1.....-.cssccecces 25.00 to 25.50 
Vhio Strong Softeners, No. 1......... 24.50 to 25.50 
Southern Silvery, according to Silicon.. 25.50 to 27.00 
Southern Coke, No. 1......eccccceeee 22.85 to 23.35 
‘Southern Coke, No. 2......25e+eee088 21.89 to 22.35 
Southern Coke, No. 3.......ccccvvers 20.85 to 21.30 
Southern Coke, No. 1 Soft........... 22.85 to 23.35 
Southern Coke, No. 2 Soft........... 21.85 to 22.85 
Foundry Forge.........esseeseeeeee 20.85 to .... 
Gray Forge and Mottled............. B0.80.00. swecc 
Southern Charcoal Softeners, according _ 

PMN dire sche saws tees ees che 21.85 to 25.85 
Alabama and Georgia Car Wheel...... 24.85 to 25.85 
Malleable Bessemer.........+e+eeeee0% 25.00 to 26.00 
pears eee - a ‘ = ‘ ~ ; 7m aca Sa err 
Jackson County an sentucky Silvery, 

8 per cent. Silicon.........-+--e0. 32.30 to 32.80 


Bars.—The character of specifications on Bar Iron 
contracts is improving. They are now of good size and 
represent desirable assortments, showing that consumers 
are being compelled by their necessities to take in the ma- 
terial thus ordered. Manufacturers are feeling greatly 
encouraged by this condition of affairs, and believe that 
the new business which they are now receiving to only 
a limited extent must show considerable increase in the 
near future. A better feeling is observed in Soft Steel 
Bars, and much more new tonnage is being placed. The 
sales in this line for the past week will compare favor- 
ably with if, in fact, they do not surpass those of any 
previous week this year. Prices for mill shipment are 
still quoted at 2.30c. to 2.40c., Chicago, for Common 
Iron; 2.35¢c. to 2.45¢c. for Soft Steel Bars, and 2.65c. for 
Bands. Jobbers report a very good demand from stock, 
and are able to hold prices steadily at 2.90c. for Bar Iron, 
2.60c. to 2.65¢e. for Soft Steel Bars, and 4c. for Norway 
and Swedish Iron 


Car Material.—Good purchases are being made of 
Car Axles, Channels and other special material required 
by car builders. The orders for new cars are not so large 
as they have been, but every week sees some orders being 
placed. One of the local railroad companies recently in- 
quiring for a considerable number of Steel cars con- 
cluded to defer placing the order for the present. 


Structural Material.— Some bridge work is in sight on 
railroad account, one of the Western roads being about 
to close a contract for 4000 tons, while other smaller in- 
quiries are now under negotiation. Specifications are be- 
ing received for good quantities of material on old con- 
tracts, both for bridge work and for buildings. New 
business in the building line is light except for small lots 
which are in fair demand. Building operations in this 
city are almost stopped by the labor troubles, only a few 
jobs now nearly finished being under way. Prices are 
firmly held. Mill shipments are quoted as follows, Chi- 
cago delivery: Beams, Channels and Zees, 15-inch and 
under, and Angles, 3 to 6 inches, 2.40c.; Beams, &c., 18 
inches and over, and Angles over 6 inches and under 3 
inches, 2.50¢c.; Tees, 2.45¢.; Universal Plates, 2.40c. Local 
yards are quoting small lots of Beams and Channels at 
2.90c, to 3¢.; Angles, 2.70c, rates, and Tees, 2.85c. 


Plates.— The situation seems to be no better as to 
prices. Lower quotations are being made. Some in- 
quiries are being reccived from the West for Plates for 
Riveted Pipe, and the demand for small lots for general 
purposes in this immediate locality is fairly good. The 
demand from store is also rather satisfactory. Prices 
have now gone to a point which would seem to promise 
a litile more stability. Quotations on mill shipments, 
Chicago delivery, are as follows: Tank, 2.35¢. to 2.40¢.; 
Flange, 2.55¢. to 2.60c.; Marine, 2.85¢. to 8c.; Fire Box, 
3.30¢. to 5.50e. Jobbers quote Tank from store at 2.70c. 
to 2.80c., and Flange, 3c. to 3.25ec. 


Merchant Pipe.— Some improvement is observed in 
the demand, and both manufacturers and jobbers are 
quite well pleased with conditions as they now find 
them. Carload lots of Black Merchant Pipe are quoted 
at 50, 10 and 5 to 50 and two 10's, and Galvanized Pipe 
at 57 and two 10’s, but a new price-list will go in effect 
March 1. 


Sheets. —Considerable business is being offered to mill 
representatives at prices slightly under those which have 
recently been named, but they are firmly held, and it ap- 
pears probable that large buyers will hold off for some 
little time longer to more theroughly test the situation. 
Mill shipments are quoted at 3.20c. to 3.30c., Chicago, for 
No. 27 Black, and 75 off for Galvanized Sheets. Job- 
bers are having an excellent trade and continue to quote 
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small lots from stock at 3.45c. for No. 27 Black, and 70 
and 10 off for Galvanized. 


Merchant Steel.—The city trade is unfavorably af- 
fected by the strike among the machinists. This has 
caused 2 number of machinery establishments to either 
shut down er seriously diminish their consumption of ma- 
terial. Orders for small lots are being received from out- 
side localities, but the volume of business at present is 
not large. Mill shipments, Chicago delivery, are quoted 
as follows: Smooth Finished Machinery Steel, 2.95c. to 
3.05¢.; Smooth Finished Tire, 2.80c. to 3c.; Open Hearth 
Spring Steel, 3.60c. to 3.75c., base; Toe Calk, 3.20c. to 
3.50c., base; Sleigh Shoe, 2.75c. to 3c.; Cutter Shoes, 
3.45¢c. to 3.65¢.; Ordinary Tool Steel, 7c. to 744c¢.; Special, 
13¢. and upward. 


Billets.— The Southern manufacturers of open Hearth 
Billets are now taking some business in this locality. 
Good orders have recently been secured for Billets for 
Car Axle purposes, on which the prices made are about 
$41 to $42, Chicago. The Steel works soliciting business 
of this character are at Ensiey, Ala., and Middlesboro, 
Ky. 

Rails and Track Supplies.— Good inquiries are still 
being received for Rails of Standard Sections, and more 
or less tonnage is being placed. About 5000 tons were 
contracted for during the past week, and prices are firm- 
ly held at $35 to $40, according to quantity. The demand 
for Light Rails keeps up, and more inquiries are being 
received for export. Prices are maintained at $35 to $40, 
according to section. Good sales are reported of Track 
Fastenings. Prices of Track Fastenings are as follows: 
Steel Fish Plates, 2c. to 2.25c.; Iron Fish Plates, 2.30.; 
Spikes, 2.65c. to 2.75c.; Track Bolts, with Hexagon Nuts, 
3.95ce. to 4c.; Square Nuts, 3.80c. to 3.85c.; Steel Links and 
Pins, 3.20c.; Iron Links and Pins, 3.15c. 


Old Material.—A little more activity is observed in 
the general Scrap trade, but dealers are apparently buy- 
ing more generally than consumers. The supply of some 
kinds of Old Material is not so abundant, and prices, 
therefore, are soon expected to show some improvement. 
Lower quotations are, however, being made in some in- 
stances, particularly Cast Scrap. Old Iron Rails are 
weaker, and sales have ben made at $21.50, East St. 
Louis. The supply of Old Iron Rails is evidently con- 
siderably in excess of the current demand. Approximate 
market prices are as follows, per gross ton: 






Ce ge OO ee re ee $23.00 to $24.00 
Old Steel Rails, mixed lengths........ 19.00 to 20.00 
Old Steel Rails, long lengths.. eee 21.00 to 21.50 
RN 5a ay bab asd a he bw tie 28.00 to 30.00 
OO ee are ree 24.00 to 24.50 
Heavy Melting Steel Scrap.......... 17.00 to 18.00 
TS SxS rire saareer runnin 12.50 to 13.00 
Iron Fish Plates and Angle Bars...... 23.00 to 23.50 
Steel or Mixed Iron and Steel ditto.... 18.50 to 19.00 
Tron (AP ARIS. . cc cccccs pie his Saale a 26.50 to 27.00 
ee et a | er ee 23.50 to 24.00 
NO. 2 BAUPORT WOGent.......2c00060% 22.50 to 23.00 
No. 2 Bailroad Wrougnt.......cccces 19.00 to 19.50 
Shafting, Iron and Soft Steel......... 19.00 to 20.00 
i Te NE Sn cic pbs ah be oS eee oe 16.00 to 17.00 
Oo, Eh CREED SOOM s css ce caks 14.00 to 15.00 
ae RR Se een 11.00 to 11.50 
Se ee eee re 7.50to 8.00 
OR a ae er 13.50 to 14.00 
te See Sci a 5 ar ic Sob an mini ek oe 9.50 to 10.00 
Te ee ee Bo 14.00 to 15.00 
Soft Steel Car Axle Turnings......... 13.00 to 13.50 
Machine Shop Turnings............. 12.00 to 12.50 
i. Ce eee 11.00 to 11.50 
Cast Borings and Drillings.......... 8.50 to 9.00 
Mixed Borings and Turnings......... 8.50to 9.00 
ra ae pies ais 12.50 to 13.00 
i en AE <oib bes Seeiia eee Dawe 6.00 to 6.50 
Boiler and Ship Scrap............... 15.00 to 16.00 
RS ons ete aig a wig nk a kop ee ON ae 13.50 to 14.00 
XS eS rn er eae 9.00 to 9.50 
Railroad Malleable Cast............. 15.00 to 15.50 
Agricultural Malleable Cast.......... 13.50 to 14.00 


Metals.— No change is observed this week, and quo- 
tations are continued at 165<c. on carload lots of Lake 
Superior, and 1644c. on Casting Brands, while Pig Lead 
is held at 4.65c. for Desilverized and 4.75c. for Corroding. 


N. B. Lewis, for many years the Western manager for 
the late Union Iren & Steel Company of Youngstown, has 
accepted a position in the sales department of the Re- 
public Iron & Steel Company, Stock Exchange Building, 
Chicago. Mr. Lewis has a wide acquaintance in the 
Western Iron trade, and his many friends will be pleased 
to learn that he is still in a line to serve them. 


—_—— 
—_—— 





The United American Iron & Steel Company of Al- 
bany, N. Y., have been granted articles of incorporation. 
The company’s plant is on Van Rensselaer Island, oc- 
cupying part of the old Perry Stove Company’s property. 
The capital stock of the company is $25,000, divided into 
250 shares of $100 each. David H. Friedman is the presi- 
dent of the company and Moses J. Frank and William 
E. Friedman, also of Albany, are interested. 
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Pittsburgh. 


Uttive of The lron Age, Hamilton pone} 
PITTSBURGH. February 28, 1900. 


(By Telegraph.) 


Pig Iron.— We can report sales of probably 30,000 
tons of Standard Bessemer Iron in large lots by the fur- 
naces to consumers at $24 a ton, Valley. There have also 
been sales of stray lots of Bessemer, ranging from 500 
to 1000 tons or more, at prices as low as $24, and up to 
$24.50, Pittsburgh. Probably 3000 to 4000 tons have been 
sold at these prices. These small lots of Iron are in the 
hands of middlemen and brokers. There have also been 
sales of 4000 or 5000 tons of local Gray Forge at $21, 
f.o.b. Pittsburgh. The market on Gray Forge is weaker, 
and on a firm offer $21 might be shaded. Valley Gray 
Forge is being quoted as low as $20.25, and up to $21 by 
the furnaces. Southern Gray Forge is weak at $20.50, 
Pittsburgh, and a good deal of Eastern Forge is being 
offered in Pittsburgh at the same price. Foundry Irons 
are quiet and weak in price. On a firm offer No. 2 Soft 
Foundry could be bought at $22.75, Pittsburgh, or pos- 
sibly less. We quote Gray Forge, $20.25 to $21; Bes- 
semer, $24, both at Valley furnace; No. 2 Southern Foun- 
dry at $22.25 to $22.50; No. 2 local Foundry, $22.75 to 
$23; Local Gray Forge, $21; Bessemer in small lots, $24 
to $24.50; in round lots from furnaces, $24, Valley, or 
$24.99, Pittsburgh.. We note sales of Standard Bessemer 
of about 20,000 tons at $24, Valley, for March delivery, 
also 8500 tons of Gray Forge and 1000 tons of Gray 
Forge at $21, Pittsburgh. 


Steel.— The Steel market continues quiet. Only small 
lots are being sold at prices ranging from $33 to $34, at 
mill. It is reported that in exceptional cases the lower 
price has been shaded. 


Sheet Bars.— The Sheet Bar market is quiet, and we 
quote nominally at $36, at mill, for long lengths. 


Muck Bar.—The market is quiet and prices are 
weaker. We quote standard grades at $32.50 to $33, 
f.o.b, Pittsburgh. 


Coke.— Prices on Coke are climbing higher, and a 
leading Steel interest is reported to have bought a round 
lot of Coke in the last couple of days at $4 a ton. Open 
contracts for Furnace Coke for first six months have 
been made at this price. Coke is so scarce that it can 
hardly be had, and buyers are willing to pay any price 
to get it. 

(By Mail.) 


Structural Materia].—As noted last week, a great deal 
of bridge work is being placed, one recent contract call- 
ing for about 6000 tons, the business going to an Eastern 
mill. A great deal of work is being figured on and the 
mills expect a busy season. The tone of the market is 
strong and there is no indication whatever of any weak- 
ness in prices. Should any change be made it is more 
than likely it would be an advance in prices. We quote: 
Beams and Channels, 15-inch and under, 2.25¢.; over 15- 
inch, 2.35¢.; Angles, 3 to 6 inch, 2.25c.; Angles, smaller 
than 3-inch and larger than 6-inch, 2.35c.; Flat Bars, 
2.25¢.; Pins, 2.25¢.; Grooved Rolled Plates, 2.30c. to 
2.35¢.; Universal Mill Plates, 2.30c. to 2.35¢.; Tees, 3-inch 
and larger, 2.30c.; Zees, 3-inch and larger, 2.25c., all f.o.b. 
Pittsburgh. 


Sheets.— We can report an active demand for both 
Black and Galvanized Sheets, and indications are that 
prices will be higher. While considerable work is still 
to be done on the consolidation of the majority of the 
Sheet mills into the American Steel Sheet Company, yet 
it is believed the deal will be put through at an early 
date. It is understood that the financial details have 
been practically arranged. Mills, with possibly one or 
two exceptions, do not seem disposed to sell ahead. We 
quote: No. 27 Black Sheets, box annealed, one pass, at 
3e.: No. 28, 3.10c.; Galvanized Sheets, 75 per cent. off, 
15c. freight. 


Plates. — Comparatively low prices continue to be 
made on harrow Plates, and it is reported that on very 
desirable lots, involving large tonnage and nice sizes to 
roll, close to 2c. has been done. We quote: Tank, 44-inch 
and heavier, at 2.10c. for narow sizes and 2.25c. for wide 
Sizes. We quote Shell at 2.35c. to 2.40c.; Flange, 2.40¢ to 
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2.50¢e.; Marine, 2.50¢. to 2.60¢.; Fire Box, 2.75¢. to 3.25c., 
depending on quality. 


Bars.— We are advised that buyers are placing orders 
more freely, being convinced that prices are not going to 
be lower, in the near future at least. The recent ar- 
rangement entered into by the leading mills is, we are 
advised, working very satisfactorily... Delivered prices 
are now being arranged to nearly all points of any con- 
sequence in the United States. We quote Steel Bars at 
2.25¢., Pittsburgh, with freight to outside points added. 
The price f.o.b. Cleveland is 2.35¢. There is only a fair 
demand for Iron Bars, but prices are strong at 2.15c., 
Valley mill, in carioad lots. We quote Hoops and Bands 
at 2.55c. in carload lots and 2.70c. in small lots, all f.o.b. 
Pittsburgh; terms 30 days net cash. 


Merchant Steel.—The market is quiet and little buy- 
ing is being done, except in small lots. The tone of the 
market is weak. We quote: Soft Machinery Steel, 2.40c. 
to 2.50¢.; Tire, 2.50¢. to 2.60¢c.; Toe Calk, 2.75¢. to 3¢e.; 
Open Hearth Spring, 3.25c. to 3.50¢c.; Sleigh Shoe, 2.50c. 
to 2.75¢.; Cutter Shoes, tapered and bent, 3.75c.; Rolled 
Lay Steel, 3.75¢c.: Hammered Lay Steel, 4.25c. to 4.50c.; 
Plow Slabs, 2.75¢. to 3.; Pick, Cant Hook and Wedge 
Steel, Open Hearth, 4c.: Crucible, 5¢c.; Tool Steel, 7c. and 
upward; freight allowance not to exceed 25c.; terms, ex- 
cept Tool Steel, 30 days net cash. 


Skelp. — Prices on Skelp seem to be stronger than 
they were a couple of weeks ago and Grooved Iron has 
sold at 2c¢., Pittsburgh. We quote Grooved Iron and 
Steel Skelp at 1.9712c. to 2¢.; Sheared Iron and Steel, 
2.25¢c. to 2.35e., f.o.b. Pittsburgh; Boiler Tube Skelp is 
quoted at 2.10e. to 2.25¢e. 


Pipes and Tubes,— We are advised that there are in- 
quiries in the market for several round lots of Line Pipe 
that will require a heavy tonnage if they are put through. 
The manufacturers of Pipe, Boiler Tubes, Casing, &c., 
have adopted a new list, which is being distributed to 
their customers throughout the United States. In future 
all such goods will be sold at prices varying according 
to geographical location. prices being based upon Pitts- 
burgh and advancing gradually away from Pittsburgh. 
Quotations to jobbers in carload lots f.o.b. Pittsburgh 
are as follows: Black Merchant Pipe, %, 4 and % inch, 
25. 10. 5 and 215 per cent.: %4-inch, 25, 10, 10, 10, 5 and 
2\ per cent.; %-inch, 30, 10, 10, 10, 10, 5 and 2% per 
cent.; 1 to 4 inch, inclusive, 30, 10, 10, 10, 10 and 10 
per cent.: 414 to 12 inch, inclusive, 30, 10, 10, 10 and 10 
per cent.; Galvanized 15 points less discount in the base; 
if Black base is 30 per cent. Galvanized base will be 15 
per cent. On Screw and Socket Casing the new dis- 
counts are as follows: 2-inch 20, 5 and 3% per cent.; 2%4 
to 2% inch. inclusive, 20, 10, 10 and 4 per cent.; 3 to 4% 
inch, inclusive, and 81% to 1214 inch, inclusive, 30, 10, 10 
and 4 per cent.: 4% to 74 inch, inclusive, 30, 10, 10, 10 
and 614 per cent.; 75-inch, 30, 10, 10, 10 and 1 per-cent.; 
Inserted Joint 10 per cent. higher than Screw and Socket. 
On Iron Boiler Tubes the discounts are as follows: 1 to 
1% inch, inclusive, 20. 5 and 1 per cent.; 1% to 214 inch, 
inclusive, 20, 10 and 214 per cent.; 2% to 8 inch, inclusive, 
30, 10, 10, 10 and 1% per cent.; 24% and 9 to 13 inch, in- 
clusive, 30, 10 and 4% per cent.; Steel Boiler Tubes 
about 5 per cent. net less than Iron. 

Iron and Steel Secrap.—The Scrap market is very 
duil and prices seem somewhat demoralized. Consum- 
ers of Scrap are holding off from buying, waiting for still 
lower prices. We quote: No. 1 Railroad Wrought Scrap, 
$22.25 to $22.50, net ton; Cast Iron Borings, $11.75 to 
$12, net ton; Cast Iron Turnings, $12.75 to $13, net ton; 
Old Iron Rails, $25.50 to $26, gross ton; Old Steel Rails, 
short pieces, $22, gross ton; long lengths, $21.50, gross 
ton; Country Mixed Steel, $16.50, gross ton; Heavy Melt- 
ing Stock, $21, gross ton; Low Phosphorus Melting Stock, 
Phosphorus guaranteed 0.035 or under, $26, all f.o.b. 
Pittsburgh. On large tonnage it is not unlikely the 
above prices might be shaded. 


Connellsville Coke.— The suit entered by the minority 
stockholders in the H. C. Frick Coke Company to annul 
a Coke contract made in January, 1900, between the H. 
©. Frick Cake Company and the Carnegie Steel Company 
at $1.35 a ton is attracting much interest. Last week 
there were 19,633 ovens in the Connellsville region active 
and only 441 idle, the output being 217,518 tons. The 
Standard Connellsville Coke Company added 66 new 
ovens, and the Mahoning plant of the Cambria Steel 
Company, containing eight ovens, was started up. W. 
J. Rainey now has in blast at the Mount Braddock plant 
490 ovens, having completed and fired 100 of the 150 new 
bee hive ovens erected at that works. Prices on Foun- 
dry and Furnace Coke continue high and Coke is very 
searece. Furnace Coke is being quoted from $3.25 to $3.50 
a ton, and Foundry Coke from $3.75 to $4.25 a ton. 
‘These prices are for emergency Coke, but we are advised 
that contracts for both Furnace and Foundry have been 
made at the above rates. 
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Cleveland. 
CLEVELAND, February 27, 1900. 


Iron Ore.—‘The past week has been about as de- 
void of developments in the sales market as could well 
be imagined. The cold weather of the past few days 
has seriously retarded, and at times almost suspended, 
shipments from docks to furnaces, which, save for slight 
interruptions of this character have been heavier than 
usual ever since the close of navigation. So active has 
this movément been that there is scarcely a doubt but 
that the docks will be far cleaner of Ore than ever be- 
fore at the opening of navigation, even though this oc- 
cur unusually early, a consummation to secure which the 
vesselmen are now bending every energy. The policy of 
the independent vessel owner who has tied his tonnage 
up on season contracts is, of course, to send out vessels 
early and maintain a lively movement in the hope of 
completing his contract in time to make several trips 
late in the autumn and thus secure the high “ wild” 
rates which he believes will be likely to be paid on both 
Ore and grain cargoes toward the close of the season. 
Vessel property continues in good demand, and, despite 
the fact that vessels of all kinds at all suited to the Ore 
trade are held at fancy prices, a number of transfers 
have been made during the past week. Indeed, outright 
purchase or season charter for 4 lump sum seem to be 
about the only means open to the Ore shippers desirous 
of securing additional tonnage. The wooden steamers 
“ Oceanica”’ and “ Clyde,” which were formerly owned 
by the Lehigh Valley, were purchased by Rogers, Brown 
& Co. for $85,000. They will carry Ore to Buffalo and 
Tonawanda. The other half dozen vessels transferred 
went to independent vessel owners. 


Pig Iron.—'The price on Bessemer for third quarter 
delivery is still undecided upon. The Bessemer Fur- 
nacemen’s Association held a meeting in this city last 
Saturday, but it was devoted to the consideration of 
matters relative to dock interests, &c. ‘That the quota- 
tion for the third quarter will be made some time dur- 
ing March, and that it will be no lower than the present 
price now seems certain. It is now plain that the fur- 
nacemen underestimated the supply of Lron in the hands 
of the consumers of the Foundry grades. It has been 
the general opinion among the foundrymen that the 
buyers who have not provided for their requirements 
for the second quarter could not hold out beyond the 
close of the month, yet the buying, although showing 
some improvement over previous weeks, is far from 
active. On a conservative estimate it may be figured 
that just about 50 per cent. of the founlrymen have con- 
tracts covering their supply for the second quarter and 
some of the interests which do not need to concern 
themselves regarding the supply for the three months 
ending July 1 have this week placed inquiries for third 
quarter material. The market on all Foundry grades is 
firm at the quotations which have heretofore ruled, but 
there has been a slight shading of prices in some cases 
where immediate delivery was required. This is due, of 
course, to the fact that a number of the furnaces which 
were reopened in November and December came into 
the market too late to have their order books well filled, 
and consequently find themselves with some Iron on 
hand with which spot delivery must be made. A sim- 
ilar circumstance would seem to have induced the ac- 
tion of a firm operating two recently reopened furnaces 
in Pennsylvania, and which is said to have come into 
this market during the week with an offer to supply 
Gray Forge under the ruling quotation of $21.50. Lake 
Superior Charcoal continues at the same nominal quo- 
tation. The addition of the new Youngstown furnaces 
to the producers is not expected to have the effect that 
it otherwise would owing to the fact that many fur- 
naces in this territory have to bank at frequent inter- 
vals for two or three days owing to the scarcity of 
Coke. Apparently it will be midsummer before any real 
increase in production will have to be figured on. Even 
then it is doubtful if the aggregate production will be 
any in excess of requirements. 


Finished Material.—The movement continues ex- 
ceptionally heavy for this season of the year. A char- 
acteristic feature of the market at the present time is 
the conservatism displayed. Whereas last year an in- 
quiry for 100 tons of material was likely to be followed 
by an order for 125 tons, this year an inquiry for 200 
tons, will, in most cases, bring an order for, say, 150 
tons. There are also other evidences that the buyers be- 
lieve that prices will be lower. In this connection pres- 
ent conditions clearly attest the fact that the forma- 
tion of the large combinations among manufacturers 
has aided materially in the maintenance of prices. The 
Plate market is as weak as ever, and possibly weaker. 
The Sheet market presents a peculiar contrast. In the 
ease of the heavier gauges, which are almost Plates, 
there has been a slight shading of prices in a number 
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of cases where mills were especially desirous of secur- 
ing business. On the other hand the consolidation re. 
cently effected by the mills has materially strengthened 
prices at the other end of the list. Quotations on Iron 
and Steel Bars continue unchanged. The Structural 
market in so far as it concerns new building operations 
is a trifle inactive, although inquiry continues good, 
Many sales agents in Finished Material lines will re- 
vise their prices from stock on March 1. 


Old Material. —The Scrap market following ag it 
does the Pig Iron market continues in a waiting condi- 
tion, although a fair volume of business was reported 
last week. Prices, with the exception of occasional 
slight fluctuations, continue as last quoted. 


_ 


St. Louis. 
Office of The Iron Age, 1205 Chemical Building, 
St. Louris, February 27, 1900. t 

Pig Iron.—Really nothing to cause comment. 
Quietness still in evidence, but furnace representatives 
say they would not know what to do with requests for 
large tonnage specifications unless deliveries were re- 
mote. Said to be no free Iron of consequence. Carload 
and small quick shipment wants for special Irons, 
principally to fill out for mixtures, are constantly be- 
ing presented. With a full understanding of the diffi- 
culties of Ore and fuel supply and their fixed charges 
furnaces anticipate no marked, if any, reductions in 
present prices. Consumers, however, seem willing to 
await development on this point, or at least defer pur- 
chases until wants are pressing. In the meantime no 
lessening of activity is apparent at foundries, but, on 
the contrary, hurry up on valid contracts continue to 
press the shipping end of furnaces. We quote on cars 
St. Louis: 





Southern, No. 1 Foundry............ $22.25 to $22.50 
Southern, No. 2 Foumdry.....scseses 21.25to 21.50 
Southern, No. 3 Foundry............ 20.25 to 20.50 
Se Sins see alas ae Woe we he a 22.25 to 22.50 
Sen, ES xis bs ub Gian nade aie oS 21.25to 21.50 
PN As pe wsar esha chet send ben es 20.00 to 20.25 


Bars.— No change of any kind to be noted except it 
may be mentioned that jobbers have presented some 
earload specifications this week on prior contracts. This 
shows a necessity for filling in on the part of trade fac- 
tors who have been heretofore well stocked. Small or- 
ders continue to come in, and demand in this branch is 
for quick action on shipments, and denotes necessity for 
immediate use. Mill quotations on Iron remain at 
2.35¢., base, half extras, East St. Louis, in carload lots. 
No change has taken place in jobbers’ prices, which are 
2.75c. to 2.90¢c., base, full extras, as to quantities and as- 
sortment. Steel Bars are now definitely quoted by mills 
at 2.40c., base, half extras, in carload lots, East St. Louis. 
Jobbers’ price is 3c., full extras. 


Rails and Track Supplies.— Being a little between 
seasons new contracts are not greatly in evidence, and a 
slight shading is noted in Track Bolts. Spike mills are 
well supplied with orders, and no concessions men- 
tioned. We quote Splice Bars, Steel, 2.55¢.; Iron, 2.55¢.; 
Track Bolts, with Square Nuts, 3.60c.; with Hexagon 
Nuts, 3.80c,; Spikes, 2.75¢c.; Steel Links and Pins, 3.20c. 


Pig Lead—Is reported quiet, and while not weak is 
not actively strong. Chemical is bid for at 4.60c., but re- 
tiners’ views somewhat higher. As spring approaches 
the demand for this particular grade is expected to visi- 
bly increase. Soft Missouri is quoted at 4.574c. Lead 
Ore sold at unchanged price of $27.50 per 1000 Ibs. 


Spelter.— An exceedingly quiet market prevails, and 
local quotations vary greatly. Smelters say they would 
be glad to sell at 4.50c. to 4.55¢., with leaning toward the 
lesser price for good round tonnage. Export bidding is 
on basis of 4.40c. on declining London market. Zine Ore 
was unchanged as to top price—namely, $34.50 per ton. 


_ 
ie 


Cincinnati. (ay Teiegraph.) 


Office of The Iron Age, Fifth and Main streets, { 
CINCINNATI. February 28, 1900. 

Transactions in Pig Iron throughout the past week 
were more to the liking of sellers than they have been 
for the past several weeks. The volume of trading Was 
not large, though in that respect it showed a big im- 
provement. There were quite a sprinkle of sales as 
large as 1000 and 1500 ton lots, and trade in a retail 
way was quite fair. Still it cannot be said that even 
this improvement indicates any immediate and general 
movement among buyers. Nearly all the demand is 
coming from the general foundries. In spite of the fact 
there are some sellers who are willing to make conces- 
sions to induce buying. The market is strong, and in 
the main unyielding. In a retail way the basis is 
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avout $17.50, Birmingham, for No. 2, with $17.25 for 
larger lots, and as low as $17 for a few offerings which 
are in the main regarded as irregular. The fact that 
many furnaces are refusing to consider anything less 
than the maximum figures, taken with the small con- 
cessions offered even in the face of the continued duil- 
ness, is evidence of the inherent strength of the situation. 
Consumers, too, are as urgent for deliveries as they have 
heen at any time in the past months. This also is very 
cheering to those who stand on the bull side. Coke is 
strong and comparatively scarce. We quote, f.o.b, Cin- 
cinnati: 


Gontweee Come. NO: Be. oss cic cces'cas $21.50 to $21.75 
Gantmere Ce TO 'Biaciccsevecesss 20.50 to 20.75 
Bese Ce BE Bcceskcweccnas ss 19.50 to 19.75 
Bontherm Come, BG 6. ksi cc ctccess 18.75 to 19.25 
Southern Coke, No. 1 Soft........... 21.50 to 21.75 
Southern Coke, No. 2 Soft........... 20.50 to 20.75 
Southern Coke, Gray Forge........... 18.75 to 19.25 
Southern Coke, Moittled.............. 18.75 to 19.25 
Ohio Bllvery, BO. Lisiccdeccececcvessss -.-. to 30.00 
OS a Ree 2.00.10. aCe 
Lake Superior Coke, No. 1........... 22.75 to 


Lake Superivr Coke, No. 2........... 
Car Wheel and Malleable Irons. 


Standard Southern Car Wheel, Chilling 
sanbate Southern Car Wheel, No. 2... 24.75 to 25.25 
Lake Superior Car Wheel and Mal- 
leable 25.50 to 26.50 
Plates and Bars.— The market has been fairly ac- 
tive and steady with a slight advance in Bar Iron quo- 
tations and lower figures on No. 10 Sheets. We quote, 
f.o.b. Cincinnati: Iron Bars, carload lots, 2.28¢., with half 
extras; small lots, 2.60c., with full extras; Bar Steel, in 
car lots, 2.50c., with half extras; small lots, 2.95c., with 
full extras; Iron Bar Angles, 1% x 3-16 inch and larger, 
in car lots, 2.55¢.; small lots, 2.80c.; Sheets, No. 10, 
2.80c.; No. 27, Stove Pipe, 3.25c.; No. 27, Steel, 3.35c.; 
Plates, 2.75¢c. to 3c. 


Old Material.— The market has been rather quiet 
with a shade of weakness, though with the exception 
of Iron Rails the quotations are unchanged. We quote, 
f.o.b. Cincinnati: No. 1 Wrought Railroad Scrap, $20 to 
$21 per net ton; Cast Scrap, $12 to $13 per gross ton: 
Axles, $25 per net ton; Iron Rails, $22 to $23 per gross 
ton; Car Wheels, $22 to $22.50 per gross ton. 


_— 


Philadelphia. 


Office of The Tron Age. Forrest Building, } 
PHILADELPHIA, PA.. February 27, 1900. 


(By Telegraph.) 

There does not appear to be much change in the situa- 
tion to-day, except that there is a little more disposition 
to buy. Buyers’ yards are bare of stocks and sales are 
nearly all for quick shipment. so that it is evident that 
the demand cannot fall off very much, the chances be- 
ing rather in the other direction. This is not manifested 
as yet by any distinct stiffening in prices, although it is 
evident that in Pig Iron, Old Material and Sheets hold- 
ers are inclined to be firm at full quoted rates. It would 
not require much increase in the demand to change the 
tone of the market, and it is thought that this is one of 
the probabilities of the near future. 


(By Mail.) 


The outcome of the business during the second month 
of the year has not been very satisfactory, and espe- 
cially if comparison is made with almost any similar 
period during 1899. So far, however, the change is more 
of a negative than a positive character, except as re- 
gards the placing of new business, which is distinctly 
conservative. Prices have been fairly maintained, but 
the tendency all the way through is toward lower fig- 
ures. The declines have not been very important so 
far, but they have been constant; and after six or eight 
weeks of reaction, with no indications of an early re- 
covery, they begin to attract attention, especially as 
prices in some lines are getting very close to first cost. 
There is no doubt that the situation is beset with more 
than ordinary difficulties, and until the outlook clears 
the trade find it difficult to determine just where they 
stand. There are very few but would accept a liberal 
amount of business at something near to-day’s ruling 
prices, but orders are mostly limited in size, as well as 
for dates for delivery, consequently the amount of new 
business entered (or obtainable) is not important. There 
is a large consumption of Iron and Steel, probably as 
large as there was at any time last year, but produc- 
tion is making such rapid strides that consumers no 
longer entertain fears of a shortage. The change there- 
fore is not because there is less demand, but because 
there are larger supplies; and with larger supplies there 


$25.75 to $26.25 
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is a corresponding indifference in regard to contracting 
for forward deliveries, all of which makes an easier 
market. The prospect for a continued heavy demand, 
however, is not less favorable than it was a year ago, 
but with so much material to be delivered on old con- 
tracts, and an entire absence of speculative feeling, new 
buying is very tame, compared with what it was last 
year at this time. 


Pig ltren.—It is difficult to define the situation in 
Pig Iron. Everybody knows that the market is dull, 
most people know that prices are easier, but how long 
the dullness will continue, and whether prices will be 
still lower, nobody seems able to give even a fairly ap- 
proximate guess. Such being the case it is particularly 
difficult in an article like this to offer even a suggestion 
with any degree of confidence. The market has a very 
uneven appearance, however, some getting full outside 
rates, more are disposed to accept inside figures rather 
than miss a sale, while a few others go still lower to be 
sure of getting in at some price. The supply is not ex- 
cessive, but it is clear that furnaces can make prompt 
deliveries when required; and most concerns are dis- 
posed to encourage business either for long or short de- 
livery, providing reasonably fair prices can be had. 
Some special lots in blocks of 5000 and 10,000 tons each 
were taken last week, but they do not seem to have set 
the pace for anybody else; and at this writing the feel- 
ing is one of absolute indifference. Consumers appear 
to be reasonably well satisfied with contracts which are 
in process of completion, and until they need Iron or see 
some movement which indicates a turn in the market, 
it will be hard to wake them up. Prices are too erratic 
to be quoted in detail, but the range taking in the high- 
est and lowest would be about as follows for seaboard 
or nearby deliveries, and 25c. to 50c. less for deliveries 
within a radius of 100 miles South or West: No. 1X 
Foundry, $24 to $25; No. 2 X Foundry, $22.50 to $23.50; 
No. 2 Plain, $21.75 to $22.25; Standard Mill Iron, $20 to 
$20.50; Basic, $22 to $22.50; Bessemer, nominal, $2250 
to $23; Low Phosphorus, $27 to $28, and Charcoal Iron, 
$27 to $29. 


Billets.— ‘Chere is but little doing, prices being very 
unsatisfactory to buyers. Sales have been made at $35, 
and, although quotations are nominally $36 to $36.50, no 
business of any account can be done at over $35. 


Pilates. — Prices in this department are extremely dis- 
appointing, but competition is becoming closer as the 
season advances. There are some new candidates for 
business, and some of the older concerns have broadened 
out until their capacity is almost double what it was a 
year ago, so that to give a share to each requires an im- 
mense tonnage. Of course, owners make great efforts 
to keep their mills full of work, and while the tonnage 
is very large, it is not sufficient to keep every mill run- 
ning to full capacity. This leads to cutting in prices, 
but with the high cost of primary materials there is 
little or nothing left to cut from unless it is to go be- 
low first cost. The immediate outlook in this line is not 
encouraging; and although prices ought to do better the 
chances for the time being are somewhat dubious. For 
seaboard or equivalent points prices are about as fol- 
lows: Steel Plates, 4-inch and thicker, 2.10c. to 2.15¢.; 
Shell, 2.25c. to 2.30c.; Flange, 2.50c. to 2.60c.; Fire Box, 
3c. to 3.10c.; Charcoal Iron Plates, C. H. No. 1, 3c.; Best 
Flange, 3.50c.; Fire Box, 4c. 


Structeral Waterial The demand for Structurak 
Material is exceptionally large for the season, and pros- 
pects for the spring and summer months are excellent.. 
Inquires are numerous, both for bridge and structural 
work, and it appears to be an absolute certainty that 
mills will have all the work they can handle for months 
to come. Prices are as follows: Beams and Channels, 
15 inches and under, 2.40c.; Angles, 3 to 6 inches, 2.40c.; 
Zee Bars, 2.40c., f.o.b. Philadelphia; Angle Bulbs and 
Deck Beams, 2.68c.; Tees, 2.45c. 


BRars.— The Bar situation is quite strong, there being 
a very heavy demand, and at fairly steady prices. A 
meeting of the Eastern Bar Iron Manufacturers’ Asso- 
ciation was held here last Friday, at which prices were. 
reaffirmed at 2.2c. at mil! for Best Refined Iron. Difficul- 
ties have been met with in regard to delivered prices, 
however, and it is believed that some arrangement is 
under consideration by which delivered prices will be 
quoted instead of mill prices. The present arrange- 
ment is obviously somewhat embarrassing, and it will 
be mutually beneficial if some other plan can be agreed 
upon. Prices are about as follows for Philadelphia or 
nearby deliveries: Ordinary Iron, 2.07%4c. to 2.10c.; Re- 
fined Iron, 2.20c.; Test Iron, 2.30c.; Steel Bars, 2.50c. to 
2.60¢. 


Sheeta.— There is a better feeling in Sheets, and 
prices are stronger. Inquires are in for large lots, and at 
the low figures recently ruling there would be no diffi- 
culty in securing a good line of business. Last week’s 
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quotations are continued for best Sheets—viz. (Common 
Sheets two-tenths less): No. 10, 2.70c. to 2.80c.; No. 14, 
2.95¢.; No. 16, 3c.; Nos. 18-20, 3.05c.; Nos. 21-24, 3.15¢.; 
Nos. 26, 27, 3.25c.; No. 28, 3.35c. to 3.45c. 


Old Material.—The demand is a little better, but there 
is no change in prices, although in instances in which 
material was wanted higher prices were paid, but as 
a rule bids and offers for deliveries in buyers’ yards are 
about as follows: Choice Railroad Scrap, $23 to $25; 
No. 1 Yard Scrap, $19 to $20; No. 2 Light Scrap, $13 to 
$14; Machinery Cast, $17 to $18; Heavy Steel Scrap, 
$20 to $21.50; Old Iron Rails, $26 to $28; Old Steel Rails, 
$22 to $23; Wrought Turnings, $15 to $15.50; Cast Bor- 
ings, $13.50 to $14; Old Car Wheels, $22 to $23; Iron 
Axles, $26 to $28; Steel Axles, $27 to $29. 


i 
—_— 


New York 


Office of The lron Age, 232-238 William street, | 

New YorK, February 28, 1900. 
Pig fron.— So far as new business is concerned, the 
focal market has been very quiet. There have been a 
number of inquiries, but some of them are apparently 
merely to test the market. In some quarters there is 
some accumulation of off grades and the lower grades. 
Advices from the Continent report sales of some round 
lots of No. 2 Foundry at prices delivered there which 
at current rates of freight leave about $16 at furnace, 
Birmingham. It is, of course, possible that better 
freights have been secured, which make the furnace 
price higher. There is some demand for export for Basic 
Iron. Prices are as follows: Lehigh and Schuylkill Irons, 
No. 1 Foundry, $23.50 to $25; No. 2 X, $22.50 to $22.75; 
No. 2 Plain, $21.50 to $2Z, and Gray Forge, $18.50 to 
$19.25. Southern brands are quoted: No. 1 Foundry, 
$22.75 to $28; No. 2 Foundry,: $21.50 to $22; No. 1 Soft, 
$22.25 to $22.75: No. 2 Soft, $21.25 to $21.75; No. 3 Foun- 

dry, $21.25 to $21.75, and Gray Forge, $19.25 to $20.25. 


Cast ‘Iron Pipe.— Active competition continues in this 
district between the consolidation and the outside shops, 
so that low prices are made, considering the current 
price of pig iron. While irregular, the market is far 
from being active, the tonnage being small. Practically 
nothing but small lots are being bought. We quote $28 
to $29 per gross ton for 8-inch Pipe, tidewater. 


Steel Rails.—We do not hear of any sales of conse- 
quence so far as the Eastern mills are concerned. Quo- 
tations remain $35, at mill, for Standard Sections. We 
quote Angle Bars, 2.25c. to 2.35c., and Spikes, 2.60c. to 
2.75e. 

Finished Iron and Steel.— ‘The market for Structural 
Material remains in a very satisfactory state. During 
the week the contract was closed for a moderate sized 
lot for the Ellis Island Hospital, and bids have now been 
called for on the Manhattan power house, which involves 
about 5000 tons. So far as we can learn negotiations 
are still under way for the material for the rapid transit 
tunnel. The Plate market continues weak. We quote: 
Beams. 2.40c. to 2.50c.; Angles, 2.40c. to 2.45¢.; Universal 
Mill Plates, 2.65c. to 2.75c.; Tees, 2.40c. to 2.45¢c.; Chan- 
nels, 2.40c. to 2.50c.; Steel Plates are 2.20c. to 2.40c. for 
Tank, 2.30c. to 2.50c. for Shell, 2.50c. to 2.75c. for Flange, 
3c. to 3.10c. for Fire Box, 3.50c. to 4c. for Locomotive 
Fire Box, on dock. Charcoal [ron Plates are 3c. for C. H. 
No. 1, 3.50c. for Flange, and 4c. for Fire Box. Refined 
Bars are 2.20c. to 2.25c., and Common Bars are 2c. to 
2.10¢., on dock. Soft Steel Bars, 2.40c. to 2.45c.; Hoops, 
2.70c. to 2.75c., base, delivered. 
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Metal Market. 


Office of The lron Age. 2B" Willtam STrert, ¢ 
New Vork. February 28, li, 

Pig Tin,-— The market here is dull and entirely nomi- 
nal, consumers buying only from hand to mouth, as all 
confidence has been taken from the article through the 
heavy discounts existing on future deliveries. This 
discount is not due to scarcity of stock, but is simply a 
result of the fact that spot stock is controlled by one 
interest, here as well as in London. Trading was very 
slight and small transactions made up the market. 
This market closed to-day with spot nominally quoted 
32%4c. March is nominally quoted 3144c., and April 
prices are in the neighborhood of 30%c. The closing 
London cable to-day quoted £144 for spot and £136 10s. 
for futures. 


Copper. — There is very little business doing, as con- 
sumers are well supplied with the metal which they pur- 
chased at the recent large sales. The condition of the mar- 
ket remains unchanged, The prices quoted on ’Change 
remaining the same, with 16\4c. for Lake and 16c. for 
Electrolytic and Casting. Certain parties, however, 
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quote 16%c. for miscellaneous lots of Lake Superior 
Ingot. European business is said to have picked up 
slightly within the last few days. It is evident though 
that the large foreign consumers are pretty well sup- 
plied. The recent business was closed at prices above 
the parity of those of this country. It is said that mer- 
chants have realized about 1 per cent. over domestic 
prices on European business. The closing cables to-day 
from London name £75 for spot and £74 2s. 6d. for three 
months’ futures. Best Selected is quoted £77, a decline 
of 5 shillings. The exports this month have been large, 
and will probably exceed the January exports, notwith- 
standing the fact that this is a short month. 


Pig Lead.—There is absolutely no change in the 
position of the market here. Prices of the American 
Smelting & Refining Company remain unchanged, at 
4.70¢c. to 4.75¢ for spot and futures. It is said that there 
are signs of an increased production. London has de- 
clined a shade and is quoted at the close to-day £16 
lls. 3d. 


Spelter— Is dull and weakish. The market is still 
rather unsettled. Prices quoted here by various inter- 
ests vary between 4.55c. and 4.65c. We understand 
that very large quantities are being sold for export and, 
while the shipments have not as yet been made, trans- 
portation has been secured for a large amount of 
metal. The closing London cable to-day is 2 shillings 
and 6 pence lower than thai of a week ago, naming 
£21 15s. 


Nickel — Is without change. A good demand con- 
tinues and prices for wholesale lots remain unchanged 
at 38c. Retail lots are quoted as high as 45c. 


Antimony.— While Hallett’s has been reduced in Lon- 
don £1 to £39 the price here has not changed, and 
9%4,c. continues to be quoted. Cookson’s,is unchanged 
at 10%c. to lle. 


Quicksilver.— Wholesale lots of 100 flasks and over 
are quoted $51 per flask of 76144 lbs. The London mar- 
ket remains at £9 12s. 6d. for Rothschild’s and £9 11s. 
3d. for second hand. 


Tin Plate.— An exceptionally good market continues. 
Business is active and prices remain firm and unchanged. 
The American Tin Plate Company quote on a basis of 
$4.84 per box of Standard 100-lb. Cokes, f.o.b. New 
York, or $4.65, f.o.b. mill. 


The World’s Spelter Production.— We are indebted 
to the American Metal Company, Limited, for the follow- 
ing statement, compiled by Henry R. Merton & Co., Lim- 
ited, of the world’s production of Spelter. The figures 
are given in gross tons: 


1899. 1898, 1897. 1896. 

Tons. Tons, Vvons. Tons. 

Rhine, Belgium and Holland.... 189,955 188,815 184,455 179,730 
IR SOREL REAL LEE 98,590 97,670 94.045 95,875 
Great Britain............ Ne 27,940 23,550 24,880 
France and Spain..... nashuiadie eee 32,955 $2,135 $2,120 28,450 
IS 36bSS saebkbbeesneres ees 7,190 7,115 8,185 9,255 
insite cn. 5%: bachaas weenie 6,225 5,575 5,760 6,165 
NOES ch aed snes isanene sas: $06 366,630 359,210 848,115 344,355 
SI OIOOD, . bins se di50csccsevas 115,855 102.395 88,207 78,105 


Grand totals.............++++ 482,485 461,645 436,322 417,460 





Park Brother & Co., Limited.—The report of John 
W. Chalfant, Jr., auditor, in the matter of the liquida- 
tion of Park Brother & Co., Limited, at Pittsburgh, was 
filed in the courts in that city on Friday, February 23. 
Mr. Chalfant was appointed on December 20, 1899, to 
report a schedule for the distribution of the balance in 
the hands of the trustees to the parties entitled to it. 
The corporation was organized under the act of 1874, and 
had a capital of $4,000,000, the stock being held as fol- 
lows: William G. Park, $719,500; David E. Park, $390,- 
000; James H. Park, $353,000; Richard G. Park, $311,- 
500; Charles C. Park, $122,000; Sarah G. Park, $417,000; 
Eleanor G. Park, $130,500; Margaret B. Park Kelly, 
$128,500; Richard G. Gray, trustee, $788,000; DeWitt 
C. Clapp, $148,000; John M. Kennedy, $312,000; Charles 
E. Clapp, $50,000; George H. Clapp, $11,000; Gilbert 
M. Black, $20,000; Park E. Bell, $14,000; William G. 
Park, trustee, $90,000. On May 4, 1899, the stockholders 
decided to dissolve the corporation. D. E. Park, D. C. 
Clapp and C. E. Clapp were appointed liquidating 
trustees to wind up the affairs of the company. Since 
November 4, 1899, the liquidating trustees have received 
a total of $16,320.94, not previously charged against them, 
which, added to the balance reported in their account, 
makes a total of $740,276.66 charged against them. They 
have paid out to various stockholders a total of $169,- 
678.59, leaving $568,311.76 for pro rata distribution 
among those entitled to share in the fund. 
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The Chicago and Northwest 
Machinery Market 


Office of The Iron Age, 805 Fisher Building, t 
CHICAGO, February 24, 1400. 


Chicago business in the machinery line has been quite 
satisfactory during the month of February. In the lines 
dependent upon the active prosecution of outdoor work 
the severity of the weather has caused some falling off 
in the demand, but the great branches of productive 
industry have been so active that a stream of orders 
has coptinued to pour into establishments making or 
selling the classes of machinery or supplies which they 
require. Even when some slackening of inquiries is ob- 
served, a larger proportion of those coming in seems to 
be from parties who have fully decided to buy and a 
less number from those who merely wish prices to assist 
in making estimates for the cost of new plants. The 
belief prevails quite generally that this year’s business 
is destined to be larger than that of last year, although 
in some quarters misgivings are expressed as to the 
effect of the Presidential campaign. The outlook is par- 
ticularly flattering for manufacturers of mining machin- 
ery, indications now being observed of a general disposi- 
tion to make improvements and thereby increase output 
or lessen expense. Fewer complaints are heard of the 
unfavorable effect of high prices on the machinery trade. 
Some manufacturers express the opinion that business 
would be benefited considerably if iron and steel should 
decline moderately, but ordinarily this topic is not one 
of leading interest. The higher level of values now 
ruling seems to be gracefully accepted as one of 
the new conditions of business. It is somewhat 
surprising to note how well the export trade keeps up 
among the manufacturers of this section, although so 
far from the seaboard. Confidential statements have 
been received from a number of establishments which 
are of a most gratifying character in this respect. 

A disturbing feature at this particular time is the 
development of labor troubles among the machinists in 
various shops in Chicago. The hope is entertained that 
this difliculily may not be so serious as feared in some 
quarters, and that an adjustment of a satisfactory char- 
acter may be accomplished shortly. If this should not 
be the case, considerable work will undoubtedly be 
shifted from the city shops to those of the surrounding 
territory, although some cannot thus be shifted, but will 
have to await a settlement of the trouble. Information 
is given elsewhere in this issue of the manner in which 
the employers have taken hold of the difficulty. 

An excellent trade in machine tools and machinists’ 
and mill supplies is reported by Chicago supply houses. 
The volume of business in February was fully up to that 
of January. The features of the trade have been about 
the same, orders for tools not being large but numerous, 
and coming mainly from old established concerns that 
are steadily increasing or improving their equipment. 

The Dodge Mfg. Company, Mishawaka, Ind., have 
aot as yet discovered any tendency to dullness in the 
iron tvade as it applies to their business in power trans- 
mitting machinery. They are having a great many more 
inquiries now than last year at this time, and are further 
behind with their orders. Business has been quite satis- 
factory, and the fact that there is no bickering about 
prices leads them to believe that trade is pretty well 
established in their line for this year. If only a moderate 
percentage of the manufacturing ventures and improve- 
ments that are now projected should be consummated 
during the year they will have a great deal more busi- 
hess available than ever before. The company’s line 
puts them in touch with nearly every line of manufac- 
ture, and they state they do not know of any industry 
which is not being pushed to the fullest extent. The 
export trade of this company is fully as large as ever 
before, although they are making no effort whatever 
for it, as they are hardly able to look after their domes- 
tie trade. Unless something unforeseen occurs to dis- 
turb business matters, particularly referring to labor 
troubles, they see no reason why the entire year should 
hot be a most excellent one in every respect. They ex- 
press the opinion that it would require only a very 
moderate decline in the standard iron and steel commodi- 
ties to stimulate a very much larger demand, as undoubt- 
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edly a large amount of work is being held back on ac- 
count of high prices, and if a moderate decline can be 
brought about without creating a feeling of fear that 
prices may go still lower, it would be of very material 
benefit to the trade. Any marked decline now would 
only create fear that prices would go still lower, and all 
buying would practically be stopped, excepting in such 
lines as are completely sold up and the supply is very 
short. 

The Chicago Pneumatic Tool Company, Chicago, say 
that so far as their trade is concerned they see no 
tendency to duliness. ‘Orders for the month of February 
double those of the corresponding month of 1899 and are 
larger than iast month. The greater part of their trade 
is in American shops, including railroads and shipyards, 
and they have a large and constantly increasing foreign 
demand for their tools. They are shipping a consider- 
able number of tools to Japan, Mexico and throughout 
Europe generally. The only place where they have 
formerly supplied them which is now showing a falling 
off is in South Africa, which, of course, is attributable to 
the war conditions prevailing there. Officials of the 
Russian Government have recently had a conference in 
Philadelphia with J. W. Duntley, president of this com- 
pany, and are now closing a contract for 1000 pneumatic 
tools, amounting to about $300,000. Conclusive evidence 
of the value of pnuematic appliances over hand labor 
was shown the Russian representatives in the Cramp 
shipyards, in which 300 pnuematic drills, hammers, rivet- 
ers, rammers, hoists, &c., are in service. The Govern- 
ment order is intended for the equipment of the Russian 
navy yards and will cover generally the Boyer long 
stroke hammers, deck and shell riveters, Boyer drills 
and a number of special types. 

The Fox Machine Company, Grand Rapids, Mich., 
report no material change in the machinery business 
either in machine tools or trimmers, which is a pretty 
good index of general manufacture. There seems to be 
a good demand for their products. Foreign trade has 
been somewhat disturbed by the war in South Africa, 
but they express the hope this will soon be over. The 
typewriter business is on the increase, both foreign and 
domestic trade doubling up very rapidly. 

The Adams Company, Dubuque, Iowa, report that 
they are pushed to fill orders for their Farwell molding 
machines and Farwell milling machines combined with 
iron planer, and that in one week they received four 
orders from Europe. The foreign trade on this article 
is very satisfactory. Most foreign orders are duplicates, 
indicating satisfaction with the goods first purchased. 
All the departments of their factory are running to full 
capacity, and on most articles they are sold many months 
ahead, and expect the demand for 1900 to equal that 
of 18y9. 

Sibley & Ware, South Bend, Ind., state that their 
business has been very good during the month of Feb- 
ruary, and, compared with February of 1899, their or- 
ders bave been decidedly satisfactory. 

Rudolphi & Krummel, Chicago, have not experienced 
any tendency toward dullness in their line of business. 
On the contrary, orders are received more freely than 
ever before. Considering that domestic orders are pref- 
erable to foreign ones, and not being in position at pres- 
ent to cultivate both, they have been obliged to abandon 
the foreign field almost entirely, with the exception of 
a few special tools. They consider the outlook for 1900 
very bright, unless labor troubles should interfere. 

Stover Mfg. Company, Freeport, Ill, report a slowing 
up of orders, no doubt due in part to advanced prices, but 
in a large measure to this being an “off season” for 
the sale of wind mills. In their hardware department 
business has been more than up to the usual standing 
for this season of the year. They say it is hard to 
determine at this time just what the business will be on 
wind mills, althongh indications are quite favorable, not- 
withstanding the advance in price. 

Perry Ransom, Oshkosh, Wis., says he has had some 
foreign trade and the trade at home has been as heavy 
as at any month during the past year, and he is looking 
forward to a good spring business. One thing that gives 
confidence in the future is that European trade can be 
counted on for some time to come. ‘A great many good 
inquiries are on hand at the present time. 

The Bucyrus Company, South Milwaukee, Wis., re- 
port no diminution in orders for machinery in their line. 
Their works are crowded to their utmost capacity and 
orders are coming in rapidly. They are just shipping one 
large placer mining outfit to Siberia and another one to 
the United States of Colombia. So far as they can tell 
at present the volume of business done by this company 
this year will exceed that of last year. 

Msholt Machine Company, Madison, Wis., say the 
indications are that February business, both as regards 
orders and shipments, will be the largest since the com- 
pany started in business. Their foreign trade has been 
increasing continually and they are shipping several loads 
each month to European concerns. 

Nordberg Mfg. Company, Milwaukee, Wis., say that 
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so far as they are able to judge there is no dullness nor 
any promise of dullness in the machinery trade. Quite 
the contrary is the fact with them. They are under the 
disagreeable necessity of declining orders from old cus- 
tomers aggregating over $100,000, simply because they 
cannot set even a remote date for finishing such orders. 
Had they four times their present capacity they could 
book orders within two weeks sufficient to keep their 
enlarged works running for a year, and not have a 
salesman out. 

Industrial Works, Bay City, Mich., say there is no 
let up to the demand for the machinery which they man- 
ufacture. While their customers are very largely rail- 
roads, still in certain lines they manufacture a class of 
machinery extensively used by iron and steel plants of 
most kinds, and from these they are receiving not only 
a large amount of inquiry but a great many orders. 
Their business is keeping up so far just as well this 
year as it did last, and they say they can see no reason 
why the demand will not continue at least through the 
present year. 

Manistee Iron Works, Manistee, Mich., report the de- 
mand for machinery as being as good as ever. They are 
running day and night to full capacity at least in so 
far as they can get men. They find some difficulty in 
getting boiler makers and molders. They have recently 
begun selling Manistee steam pumps for export to China, 
India and the Philippines, and within 60 days have con- 
signed over $1000 worth of pumps to these points. They 
are now building for the Theo. Hamm Brewing Com- 
pany of St. Paul, Minn., a compound duplex pump of 
1,100,000 gallons capacity, with 11%-inch by 20-inch 
steam cylinders and 12-inch water cylinders, 18-inch 
stroke, the water end being of their special pipe design; 
are also building a 14 x 14 x 18 duplex pump for the 
South Omaha plant of Armour & Co., and are just ship- 
ping a 10-foot vacuum pan to Ohio for making salt. 

The American Hoist & Derrick Company, St. Paul, 
Minn., say that February is usually the dullest month of 
the year with them, but that the present February has 
developed orders at least 33 1-3 per cent. in advance of 
any previous February. Inquiries and prospective work 
have never been so active and there is nothing in sight 
to cause a reaction in trade. The demand for export has 
been steadily increasing. February shipments are espe- 
cially satisfactory in that direction. 

Union Steam Pump Company, Battle Creek, Mich., 
state the tendency in their line is toward dullness for 
manufactured products, more especially the foreign de- 
mand. This dullness on the part of trade is occasioned 
by reason of higher prices in raw material, and, conse- 
quently, in the manufactured product. There is also 
another reason for this tendency and that is the change 
in railroad classifications in certain lines which make 
rates almost prohibitory. It looks very much as though 
the railroads desire to take too great advantage of the 
apparent rush of business to “ make hay while the sun 
shines.” They stated some months since that the effort 
on the part of people to advance prices to the extent 
that they were doing would act adversely on the manu- 
facturer later on, and this is now coming to pass. There 
appears to be a great effort in certain directions to un- 
load surplus product. Their opinion is that the country 
has gone a little too fast and that it will be only a short 
time when iower prices in all lines will be the rule and 
not the exception. 

The American Steam Pump Company, Battle Creek, 
Mich., did 100 per cent. more business in January this 
year than in 1899, and will show a fair increase during 
February. ‘Their export trade keeps up and they are 
now exporting about 50 per cent. of their product. So 
long as the export business continues to grow they do 
not see any immediate prospect of a reaction in business, 
although they believe that prices of some commodities, 
notably pig iron, have reached the top and a large over- 
production will be shown before July 1, 1900. 

Hoefer Mfg. Company, successors to the Stover Nov- 
elty Works, Freeport, LIL, state that the demand for 
drill presses, special wire working machinery, bicycle 
machinery, power hack saws and wire straighteners 
keeps up as usual. 

H. W. Caldwell & Son Company, Chicago, say that 
trade during February has been satisfactory, although 
it is the rule in their line of business for trade to fall 
off during January and February. It seems to them 
that the prospects for a busy summer are indicated in 
the rather active condition of trade during the dull 
months. 

The Edward P. Allis Company, Milwaukee, Wis., have 
noticed no lessening in the demand for engines, either 
for electric service or for rolling mill and blast furnace 
purposes. The orders obtainable are still only limited 
to their output and ability to deliver within a reasonable 
time. They could book three times the business that 
they are now taking in, were it possible to get the work 
out. During February the National Steel Company or- 
dered two blowing engines for their Franklin Furnace at 
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Columbus, Ohio, and the Iroquois Iron Company ordered 
two blowing engines for their furnace at South Chicago. 
The Toledo Traction Company have ordered another yer- 
tical cross compound engine of 2000 horse-power. About 
the usual number of orders of less importance have come 
to hand. . 

Joseph T. Ryerson & Son, Chicago, state the demand 
for boiler makers’ tools and machinery seems unusually 
large at the present time, prompted probably by the 
present business and expected demand. They report 
large sales on their Lennox rotary bevel and splitting 
shears, having sent these tools during the past month 
to the following points: Anaconda, Mont., Galesburg, 
Ill., Kewanee, Ill., Kansas City, Mo., Chattanooga, Tenn., 
Joliet, Ill., Detroit, Mich., Fort Wayne, Ind., &c. 

Chas. H. Besly & Co., Chicago, who are both mer- 
chants and manufacturers, report that the demand dur- 
ing February kept squarely up to the standard set in 
January, which was the best January they had known 
in many years. All departments of their business are 
crowded to the utmost, whether in store or factory. 

The Vilter Mfg. Company, Milwaukee, Wis., have re- 
ceived contracts for quite a little new work for future 
delivery, which will keep them busy for several months 
and will necessitate their continuing to operate their 
works day and night. The larger orders lately obtained 
are for medium sized refrigerating plants and large sized 
Corliss engines. 

The business of the Whiting Foundry Equipment 
Company, Harvey, Ill., has kept up in a very satisfac- 
tory manner, although orders are not so plentiful as a 
few months ago. They have an immense mass of in- 
quiries to figure on, but only a comparatively small per 
cent. of them result in orders. They find this experi- 
ence to prevail with most manufacturers in similar lines, 
They have received some export orders and numerous 
foreign inquiries. 

The Otto Gas Engine Works, Chicago, are still very 
busy, but it is on orders secured last year. February 
orders have been decidedly light, which they attribute 
partly to increased cost, owing to the advance in all 
metals, and partly to the winter weather, which would 
naturally affect their trade. 

Pawling & Harnischfeger, Milwaukee, Wis., find their 
trade continuing to hold up with the average of the past 
year, and they can see no appreciable slackening of 
the demand. Among orders for electric traveling cranes 
recently booked are one 50-ton and two 10-ton for the 
Latrobe Steel & Coupler Company; one 20-ton, A. L. Ide 
& Sons, Springfield, Ill.; one 10-ion, J. G. Wagner Com- 
pany, Milwaukee; three 5-ton, Milliken Bros., Brook- 
lyn; one 30-ton and one 10-ton, Richmond Locomotive 
Works, Richmond, Va.; one 30-ton and three 10-ton, Peru 
Steel Castings Company, Peru, Ind.; one 30-ton, Edward 
P. Allis Company; one 20-ton, Gates Iron Works, Chi- 
cago; one 10-ton, American Tin Plate Company; one 


.25-ton, Union Traction Company, Anderson, Ind.; one 


25-ton and two 5-ton, Lorain Steel Company, Lorain,Ohio; 
one 15-ton, East Jersey Pipe Company, Paterson, N. J.; 
two 20-ton, Thos. Carlin Sons Company, Pittsburgh ; 
together with a corresponding proportion of electric 
hoists, head travelers, &c. They are doing some export 
business, but at present have very few foreign orders 
on their books. 

The American Machinery Company, Grand Rapids, 
Mich., have just shipped their exhibit to the Paris Ex- 
position. They will be represented in the Palace of Ma- 
chinery and Electricity at Champ de Mars, as well as at 
the United States Machinery Annex at Vincennes. Their 
exhibit at Paris will consist entirely of Oliver wood trim- 
mers, their other manufactures being crowded out on 
account of insufficient space to exhibit properly. They 
will be represented by photographs. 


” 
— 


The Lake Erie Iron Company. —In enumerating the 
properties controlled by the Republic Iron & Steel Com- 
pany in the consolidation supplement issued last week 
the Lake Erie Iron Company were named. It was ac- 
companied by the bracketed statement “rolling mill.” 
The idea was to convey the fact that the Republic Com- 
pany owned only the rolling mill. This was not suf- 
ficiently explicit. The Lake Erie Iron Company sold only 
the rolling mill which they had on Whiskey Island. They 
did not sell or transfer their corporate rights, nor their 
large bolt and nut works, nor other mills and properties 
in which the Lake Erie Iron Company are interested. 


_ 


J. Wesley Pullman of Philadelphia, Pa., states that 
over 100,000 tons of Helen ore has been sold to furnaces 
in this country. The ore is owned by the Consolidated 
Lake Superior Company, near Michipicoten, Canada. 








The National Association of Credit Men has decided 
to establish a national bureau for the investigation and 
prosecution of fraudulent failures. 
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The Cincinnati Machinery Market. 


Office of The Iron Age, Pickering Building, t 
CINOINNATI, OHIO, February 24, 1900. 

The past month’s history in machinery circles has 
been simply a record of unchanged activity along lines, 
which the trade laid down so successfully during the 
first six months of the present tidal wave of prosper- 
ity. Without exception all branches of Iron working 
are busy and anticipating a most excellent trade through- 
out the year. The condition of order books at this time 
insures high pressure activity for the next four to six 
months, and good reasons exist for expecting the last 
half of the year to be satisfactory. The general opin- 
jon exists, however, that with the increased and in- 
creasing facilities a keener competition will undoubtedly 
be felt. 

The most important matter before the public just at 
this time is the big water works contract which, as men- 
tioned in previous issues of The Iron Age, was thrown 
up by the Lane & Bodley Company. Their bid was 
near $525,000, and in the discussions over the situation 
’the Water Works Commission have freely vented the 
opinion that a similar centract at this date could not be 
had for much short of $1,000,000. There is so much of 
political partisanship in all reports of the case that it 
is well nigh impossible to get an unbiased view of the 
facts. The charge is made by the Lane & Bodley Com- 
pany that the present specifications are made with the 
view of throwing the contract to a lake city concern. 
This charge is, of course, receiving support from a num- 
ber of prominent people and papers who see in it a 
thinly veiled scheme to shake the public plum tree for 
private profit. Just at this time comes President and 
General Manager E. D. Johnston of the H. F. & P. M. 
Roots Company of Connersville, Ind., with a proposi- 
tion that if the Water Works Commission will alter the 
specifications so as to admit of his company entering 
into competition, they stand ready to make a proposition 
to furnish machinery to do the required amount of work 
for a sum that will not be in excess of the original 
Lane & Bodley bid. In reply to this proposition the 
Commission say that if they at this time altered the 
specifications the Lane & Bodley Company would have 
some show for the damages which, they have no- 
’ tified the Commission, it is their intention to sue for. 
The Commission further say that the Roots Company 
are at liberty to make and present an independent prop- 
osition which will receive attention at the proper time. 
The general public, however, do not expect the Roots 
Company to enter the lists under conditions which 
would indicate a prejudgment against them. President 
Johnston assured the Commission that he was actuated 
by no philanthropic idea of saving $500,000 for the dear 
people, but that his company saw a nice profit in the 
job if they were allowed to work out the proposition on 
lines original to their own shops. And right there for 
the present the whole matter is hung up. 

The J. A. Fay & Egan Company have recently held 
their annual meeting and reorganized for the coming 
year. The only material change in the management is 
that W. H. Doane, who has been out of active touch 
with the management for the past few years, has again 
entered the directory. The annual report shows a very 
satisfactory condition. The regular quarterly dividend 
ef 1% per cent. on the preferred stock was ordered paid, 
and in addition 1% per cent. was also declared payable 
at the same time, the last mentioned being a payment 
on the deferred dividends due on the preferred stock, 
which is cumulative. The announcement was also made 
that at the next quarter another deferred dividend 
would be paid. The company have just completed the 
last of a ten carload shipment of machines for exhibit 
at the Paris Exposition. The last carload went off on 
Tuesday, February 20. G. P. Altenberg and his brother- 
in-law, C. P. Egan, have already sailed from New York, 
and will remain in charge of the exhibit during the 
length of the exposition. One of the most out of ordi- 
nary contracts taken by the company in recent months 
was for the complete outfitting of a new furniture fac- 
tory in Texas. The contract calls for 65 machines, and 
is evidence that a new field for furniture manufacturers 
is being opened up. The saw mill trade is unusually 
active, with orders for 30 mills now on the company’s 
books. Export trade to Russia is said to be more than 
good. South America and Mexico are also making a 
good showing. Nearly all the activity comes from fur- 
niture factories and car shops. Planing mills are quiet 
and but little business is coming in from the North- 
ie Ohio furniture and car shops have been especially 

The R. K. Le Blond Machine Tool Company are 
just completing an addition to their shops, which gives 
~ a an additional floor space of 12,000 square feet. 
a are finding it difficult to get the machinery long 
since ordered for the additional equipment, but will 
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gradually get in shape and be fully running in perkagpe 
the next 60 days. They shipped four lathes and a mit 
ing machine for exhibit at Paris last week. They have 
extended the Hyatt roller bearing equipment with whieh 
the old shop was fitted to the new addition, aad aew 
consider they have a model plant throughout. January 
trade was only fair, but February has maae a showing 
which brings both months ahead of last year’s average. 

The Cincinnati Machine Tool Company have just 
shipped their first lot of 28 and 32-inch drills, and are 
now at work on their first lot of 36 and 42-inch, I 
their shops they now have 187 drills of all sizes in pree- 
ess of manufacture and the whole lot contracted fer, 
which is a pretty good record for a new shop. They se 
cently issued a statement to their agents, telling that 
they were unable to accept any more orders for delie 
ery prior to July next. Since then they have been geé- 
ing in quite a nice lot of orders for later delivery. The 
outlook is so favorable that they have decided te com- 
mence at an early date the erection of an addition @& 
their present quarters, which will give them, when coas- 
pleted, about 100 per cent. additional floor space. 

The Bickford Drill Company have a very good re 
port to make regarding the state of trade, and say that 
new business is just as active as it has been at any time. 
Their capacity has been tested to such an extent es @ 
require a new power plant, which is to be installed with 
in the next few weeks. Last week they shipped ‘three 
of their machines to Paris for exhibition at the :great 
show. 

The Silk-Anderson Machine Tool Company repest 
business a little slower, but still equal to their abiiity 
to eare for. In addition to the 18 and 20-inch latins 
which they have been making they have recently got out 
their first 16-inch machine. 

The Hoefinghoff & Lane Foundry Company have re 
cently received quite a lot of orders for cast iron -archi- 
tectural columns for both Cincinnati and the surrouré 
ing territory. One of the best orders taken was for c@ 
umns for the new building to take the place of those de 
stroyed in the recent conflagration at Dayton, Ohio. 

The L. Schreiber & Sons Company have just recetvel 
four good sized orders for architectural iron work frem 
points in Mexico. This seems to indicate the opening 
up of a field not usually productive of that kind of 
ders. The same company have also taken the contract 
for the building to be erected by the Eagle White Leaf 
Company of this city. Work is coming into the shops 
as actively as it did last year, and the promise for 19 
is regarded as good. 


_ 
——_— 


The New York Machinery [larket. 


Office of The Tron Age, 232-238 William streets 
New York, February 28, 1900. 

Since our last writing a rather uneventful week was 
passed in the machinery section. While the tone of the 
market is steady, purchasing has not been very active, 
and the buying which was done was rather on a smell 
scale. The machine tool trade reports a fair aggregate 
of business coming, though mainly in orders for singe 
machines and small parcels. Only one transaction 
any considerable size was reported. The purchases 
were one of the large electrical companies, and it is sai 
that they bought something like $25,000 worth of toota 

In engines, boilers and all other machinery lines tte 
market borders even on dullness. It is said that vex 
little disposition is shown to close on work. Ingeficy 
has, however, not fallen off very materially. Merchante 
seem to think that their prices scare the prospective par 
chasers away, and It is thought that consumers are wait 
ing expectant to see a fall in the prices of materisiz. 
This is especially noticeable in the boiler business, owing 
to the apparent weakening of the prices of boiler plate. 
Boiler shops are still pretty well filled with work, ‘hew 
ever, and the builders show a disposition to wait just as 
long as the consumer waits. Consquently prices ‘heli 
firmly and we hear of no change. This condition @ 
found to prevail in all branches of the machinery market. 

Probably the largest deal now on the tapis involving 
power generating machinery is that of the United Ra 
ways of Baltimore. This company will concentrate thea@r 
various electric power stations, which are now scattereé 
throughout the city of Baltimore, into one central -st 
tion. They will require in this work about 16,000 thor 
power of new boilers, engines and accessories. 

C. C. Worthington, who has for a number vf yeas 
been one of the most prominent men in the steam ~pump 
business, and who was elected president of the Inter 
national Steam Pump Company just a year ago, resigned 
that position at the annual meeting of the company, ‘elf 
a few days ago. We are informed through unofficial 
sources that Daniel O’Day has been chosen to suceasii 
Mr. Worthington as president of the Internationdl Steam 
Pump Company. The other officers of this company, # f 
said, are Marcus Stein, vice-president; John W. Dum 
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second vice-president; James H. Snow, secretary, and 
Max Nathan, treasurer. Ir addition to holding the presi- 
d@ency of the International Company, Mr. O’Day is vice- 
president of the Worthington Pumping Engine Company, 
president of the Snow Steam Pump Works, and vice- 
president of the National Transit Company, which com- 
pany control the pipe lines of the Standard Oil Company. 
it is said that the presidency of the Worthington Pump- 
ing Engine Company is at present vacant. Men in the 
trade are familiar with the great success achieved by Mr. 
Worthington as president of the Worthington Pumping 
Engine Company and the several allied companies. 

A movement which is receiving much consideration 
and support in the trade seeks to establish in this city a 
permanent exhibition of machinery and operate in con- 
nection with it export departments, which will encourage 
foreign trade in American machinery. The style of the 
organization is the International Land & Exhibition Com- 
pany. Albert Kimmert, who is well known in shipping 
and export circles, is the president of the new company. 
W. D. Omasta is the treasurer, and M. F. Shea is the sec- 
retary. The company have a capital stock of $500,000, 
and are located in the Bowling Green Building. A space 
ef 5000 square feet, occupying the northwesterly quarter 
ef the ground floor of the Bowling Green Building, will 
be devoted to exhibiting machinery and manufactures, 
forming a permanent free exhibition. Power will be sup- 
plied and all machinery requiring power will be shown in 
actual operation. In addition to exhibiting the machines, 
actual sales will be made on the floor. The exhibition 
will thus serve also as a New York office for the exhib- 
itors. Arrangements have been made to attract arrivals 
on incoming steamers and out of town buyers to the ex- 
hibition, which will be under the management of Albert 
a. Lins. 


The export department has been divided into three 
branches, one attending to all of Europe, one Mexico, 
Central and South America, and one branch for Asia, 
Africa and Australia. The object of this department is 
to extend the business of the clients of the company 
in foreign tields. The company have confidential agents 
located in all important cities in Europe, and besides 
the securing of export orders arrangements are made 
for exclusive agencies, &c. Charles H. Thurston is the 
manager of the European department and Albert Krim- 
mert is manager of the other export departments. 
Among the concerns now represented are manufacturers 
ef machine tools, cranes and hoists, screw machines, 
gas engines, chucks, brewing machinery, bottling ma- 
ehinery, ice and refrigerating machinery, laundry ma- 
ehinery, rope machinery, special wood working machin- 
ery, automatic pumping machinery, air compressors, 
knitting machines, typewriters, agricultural implements, 
automobiles, babbitt metal, hardware specialties, twist 
drills, mining machinery and tools, steel rails, emery 
wheels, portable railways, fire pots and torches, carriage 
and wagon wood stock, electrical machinery and appli- 
ances and power generating machinery. 

The Navy Department has ordered for installation in 
the Boston Navy Yard two 500 feet compound air com- 
pressors. The New York Air Compressor Company were 
awarded the contract. The interpretation given to this 
transaction is that pneumatic tools will be extensively 
employed at the Boston yards. Consequently the trade 
are looking for specifications for a quantity of pneu- 
matic tools. 


We are informed that the factory formerly occupied 
by the Liberty Cycle Company, at Bridgeport, Conn., is 
being refitted for the building of automobiles. 

The Gates Iron Works of 11 Broadway have just re- 
ceived an order from the Amalgamated Copper Company 
for a mine hoist to be installed at the Isabel, Tenn., prop- 
erty of the company. 

The American Tools Works Company have received 
an order for several large special lathes with a face plate 
extending over end of machine, from the Alex. Smith & 
Sems Carpet Company of Yonkers, N. Y. 

The Primus Cooking & Heating Apparatus Company 
are building a new factory in Jersey City, N. J. They 
are purchasing the equipment. McClave, Hamilton & 
Rimmer of §5 Liberty street were awarded the contract 
for the engine plant. 

The Wilheim Griesser Construction Company of 11 
Broadway are building a new brewery at Haggerstown, 
Pa., and have awarded the contract for the power trans- 
mitting machinery to F. H. Gottlieb of 133 Liberty street. 

The Western Rawhide & Belting Company of Ham- 
mond, Ind., and 120 Liberty street have been awarded 
a large contract for belting by the Charles H. Baker 
Mfg. Company of Tarentum, Pa. 

Perey A. Sanguinetti, designer of factories and power 
plants and special machinery, has opened offices at 39 
Cortlana: sireet, New York. 

J. M. Duncan, manufacturers’ agent, has established 
effices in the Monroe Taylor Building, 39 and 41 Cort- 
tandt street. Mr. Duncan’s specialties are power plants, 
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self sustaining chimneys, steam boilers and engines, 
tanks and plate work, feed water heaters, separators, &c. 

The American Machinery & Trading Company have 
established a main office in the Bowling Green Building, 
with branch offices in the largest cities in the United 
States and in all foreign countries. They have arranged 
fér a large corps of traveling salesmen and correspond- 
ents, buyers of machinery, hardware, &c., throughout 
the world. They solicit exclusive agencies and special 
prices from manufacturers of ali kinds of machinery in 
this country. 


=—e 
——— 


Coke Wages Advanced. 





(By Telegraph.) 

PITTSBURGH, Pa., February 28, 1900.—The H. C. Frick 
Coke Company of Pittsburgh and other smaller coke 
concerns have given their employees in the Connells- 
ville region a voluntary advance in wages, averaging 
12% per cent., to date from March 1. The new scale of 
wages is as follows: Mining and loading room and rib 
coal, $1.25 per 100 bushels; mining and loading heading 
coal, $1.40 per 100 bushels; mining and loading wet head- 
ing coal, $1.45 per 100 bushels; drawing coke per 100 
bushels charged, 72 cents. All the above by same 
measurement as at present. Drivers and rope riders 
(shafts and slopes) per full run, $2.35; drivers and rope 
riders (drifts per full run), $2.25; cagers, per full run, 
$2.35; track layers, blasters and timbermen (shafts and 
slopes) per day, $2.35; tracklayers, blasters and timber- 
men (drifts) per day, $2.25. All day labor not mentioned 
above regularly employed in the operation of the plants 
now receiving $1.60 and over per day, to be advanced 
15 cents per day; and all receiving less than $1.60, to be 
advanced 10 cents per day. Leveling, per oven, 12 cents. 
Forking box and stock cars and forking open top cars 
from yard, all to be advanced 15 cents per car over pres- 
ent price, payments semi-monthly, same dates as here- 
tofore. 

The above wages are the highest ever paid to coke 
workers in the history of the coke trade. In 1879 and 
1880 furnace coke sold as high as $5.25 a ton, but labor 
was not paid within 10 per cent. as high as the above 
figures. The number of laborers in the Connellsville 
region averages about one man to each oven, and as 
there are slightly over 20,000 ovens, it can be said that 
20,000 men will participate in this voluntary advance. 


James Bowron on the Outlook. 


James Bowron of the Tennessee Coal, Iron & Rail- 
road Company, in a letter recently addressed to Rogers, 
Brown & Co., reviews the outlook as follows: 

“TI have not believed and still do not believe that there 
is any prospect for a material change (in the iron market) 
either upward or downward. The Tennessee Company, 
taking into account the requirements of the steel works 
at Ensley, in addition to the orders already on their 
books, have 488,000 tons of their product for the re- 
mainder of this year already taken up. On the basis of 
the present output, we will have for the remainder of the 
year from this date about 700,000 tons to dispose of. 
Deducting the engagements already specified will leave 
us with 212,000 tons to put on the market. 

“T can see no solid reason for anticipating any change 
in the tone of the market in a downward direction. 
There are two special reasons for this belief. There has 
been no business done for a year in the foreign market, 
but the volume of business on the books of the producers 
was so heavy at that time that all the available ship room 
had been takeu up for a year and it is still not exhausted, 
but will probably be sufticient to take up the available 
room for another three or four months. At the end of 
that time the stoppage of supplies abroad will be keenly 
felt. Prices are extremely strong abroad, notwithstand- 
ing speculative fluctuations in the ‘ warrant yard,’ which 
run up and down the gamut while makers’ prices remain 
practically steady. The fact is that iron is scarce and is 
going to become more so in the foreign markets. I well 
remember the ‘boom’ in the iron trade which followed 
the Franco-German War in 1870. The same thing, I 
predict, will fullow the Anglo-Boer War in the Transvaal. 
Scores of bridges will have to be rebuilt, rails relaid, 
water mains and pumps and winding engines recon- 
structed, or additional ones laid; machinery of every sort 
will have to be replaced, and, in fact, the whole of an 
active mining country will have to be substantially re- 
equipped. The conclusion of the war, however, which 
only can take place upon conditions giving liberty to 
enterprise and civilization to enter the country, will 
necessarily lead to a great extension of development, 
including additional railroad construction. At the same 
time, the English nation has been put on notice of the 
necessity for reconstruction of its artillery, but, on a 
more powerful scale, not only of its military forces, but 
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to some extent of its navy. The German Emperor has 
decided to swell his navy to English size or burst (finan- 
cially). The Russians are straining their financial pow- 
ers not only in the completion of the Siberian Railway 
to get ready for the coming test for supremacy on the 
Pacific, but, to faciiitate their designs on Afghanistan 
and India, they are projecting a trans-Persian line. The 
English Government is. now relieving 8,000,000 people 
from famine, owing to the drought in India, and of that 
number 2,000,000 are at work on public works. The 
grading which they are doing will all be utilized for 
either canals or railroads a little later on. The construc- 
tion of railways in China is assured and progressing. 

“In all these enterprises the United States has an 
equal showing with, or a better one than, England. As 
you know, the sacrifice of $1 per ton would to-day enable 
Alabama iron to be sold against English iron in almost 
any European market, and this would restore a trade of 
200,000 tons per annum which, for one entire year, Ala- 
bama has dispensed with. This in itself is a solid mass- 
ive prop under the market, and I cannot see any possi- 
bility of it going off more than $1 for this reason alone. 

“Then take the fuel situation. Within the past week 
our company have had application for 100,000 tons of 
bituminous coal from New England and 50,000 tons of 
coke for the Pacific. We are receiving requests for fuel 
from Northern States, Mexico, Spain, Italy, Australia and 
South America. At the present time we have none to 
spare and are even refusing carload orders. The with- 
drawal of so inany men from their daily work to serve 
with the English militia battalions has already led, among 
other inconveniences, to a scarcity of English coal. The 
price of screened steam coal and of house coal has ad- 
vanced from $2 to $2.50 per ton. Four blast furnaces 
were shut down in the Glasgow district the other day 
for want of coal, and for the same reason several rolling 
mills in Staffordshire ten days ago advanced the price 
of bar iron. This cause of trouble will grow worse in- 
stead of better, as additional reserve men are being called 
and will be called in England to serve with the militia. 

“In addition to these causes, the foreign iron trade 
is further handicapped by an advance in freights owing 
to the engagement of over 200 steamers by the British 
Government for war purposes. This advances the cost 
of foreign ore, which is so largely used in England. Un- 
less there is some general cause leading to a restriction 
of consumption in the United States, I am compelled to 
think, therefore, that a maintenance of substantially ex- 
isting conditions may be depended upon for the re- 
mainder of this year.” 

Mr. Bowron says in conclusion that the only clouds 
upon the situation that he can see are: 1, A coming cam- 
paign of Bryanism and demagogy; 2, inflation in the 
stock market, which, combined with the stoppage of the 
Transvaal gold receipts and the efflux of gold for African 
war purposes, may lead to a long and greatly increased 
financial pressure, which ultimately will stop the indus- 
trial boom by a financial panic. 


<i 


PERSONAL. 


Fritz Bergingrin has resigned as chief draftsman of 
the Pennsylvania Steel Company to devote his atten- 
tion to the firm of John C. Stulen & Co., of which he is 
a member. On Saturday he entertained the engineer 
corps of the construction department af a banquet at 
— Lochiel Hotel, Harrisburg. There were covers 
or 40. 


Edmund E. Johnston, chief chemist of the Ashland 
Iron & Steel Company of Ashland, Wis., has resigned 
to accept a similar position with the Manistique Iron 
Company of Manistique, Mich., one of the furnaces un- 
der the control of the International Car Wheel Foundry 
Company. Mr. Johnston has been with the Ashland 
Company for the past ten years. He introduced a sys- 
tem of grading pig iron by analysis about five years 
since, which has given satisfaction. 


W. H. Nelson of Ishpeming, Mich., succeeds H. B. 


wd as manager of the charcoal furnace at Manistique, 
Mich. 


George T. Oliver of Pittsburgh has withdrawn from 
the directorate of the American Steel & Wire Company. 
Mr. Oliver was elected a director for one year, and his 
term having expired, he retired. 


Alexander Gordon of the Niles-Bement-Pond Tool 
Company sailed for Europe last week on business con- 


nected with the company's plant now being erected near 
Berlin, Germany. 


John §S. Fackenthal of Easton, Pa., has been ap- 
pointed superintendent of the Darham Iron Works fur- 


hace at Riegelsville, Pa., in succession to H. B. 
Weaver. 
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At the annual meeting of the Stilwell-Bierce & Smith- 
Vaile Company, held recently at Dayton, Ohio, J. H. 
Vaile was elected president to succeed R. N. King, and 
E. F, Platt was elected treasurer in place of F. H. Jones. 


Robert McCance of New Castle, Pa., has been ap- 
pointed auditor of the American Steel Hoop Company, 
with headquarters in Pittsburgh. 


F, G. Coffeen, formerly connected with the Deering 
Harvester Company of Chicago, has assumed charge of 
the plant of the Duluth Foundry & Machine Company, 
West Duluth, Minn. 


John W. Darby of the Brymbo Steel Works, Wales, 
has returned home. 


Francis H. Saylor has resigned the superintendency 
of the Pottstown Bridge Company, a position which he 
has filled since the resumption of the works about a 
year ago. 


<i 
Sasa 





A typographical error in the Consolidation supple- 
ment of The Iron Age, published last week, made it ap- 
pear that the Sloss-Sheftield Steel & Iron Company owned 
only two-fifths of the stock of the Lady Ensley Furnace 
Company. The figure should read two-thirds. We un- 
derstand that the Sloss-Sheffield Company now own 
over 99% per cent. of the stock of the Sloss Company, 
and that additional amounts cf stock have been received 
since our report was made up. 
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QUOTATIONS OF IRON STOCKS DURING THE WEEK ENDING FEBRUARY 28, 1900. 
































Cap’! Issued. Sales. | Thursday.| Friday. | Saturday. | Monday. | Tuesday. |Wednesday 
$29,000,000 Am. Car & Foun Common..| 2,060 | .....-.e6- 154-1536 | -15% | 15 -15 15 -16 -15 
29,000,000 |Am. Car & F’y, Prof (ig Non-Cu) ES eeneen 63 | 62 -62 pS Ege 
19,000,000 |Am. Steel Hoop, Common...... oe | wen. os aces | 4334-46 | 42% -44 48 -48% | 39 -434% | 40 -41 
14,000,000 |Am. Steel _ Pe WY ee ere BS BAIL nn. seeeeee | ceeecceeee | sevesecees | soveceeeee 
yy Am. S . we 0% Ou) — Oe evcceccvce 99840854 | oan¢ 08 oie, os” 564 ous 57 = 
28,000,000 ‘Am. Tin Plate Common, N. Y.. 4,720 ewe leas 315¢-33%{ | -B1g | 3144-81% | 311-81 813,-31% 
18,000,000 |Am.Tin Plate, f.,N. Y.(7% Cu.) BOP | enesveness 81 -82 ecesrerece | svcesesese BLIC-SLIG | ..cccceee ° 
7,500,000 |Bethlehem Iront........ .....-. at Sickasencins. 1. sebininihens RemeaaaE BE Ponce pibemneaae 
yd ce ag wes os, St paid in 4 tteeeeeees 17}6-17% | nacesennny = eronnasees “14 
, 4, eeeeweeeeeee) PE | ee eereeeee | ee ee eeeee eee eneeee = 
16,000;000 |Cambria Steel**........ seisewesen dg eee 21 -21kK -2114¢ | 208%{-21%{ | 20%-20% -21 
11,000,000 (Col. Fuel and Iron.............. Dh exeneenne -45 | 48 -4336 | 4234-438 | 4334-435, | 4314-445 
46,484,300 |Federal Steel, Common......... 405 | ow sesernce 52% -543G | 52%-HBG | 52IZ-HS44 | 525G-53%{ | 5214 53% 
58,258,500 |Federal Steel, Pref.(6% Non-Cu.)} 4,773 | .......%.. 74 -T744_ | 7346-74 73 -%38 | 73 -73 7336-74 
82,000,000 |National Steel, Common BED fwssbsseces -49 4634-47 4514-47 453-4746 | 4614-47 
27,000,000 |Nat’lSteel, Pref., N.Y. (7%Cu.)| 1,144 | .......... 96, a 7 94-941, 

5,000,000 |Penna., Common, Phila........)  ....0. | ceeeeereee | cence gnats. | ahoebaknce | nsepesade | o5seusaend | 20dcuneces 
irbon'gos Penna. oes emenoseees oa i peennnede iS sing se iis iad parece +g oie 
12,500,000 |Pressed Steel, Pref.(7% Non-Cu.)} "790 | ........ oe 2 el ee gk Pitot 864 | 861g 
27,852,000 (Republic Iron &Steel,Common.| 6,050 | .......... 228{-241f | 22%{-23 2234-231, | 228{-28l¢ | 23 -284 
20,852,000 Repub. Iron & Steel,Pref.(7sCu.)} 1,886 | ......---- OT B8d6 |. ceceeees 6746 -673¢ -68 -68 
20,000,000 Tennessee Coal and Iron........ a are 9484-100 9214-9534 %-9384, | 90% 93 91 -94 

1,500,000 | Warwick Iron & Steel (par $10)| 5,830 | .......40- | ceveeceene -10 10 -104, | 103¢-10% -10K 

*Par $50. ** $1.50 per share paid in. +6% guaranteed by Beth. Steel Co. Late Philadelphia sales by t+legraph. ¢ Ex-dividend. 

aoe ete yas Option GTtaet ecncaned Up Cassis Sesal Sas Rederal Sida Bon gis gonga tassels Se gare 

2 nds, 1917, 5 . 3 -» $13,200. , i ea 
an R Dx, 1.600.000 Schnson’ 6s $6,732,000 D@ i RR RS &1i.R RB. 6%, $10,000 land grant D &? RR. R.5¢: 


National Steel. $2561.00 6%; [Tennessee JU, I. & 


. 5%, | eye 24 D 
R. R. Co, $8,387. 6 %. $1,114.00) 7 ¢, $1.000.0U0 7 ¢ cu. pref.; Pennsyivania Steel. $!,000.000 


5< Steelto: ist 1917, $2,000 000 5%, Sparrow's Point Ist 1922, $4,000,000 consoiidated, both i ehem Iron $1 351,000 5 ¥ maturing 


1907. Interest and principal guaranteed by Bethlehem Steel Co. Republic Iron & Steel. none; 


Fuel & Iron Co.; Col. Fuel Co Gen 


arwick Iron & steel. none, Colorado 


Mort 6 ¢ $840,000, Vol Coal & Iron Con Mort. 6 ¢ $2,810.000. Col. Fuel & Iron Gen. Mort 5 % $2,303,000. 


Also outstanding $2.009,000 preferred stock with accumulated dividends of $640 000 to June 30. 1899. 








Iron and Industrial Stocks. 


In some of the steel stocks there has been a little more 
activity during the past week, generally, however, at 
the expense of values. Monday particularly was a try- 
ing day, the weakness of the general market affecting 
the industrials generally. A considerable part of the 
decline was to-day recovered. 

Bid. a” 


American Bicycle Company, Common............. 15 
American Bicycl Company, Preferred............. 44 46 
American aae Company, BomGs.....cscccsecce os 9014 
Empire I. & &., COMMON. ....ccccsscccscccsecses 18 20 
eh. a i. en, ua6c'n on ops ee eb ae seen te 55 60 
a i CD. 5 os ok woh ¥ sees on esses xis 00% 135 150 
Ol, SE, PRUE cc vceccccencsensasesvevese 125 7 
Cramp’s Shipyard Stock.........--:eeeeceeeeeees 80. 84 
Diamond State Bteel. ...wcccvccscvcccssscsesces 4% 4% 
International Silver, Common.............+e+-6. 9 
International Pump, Common............-+-+e+. 17 17% 
International Pump, Preferred................-. 63% 65 
SS CIR nos a s.0 0,0 9.0: 00 00.0.0. 9 000% 53 53% 
National Tube, Preferred... ....ccccsccsccessens 93 93% 
iis WisVator, COMMOR.. cwosececcccvsscvcescese 22 24 
Otie Hlevator, Preferred. .occcccesscccscccsecces 86 88 
Pratt & Whitmey, ComMoR...ccccsccssesccvcceves 38% 5 
Pratt & Whitney, Preferred... ....-ccccccsccccs 46 54 
iy ec, EEE s on Gdk nos 00'0'00.008.5:5 0000 2 5's 80008 95 105 
Sloss & Sheffield Steel & Iron, Common........... 29 30 
Sloss & Sheffield Steel & Iron, Preferred.......... 67 69 
i EL. <n sean tb kis SOS shod ae Ot 5-w es 14% 14% 
UU. S. Cast Iron Pipe Company, Common.......... 8 9 
U. 8. Cast Iron Pipe Company, Preferred.......... 48 50 
BH. BR. Worthington, Preferred... .ccccvcsesswses 101 i 
National Enam. & St., Common...........2..520+ «- 27% 
National Enam. & St., Preferred................- 86 89 


Secretary Roberts of the American Steel & Wire Com- 
pany gives notice to holders of common stock that the 
dividends, aggregating 7 per cent. for the year, will be 
payable as follows: To stock of record March 19, 1% 
per cent., payable April 2. Books close March 19 and 
reopen April 3. To stock of record June 18, 15% per cent., 
payable July 2. Books close June 18 and reopen July 3. 
To stock of record September 17, 134 per cent., payable 
October 2. Books close September 17 and reopen Octo- 
ber 3. To stock of record December 17, 134 per cent., 
payable Jaruary 2, 1901. Books close December 17 and 
reopen January 3. 

The William Cramp & Sons Ship & Engine Building 
Company have declared a regular quarterly dividend of 
144 per cent., payable March 15. Books close March 5 
aud reopen March 16. 

The stockholders of the Pennsylvania Steel Company 
will hold their annual meeting on March 13. 

A plan is being circulated among stockholders of the 
Tennessee Coal, Iron & Railroad Company to be sub- 
mitted to the meeting on March 13. The plan contem- 
plates the issue of $3,000,000 additional common stock, 
raising the total outstanding amount to $23,000,000, to 
retire the $1,000,000 of 8 per cent. preferred stock and 
54 per cent. accumulated dividends thereon. It is pro- 
posed to offer the preferred stockholders for each share 
with the 54 per cent. accumulated dividends as of April 
1 180 per cent. in new common, which is equivalent to 
a premium of 26 per cent. A large percentage of the 
preferred stockholders have assented to the plan. The 


$1,200,000 of new common to be issued over the amount 
required to retire the preferred stock will be offered at 
par to the stockholders and underwritten. The proceeds 
from the sale of stock will be used to pay for the three 
Sheffield furnaces which have been acquired, together 
with the ore and coal properties connected therewith; 
also for building a finishing mill in connection with the 
steel works, to pay for the Bessemer rolling mill and 
other improvements. 

Baring, Magoun & Co. of New York will pay the 
coupons due March 1 from the American Bicycle Com- 
pany 5 per cent. sinking fund gold debentures on and 
after that date upon presentation at their office. 

The Tennessee Coal, Iron & Railroad Company report 
for January: 

1900 1899 





, Changes. 

Net Carnings .......0cccs.0 $312,972 79,337 Increase, $233,685 

Fixed charges .._ ......... 54,776 46,563 Increase, 8,213 
ee ney | $258,196 $32,774 Increase, $225,422 


The fixed charges include the charges of the Alabama 
Steel & Shipbuilding Company assumed by the Tennes- 
see Coal, Iron & Railroad Company. 

The Colorado Fuel & Iron Company invite proposals 
to be sent to the Atlantic Trust Company before April 
5 for the sale of $40,000 of their outstanding bonds to 
the sinking fund. 

The directors of the Republic Iron & Steel Company 
have declared the regular dividend of 1% per cent. on 
the preferred stock, payable April 2. Books close March 
15 and reopen April 3. 

An official statement by Jos. H. Hoadley, president of 
the International Power Company, is to the following 
effect: A dividend at the rate of 6 per cent. on the pre- 
ferred stock payments has been declared as of January 
1, 1900, for the year 1899, and in addition thereto the 
$300,000 mortgage on the Corliss Steam Engine Com- 
pany has been taken up and is now under obligation 
for only $150,000. We have also expended over $75,000 
in betterments, and now have in process of plan and 
negotiation additional improvements which will entail 
an expenditure of $150,000 in the-near future. With 
these contemplated improvements our output will be 
much increased and manufacturing cost diminished. 
January sales of locomotives for plant No. 1 were $309,- 
310, while engine sales of plant No. 2 were $102,020, a 
total of $411,330. 


—_ 
— 


Option has been given to the Frankford Forge Com- 
pany of Philadelphia for a tract of land within Eddy- 
stone Borough, Pa., adjoining that of the Gruson Iron 
Works. And if satisfactory arrangements can be com- 


pleted the company will remove the plant to the place 
mentioned. 








For some time experiments have been progressing 
in the vicinity of New York to test the process invented 
by Charles Fletcher of Boston to copper plate steel 
sheets by rolling them together. Report has it that 
Frank Rockefeller of Cleveland is looking into the proc- 


ess, 
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HARDWARE. 


Condition of Trade. 


HE jobbers almost universally, and many manufac- 
turers, find the volume of trade this year comparing 
well with that of 1899. This results from the general 
prosperity which prevails throughout the country and 
the steady consumption which is constantly going on. 
Conditions, of course, are very different from those of a 
year ago. There is now practically none of the specu- 
lative element in business and few orders are being 
placed in anticipation of coming advances. There is, 


however, a more general employment of labor and a 
better condition of the people at large. The high prices 
on many commodities are undoubtedly limiting consump- 
tion, but this is more than made up by the increased 
activities in other directions and the more liberal ex- 
penditures which better times permit. ‘There is, how- 
ever, a conservative feeling pervading the trade and all 
clusses are prudently avoiding undue stocks, considering 
the possibility of a reduction in prices. Manufacturers 
are therefore cautious about accumulating too heavy 
supplies for the coming season, as they are now most of 
them paying new prices for raw material and any shrink- 
age in this would diminish the value of their goods on 
hand. Jobbers are pursuing the policy of marketing 
goods of which ample stocks in most lines are still in 
their warehouses, and to do this are shading prices some- 
what. The retail merchants, too, taking substantially 
the same view as the makers and distributers of goods, 
are careful not to load up their shelves with high priced 
wares, but are purchasing moderately, keeping up their 
stocks with a fair but not heavy assortment. The 
changes in the market are few and slight advances are 
to be noted. The change in the marketing of Wrought 
Iron Pipe, which has been adopted in the interest of the 
jobbing trade, is noted in another column. Some slight 
concessions are being made by manufacturers who de- 
sire to secure orders which are within reach. As a gen- 


eral rule the market is firm and well sustained and has 
an excellent tone. 


Chicago, 

The Shelf Hardware trade is not quite so active with 
those doing a nearby trade, but the jobbers who cover. 
more extensive territory report that they can see no 
falling off in the volume of business now coming in. 
Many orders placed some time since for delivery, begin- 
ning March 1, will be filled this week, and these orders 
are so heavy as to keep packers and shippers busy for 
some little time. The trade in staple goods is admittedly 
somewhat lighter than it has been, which is due to ex- 
tremely bad weather, which, of course, is only a tem- 
porary matter. The demand for building materials is 
further affected in the Chicago trade by the labor trou- 
bles, which have almost completely stopped building 
operations. Rather sharp competition is now felt for 
orders for Stove Boards for fall delivery. A contest is 
being made over this trade for some reason, and prices 
practically represent no advance over those made a year 
ago when materials were much cheaper. The heavy 
Hardware trade is in good shape with plenty of busi- 
ness now being done. 


St. Louis. 

The trade conditions are even and uneventful, and 
but little can be recorded. Movement of nearly every 
line is greater than usual at this period, the aggregate 
business for the first two months of 1900 scoring sub- 
stantial gains. Except in seasonable goods, which of 
necessity must be anticipated as to supply, current sales 
largely represent customers’ wants at the counter, thus 
accentuating the prosperity of the times. The trade it- 
self feels that top prices have been reached, and while 
no unusual softenings are looked for no opportunity for 
speculations, it is said, exists. Action in Steel goods 
is satisfactory for the season, and a big demand is 
looked for in the spring, notwithstanding the high prices. 
A little holding off, it is said, is manifested as to 
Scythes, with probability that sales will be smaller than 
in previous years, owing to present quotations. South- 
ern trade is heavy, especially on Steel goods, whose sale 
is confined to that clime. Builders’ Hardware is grow- 
ing in demand. Tin Plate is having larger sales. Or- 
ders for Soft Sheet Steel of Stove Pipe gauges are being 
freely placed. Advance orders for Refrigerators and 
Ice Cream Freezers are also a feature. Galvanized and 
Black Iron at stiffening prices is attracting attention, 
and the season opens up well for Corrugated Roofing. 
What is said of the Shelf Hardware trade as to volume 
of business experienced during January and February 
applies as well to the Heavy Hardware interests. The 
demand is said to be large, when it is recalled that the 
months mentioned are almost invariably extremely 
quiet to a trade influenced greatly by weather and its 
effects on country highways. Prices are apparently 
firmer on all Iron and Steel materials, and as to Sheets 
there is said to be an erroneous opinion abroad in regard 
to value. Mills are reported considerably behind in their 
orders for 1899, and with present stimulated demand no 
lower prices are expected. 


Louisville. 

W. B. Betxnar & Co.—Prices are very steady and 
there seems to be no oversupply in goods yet awhile to 
depress the market. Indeed many goods are hard to get 
in assortment desired. Propositions for concessions from 
buyers are, as a rule, turned down, the factories being 
well enough supplied with orders to run on for quite a 
while apparently, although they may like to see busi- 
ness coming in faster at the other end. Still the con- 
sumption of the country is recognized to be on a huge 
scale, and it remains to be seen whether we cannot stand 
a fair supply of goods without a serious break in prices, 
or whether we are bound to be from three to six months 
behind orders, if we would sustain the market. 

The foreign outlet is one now apparently wide open, 
and the most hopeful guarantee of the disposition and 
use of our excess. 

The raw material to be used in construction, cars, 
houses, &c., is in good demand. ‘The high prices do not , 
seem to interfere with sales of this material. It looks 
as though it were going to be a year of a great deal of 
building and widespread improvement of previous con- 
struction. 

We are sure that the readers of The Iron Age will be 
gratified by the supplement which appeared with the 
last issue on the combinations of Iron and Allied Indus- 
tries. It is a most useful hand book for reference. 


Nashville. 

GRAY & DupLEY HARDWARE CompaAny.—February is 
one of the three months in which the heaviest spring 
business is handled, but the volume of the Hardware 
business we do here during this month depends largely 
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upon the kind of weather we have. The weather has 
been very unfavorable for farm improvements, mining, 
building, or in fact outdoor work of any kind, and as a 
result business is not so good as it was in January, 
though the result of the month’s work will not prove a 
disappointment to the Hardware jobbers, as they natu- 
rally expect some bad weather at this season of the year, 
and while they have not enjoyed the trade that they had 
in January, yet it has perhaps exceeded any previous 
February. The demand for goods covers a general line, 
and several new stocks have recently been purchased. 
The jobbers are all pretty well supplied with goods, and 
on a few lines are selling at manufacturers’ prices. 
Prices seem about stationary, which gives the buyer an 
opportunity to draw a long breath, get his bearings and 
begin to shape his future course. If proper discretion is 
exercised by manufacturers, jobbers and retailers, the 
course of prices in the near future will not necessarily 
be downward. While any one who has investigated the 
subject will readily admit that a few articles in the 
Hardware line are being sold at unreasonably high 
prices, we are of the opinion that the majority of arti- 
cles sold at the present market prices only make a rea- 
sonable return to the manufacturer and dealer for the 
amount of capital invested and labor employed. 


Philadelphia. 

SuPPLEE HARDWARE Company.—Trade in wholesale 
Hardware circles continues without any diminution 
in orders either in variety or quantity of goods, 
orders from salesmen both in number and _ vol- 
ume continue unchanged, mail orders are also 
fair in number and volume; prices as a rule con- 
tinue upon the basis of values that have existed 
since January 1. There appears to be no desire on the 
part of the jobber to sacrifice goods in order to effect 
sales, if we may except an isolated ripple that may al- 
ways occur on the surface of trade. These ripples do not 
prevent safe sailing, and are usually of an unimportant 
nature and usually occur from causes or events which 
will continue so long as the world lasts. 

We can safely say that while there are but small 
gradual inroads made upon the inventoried stocks of 
January 1 in the hands of jobbers, nevertheless there is 
a gradual reduction of stock (small as it may be, each 
month naturally must show some reduction). However, 
the variety and kinds of Hardware have increased and 
multiplied to such an extent during the last few years 
that what is now looked upon as a conservative and fair 
stock a few years ago would have been looked upon as 
almost inexcusably and hazardously large. It is one of 
the instances in trade that does and always will make 
the jobber a necessary factor in trade. It is a factor that 
is a great benefit to the retail merchant, who will take 
advantage of the opportunities offered of calling upon 
this increased variety of styles and kinds which must 
stimulate his trade. 

It is frequently the starving of stocks on the part 
of the retail merchant, and his refusal to keep abreast 
of the times in adding to his stock new kinds, styles and 
varieties of goods that has made possible to some con- 
siderable extent the inroads made upon their trade on 
the part of department stores, and even catalogue houses. 
We admit that the latter named competition depends 
largely on their underselling on second, third and fourth 
quality goods, goods discarded or not accepted by the 
various navy yards throughout the country during the 
past year and on auction goods. This is hard competi- 
tion from the fact that the persons who receive these 
catalogues are not informed of the quality of the goods 
that will be sent them. We see from the recent meeting 
of the various retail Hardware associations throughout 
the country the eyes of many of them are being opened to 
this fact; we also see the desire of these persons in trade 
to keep abreast of the times with as good an article and 
as good quality of goods as it is possible for them to sell 
in their various locations. As a rule it will be found that 
many of the department stores when they first entered 





March 1, 1900 


into goods in the Hardware line have taken up many 
goods that were not usually kept by the average Hard- 
wave dealer throughout the country, and on these goods 
they have generally made a good profit. Unfortunately, 
however, they are gradually working into a regular line. 
The wise merchant, however, will make every effort to 
increase the variety of goods he carries, and thus not de- 
pend upon the leading articles that are daily called for, 
which, while they are sure of daily or weekly sales, do 
not insure the same margin of profit as other goods not 
kept by every small retail house, in fact by every cross 
road house throughout the country. 
Collections continue fair. 


Baltimore. 

CARLIN & FuLTon.—Business, considering the time of 
year, is about all that can be expected. The excitement 
is lacking which existed one year ago at the beginning of 
what was to be a new era in trade; and the speculation 
which then attended the formation of pools, trusts and 
combinations has now been succeeded by the legitimate 
demand which represents the every-day consumption of 
goods. 

Prices are being well sustained, and why should they 
not be? A reaction of 25 per cent. in the prices of raw 
material could occur without affecting in the least the 
present prices of manufactured Hardware. We must 
bear in mind that the manufacturers who were working 
during last year with stocks of Iron and Steel con- 
tracted for perhaps during the previous year in 
very few instances advanced their quotations any- 
where near the market prices of raw material; 
and unless there should be some_ reaction it 
seems hardly possible how the present quotations on 
Shelf Hardware, Cutlery and such goods as have not ad- 
vanced more than 50 per cent. can continue in face of a 
strong market for raw material at an average advance 
of perhaps 125 per cent. over the costs in 1898. Even 
were goods not controlled so largely as they are by the 
merging of former competing interests into trusts or 
pools, there would be no motive for the acquiring of busi- 
ness at less than the cost of production; and as far as 
manufacturers’ prices are concerned we see no reason 
to anticipate lower figures during the present year. We 
do not advise our friends in the trade to purchase more 
goods than they naturally would, as we can see no ad- 
vantage in speculation, but there is no reason why any 
one should not carry in his stock every dollar’s worth of 
goods at present prices which his trade will demand in 
the natural course of business. 

The Currency bill, if passed by Congress, will definite- 
ly settle the financial policy of this country for a long 
time to come, and with our manufacturing interests well 
employed, good prices for our agricultural products and 
an almost universal healthy state of trade throughout 
the entire world, there is no reason why this year should 
not be, especially to the Hardware trade, one of great 
prosperity. 

San Francisco. 

MILLER, Stoss & Scort.--The trade for February has 
shown up very favorably indeed for all points on the Pa- 
cific Coast, except Southern California, where rain is 
very badly needed. At the present writing, however, it 
is raining, and the northern and middle portion of Cali- 
fornia having received considerable benefit, if the rain 
reaches the southern part of the State it will be the 
means of stimulating trade in that section. 

The demand for Agricultural goods is already start- 
ing, and is far in excess of what was called for during 
the previous years. All indications point to a very pros- 
perous season on the coast. 

The demand for Building Hardware is good and sev- 
eral contracts have been let for several large buildings 
to be erected in San Francisco. Notwithstanding the 
prevailing high prices on staple goods, there is a large 
demand for same, both for home consumption and for 
export trade. 

The rush for the new diggings at Nome is just begin- 
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ping, and a large trade is anticipated in mining supplies 
for this new district. 
Collections are very good for this time of the year. 


Cleveland. 

THe W. Bineuam Company.—Judging from the 
weather the past ten days it would appear that March is 
to be ushered in like the old fashioned way. Such 
weather ordinarily has its effect on business, but as 
yet the demand continues good. Season goods have 
peen largely contracted for; shelf goods, however, are 
moving freely. 

All the local Hardware people will have the pleasure, 
during the coming week, of entertaining the members of 
the Ohio Hardware Association, who will hold their an- 
nual convention in our city, Feb. 28, March 1 and 2. 
All indications point to a large attendance at this meet- 
ing. Last year in Toledo there were about 300 present. 
During the coming week the Entertainment Committee 
expect 500 or 600 tu be present, showing the increased 
interest. 

The Hardware dealers, manufacturers and merchants 
in kindred lines hope to make the meeting successful in 
a business way and socially as well. 


Omaha. 

LEE-GLASS-ANDREFSEN HARDWARE CoMPANY.—Market 
conditions continue very similar to what was embodied 
in our last report. The volume of business so far this 
year compares favorably with the same period a year 
since, and this is considered a very satisfactory condition. 

The outlook for spring and summer business is very 
promising. Numerous advance orders have been booked 
for later delivery, showing that the general trade feel 
assured of the coming business, at the same time they are 
equally coutident that the present scale of values will 
be fully maintained. 

There seems to be a sufficiency of money in the country, 
and the present enhanced prices do not appear to affect 
or check the demand in the least. As the winter season 
draws to a close and the opportunities for out door work 
increase a hew impetus will be given to all branches of 
industry, and as far as this section of the country is 
concerned a very large and prosperous business will be 
enjoyed, beyond a doubt. 


Pertland, Oregon. 

CorBETT, Fairing & ROBERTsON.—With our port lead- 
ing the United States in wheat shipments, 1,487,496 
bushels, New York 1,442,771 bushels and two ports of 
Puget Sound 262,454 bushels in January, we certainly 
can look with equanimity on the dragging situation at 
present with us. There must be a turn in the tide when 
full returns are in. 

Trade does not show the life and snap at this season 
that it has for the past two years. The high prices ruling 
in the staple lines account in part for this state of af- 
fairs. A little more than a year since a farmer in the 
territory 200 or 300 miles east of us had to part with, say, 
4% bushels of wheat to buy a keg of Nails. Now it takes 
14 bushels. Barbed Wire is in the same category, so 
that it will be found that there will be less inquiry this 
spring for these goods. Perhaps, however, the American 
Steel & Wire Company will show up better than $12,000,- 
000 in 1900 earnings, even if the farmer suffers to a 
slight extent. 


Prices show but few changes since the early part of 
the year. 





Notes on Prices. 


Wire Nails.—Demand for Wire Nails is about the same 
as for the past two or three weeks. This amounts toa 
fair seasonable business. Prices are without change and 
the market remains firm. Manufacturers’ quotations are 
as follows, f.o.b. Pittsourgh; terms, 30 days, 1 per cent. 
off in ten days: 


zo jobbers aq ETE AT A RE EE 

in leas than carload lots............ccccecccees 3.221 
To retailers = ML, 5. Sac kn Esdcscccesvccwiuss cove 8.35 
To “ in less than carload lots........ Tce eR etre ti 8.45 
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New York.—The local Wire Nail market is without 
any new or especially interesting features. The prices 
fixed by jobbers for small lots of Nails from store are 
maintained, and a seasonable amount of Nails are being 
distributed. Quotations are as follows: 


To retailers, carloads om Gock.. .........cccceccccccccceses $3.53 
To nid less than carloads on dock..............cseeees 3.6 
Small lots from store............ ea ala coi eainer aime tamaatd 3.0 


Chicago. —Manufacturers report no diminution in the 
demand from large buyers. They are in receipt of a bet- 
ter business than during the middle of February. Some 
of the large buyers are inclined to the belief that mane 
facturers will shortly make another advance, but the 
manufacturers themselves will give no clew to their in- 
tentions. Jobbers report a somewhat lighter demand. 
Prices are firmly maintained at $3.53, Chicago, for single 
carload lots and $3 63 for small Jots from stock. 

St. Louis.—The local trade report demand as excellent 
and sales at fall prices, notwithstanding known offerings 
by outside mills at figures slightly under market. Quo 
tations are $3.58, base, St. Louis, single carloads; small 
lots, $3.68, base. 

Pittsburgh.—The demand for Wire Nails is incréasing, 
and a good many orders for Nails have been placed this 
month, in view of an expected advance in prices Marek 
1. We quote Wire Nails, f.o.b. Pittsburgh, terms 3% 
days, 1 per cent. off in ten days, as follows: 


Dy SOE OE CRIN TON in ve cicncaw ese’ iccnartacaceces $3.28 
0 in less than carload lots...........ssececeee ee 8.233¢ 
To retailers im CATION LObB... 6c cccccccccccccccccssccccces 3.% 
To “ in less than carload lots.............-00s---+s 3.45 


Cut Nails.—The Cut Nail market is characterized by 
firmness in tone, while demand is largely for small iote. 
Orders, however, are frequent. Cut Nail manufacturers 
hold a meeting this week, but the impression prevails im 
some quarters that no advance in price will be made. 
Quotations are as follows, f.o.b. Pittsburgh, terms 3@ 
days, 1 per cent. off in ten days: 


SON ROO a iid koe Sasa ied vndside etude acene $2.58 
Carload lots... 2.0. scrccccsecseccccccvccccdccccccccecccece 2.55 
To jobbers in less than carload lots, sia Sediment vewnwiin -.- 2.0 


To retailersin ‘ 

New York.—The uniform price adopted by local job- 
bers last week for small lots of Cut Nails from store is 
being adhered to. Demand continues about the same as 
for the past two or three weeks. Regular quotations are 


as follows: 

To jobbers in carloads on dock..... ....--.esseseees cocoe Queue 
To “. in less than carloads on dock hivdstuicaaeduaed 2.78 
To retailers, ‘ 5, A E,_ ae OOS e 2.90 
Se I I ck naa cccuod- cacuauuaeessd et eacdxued 2.86 


Chicago —The volume of business i is of moderate pro- 
portions, with sales almost entirely confined to small lots, 
which are quoted by jobbers at $2.90. 

St. Louis.—Prices are unchanged at $2.90, base, and 
movement reported as normal. 

Pittsburgh.—There is little demand, but prices are 
moderately strong. We quote Cut Nails at $2.50 for 
1000 keg lots or over, $2.55 for carload lots, and $2.70 for 
less than carload lots, all f.o.b. cars Pittsbargh. 


Barb Wire.—The condition of the Barb Wire market 
continues without change. Buyers are pursuing a con- 
servative policy in purchasing, in view of the high prices 
ruling. The market is firm at the following quotations 
for domestic trade, f.o.b. Pittsburgh, net cash, or 1 per 
cent. off in ten days: 


To jobbers in carload Ws PN don civdacwinigenenis $3.65 
To CE nccencanwecceetsann 3.88 
—_ * in Jess than carload lots, i, Sapna Sper  & 

Oe . Galvanized.......... 3 

To retailers in carload lots, Painted Besvexaes he dcaeie wecce Cae 
To GORVMMIMOO boc coc ccsiccta 3.95 
To “ in less than carload lots, LO” ee 3.90 
To = Galvanized......... 4.06 


Chicago.—Manufacturers report a large volume of 
business in Plain Wire, but their orders for Barb Wire 
are not yet large enough to be considered normal for the 
season. It is expected that as spring opens up and the 
weather becomes more favorable this business will im- 
prove. The demand for Woven Wire Fencing is excel- 


lent, and this trade is undoubtedly taking more and more 
of the business which formerly went to manufacturers of 
Barb Wire. 


Quotations are as follows, Chicago delivery: 








Gaegie cars of Plain Annealed Wire, $3 38; Painted Barb 
Wize, $3.98; Galvanized Barb Wire, $4.13, with 10 cents 
additional for small lots from jobbers 


St. Louis.—Barb Wire is in somewhat better move- 
ment, but expected to make decided betterment as 
weather moderates. Painted in carloads is $4.03; small 
Gets are $4.13. Galvanized commands an advance of 15 
sents alyove these prices. 

Pittsburgh.—_Demand for Barb Wire is dull, buyers 
placing orders only for small lots in view of the expected 
decrease in demand owing to present high prices. For 
G@emestic trade we quote Painted Barb Wire at $3.65 in 
carioad lots to jobbers, with an advance of 15 cents for 
Galvanized, all f.o.b. Pittsburgh; terms 30 days or 1 per 
@ent. off for cash in ten days. 


Smooth Wire.—Buyers are placing orders for Smooth 
Wire more freely. The tone of the market is strong at 
fe following quotations, f.o.b. Pittsburgh; terms 30 
days, or 1 per cent. off in ten days: 

Bo Jobbors in cariond lots..........00...sscccseccessesees $3.05 
Do “in less than carload lots........... jisesesduens 3.0744 
Be votailers in carload lote...... ... ....ssseeeeeeceeseees 3.20 
Se “ — in less than carload lots............ enenee’ 3.80 


Pittsburgh.—There is a fairly good demand and prices 
@e unchanged. We quote: To jobbers in carload lots, 
#496; to jobbers in less than carload lots, $3.07%; to 
mefailers in carload lots, $3.20; to retailers in less than 
@atload lots, $3.30, all f.0.b. Pittsburgh. The charge for 
@elvanizing is 50 cents on sizes from Nos. 6 to 14 inclasive; 
ae Nos. 15 and 16, 85 cents, and on Nos. 17 and 18, $1.10, 


Chain.—Negotiations between the Chain manufactur- 
@rs are still in progress. While the Standard Chain Com- 
pany have been incorporated with a capital of $3,000,000, 
® Bas not been finally determined what concerns will 
eunstitute it. It is probable, though not definitely de- 


@ied, that the headquarters of the company will be in 
Pittsburgh. 


Wrought Iron Pipe.—For some time past it has been 
eumeored among the jobbers of Plumbers’ Supplies that 
is National Tube Company were at work compiling a 
Mee price-list, upon which all sales of Wrought Iron Pipe 
would be made after March 1, 1900. 

A radical departure will be made, in many respects, 
from old trade customs and methods of doing business. 
Ome of these is the intention of the company to distribute 
Geir Merchant Pipe through the jobbers. When the 
keowledge of the formation of the National Tube Com- 
gany became general, the jobbers, quite naturally, were 
@mxious to know what the new company’s attitude 
teward them would be. Rumors were current at the 
time that the National Tube Company proposed to sell 
direct to the consuming trade, without regard to the job 
iiers” interests, thus making it upprofitable for them to 
fandle this company’s Pipe. The National Tube Com- 
pany denied the correctness of this state of feeling on the 
part of the jobbers, because they believe it so obviously 
to their interest to work with the jobbers that they will 
give them every reasonable protection, thus encouraging 
them to increase their Pipe business and turn a share of 
tieir orders to the company. It is believed that the ex- 
istence of the National Tube Company wi!l be a guaran- 
tee fo the jobbers of a staple market and of a steady sup- 
wy from which they can work. Heretofore the jobber, in 
@réer to make a fair profit on his goods, had to speculate 
@@ an advancing market, and every jobber knows that 
@peculaticn is always fraught with more or less danger. 
tm order to facilitate the basing of prices the National 
‘abe Company have taken the Pittsbugh district as the 
point of lowest cost of production. In this district the 
Gmished article is made directly from the ore, and, skelp 
shipped from this district to the various_mills located 
at other points. Therefore it bas been decided to make 
Pittsburgh the only free delivery point at the basing 
ptices. Deliveries at other points will also be made, but 
the price will be sufficiently higher than the Pittsburgh 
basing price to cover the extra cost of delivery. The 
@ompany will issue a book containing the list price of 
@ach size and kind. This book will also contain freight 
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rates from Pittsburgh to all other destinations. The list 
price will be the same for both Black and Galvanized 





Pipe, the difference being made in the discount. The 
following are the new list prices: 
Pipe List. 
OS SEE $0 0536 | Bix-inch........sessee0e0. 95 
a? iiss cia tbinslnaedie CREO UT csaeasaesdl eivbyes 1.08 
ee eat tt Ce Vcssedecehaewabess 1.30 
3 * eocwewtn a te 0B56] 5 —— cevecee ceccvccece 1 45 
GF sien taheh Sine nest -114%| 6 RE Ea 1.88 
1 5 RS RRs 16% | 7  winaee pebenensioas 2.35 
Det icgnsncesencésanes i LE Bede Tee ee ee 2.82 
ok) Meeecbenceanetens 27 9 7. Si aephbbbbaamhasnn 3.40 
2 oT) euhie kamanks deans 36 10 ec eeawus wate wits 4.25 
Rn ALAN ON Ra, ge ROT ar caer | Ole 4.75 
3 F pase usheseseeewas 715% | 12 F . scepepebavinnies 5.20 
Extra Strong Pipe List. 
i Se 029 pound....cc.ccsccvccccvcees $0.11 
hi RO EN — EW acne hen licawens ll 
SCTE? 4 Ree cbwine seth waee 0.74 epskh saab skeknd bavesss ll 
EE, LE ES EE EE 1,09 pounds ......... ee seteewes 12 
i: <° cebetkssasanns> ane 1.39 Me pheebe 2 08Ster seen eee 15 
1  * cebocmelees babeeels 2.17 e  pepeeneneredepes neces .22 
OE re 3 S ” pocauasoemuninaesss 30 
Ie <<": Sseneusnasoaseunhe 3.63 Tgp e005 0bseeaseannens 36 
2 ae a 5.02 Fi. kg apenesdiesenénnses .50 
ic: >”. cneaneneuannh wile 7.67 re ees orem 81 
3 je OI 10,25 Wr” CS C§OENme Gnade Waweesé5ee00 1.05 
ee inccussssnnnabaee 12.47 Mo hegereepeubiesbensheae 1.38 
4 y: seemepesesseuben 14.97 . aeepeseeenes aa macnnies 1.50 
TS NRE De: SE 2a ec ebatennuahtains 1.95 
> = 20.54 * 2.16 
6 “ q . 
7 “ 
8 “ 
inch 
i“ “ 
14% ““ 
a “ 
Le 
“ 
a 
3% “ 
. 
44 “ 
6 ae 
7 “ 
8 “ 





Cordage.—The demand for Rope is not large, the trade 
apparently holding off in anticipation of lower prices. 
That stocks are generally light in dealers’ hands is indi- 
cated by requests for prompt shipments accompanying 
orders for small lots. A more active demand is antici- 
pated when the spring trade sets in. Manila Hemp is 
expected to become scarce before the first shipments 
arrive, which are due in May. Sisal Hemp has advanced 
in price, so that there appears no immediate prospects of 
lower prices for Rope. There are still reports of some 
shading in prices by jobbers, subject to stocks on hand. 
Manufacturers’ quotations for Rope in less than carload 
lots are as follows, with a reduction of 14 cent per pound 
for carloads: 


Per pound. 
- aes 1 
ee: aan’ ~ ceemprenecahieannennennanettit 7 






6 and 5-16 inch...... 
Sisal, 7-16 inch and larger..... 
t: DD... Lee haekanpenbasaseon ee eMA chanence seine 
“ EE. sccckenecsd  ‘pessieweneeesadend=0® . 
“ th Yarn, Medium and Coarse........e.sseseeeseeees be 


Manila Tarred Rope, 15 thread, is quoted at 154¢ cents, as 
is also Manila Hay Rope, Medium. 


Oils.— Linseed Oil.—But small lots of Linseed Oil are 
changing hands on new business. The market is firm at 
56 cents in lots of five barrels or more, and 57 cents In 
lots of less than five barrels, for City Raw. Outside 
brands are held at 2 cents per gallon less. Crushers are 
busy on contract orders, but are not encouraging large 
purchases at current prices. 


Spirits Turpentine.—The market has held dull through- 
out the week, with an absence of the usual demand. The 
new crop of Turpentine is due in April, and present prices 
are not expected to be operative after that time, so that 
there is no inducement for making purchases bey ond 
pressing requirements. Quotations are as follows at this 
point: Southerns, 5544 cents, and machine made barrels 
56 cents per gallon. 
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Illinois Retail Hardware Association. 


HE second annual convention of the Illinois Retail 
Hardware Association was held this week in Peoria. 
Over 70 actual members were in attendance at the open- 
ing session Tuesday afternoon, together with a large 
number of manufacturers, jobbers and others interested 
in the Hardware trade. The Chicago dealers turned out 
in good force, the delegation from that city numbering 
about 40. 

The place selected for the meeting was Woodmen’s 
Hall, well adapted for the purpose. 

President C. T. Miller of Bloomington called the con- 
vention to order on Tuesday afternoon, and Henry Sand- 
meyer, Jr., of Peoria then introduced Mayor Lynch, who 
welcomed the members with a particularly hearty greet- 
ing. An appropriate response was made by the presi- 
dent. 

The enrollment of new members followed, a substan- 
tion addition being made to the list, covering 51 firms, 
making the total membership 119. 


President Miller’s Address. 


The president’s address to the members was as fol- 
lows: 


In extending to you the greetings of hope underlying 
the purposes of our organization, I enter upon my du- 
ties to-day with every pleasure the good cheer and hearty 
co-operation your presence here implies. 


MEMORIAM. 


Yet with all the pleasures these things bring it 
pains me to miss from among us the pleasant faces and 
encouraging forces of our late brothers, Treasurer Theo- 
dore Krueger and Ehler Goettsche, a member of our Ex- 
ecutive Committee, who, during the short term of our 
association’s existence, an all wise Providence called 
from the active labors of life to an eternal rest. Mys- 
terious as may appear to .us the act that calls men from 
their uncompleted labors at a time when the experiences 
of life have broadened the intellect to an effective scope 
of usefulness and the spirit of hope and ambition is 
burning to devote these resources to the well being of 
one’s fellow men as exemplified in the energy and devo- 
tion of these menin materializing this association, it im- 
presses us with the important lesson derived from their 
lives and seeming untimely ends, to act to-day upon the 
issues intellect and conscieuce dictate, lest to-morrow it 
be too late and the grave will close over our bodies with 
nothing to remember the life that went out save the nar- 
row mound which will cover the body as an emblem of 
the narrow and selfish limits of the departed spirit. The 
short term of our association’s existence and the lack 
of mature plans of operation, as well as a lack of proper 
provision to act to the best interests of the association 
in all matters presenting themselves, or carry out such 
plans as your Executive Committee might have deemed 
proper under different circumstances, obviates the neces- 
sity of any lengthy report from your president. How- 
ever, the experiences gained through this term are be- 
ginning to point out some of the necessary changes which 
I hope will be properly enacted by this convention. 

First: I find that our constitution and by-laws are en- 
tirely inadequate to the purpose of our association. They 
create offices whose duties are too-indefinite to insure 
proper division of the work, and create duties without 
providing means to accomplish them, and which needs 
call for an entire revision. 

Second: Care should be exercised by this convention 
as well as by the committee upon whom may devolve the 
duty of revising these by-laws to keep the duties of 
officers and the means to accomplish them within reason- 
able harmony. Pefore this association had developed 
into permanent organization I opposed the $3 limit of 
our dues as an unwise proposition, foreseeing that the 
limited means it provided would destroy the efficiency of 
our association. I still hold that if the results to be 
accomplished by this association are not worth more than 
$3 a year, then they are too insignificant for you or me to 
waste valuable time upon the institution. Appreciating 
the fact that it is impossible for a committee to give these 
matters the requisite amount of thought and study dur- 
ing the time allowed by our meetings, I therefore sug- 
gest that the rules be suspended and a few amendments 
made under which the association may operate for the 
present year, and that the Executive Committee be in- 


structed to report a revised form of constitution and by- 
laws at our next annual meeting. 


A COMMITTEE OF PLUMBERS 


will be here to discuss with us the revision of our State 
lien laws and solicit our support in their effort. See that 
its provisions are just, equitable and shorn of the many 
sided construction of our present law and then give it 
our hearty support. Do not forget that we also have im- 
portant legislative matters to consider which will need 
all the co-operation we can secure. 

The importance and justice to the retail trade of this 
State, who are burdened with their legitimate support 
of our various governments, demand that all peddlers, 
whether resident of the State or not, selling direct to 
consumers, either by personal solicitation or through 
catalogues, shall contribute to the support of each 
county in which they aim to do or do business an amount 
equal to the maximum amount of taxes paid by each one 
of the branches of trade with which they compete. 

If an additional non-resident license can be secured, 
secure it in each of the counties in which they do said 
business, and piace them upon the same basis of respon- 
sibility with the home dealer. 


WE DO NOT ASK FOR RESTRICTIVE MEASURES, 


but we do ask that these commercial piracies be taxed 
equal with ourselves and held equally responsible. If 
this proposition is unjust, then the State is dealing very 
unjustly with one of her most important interests— 
namely, the retail trade. If this proposition'be wrong, 
then the conditions prevailing in this State regarding 
foreign insurance companies are equally wrong. The 
proposition will command the support of nearly every 
retail dealer, plumber and manufacturer in the State, 
and the force of such influences when properly directed 
should assure its enactment into an efficient law. Other 
matters of like nature will be brought before you by 
several speakers on the programme and a committee of 
seven, which I appointed several weeks ago to investi- 
gate subjects which I appreciated would require some 
previous investigation to enable a proper report at this 
convention, such as the Bankrupt law, Lien law, Parcel 
law, peddler’s tax or license, fraudulent advertising, 
&e. Your officers have used their best endeavors to 
bring before this meeting every issue of importance to 
the trade, and I hope that every one here will add the 
force and influence of his views, no matter how meager 
they may be, in an effort to arrive at wise and just con- 
clusions upon these subjects. 

Another important feature to be considered by this 
convention is the spread of proper literature to bring 
the purposes of our organization before the trade and 
the public. The publishers of The Iron Age have made 
us a proposition to print in pamphlet form the proceed- 
ings of this meeting free of charge. And as this pam- 
phlet would answer our purpose, I hope the convention 
will give this generous offer proper consideration. 


NATIONAL ASSOCIATION. 


At our fall meeting we adopted a resolution favoring 
a national association, and the efforts toward this end 
have resulted in a call for a National Conference, to be 
held in Chicago, March 12, for the purpose of inaugurat- 
ing a uniform policy over the entire organized territory, 
and to consider the question of a national association. 

At present we find that each State association not 
only lacks the force of influence greater numbers would 
give it, but the non-co-operative feature of these condi- 
tions also frustrates the purpose of association by al- 
lowing the support of ten organized States to institutions 
against which the one might have a just grievance. 

The great importance a national association would 
become to the trade in successfully accomplishing that 
which at present is impossible for the single State asso- 
ciation, the opportunity its meetings would provide 
to present and determine the issues pending in any State 
and bring these matters before our State associations 
to receive the uniform emphasis 3000 dealers can give 
such determination, are some of the tangible forces to 
recommend such association. 

‘I believe, however, that beyond these reasons there 
are hidden forces underlying a proper national associa- 
tion, which will make the membership in a Hardware 
association of such commercial importance to the dealer 
that he cannot afford to stay on the outside. But as I 
am to address you to-morrow upon the commercial phase 
of present conditions I will confine my remarks to-day 
to a few 
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THOUGHTS BY THE WAYSIDE 


upon their moral and political phase. It is not my de- 
sire to introduce into this body any question that may 
arouse partisan discussion and acrimony. However, be- 
ing here to discuss and if possible discover and deter- 
mine upon some effectual plan of operation to overcome 
what we substantially feel to be unjust conditions, bear- 
ing the semblance of civil and moral disease in our body 
politic, demands that we give proper consideration to all 
the phases these conditions may present lest, by false 
conclusions, we destroy the efficiency of our efforts. 

The declaration of purpose of this association, as 
well as a large number of like associations from Boston 
to San Francisco and from the Dakotas to the Gulf, 
representing an interest as vast as the personnel ani 
capital of the retail trade of this country, implies that 
its conception and institution must be the outgrowth of 
some great cause, some great evil, threatening the 
equipoise of forces which bind us together as one people 
and from force of circumstances is arousing men into 
that fellowship which in days gone by sounded the 
prelude of serious revolution. As retail merchants, 
whose support is drawn from all classes alike, demon- 
strating that our every interest is centered in an equi- 
table distribution of the responsibilities and privileges 
of government and the equitable participation of labor in 
the wealth it produces, it behooves us to examine every 
phase of the issue before us, and perchance discover 
that the evils of which we complain are but symptoms 
of, or reflex pain, so to speak, of disease in the body 
politic, from which the interests of the masses suffer, 
and call for some plan of operation to again induce the 
organs of government to perform their respective func- 
tions with the animus peculiar to our federation. The 
manner in which the present unbalanced condition in 
our .economic fabric is affecting various interests 
amazes one with the causes and remedies presented 
from the various standpoints from which the subject is 
viewed. And as we continue to compare and carefully 
study these presentations in our effort to seek the truth 
we are almost invariably forced to the conclusion that 
the evil designated as the cause of the trouble is but 
the symptom of a disease caused by some organ of the 
body politic failing to perform the proper functions of 
its respective office. 

The reflex pain of disease in our physical body when 
mistaken as the seat of trouble sometimes leads to the 
application of uostrums which allay pain temporarily 
while the real evil continues to pour its corruptions 
through the system until its vitality is sapped and the 
body falls into irredeemable decay, is a law equally 
applicable to our political body. In this light I view the 
evils of which we complain and that we must needs 
seck the causes which produce these symptoms before 
we can apply a remedy with reasonable assurance of 
beneficial results. We may apply all the lotions known 
for a sick headache and never cure it as long as we 
continue to gorge the stomach with the causes that 
produce it, nor cure a cancer of the body by swallowing 
opiates to soothe the mind. The seat of the disease 
once discovered, remove the cause and the headache 
will cease from force of circumstance; while the knife 
unflinchingly applied in the other, while there is still 
sufticient vitality to withstand the ordeal, is the only 
sure and safe remedy. It strikes me that we have a 
good many people in this country at present who are 
endeavoring to cure our 


ECONOMIC HEADACHES 


by applying third party, anti-expansion and what not 
decoctions, while they are striving to gorge our polit- 
ical mire with the corrupt elements that breed the 
trouble, and to cure a dangerous cancer at the heart 
by prescribing liberal doses of imperial, partisan sooth- 
ing syrup to soothe the public mind. But until the 
public mind discovers the real seat of the evil and de- 
comes sufficiently aroused to the importance of re- 
moving the causes and unflinchingly puts the knife to 
the cancer we have little hope for permanent relief. 
As merchants we are in the habit of always seeking a 
cause for every effect and try to foresee the results 
likely to be produced by various conditions that daily 
confront us. And, while we may not possess the means 
of bringing specific political facts to the support of our 
ideas, I believe we are sufficiently intelligent to grasp 
the force of surrounding circumstances and devise some 
wise plan of operation whose influence will bring about 
a more healthful condition. When such men as Bourke 
Cockran give open and unmodified expression td the 
sentiment, “How are you going to regulate the trusts 
as long as the trusts regulate the regulator ?” before 
the most complex audience of public men perhaps ever 
witnessed in one body, and the expression coming from 
a man from whose business relations we may have a 
reasonable doubt to infer he knows whereof he speaks, 
the circumstance and the man together should give the 
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words a proportionately greater importance than we 
usually accord to utterances along this line during our 
heated campaigns. And a later declaration from an- 
other source, that “ Before we can hope for a United 
States Court decision upon trusts favorable to the 
masses at least one of the judges would have to be re- 
moved.” This latter, I admit, is unaccompanied by 
the specific reasons upon which the opinion is based, 
and lacks the mora! force the courage of conviction 
should add, so that we can hardly accord it as serious 
consideration as that of Mr. Cockran; but both give 
us food for very serious thought and reflection. 

We find these admittedly evil conditions encumber- 
ing, in a greater or lesser degree, in the administrations 
of both parties, both in national and State government, 
and must conclude that they are not the result of party 
name or the declared purposes of their respective plat- 
forms, and, though we are prone to charge these evils 
to such sources, truth forces us to the conclusion that 
the evil we notice is but the result of anterior conditions, 
whose source must be discovered before we can pre- 
scribe a successful remedy. 


EVERY INTELLIGENT AND FAIR MINDED CITIZEN 


will admit that there are men of sufficient ability and 
moral courage in both parties, both in and out of poli- 
tics, to judiciously administer our affairs of govern- 
ment, but by our indifference and political blindness to 
the mental and moral forces required to be a proper as- 
sociate to the patriot and statesman we have encour- 
aged and supported candidates to whom we would not 
entrust the management of our individual affairs for 
a single month. We have allowed our primaries to be 
controlled by the rum element of our communities un- 
til the very atmosphere is preventing too many gootl 
men from exercising their rights and privileges, and 
thus encouraged a purchasable political machinery 
which too often slates men contrary to the best inter- 
ests of a community. 

We have been without a single political idea until 
the day after our respective party conventions and then 
swore ourselves red in the face by every letter in their 
platforms as the true gospel and essence of political 
salvation, until the day after the election, and then 
settled dewn to a two or four years’ course of blasphem- 
ing the very politics which, from an improper exercise 
of the rights and powers we possess, have become 


CREATURES OF OUR OWN UNWISE CREATION. 


Sent to legislate for a people without being properly 
imbued with ideas fertilized with the importance of 
common every day home needs, and the equities which 
should prevail under the letter and spirit of our peculiar 
American federation, and like stray hens, our curses are 
coming home to us with a hatch of mongrels perfumed 
with the odors of broken fruits addled in the sunshine 
of an ever tolerant and unsuspecting public. I may 
take occasion to hold up to your view some of this 
addled fruit, but before I pass on I want to ask you, 
do you recognize the cause of this unfertility or the 
source of public disease ? If you do then the remedy 
becomes self evident. Figuratively speaking, use the 
knife, and if its operation should sever the cords which 
bind us to an injurious fanaticism, and perchance open 
the fountains of moral force that will bring all of us to 
stand by our guns, then happily the first plan of opera- 
tion in glorifying self government will have proven 
a success. 


IN OUR GRANDFATHERS’ DAYS 


it may have been eminently proper to establish a legisla- 
tive system based upon indefinite responsibilities and 
upon the surety of a gentleman, but the manner in which 
actual conditions in these days are forcing us to recog- 
nize that the unrestricted weakness of too many of our 
public men is making them an easy prey to the wiles and 
dreams of a moneyed aristocracy, that the parity of the 
dollar has become of greater importance to our politicians 
than the parity of the human qualities in the body pol- 
itic, that the efficiency of the rights and powers of cit- 
izenship is becoming impaired by the powers of money, 
that our vote is made a farce by a system of political 
primaries, and that we are confronted with the dangers 
of our United States Supreme Court degenerating into a 
sixteenth century indulgency system, should arouse us to 
a sense of importance to begin to do a little thinking for 
ourselves. 


OUT OF THESE EXIGENCIES 


are growing the many economic and trades associations 
of our country, which may be viewed as possible fore- 
runners of some manner of revolution in American legis- 
lation. In these associations the conservative, thinking 
element of all parties are discussing the economic ques- 
tions of the day uninfluenced by the heat and fervor of 
political campaigns, and concentrating their forces 


through urganized bodies which, if they mean anything, 
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mean that instead of the corrupt and selfish element of 
political parties dictating the limits upon which the 
masses may be allowed to exercise political rights, the 
masses willdetermine through the force of civic federation 
to become an important factor to be considered in the 
terms of the contract upon which they will cast their 
yote, or, in other words, a plainer business understanding 
between sovereign and servant regarding the service to 
be rendered. 


DEPARTMENT STORES. 


A great deal has been said and written upon the pi- 
ratic nature of department and catalogue houses. I am 
in hearty accord with most of these views. Results, 
however, have demonstrated that the public has little 
interest in issues whose sole argument appears to be 
prompted by motives of self interest, and we have possi- 
bly been directing our efforts against the symptoms of a 
public disease while we should have applied the knife 
to the canker gnawing at the heart of our republic. If 
the propositions I am about to establish are true, which 
1 believe they are, and will stand the test of every think- 
ing man’s morai convictions, then the responsibility of 
the evil does not rest alone with the men who are taking 
undue advantage of circumstances, but a considerable 
amount of it may be charged to the public blindness and 
indifference which unwisely creates or tolerates condi- 
tions under which either individuals or classes may take 
improper opportunities to so great an extent as to effect 
a decaying condition of the moral forces cementing our 
body politic, and its remedy will call for a more efficient 
degree of patriotism than that of firing bombs on Fourth 
of July, and occasionally cheering the mention of great 
men’s names. 


SIX PROPOSITIONS. 


Here are six propositions upon which I base my views 
against department store systems: 

1. The ruinous influence their underselling process has 
upon quality of manufacture is demonstrated during the 
past ten years in goods which are now but a semblance 
or shadow of their former quality. 

2. The improper advantage they take, under lax laws, 
to ruin and drive out of market lines of goods by selling 
them as baits for less than cost of manufacture, until 
their commercial value is ruined and their manufacture 
must practically be discontinued. 


3. The discouraging influence such actions have upon. 


the higher ambition of mechanical minds to excel de- 
stroys an essence to which we must concede considerable 
importance as a factor in attaining our present commer- 
cial standard. 

4. Their method of wrecking the small merchant’s 
business by continually harassing him in unloading upon 
the market goods at less than cost and preying upon the 
ignorance of society to balance these losses through infe- 
rior qualities and corresponding advance of prices in 
other goods. 

5. Their tendency toward changing the opportunities 
and privileges of independent support into a system of 
underpaid labor, a condition whose natural result en- 
forces celibacy and encourages the accompanying crime 
of infanticide, thus establishing like conditions under 
which France is known to be fast falling into decay. 

6. Their influence in establishing a standard of 
wages, which, from force of circumstances, must be fol- 
lowed by all kindred lines of retail trade, inadequate to 
respectably support the woman whose labor is her only 
support, and too often calls for virtue to be thrown into 
the scale to balance accounts. (Do not construe my re- 
marks as alluding directly to employees of these estab- 
lishments, 1 am dealing with the moral phase of the 
question.) I have the highest regard for any woman 
who has the courage to honestly make her own living 
whenever circumstances oblige it, and accord to her 
every honorable right to enter upon whatever calling her 
tastes and talents are suited for, whether it be a profes- 
sion, a clerkship or a trade. If a railroad company has 
a switchman at some important crossing who is incapa- 
ble or too dissipated to fill his position properly, and his 
wife or daughter can and will fill the place with greater 
safety to the public and more satisfactorily to the com- 
pany, let her take the place, and as long as the act is 
without injury to the manager, it is of little importance 
to the public which one earns the bread for the family. 
But if her four daughters determine to enter the same 
calling, and from the sufficiency of living at home peddle 
their labor to the compary at less than its worth and are 
hired by the company to supplant the four young men 
who should become husbands and heads of families, the 
scale established through the influence of an unwise 
act, which reduced the wages of the position to less 
than the requirements of decent family support, even 
if the four men could again get their places, puts mar- 
riage out of the question and demonstrates two social 
evils affected by the act—the one of influence wielded in 
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the wage scale upon all of the employees, and the other 
the enforcement of celibacy and its accompanying evils. 
The wag might ask why don’t the four young men com- 
bine, marry the four girls, and control the market ? and 
in the ordinary commercial sense has its weight. But 
marriage, we must admit, is not entirely based upon 
commercial method. First, the proper affinities might 
be lacking. Second, the question involves a condition 
of assurances from the society of which they are a com- 
ponent part that another four equally as rash women 
will not immediately apply for, and be placed in the 
positions, and leave the four couples to live and love by 
the wayside. So that the society assurance implied by 
the question rather assists us in establishing its im- 
portance as a political issue. I hope this is sufficiently 
plain to demonstrate the injuries inconsistency of labor 
produces for itself, by which no one profits but the 
rich, and from which, sooner or later, society at large 
will reap the moral effects. Advocates of these insti- 
tutions assert that the conditions of female labor in 
these establishments is largely due to “girls of the reason- 
ably well-to-do classes offering their services for what- 
ever they can get as a little side money.” This, how- 
ever, would not mitigate nor excuse the evil influence 
of the act upon our social fabric, but, if true, simply adds 
enormity to the deed. 


ANOTHER THEORY 


is often advocated, that the “ demands of society induc- 
ing woman to dress beyond her means is largely responsi- 
ble for these conditions.” If this be true, and in a meas- 
ure it may be so, yet taken as a whole I dispute the in- 
ference or conclusions to be deduced from such an alle- 
gation, and whatever the extent of her implication in 
the bringing about of these conditions, I am here to say, 
the spirit of American woman, which has ennobled her 
sex with deeds of patriotism and charity, by responding 
to the call of distress, whether from battlefield or nurs- 
ery, from home or prison, from palace or slum, from 
midst the dangers of a Klondike or the fever infested 
Indies, and by her untiring missionary work proved so 
prime a factor in breaking the shackles of slavery from 
an unfortunate race, and under all circumstances has 
proved herself above any fear or limitation in the ad- 
vancement of civilization, is a spirit above the guilt of 
intentional crime from which even the lowest might 
suffer. And if she has given moral aid and financial 
support by her patronage to so great an evil as the vari- 
ous phases of this condition implies, then she has done 
it through her ignorance of facts, for which you and 
I are responsible in failing to acquaint her with the 
bearings of the case. The great warfare the American 
woman has conducted, even under the most blighting 
ridicule of man, in fighting the evils of intemperance, 
and by her persistent devotion and social influence has 
dune more to abate the evil than all the laws man’s mind 
could devise, will not knowingly abet an economic evil 
which destroys woman’s hope of a home from man’s 
lack of means to support a family, and reduces her to 
a wage scale which too often enforces a crime against 
her soul, filis the street with young men without hope 
or a chance of useful occupation, and feeds the very 
flames against which she is directing her moral energy. 


1F WOMAN MUST ENTER COMMERCIAL PURSUITS, 


let her do so under the moral law she owes her fellow 
beings and let the survival of the fittest govern the situ- 
ation. Let her see to it that she gets what her labor is 
worth, and let the public assist her by establishing social 
and political conditions or circumstances that will en- 
force it. Let society discountenance women of well to 
do circumstances peddling their labor for less than men 
should have for the same services and avoid establishing 
au unbalanced condition of labor from this source, and 
then do all else to patronize houses who pay a living 
wage scale, though they may not offer the bargains made 
possible by a commercial system which involves the 
hope of home and family, too often jeopardizes the soul, 
and is fostering an unwise and unjust heritage for our 
progeny. <A great deal more might be said upon this 
moral phase, but I will pass it with the volumes con- 
tained in this sentiment: Less $3 women; more $15 men. 
Less millionaire merchants; more happy homes. Iess 
demagogism; more politics from whose influences men 
and women will learn a higher appreciation of American 
patriotism. Dark as the clouds upon our political hori- 
zon may ever appear, let us bear in mind that beyond 
the clouds the sun shines bright as ever and will con- 
tinue to shine until the end of time, and that the cloud 
in its blackest form is but a combination of elements 
in the course of nature’s wise laws, and that the same 
laws which gathered them and limits their duration in 
harmony with their purpose likewise establishes the 
forces under which they fall into dissolution that all 
nature may rejoice in the purified atmosphere the process 
produces. Observe these laws and all will be well. 
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Secretary Reeves’ Report. 


Lewis M. Reeves of Peoria, secretary of the associa- 
tion, presented the following report: 


In presenting this my first report to the second meet- 
ing of this association I wish first to thank the members, 
and especially our president, for their hearty co-opera- 
tion and assistance in carrying out the work set be- 
fore us at our last meeting. We have labored under 
difficulties, first, in not having had sufficient time as an 
organization to perfect a satisfactory working basis; 
secondly, the lack of sufficient funds, but I am glad that 
under these existing circumstances I can make as fa- 
vorable report as I do. 


HISTORY OF THE ASSOCIATION, 


I shall in this report give a general outline of the his- 
tory of this-organization from its beginning to the pres- 
ent meeting. 

The idea of the retail Hardware dealers of Illinois 
associating themselves in an organization, such as has 
been so successfully carried out in all the Middle and 
Northwestern States, originated in the Chicago Retail 
Hardware Dealers’ Association early in the spring of 
1899. Their Organization Committee, consisting of the 
late Ehler Goettsche and Fred Kurtz, labored hard and 
persistently in bringing together a few Hardware dealers 
of Illinois in obedience to their call, in Chicago on Au- 
gust 16, 17 and 18, 1899. 

From every point of view the meeting was a success. 
The officiary of the Chicago Association called the meet- 
ing to order, and the report of their Organization Com- 
mittee was presented and received. The temporary offi- 
cers of the meeting were selected in D. McLaughlin of 
Chicago for president, and O. L. Schulte of Freeport as 
secretary. 

A committee of five was appointed to draft a consti- 
tution and by-laws, and their report, with amendments, 
was adopted. I wish here to state that our constitution 


and by-laws are not all they should be, and it is neces-: 


sary that the same be revised, which has been set for a 
hearing later in this meeting. 

Officers as prescribed by the constitution were then 
elected, a nominating committee having presented the 
several names to the convention, and their report was 
unanimously adopted, which was as follows: For presi- 
dent, Z. T. Miller of Bloomington; vice-president, D. Mc- 
Laughlin, Chicago; secretary, L. M. Reeves, Peoria; 
treasurer, Theodor Krueger, Chicago; members of the 
Executive Committee other than the officers, D. D. 
Velde, Pekin; George Engelhardt, Chicago; Otto Schulte, 
Freeport; 8. A. Crissey, Marengo, and E. Goettsche, Chi- 
cago. 

An investigating or grievance committee was elected 
by ballot, which was to act in conjunction with the Ex- 
ecutive Committee, and consisted of the following: Fred 
Kurtz, Chicago; F. E. Bonney, Paxton, and J. A. Hunter, 
Peoria. 

A number of well prepared papers were read, among 
which were “ Objects of the Association,” by Ehler 
Goettsche, and “ Opportunity ” by Daniel Stern of the 
American Artisan. Also short talks were made by many 
of the members. F. C. Gillum, secretary of the Cook 
County Retail Dealers’ Association, organized for the 
purpose of abolishing child labor and other evils the re- 
tail dealer has to contend with, addressed the convention 
at length and asked the co-operation of our association. 

The three-day session was none too long for the 
amount of work that was accomplished and the few 
merchants who had assembled to organize an Illinois 
Association left full of the spirit of pushing the work 
that had been outlined for us and with the hope of see- 
ing at this meeting an attendance much larger than had 


responded to the call of the Chicago Association to a first 
meeting. 


MY WORK SINCE WE ADJOURNED 


has been the mailing of over 1700 circular letters, pre- 
pared by President Miller, to the trade, asking them to 
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join our association and be in attendance at this meet- 
ing. Also, in order that we might revise our list of le- 
gitimate dealers of the State, that they mail a list of the 
dealers in their town to the secretary, but I am very 
sorry to have to add that of all the replies that were re. 
ceived but five or six contained the asked for list. Our 
list is not complete and we have the names of many who 
have been out of business for years. 

Later I mailed 1700 postal cards, calling attention to 
the place and date of this meeting, with a wish that 
those who had planned to come would notify. The re. 
sponse was very satisfactory. About 300 letters have 
been written, a great many to merchants who were de- 
sirous of information regarding the association, and 
what they would gain by becoming members. These 
I have explained as well as possible, but the objects are 
so many that time would not permit to write at such 
length as I should have liked. 

MEMBERSHIP. 


There were enrolled at our first meeting 54 members, 
32 from Chicago and 22 from the State. Since, we have 
enrolled as new members 3 from Chicago and 31 from 
the country, including 16 in the city of Peoria, which 
gives them a membership in this association of 19, or 
every retail merchant in the city. Total membership at 
this writing, 88. 

From replies of those who have signified their inten- 
tion to come here and enroll, the membership at our sec- 
ond meeting is all that we possibly could ask. 


NATIONAL ASSOCIATION. 

The plan of forming a national association has been 
ably carried out by our president, and the year 1900 
should mark a new era in the business of the retail 
Hardware dealer. 

SOME PLAN 


of inducing every retail Hardware dealer in the State to 
become a member of this association should be adopted 
by this convention whereby we can abolish rivalry and 
enmity and fill in their places co-operation and friend- 
ship. 

One of our members, Bagby Brothers of Tuscola, took 
upon themselves to send to the trade in their vicinity a 
personal letter, stating the objects of this association, 
and asking that they join with us at this meeting. The 
idea was a good one and each one of us should consider 
it his personal duty to induce all within reach to enroll. 

GRIEVANCES, 

There have been no grievances reported excepting one 
which the secretary himself had, and although no satis- 
factory settlement has been made, still there is no likelli- 
hood of a repetition of such an affair. 

MESSRS, KRUEGER AND GOETTSCHE. 

The few months which have elapsed since we last 
met have been crushing ones to the association in that 
we have lost through death two of our most enthusiastic 
and earnest workers as well as officers. On December 
4 Theodor Krueger, our treasurer, and on December 25, 
Ehler Goettsche, member of the Executive Committee, 
both of Chicago, passed to the great beyond. 

To them we owe our existence, for through their un- 
tiring efforts the Illinois Retail Hardware Dealers’ Asso- 
ciation was born, and it is sad that they should be de- 
prived of seeing it grow, gain strength and become 4 
power. But their memory shall live as long as the work 
they began, and their names will ever be associated with 
this association. 

After the death of Treasurer Krueger, President Mil- 
ler appointed to fill the vacancy Geo. A. Engelhardt of 
Chicago, but the vacancy in the Executive Committee 
was left open. 

Much credit should be given the several trade papers 
for the interest they have taken in our work, and the 
assistance they have given us. 

In conclusion I will state that our first year has been 
a short one, and although our growth is in a way sat- 
isfactory, still it is not what it should be, for with the 
2000 retail dealers in Illinois there should be at least 50 
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per cent. who take enough interest in their business to 
associate themselves in such an organization as this for 
their own protection, and a little argument will soon con- 
vince. 


Treasurer’s Report. 


Treasurer George A. Engelhardt of Chicago read his 
report, showing receipts of $227; payments, $179.59; bal- 
ance, $47.41. 


Auditing Committee. 


The president appointed as Auditing Committee, W. 
J. Krueger of Chicago, William Bittel of Peoria and D. 
D. Velde of Pekin, to whom the secretary’s and treas- 
urer’s reports were referred. 


Grievance Committee. 


Frederick Kurtz, chairman of the Grievance Commit- 
tee, reported no grievances under consideration. 


Committee on Nominations. 


The president appointed the following Committee on 
Nominations: James A. Hunter of Peoria, G. R. Lott of 
Chicago, G. S. McCurdy of Bloomington, W. B. Costello 
of Chicago and F. EF. Bonney of Paxton. 


On Resolutions 


he appointed G. R. Lott of Chicago, Lawrence Babst 
of Kankakee, H. E. Wadsworth of Jacksonville, H. G. 
Cormack of Centralia and R. H. Griffith of Rushville. 

The following paper was then read by F. E. Bonney 
of Paxton: 


Do Mercantile Interests Demand a Change in Our 
Monetary System? 


In accepting the topic assigned to me on the prepared 
programme for this meeting, I did it with the under- 
standing that I was not to go into any extended discus- 
sion of the monetary systems or to outline or specify any 
new system, which should replace the present one, should 
I answer the query propounded in the affirmative. 

All I am expected to do is to bring out such points as 
will start a general discussion and leave the final answer 
to the question to your tender mercy, and may the shades 
of those who have wrestled with this question in the past 
protect and preserve you, when this discussion is once 
fairly started. 


THE SUBJECT OF FINANCIAL SYSTEMS 


is enough to give the average layman when he attempts 
to discuss it what a celebrated French writer described 
as “a sort of intellectual vertigo.” 

It is easy enough to take any one position and argue 
for or against it, but to arrive at conclusions in the face 
of widely different views and beliefs now prevalent is 
no easy matter. 


MERCANTILE INTERESTS 


undoubtedly demand many changes. Were we all per- 
fectly satisfied with existing conditions we should not 
be here to-day spending our time in discussion and in- 
vestigation, but home behind our counters looking after 
change entirely different from that here contemplated. 

We want all the change that is honestly ours. We 
want interest when it is legally our due. We want to 
make more money than many of us here have been 
making, and we want more system in everything we do. 

A study of the aims and objects and topics of discus- 
sion of the various mercantile organizations throughout 
the land emphasizes the needs and demands for changes 
in the business world. 

We need better organization. We need less ruinous 
competition. We need a better system of freight classi- 
fication and charges. These needs and others are grow- 
ing with our growth and are forcing themselves to our 
attention with the pressing and important changes in our 
economic conditions. 

Even the suggestion of the topic which your commit- 
tee has assigned to me is evidence that somewhere there 
is some one who at least questions the perfection of our 
present financial system and is feeling the need of some- 
thing better, or, at least, something different. 

Have we, therefore, reached a point in our commercial 
progress where the mercantile interests demand 


A CHANGE IN OUR MONETARY SYSTEM ? 


The question is asked me, and demand is a pretty 
strong word, but I shall reply in the affirmative. As to 
what the exact changes shall be, or as to how they are 
to be effected, I am, fortunately, not asked to state. 
As I have answered the question propounded to me, you 
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have the privilege of asking why I have taken the af- 
firmative. 

I reply, we want something better, and here, I be- 
lieve, I will be seconded by you all, irrespective of po- 
litical faith or financiai school. This is a question upon 
which I find few, if any, business men who are content 
to let well enough alone. We know the old proverb says 
that “Changes are lightsome and fules are fond of 
them,” and that immortal Shakespeare has told us that 
“It is better to bear the ills we have than fly to others 
we know not of.” 

But neither the writer of the good old proverb nor 
the immortal bard were ever called upon to face the 
crowding problems of this age of steam and electricity, 
of trusts and combinations and of world wide exchanges 
and transfers. 

CHANGES DEMANDED, 

You may ask what changes for the better, I believe, 
are demanded, and I will name a few. 

First: A greater stability and permanency. A sys- 
tem whereby the money question is taken as far as pos- 
sible out of party politics and placed where the changes. 
of parties or the needs or acts of speculators cannot af- 
fect it. 

WE WANT A DOLLAR 


that will not hide at the sight of a Democrat or Populist, 
or risk its life in gyrations and leaps of joy when a Re- 
publican passes by. A dollar that will not seek the cel- 
lar when a Gould dies, or the housetops when a Vander- 
bilt is born. A dollar that is just as comfortable and 
contented and just as much at home in the hod carrier’s 
pocket as in the millionaire’s safety deposit vault. A 
good, common, every day, every year, every century dol- 
lar, that is not afraid to travel by night or by day, and 
that does not require a life preserver when it crosses the 
seas, or need a hypodermic injection to brace up its. 
nerves when it meets the doliar of any other nation. A 
dollar that is good wherever the ebb and flow of the 
great ocean of commerce may land it. A dollar whose 
value is never for an instant questioned by Democrat or 
Republican, by friend or foe, and which is honest and 
clean and true by the judgment of man and the laws of 
the most high. 

I don’t care what its material, color or weight, so it 
fulfills the tests enumerated. 

Oliver Cromwell, when shown some silver statues in 
the niches of a chapel, inquired, “ What are these?” 
“The Twelve Apostles,” replied the trembling dean. 
“Take them down,” said Cromwell, “ and coin them into- 
money, that they may go about doing good.” He doubt- 
less would have said the same had they been of gold. 

Second: A system with sufficient elasticity to meet 
the varying needs of time and place and condition. A 
system that will expand, if necessary, in the cold of De- 
cember and contract, if required, in the heat of July. A 
system that will reach out into the villages and hamlets 
and touch the pockets of the cross roads merchant and 
trader in his time of need, that will draw away from the 
great centers when its great plethora would be a menace- 
and a temptation. 

A system that will rise when necessary and float the 
ship of trade off the sands and rocks of financial strin- 
gency and again subside when the lead line and plummet 
cannot take the soundings. 

A system that wiil readily, effectively and safely adapt 
itself to the needs of the business world without en- 
dangering the safety of a single honest man or tempting 
too much the cupidity of the class that is too speculat- 
ively inclined. 

A system that will not swing us back and forth be- 
tween periods of panic, when money seeks the stock- 
ings, the tea pots and the caves, and times of plethora 
and speculation, when the most reckless and harebrained 
can get it for the asking. 

Third: We want a system whereby in times of great 
or unforeseen danger, or of great crisis, the power to take 
saving action shall be in the hands of one man or one 
small group of men, instead of being left to the action 
of a long winded Senate or a divided House of Represent- 
atives, who will continue for days and weeks and per- 
haps months to agitate the air of the halls of Congress, 
while the business world famishes and the merchant, 
the banker and the farmer fall by the wayside for the 
need of what might have been given them by a few 
strokes of a pen or two days’ careful study and decision. 

Fourth: A system that is safeguarded by the people, 
that has their confidence and that is never, for a moment, 
out of their ultimate control and into the hands of a 
class that will or can use it for their personal gain or 
achievement. A system of the people, for the people and 
by the people. 

You may say I have outlined a system that is ideal 
but not practical. I beg to remind you that frequently 
the ideals of yesterday are the reals of to-day. Why, 


poe may not the ideals of to-day be the reals of to-mor- 
row 
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We are business men with business aims and busi- 


ness wants. These aims and wants are best understood 
by business men. 


PUT BUSINESS MEN IN LEGISLATURES. 


If we want a better monetary system for business 
needs why not elect some business men to our legislative 
assemblies, who will study how best to give us what we 
need, instead of how to best lay some wires, the proper 
manipulation of which will return and keep them and 
their parasites at the public crib. 

We have done this in many cases, but we have not 
done it extensively enough. 

I have tried to give you some food for thought and 
discussion, as requested, and my last hope is that you 
will not exclaim with Prince Henry, “O, Monstrous! 


But one half penny worth of bread to this intolerable 
deal of sack.” 





Convention Programme Revised. 

A motion was adopted to revise convention pro- 
gramme so as to conclude business of convention on 
Wednesday afternoon. The convention then adjourned 
until Wednesday morning. 


TUESDAY EVENING. 

The local Hardware interests, including manufac- 
turers and jobbers, provided as part of the entertain- 
ment of their visitors free admission to a theatrical 
performance on Tuesday evening, which proved highly 
enjoyable. 


WEDNESDAY MORNING SESSION. 


The convention assembled Wednesday morning, with 
the attendance swelled considerably by fresh  ar- 
rivals. This session was restricted to members only, 
but representatives of the trade press were courteously 
invited to be present. Papers were read on local organi- 
zation by W. J. Krueger of Chicago, and Wm. Bittel of 
Peoria. An interesting discussion followed, which was 
participated in by many of the members, who brought 
out valuable points in their experience. The inter- 
change of ideas was most refreshing and highly profit- 
able. 




























































































AFTERNOON SESSION 

At the afternoon session a paper will be read by 
Geo. A. Engelhardt of Chicago, and a memorial address 
touching on the late Theo. Krueger and Ehler Goettsche, 
who were conspicuous in the formation of the associa- 
tion, delivered by W. B. Costello of Chicago. 

Election of officers, reports of committees and selec- 
tion of next place of meeting will also be features of the 
afternoon’s work. Indications point to the re-election of 
the present able corps of officers. 

The evening will be devoted to a banquet at the Fey 
Hotel, for which elaborate preparations have been made. 


Few, if any, of the retail Hardware conventions held 
this year have been more satisfactory in every respect 
than that of the Illinois association. The officers were 
specially fitted for the discharge of their duties, the 
convention was run on businesslike lines and the discus- 
sions were exceptionally able. The opinion was en- 
thusiastically expressed on every side that many of the 
speeches were alone worth traveling to Peoria to hear. 


a 


Sixth Annual Sportsmen’s Show. 


HE sixth annual sportsmen’s show, under the aus- 
pices of the National Sportsmen’s Association, will 
take place at Madison Square Garden, New York, begin- 
ning Thursday evening, March 1, and (Sundays excepted) 
will be open to the public every day and evening until 
March 17, inclusive. 

All the available space in the balcony and galleries 
suitable for trade exhibits has been taken, it having been 
necessary to refuse additional space to exhibitors who 
later desired to enlarge their displays. 

The amphitheater of the Garden will be used for ex- 
hibits designed to show the resources of the country 
from Maine to California in game, fowl, fish, &c. There 
will be races and contests, in which amateur and profes- 
sional athletes can enter, with prizes for the successful 
ones. The management refer to this exhibit as the most 
effective of the series. 
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Ohio Hardware Association 


SIXTH ANNUAL CONVENTION. 


HE delegates began gathering on Tuesday, when 
more than 100 of them were here, notwithstand- 
ing the fact that the convention did not begin its sessions 
until this (Wednesday) afternoon. The morning trains, 
however, brought in many members and also a con- 
siderable number of merchants, whe are interested in 
the association work and will doubtless become identified 
with it. 
Cleveland Hospitality. 

The Entertainment Committee, under the efficient 
chairmanship of Mr. Van Wagoner, have made arrange- 
ments to give the association a most hearty reception 
and to render the meeting as successful and enjoyable 
as possible. 

The W. Bingham Company have a suite of rooms 
which are arranged for the comfort and meeting of 
the trade, with facilities for correspondence, &c., to make 
use of which a cordial invitation is extended to the 
visitors. 

This interest on the part of the jobbers and manufac- 
turers of the city is much appreciated by the members. 


Exhibits. 


Several exhibits are made by the manufacturers and 
jobbers, whose representatives are on hand to extend 
courtesies to the merchants. Hibbard, Spencer, Bartlett 
& Co. of Chicago are showing a large line of Sporting 
and Athletic Goods and some specialties which attract a 
good deal of attention from the trade. The Taylor & 
Boggis Foundry Company, Michigan Stove Company, Al- 
lerton, Clark & Co., and E. C. Atkins & Co. are also thus 
represented. 

Executive Committee. 


A fully attended meeting of the Executive Committee 
was held in the forenoon, when plans for the convention 
were matured. 

Opening Session. 


The convention, which met in the Cieveland Chamber 
of Commerce, was called to order promptly by President 
Wiseman, who was greeted by a large and enthusiastic 
company of merchants and representatives of trade in- 
terested in the convention. 


President’s Address. 


The annual address of President Wiseman was as 
follows: 


In glancing over this splendid body of business men 
gathered, as it is, from nearly every county of our State, 
representative as it is of our very best business interests, 
I am constrained to say, as is so often said by public 
speakers, “‘ The Ohio man is in evidence.” Surely such 
solid increase in our membership is cause for congratu- 
lation, and certain it is that nowhere else in this broad 
land, under similar circumstances, and gathered for like 
purposes, would it be possible to bring together so many 
men of one interest in a common cause of betterment, of 
pleasure and profit for all. 

We have cause for congratulation, too, in that 


THE CITY OF OUR MEETING 


perhaps as no other city in our country, has gathered 
within its walls a chain of Hardware interests—in manu- 
facture, in merchandising, in distribution, in the men at 
the head of its interests—whose every link is forged and 
welded for the good of its makers, the good of its people, 
and that of the country at large, until to-day it ranks 
as the great Hardware center of the West. We are 
particularly fortunate in holding this the sixth and 
largest of our annual meetings in a city so closely allied 
to all our interests. 

It is a pleasure to greet you here, and I do it right 
heartily and with the feeling, as your retiring officer, 
that my cup is well filled in having the largest and last 
of our meetings for the best. 


THE ANNUAL ADDRESS 


has some recognized lines, as to the past, present and 
future of the association, from which I want to depart 
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in so far only as to sonsidering the ever present. At our 
Toledo meeting, and during the initial portion of the ad- 
dress, it was suggested to me by the query, “ Why are 
we here, Mr. President?” and has rang in my ears ever 
since as a pertinent subject for the meeting of 1900, and 
so if you will bear with me, I will tax you for but a 
short time, and as best I can, as to 


WHY WE ARE HERE. 


There are with us to-day, filling this beautiful Cham- 
ber of Commerce room, some 500 to 600 members of this 
association, brought here by the feeling that in Union 
there is Strength—brought here by the desire to meet 
and greet, and know their fellow Hardwaremen. Many 
for the first time are here in business interests and for 
the discussion of business subjects, here for the final 
binding into one strengthening cord of every dealer in 
our State; here to know personally and shake by the 
hand men who have been their neighbors all these years 
in name only. 

The recollection of the speaker’s first attendance at 
a Hardware convention stands out in black and white, in 
that, after 20 years of business in a central city of our 
State, every man who should have been his neighbor 
was a stranger. 


IF THERE WERE NO OTHER RESULTS 


than the friendships made to look forward to, and those 
of the past few years were the summing up of our meet- 
ings, they were worth it all an hundred times. The 
knowing and associating with the best class of business 
men our State affords is of itself full of pleasure and 
profit—is elevating and educating and not soon to be 
forgotten. 

We are here, too, to sink the trifling wrongs of the 
individual in the greater good that may come to the 
many. Did we bring with us the small annoyances that 
are the bane of our everyday life, then would the pleas- 
ure and the profit soOn pass away. 


THERE ARE REAL WRONGS, 


the correction of which we are here to discuss, and to 
seek, and in the correction of which we are all interested 
alike. 

There are the peddlers who haunt our streets, with 
license or without. 

There are fraudulent advertisers who gather the dol- 
lars from the world as a field that should come to the 
legitimate tradesman. Lien laws are badly needed, of 
which our statutes have none worthy the name. We 


have excess express rates with us, and the department © 


and 5 and 10 cent store always and on all sides. 

The proposed Postal Parcel System may possibly 
prove to be a trade issue. 

With the co-operative influence of State associations 
all these things may some time come to our doors prop- 
erly corrected. 

WE HAVE RESULTS NOW 


worthy our notice. Previous to the existence of our 
State association, so far as known, there was not within 
its borders a local one. Their growth has not been rapid, 
but there have followed a number. Columbus has one, 
and a flourishing one, so has Cleveland. Akron has one, 
as has Lima, and there are others. We can trace to 
some of these the six o’clock closing movement, which 
should hold in every city in the State. To all of them 
can be traced a betterment in prices, a higher degree 
of respect and friendliness one firm for the other, and 
the self-respect that comes of doing business along har- 
monious lines. 

Better work is shown among employees where early 
closing is the rule. They are appreciative—they are in- 
terested in our association and its meetings. It is un- 
fortunate that we are so situated as to preclude the pos- 
sibility of their attendance. 


MANY NEW ASSOCIATIONS 

are forming as a result of our being here, and of our 
having been the pioneer among them. That they are 
for good is in evidence when I make the statement that 
our initial year had but a membership of an unlucky 13, 
that at Toledo last year we added 200 new members. 
We bid fair to add more than the additional 200 during 
this year and on leaving Cleveland—giving us a mem- 
bership of over 500. 

Why we are here is answered in language stronger 
than any I might emphasize, when, in looking over this 
splendid body of men, we recognize them as the pushing, 
enterprising, representative, brainy business men of the 
State—men who are here for the good of the cause, for 
each other’s good and their own, for the better under- 
standing of the trade problems which confront us in 
our everyday life. 


WE ARE BUILDING FOR OTHERS 


as well as for ourselves. Our clerks, and those under us, 
the sons of to-day, will be the Hardware merchants of 
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the future. The heritage is theirs, and for many of us 
their coming into it may not be many years away. By 
our example we are to give them the best we have, and 
I believe it will come as nearly and directly through 
the medium of our State Hardware Association as in 
any other way. If they make any strengthening friend- 
ships, if they help to take away and heal the rankling 
wounds of never ceasing traffic, if we are better citizens 
because of their influence, then will it have been well 
that we are here to-day. 


THE ELEVATION OF THE HARDWARE MERCHANT 


is a subject one almost feels like resenting, for the 
reason that, while perhaps not complete, he stands head 
and shoulders above the many other lines of trade. Of a 
necessity, it is a good man who masters the business— 
he is a good man when it does not master him. There 
are professions—there are scientists and experts—and 
yet he who thoroughly understands Hardware has gone 
through more than these. He is never without a posi- 
tion, and it is this sort of men the average dealer is 
putting through their paces to-day, that they may follow 
us as able men hereafter. 

The years to come will show the results of our work 
here, in what we do, what we accomplish toward the 
betterment of trade, in the confining of the business to 
its proper channels, the manufacturer as the producer, 
the jobber as the distributer, and the retailer as the 
purveyor to the consumer. 


BUSINESS CONDITIONS DIFFER TO-DAY 


from those to which we have been accustomed. In com- 
bination of capitai, in monster stock aggregations, in the 
control of one man over many, in what are properly 
called the trusts, we have more serious problems than 
we have ever known. We are to ask ourselves if they 
have come to stay. We do not know as yet whether or 
no they are to prove a blessing or a curse, whether their 
influence be for good or for evil. In the good times 
of the past year probably many of us have lost sight of 
what may be In store for us later. The business world 
stands still in amazement at the rows of figures in- 
cluded in their capitalization. The Hardware merchant, 
perhaps more than any other one class, has felt the 
influence so far of these corporations, and the Hardware 
merchant, more than any other, would suffer should they 
prove a curse. We can only consider and wait. 


THE TRAVELING SALESMAN 


is with us to-day, as he is with us most of the time. We 
are here to let him know that this association and all 
others are under lasting obligations to him for his kindly 
efforts in our behalf. He is an organizer, he carries the 
application blanks in his pocket, and under any and all 
conditions has been a large factor in the growth of the 
Ohio Hardware Association. No one man or class of 
men has given us more or better service in its building 
up. It behooves every member of this organization to 
bind in closer bonds of friendship his relation with the 
traveling salesman. A just tribute to him is that he is 
every man’s friend and a gentleman. The many favors 
that come to us through him are, no doubt, at times 
seemingly unappreciated, yet he it is who favors us with 
pointers as to prices and advances, advice as to where 
aud when, in buying certain lines of goods, and the 
hundred and one contributions to our fund of informa- 
tion. 
, THE ABSENT MEMBER — 


he who in departing leaves footprints on the sands 
of time that we may follow—we have but one to mourn 
from the active life of this association, and that one a 
father in truth and in deed, a man whom to know was 
to love, a man whose sympathies and help were for the 
younger man; one who has, perhaps, started more young 
men in business life than any member with us. Some 
of them are with us to-day, and will bear witness to his 
kindliness, his high sense of honor, his Christian charac- 
ter. The memory of our friend, W. V. Marquis, will 
always be with us. 


THOSE WHO SERVE US 


so faithfully throughout the year, we are here to re- 
member, and first and foremost among all there is our 
worthy and long suffering secretary-treasurer, John F. 
Baker, of Dayton, Ohio, whose many years of service 
have been so freely given toward the upbuilding of this 
association, whose time is always at our beck and call, 
and whose work the past year has been worthy of more 
help than we have been able to give him. To him and to 


OUR EXECUTIVE COMMITTEE 


we owe much of our high standing among State asso- 
ciations, and it is my earnest hope that when all the 
States of our Union shall have formed State associations, 
we shall then, too, stand first among them in all things 
that are for the good of organization. With such men 
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as are now of its membership, men whom we can call 
on in season and out of it, men who love the association, 
this is possible. 


THE CLOSING HOUR 


of’ my honored position as your president is at hand. 
It has been a great pleasure to work with you—to know 
of your support in ali those things that are for the good 
of our cause. To him who shall follow me this same 
support will be more than necessary, and for him I be- 
speak our earnest and sincere friendship, and the best 
help we can possibly give him. Gentlemen, I thank you. 


Secretary Baker’s Report. 


The report of John F. Baker, secretary, was as fol- 
lows: 

In presenting to you my fourth annual report I take 
great pleasure in giving you first some information re- 
garding the growth of our association. 

At the close of the session of 1895 we numbered 16 
members; session of 1896, 36 members; session of 1897, 
60 members; session of 1898, 107 members; session of 
1899, 221 members, and at the opening of the present 
session, 273 members. In one of his former reports the 
secretary made use of these words: “I have reason to 
believe from the correspondence I have had with dealers 
that our growth will be slow but sure, and that at no 
distant day we will be one of the largest, if not the larg- 
est association in the Union.” 


MEMBERSHIP. 


When we reflect that our membership is confined only 
to Hardware dealers, and that we do not combine, as 
some other States do, the Stove and Agricultural Imple- 
ment interests, then it will be seen that we have un- 
doubtedly at this time the strongest association in our 
country. 

That this increase in our membership is gratifying 
is true, and more especially so to those of us who have 
been identified with the organization from its beginning. 
We have had faith in its future and efficiency that has 
never wavered, and now that it has reached its present 
strength ask you to unite with us in the gratification we 
feel as we contemplate our numbers and our prospects. 


THE PAST YEAR 


has been one of activity on the part of the officers as 
well as the members of our association. New names 
have come to us at various periods of the year, showing 
that the members were energetic and efficient in mis- 
sionary work. The members of our Executive Commit- 
tee have been especially active and to them we must 
attribute much of the success that has come to us. 


THE CORRESPONDENCE 


relating to the work of the association has been the 
largest in its history, and has been confined not to our 
own State alone, but to the trade throughout the Union. 
Never before in the recollection of the secretary has he 
been in receipt of so many inquiries regarding the aims, 
benefits and possibilities of the association as during the 
past year, and while to many of his replies no further 
correspondence ensued, yet surely the fact that the in- 
formation was desired gives evidence that there is a 
spirit of inquiry abroad and that the association idea 
is investing the minds of the dealers in the land. 


COMPLAINTS. 


During the past year the complaints filed with the 
secretary numbered 18. ‘These complaints were made 
against certain jobbers and manufacturers by the mem- 
bers of our association who objected to the selling of 
goods direct to the consumer. Of these 18 complaints 
but two remain at this time to be adjusted, these having 
come to the secretary just prior to this meeting. The 
correspondence relating to these complaints is on file 
with the secretary, but is so voluminous that the read- 
ing of it would occupy the entire session of one day. In 
the majority of them the trouble was quickly adjusted, 
but in some cases the grievances were not so readily dis- 
posed of, but involved a correspondence that occupied the 
attention of the secretary as well as the offender for a 
considerable portion of time. While in some instances 
the parties offending were at first inclined to be indif- 
ferent to the complaint, yet the secretary succeeded in 
every instance in establishing the justice of the claim, 
defending the rights of the members, and also succeed- 
ing in getting from the offender the promise, implied or 
direct, to refrain from the selling of goods to the con- 
sumer. 


IT HAS BEEN THE POLICY OF THE SECRETARY 


to so adjust these matters as that neither jobber, manu- 
facturer nor retailer might be aggrieved, or that the 
friendly relations between them should discontinue or be 
severed, but on the contrary that a spirit of forbearance 
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and confidence might always obtain, and, while i+ was 
the policy at all times to be courteous and conciliatory, 
yet he has always insisted that the principles of the asso- 
ciation should not be lost sight of or forgotten, but that 
they should be maintained, since they were just and 
proper and right. . 

In several instances the member filing the complaint 
suggested that vigorous measures be employed in bring- 
ing the offender to terms, but at this point the secretary 
is prompted to say that he does not believe that the end 
desired can be obtained in using language harsh and irri- 
tating, but that pursuing the course he has adopted has 
resulted in placing the Ohio Hardware Association be- 
fore the people as an organization which seeks to remedy 
some of the evils that are threatening us, but to do it 
in a way that friendly relations may prevail at all times 
between its members and those who are not or cannot 
be numbered among us. 


COMPLAINTS SHOULD BE JUST AND RIGHT. 


In concluding this part of my report I desire to suggest 
that any member making a complaint should first see 
that it is well grounded, that it is just and right, and 
that it is not based on ill will or a desire to “ get even” 
with any jobber or manufacturer for some fancied 
wrong. The secretary now calls to mind an instance 
in which a complaint was made against the wrong firm, 
requiring the exercise of all the ingenuity he possessed 
to withdraw the charge and do it gracefully. 

Since our last meeting death has taken from us a 
former member, W. V. Marquis of Bellefontaine. Not- 
withstanding the fact that Mr. Marquis had severed his 
connection with the Marquis Hardware Company, he 
took a lively interest in the welfare of our association 
and expected to be with us during this session. 

During the year we received from the Southern 
Jobbers’ Association a record book to be used at our 
annual session, for the purpose of registering the names 
of our members as well as our visitors. We suggest that 
our members make free use of it and in the days to come 


it will possess an interest that will be of inestimable 
value. 


EXECUTIVE COMMITTEE. 


On or about the middle of November the Executive 
Committee held a meeting at the Colonial Hotel, in this 
city, to make arrangements for the coming session. As 
indicative of the interest manifested all were present 
but one, who was unavoidably detained at home. A pro- 
gramme was arranged and the work outlined, and if our 
session now being held be a success the credit should 
go to the Executive Committee. 


INFLUENCE OF THE ASSOCIATION. 


The annual report of your secretary does not include 
all that might be said, but which by reason of its volume 
must be omitted, inasmuch as some 800 letters have 
been written during the year, but he desires to say that 
the influence of our association is slowly but surely be- 
ing felt among the dealers of the State. Numerous local 
organizations have found their origin in our own asso- 
ciation, and dealers who were known to be exclusive or 
antagonistic have come to our meeting and under its 
beneficent influence have become social and friendly, 
the result being in later days to join each other in some 
sort of an alliance for the betterment of trade, the uni- 
fication of prices, and that other benefit which invariably 
follows—an increase of profits. 

In conclusion, the secretary begs to extend his sincere 
thanks, first, to our president, who has been to him 
throughout the year a tower of strength, and also to the 
Executive Committee for words of encouragement and 
for valuable assistance at times when it was needed 
most, and, finally, to the members, for the kindly let- 


ters he has received from them regarding the work of 
our association. 


tii, 


A National Retail Hardware 
Association 


N the call for a national conference of representatives 
I of retail Hardware dealers’ associations, which was 
published in our last issue, reference was made to a pos- 
sible change of date of gathering. We are, however, ad- 
vised that no change has been made, and the conference 
will be held at the Sherman House, Chicago, as an- 
nounced, on March 12. 





Ix the report of the annual meeting of the New 
England Hardware Dealers’ Association, which ap- 
peared in our issue of last week, there was a mistake 
made in the name of the principal speaker, which should 
have been William Chamberlain of Emery, Waterhouse 


& Co., Portland, Maine, instead of William E, Chamber- 
lin, as given. 
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North Dakota Retail Hardware Association. 





HE third annual meeting of the North Dakota Retail 

Hardware Association was held in the city of Fargo 

on Wednesday and Thursday, February 21 and 22, and 

it was certainly the most enthusiastic and successful 

meeting yet held by the association, which now num- 

bers in its membership nearly all of the regular Hard- 
ware dealers of the State. 

The convention was called to order by Vice-President 
H. B. Allen of Jamestown, owing to the enforced ab- 
sence of President Clark W. Kelley of Devil’s Lake, who 
was too ill to attend the meeting. Mr. Allen thanked 
the members for the large attendance at the opening 
session and introduced Mayor Johnson, who very pleas- 
antly weicomed the members of the association to the 
city of Fargo. A huge tin key, which the Mayor assured 
the members was manufactured by Hubert Harrington, 
a prominent local dealer, was then turned over to the 
association, Mayor Johnson assuring the members that 
it would fit every lock in the city, from the police sta- 
tion to the churches. 

In responding to the welcome of Mayor Johnson, Vice- 
President Allen took occasion to congratulate the citizens 
of Fargo on account of the rapid and steady growth of 
the leading city of the State, assuring them that the 
State at large took as much pride in the growth of the 
city as did those who resided within the corporate limits 
of the city. 

Thomas McCracken of Minneapolis, secretary of the 
Northwestern Retail Hardware Association, sent the fol- 
lowing telegram to Secretary Barnes, which was read: 

Minnesota sends you this greeting—the glad hand of 
fellowship. Shake, for united action, for fidelity to our 
association principles, for good cheer among you, and 
for an enjoyable meeting. 

On motion a recess was taken to give the vice-presi- 
dent an opportunity to appoint the several committees. 
The appointments were as follows: 


Committees. 

Press—H. F. Strehlow, Casselton; C. L. Richmond, 
Minnewaukan; O. E. Lofthus, Hillsboro. 

Transportation—H. Harrington, Fargo; S. A. Wroolie, 
Milton; O. 'T. Ellestad, Grand Forks. 

Nominations—H. N. Joy, Hamilton; W. Westergaard, 
Valley City; I. L. Newgaard, Grafton; W. R. McIntosh, 
Bottineau; W. A. Fox, Ardoch. 

Resolutions—G. H. Wolbert, Casselton; S. D. Bost- 
wick, Bathgate; M. T. Thomson, Bowesmont. 


Membership of the Association. 


Wm. Schuner, Fingal. 

J. F. Jaberg, Sanborn. 

Mason Bros., Valley City. 
Heidel & Mason, Valley City. 
Wm. J. Westergaard, Valley City. 
Moore Bros., Wimbleton. 
McIntosh Bros., Bottineau. 
Ferguson Bros., Bottineau. 

Cc. D. Milloy, Omemee. 

Adelard Tanguay, Willow City. 
Thomas & Olmstad, Willow City. 
Grambs Bros., Bismarck. 

Cc. L. Richmond & Son, Minnewaukan. 
W. Merriell, Buffalo. 

Casselton Hardware Company, Casselton. 
H. F. Strehlow, Casselton. 

M. G. Myher & Son, Davenport. 
Qually & Schneider, Davenport. 
Hulbert Harrington, Fargo. 

Fargo Hardware Company, Fargo. 
Pritchard & Houstain, Fargo. 
Cooper & Cook, Gardner. 

Gale & Duffany, Hunter. 

Barber & Gamble, Hunter. 
Heffron & Vourhees, Tower City. 
Adams Bros., Hannah. 

W. Catherwood, Hannah. 
Plummer & McNiven, Langdon. 


BR. C. Dedrick, Langdon. 

H. T. Helgesen, Milton. 

Johnson & Wroolie, Milton. 
Bidlake & Kinchin, Osnabrock. 
John M. Mulvey, New Rockford. 
Thos. Doughty, Carrington. 

R. E. Walker, Carrington. 
Oleson & Walhus, Sheyenne. 
Mallory Bros., Emerado. 

C. A. Reihnhart, Grand Forks. 
Redwing & Hilestad, Grand Forks. 
Barnes & Nuss Company, Grand Forks. 
McConnachie & Co., Inkster. 
Albert Sorg, Inkster. 

Larmour Bros., Larimore. 

¥. M. Middleton, Manvel. 

Nick Halverson, Northwood. 

P. S. Evanson, Northwood. 
Peter E. Nelson, Cooperstown. 
Anton Enger, Cooperstown. 

O. A. Gallup, Edgely. 

H. §S. Diesem, LaMoure. 

Jas. Kneen, LaMoure. 

C. A. Heegaard, Mandan. 
Halverson & Paulson, Aneta. 
W. BE. Smith, Aneta. 

W. H. Pinkerton, Lakota. 

L. C. Seott & Co., Lakota. 

S. D. Bostwick, Bathgate. 
Thompson Bros., Bowesmont. 
Adams Bros., Cavalier. 

J. E. Truemner, Cavalier. 

Joy, Armstrong & Co., Glasston. 
H. N. Joy, Hamilton. 

Neche Hardware & Fur Company, Neche. 
W. ‘J. Briden, Neche. 
McConnachie Bros., Walhalla. 
Nels Hide & Co., Rugby. 

H. A. Moe, Churches Ferry. 
McLeod & Kavanaugh, Crary. 
Clark W. Kelley, Devil’s Lake. 
W. D. Miller, Grand Harbor. 
Henry Rathje, Enderlin. 

Mott & Marsh, Lisbon. 

Charles Penn, Sheldon. 

Hanson & Evenson, Sheldon. 

O. H. Rund, Christine. 

John B. Wagner, Lidgerwood. 
H. L. Hastman, Wahpeton. 

W. W. Jamieson, Wahpeton. 
Jas. O’Loughlin, Rolla. 

B. T. Peters, Cogswell. 

Ole Hansen, Milnor. 

Frank Lish, Dickinson. 

McCloy & Senour, Dickinson. 
Latimer & Long, Finley. 

J. H. McCollum, Hope. 

Kirk & Allen, Jamestown. 
Gieseler, Blewett & Co., Jamestown. 
Hunter Bros., Cando. 

O. A. Hong & Co., Buxton. : 
Buxton Hardware Company, Buxton. 
J. P. Clark, Caledonia. 

O. I. Butler, Clifford. 

John Munro, Cummings. 

Coltom & Kloster, Hatton. 

C. J. Mastrud, Hatton. 

C. F. Jacob, Hillsboro. 
Arnegard & Lofthus, Hillsboro. 
Theo. E. Ostlund, Hillsboro. 

Fox & Hill, Ardoch. 

R. A. Wayrunek, Conway. 

J. B. Buck, Edinburg. 

Newgaard & Flaten, Grafton. - . 
N. Upham, Grafton. 

M. A. Hewitt, Hoople. 

Loftus, Bannerman & Booth, Park River. 
F. P. Rennreich & Son, Pisek. 

M. Jacobson, Minot. 

C. Jacobson & Co., Minot, 


The Absence of President Kelley 
precluded a report from the head of the association, but 
the following letter from him was read: 


As the time for our annual meeting approaches I feel 
that my attendance is a duty which I owe to the asso- 
ciation and myself, and I fully intended being with you 
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at this time, but under the circumstances my absence is 
necessitated by the condition of my health. I have en- 
joyed the work as presideut of our organization and ap- 
preciate the honor you bave bestowed upon me. Since 
being president the time I could devote to the cause has 
been more limited than I wished. Still I endeavored to 
work for the advancement of our best interests. 

The report of our secretary will give you all the details 
of our last year’s work, so that it will be unnecessary for 
me to take that up at this time. I feel that we have pro- 
gressed, and that the coming year will show a much 
greater advancement in our cause. The States all over 
the Union are organizing, and in another year they will 
be ready for a national organization of retail Hardware 
dealers, and when that has been accomplished we will 
be very near the end for which we have been working. 

Although I am now ineligible to membership and can- 
not identify myself with you directly, my interest in the 
association will be as strong as it has been in the past, 
and I shall watch with great pleasure your continued 
growth and prosperity. 


The Secretary’s Report. 


Secretary Barnes of Grand Forks then read his an- 
nual report, which also embodied all that would have 
been contained in the report of the president. It was an 
exhaustive document and contained much useful and in- 












H. T, HELGESEN, President. 


teresting information, showing the growth of the North 
Dakota Association. The report was as follows: 

I am permitted for the third time to submit to you 
an outline of the work performed in your secretary’s 
office during the past year, and on account of the ill- 
ness of President Kelley detaining him from this meet- 
ing, will enter into more detail in this report than I other- 
wise would. 

The last year has been one to most of us entirely new 
in its trade conditions, and one where many perplexing 
problems have been presented, but I trust it has been one 
that may be remembered as both pleasant and profitable 


to you. ii 


“REFUNDS FROM RAILROADS, 

My first work after the adjournment of our last an- 
nual meeting, February 15, was to take up with the rail- 
roads the matter of refunds to those in attendance, 
holding certificates, and who were compelled to pay 
regular fare home, on account of many coming to the 
meeting without obtaining certificates from starting 
point, and leaving us with less than the required num- 
ber to obtain reduced rates home. However, after the 


circumstances were explained to the roads, they cheer- 
fully granted us our requests, and 1 have every reason 
to believe that all those who held certificates have re- 
ceived their proper refund. 
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DIARY OF CIRCULAR LETTER CORRESPONDENCE WITH 
MEMBERS AND DEALERS IN STATE. 
February 20 I addressed a circular letter to all Hard- 
ware dealers in the State who were not members of our 
association, calling their attention to advantages in their 



























H. N. JOY, Treasurer. 


joining, and urging them to join us. February 28 I ad- 
dressed a letter to all members to ascertain if they still 
had their pink list, with all change sheets, and tried to 
impress upon them the necessity of making it their 
guide in buying goods. In this letter I called their at- 
tention to the unprincipled manner adopted by a cer- 
tain salesman representing a manufacturing Tinware 
and Steel Range house, who are unfavorable to our 
work. He was making the trade, and to effect business 
from members of the association was showing fictitious 
orders for his goods from officials and members of the 
association. In this letter I also drew their attention 
to the fact that the treasurer could use to advantage un- 
paid dues. At our last annual meeting Mr. Helgeson 
read a paper which was considered by those in attend- 
ance a very interesting and instructive one, and through 
the advice of the Executive Committee I had 1000 




















































Cc. N. BARNES, Secretary. 


copies put in pamphlet form for distribution. On March 
9 I addressed our members and sent them several copies 
to distribute to those to whom they would be most in- 
teresting. April 3 I again wrote all dealers not yet mem- 
bers urging them to join the association, and also under 
same date wrote all members that I desired to have 
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them notify me promptly of any matters coming to 
their attention that they considered should be taken up 
in our work and tried to impress upon them that there 
were no doubt many things existing throughout the 
State that would be to the advantage for the associa- 
tion to take up, but the officers were unable to do anything 
without information. This letter called their attention 
to an agreement made by members at the annual meet- 
ing to use all their influence to secure new members. I 
inclosed list of stores that had been decided by our as- 
sociation as detrimental in our State, and asked that 
they notify me promptly of any shipment to them. I 
brought forth the necessity of using pink list as a guide 
for purchasers, and inclosed bill in same letter to all 
members that were delinquent. 

August 1 a letter was sent to all members notifying 
them that there would be a meeting of the Executive 
Committee within a short time, and asking that they ad- 
vise me of any matters which they wished brought up 
before that meeting in the line of complaint of any de- 
scription or suggestions they wished presented. To this 
letter there was but one reply received, in effect that the 
member had nothing to offer. On the same date as fore- 








CLARK W. KELLEY, Ex-President. 


going letter I addressed all dealers in the State not 
members, soliciting their membership, and requesting 
that, if they did not care to join us, they give us 
their reason for not joining, as the Executive Commit- 
tee were going to meet shortly, and it would be of great 
value in laying out our work if we could know why these 
dealers were not members. I received but one reply, 
and that was from a druggist, notifying me that 1 had 
made an error in getting him on my list as a Hardware 
dealer. November 25 I sent to all members such printed 
watter that had been published referring to Retail 
Hardware Dealers’ Fire Insurance, and requested that 
they examine the same carefully and correspond with 
the Minnesota secretary pertaining to placing some of 
their risks. In this letter I called attention to the ne- 
cessity of consulting pink list often, and being loyal to 
obligations taken, and again mentioning the fact that 
the officers were powerless to act on matters which 
might be on the minds of members if they were not con- 
veyed to them. This letter had a perforated piece at- 
tached which I requested members to fill out, which 
when filled out would give me a complete list of regu- 
lar Hardware, general stores carrying Hardware, and 
also detrimental stores in their town. 

November 27 I addressed all Hardware dealers, and 
called attention briefly to fire insurance feature of 
work, and asked that they fill out attached sheet as in 
foregoing letter pertaining to stores in their towns. De- 
cember 4 postals were sent to both members and those 
we were trying to get to become members who had not 
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answered the two former letters asking that they reply 
to same. January 18 I wrote our members and inclosed 
lists of all Hardware dealers in their county as well as 
adjoining counties, with sufficient application blanks for 
all, marking the names of those who were members of 





H. B. ALLEN, of Executive Committee. 


the association, and requested that they take up a line 
of correspondence with those not members to try and 
get them to attend the annual meeting, thinking by this 
last correspondence such a chain of letter writing would 
be started among the members that a good attendance 
would be obtained. On January 25, one week fol- 
lowing my former letter, I wrote the dealers not mem- 
bers urging them to join us before the annual meet- 
ing, thinking this letter would get into their hands about 
the time you had commenced your missionary work. I 
feel very grateful to our members for the work they 
must have done, as I received during the ten days fol- 
lowing my letter more applications for membership 
than during the entire six months preceding. This 
shows plainly what can be accomplished when every 
one takes hold. February 10 I sent a programme of this 











H. F. STREHLOW, of Executive Committee. 


meeting to all dealers in the State, and with it inclosed 
a letter urging attendance. 


VOLUME OF CORRESPONDENCE. 


The foregoing circular letter correspondence which I 
prepared on mimeograph, with exception of one, com- 
prises all of that class of my correspondence during the 
preceding 12 months. In addition to that, that you can 
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better understand the extent the mail has been used by 
me in endeavoring to keep in close touch with you and 
to give other matters in our work the required attention, 
I will, as in my former reports, submit to you a few fig- 
ures showing the correspondence handled through this 
office. Since our last meeting I have written (as my 
letter press copies will show) 1075 letters and employed 
a stenographer for 165 in addition to these. I have writ- 
ten 15 circular letters as previously described, each aver- 
aging 150 copies. I have received, not including circu- 
lars, probably 1200 to 1500 letters, estimating as closely 
as possible 5000 pieces of mail that I have handled in 
this office. The amount of postage has been $64.16. 
This volume of correspondence and expenditure of post- 
age may appear to many entirely unnecessary, and I 
will admit that it is far in excess of what I anticipated 
when I accepted this office 12 months age. The cost of 
postage had never entered my mind when matters in 
this work requiring attention were brought to my notice. 


MEMBERSHIP. 


Much of the circular letter correspondence has been 
directed toward the increasing of our membership, which 
feature of our work has required a great deal of labor 
ever since our organization two and one-half years ago. 
It has been the aim of your officers to enroll as members 
as many as possible of the 185 Hardware dealers that 
are within the State. 

Our growth was most rapid during the first year, and 
the second year we gained new members. This year 
we have added 26 to our membership. Our membership 
a year ago was 106; to-day we have 112 members in 
good standing. From our organization during the past 
year we have lost 15 by discontinuing the Hardware 
business. Four we have dropped by their request. Six, 
I am sorry to report, we have dropped on account of the 
financial support they neglected giving us. The six we 
have dropped for this cause have totally ignored my 
entire correspondence and permitted drafts which we 
made on them to be returned, attaching 35 cents expense 
to each, without a word of explanation. That you can 
appreciate how thoroughly our membership is distrib- 
uted throughout the State I will submit a few figures 
giving you the available dealers and the members we 
now have in good standing: 


Available 
County. members. Members. 

RR ee ee aa 6 6 
ENG cb cscs 6 una eee seek un & 3 1 
NUN oes ams wae 6x gE es eee 2 1 
PEE Gio See sence veek 6 5 
DEED. 60540 enb i> <rehe kbs > None 

SORURE | 5 nso 00s she ssakee Weeks None 

CR he Eee ee ae wan enn 20 13 
SRTIOD Covi cescensceata wxewaale 9 7 
SU <atbibussssvagh vsaaeecken 5 None 
Ph. ctasbees beands kibe hebben None 

PN cchectirahhssbawineswanen is 3 1 
DP. Vcn'st kdb aeebec nun enarne None 

ED nc os ad iwi kin ew Gate ewe 2 2 
EE ee seen eke 14 10 
DL Kckavcbukhoboedibbeaneh'ss 2 2 
PEEENO <s nc scab une e ss bs be so None 

TS eee eee eee 2 1 
ee eae: ee ee 5 3 
RIOOR 2. 5k ches Ls oo a hs ebd sae None 

BEGUCO?  . ic-406 Gees s 6s.0s see nese None 

Oe ee 3 ae ee 2 1 
Tg ens ee ee 3 None 
NE a ES ner bhiw p dib-a let None 

ee ee Se ee None 
RR Rr ee oe 5 oa 
Se 5. iweabe ete iasbabs saneoas None 

i EEE 28: NER 13 9 
IND Sas wa Wiis did aciie ak bie bh Sak lean 2 1 
P<. enabees sans bens abe 5 a 
ee ee lee nce lar Mare ice 6 4 
NE, CARE SEE: cuits Uline we 9 4 
EEE NGS ckisk oe Lb eases ounces ee 2 1 
We een kk chee a 5 2 
a See eee ak ee 2 2 
| RSE Re Se Re ee 5 2 
DN AL CL Piece es cee ba ober’ 5 2 
PE en ices DdvGuee<esakt 3 2 
CN Pe a acs a 14 10 
a ee 17 9 
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As you will note from the above comparisons, there 
are 11 counties in North Dakota without a Hardware 
dealer. There are but three in the State where dealers 
are located that we have no representatives. In six 
counties we have every dealer; in many all but two or 
three, and in the large majority we have over half. 


MEANS TO OBTAIN THE REMAINING HARDWARE DEALERS. 


From my statement of the available members in State 
and the members we now have you see there are 74 
more we want. To these during the past year I have writ- 
ten I imagine they think more frequently than I should, 
but it has been with but one object in view and that 
was to obtain every Hardware firm in the State in the 
association. I wish that during the session some means 
might be suggested to obtain the membership of the re- 
maining dealers. Even though we find these 74 dealers 
not yet members, there is much pleasure in knowing our 
percentage of members, in comparison with the available 
dealers in the State, is to-day considerably larger than in 
any other State Hardware association. 


DELINQUENT MEMBERS. 


Considerable of the expense which is included in the 
amount expended for postage has been used in collecting 
the annual dues from delinquent members. I regret to 
make mention of this matter, but I believe it is princi- 
pally carelessness in allowing the dues to drag as many 
have. We trust that they will be more punctual in the 
future if the matter is now brought to their notice, and 
show them that through their neglect the association has 
been put to unnecessary expense. 


ONLY ONE NOW DELINQUENT. 


To show you such portion of postage that has been 
used in correspondence with delinquents has not been 
spent for naught, I will say that to-day we have on 
membership roll but one member in arrears. Twelve 
months ago we carried 14, which condition is very grati- 
fying and I believe it shows the growing interest of our 
members. From the numerous communications sent de- 
linquents we have found but one member who has asked 
for an extension. His business was burned the past 
summer, but he desires to continue his membership, al- 
though he will not resume business again till spring. To 
such a member I believe it would be your desire to con- 
tinue him on our rolls. 


SUGGESTION OF PRESIDENT O’BRIEN. 


In a paper written by President O’Brien and read 
before the Minnesota meeting a year ago he brought out 
plainly the urgency of members being just as punctual 
in paying the association debts as any other, and that 
they should consider their obligations to the association 
of as much importance and identical to any other. That 
a record of it should be kept by them as carefully in 
their memorandum book of payments as though it was 
subject to a 5 per cent. ten days. I feel safe in pre- 
dicting that if such a spirit is carried out during the next 
12 months, the expenditures of this office for postage 
will be very much reduced, and lessen the opportunity 
of your secretary injuring the feelings of delinquents in 
his endeavors to keep cash balances in proper color. 


LOYALTY OF MEMBERS. 


There is nothing brought to the notice of your officers 
that hurts the association more than to have it reported 
that this or that member is buying goods from either a 
manufacturer or jobber who is not in sympathy with our 
work. It is not probable that all the reports are true, as 
much food is made by our enemies by such errors. 
To our regret it is known that some of our members have 
become careless and placed orders for goods with houses 
that are listed as disapproving our association. I would 
recommend that this meeting provide, if possible, some 
means to more forcibly impress on the minds of these 
members who are thoughtless in buying goods the neces- 
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sity of purchasing only from those to whom we look for 
support. 
SHALL OUR ASSOCIATION BE EXCLUSIVE HARDWARE ? 


Since our organization two and a half years ago we 
have had opportunities to see where we could make 
changes that would prove our work more beneficial to 
the Hardware dealer, and, on the other hand, had oppor- 
tunities to see where we may have enacted rules in 
the start that have since proved detrimental. With this 
condition in mind I would recommend that during the 
session the members discuss the advisability of admit- 
ting all general stores in our State that are selling Hard- 
ware in connection with other lines on a profitable basis 
or to exclude them. We have in the past admitted as 
members general store dealers who were carrying Hard- 
ware when in towns where no exclusive Hardware deal- 
ers were located. This has opened a large field for dis- 
satisfaction from many sources, and it should be settled 
now while we are together as to whether we are an asso- 
ciation of exclusive dealers or otherwise. 


EXECUTIVE COMMITTEE MEETING. 


During the past year the Executive Committee have 
been called together but once. This meeting was held in 
Grand Forks, in September, for the purpose of acting on in- 














NICK HALVERSON, Ex-Member Executive Committee. 


formation given us to manner and methods adopted by 
various merchants in the State in conducting their busi- 
bess and such other matters as required attention. This 
meeting resulted in the compiling of a revised list of 
detrimental stores, which was at once furnished through 
the Northwestern Association to all jobbers and manufac- 
turers favoring our work. Although the committee has 
had but this one meeting the past year much corre- 
spondence has passsed between its members. It has 
been through that channel I have received my instruc- 
tions from your directing officers. 


THE BANKRUPTCY LAW. 


Many hardships and much injustice is done the mer- 
chants of our country to-day by the present Bankruptcy 
law, and I would be much pleased to see the organized 
commercial bodies throughout the United States bind to- 
gether in a strong appeal to their various representatives 
in Washington for either the entire repeal of the existing 
law or such modification of it that the protection and 
benefits are not entirely on the side of the debtor. With 
this result in view, would it not be well during this meet- 
ing to have proper resolutions framed for transmission to 
our representatives and urge their support ? 


NATIONAL ASSOCIATION, 


During the past few weeks most of us have learned 
of the agitation toward the formation of a National Asso- 
<lation of Retail Hardware Dealers, and of the proposed 
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meeting in Chicago, March 12, of representatives from 
the various organized States. 

This matter will be brought up for discussion during 
our meeting, and it is very important that you give it 











C. A. RHEINHART, Ex-Member Executive Committee. 


careful thought, and be free in expressing your views 
before this convention. 


TRADE PAPERS. 


But few probably think of or appreciate the assistance 
given our work by the trade papers. They are ever 
ready to carry to our members through their columns 
any missions we may wish to convey. It is through their 
efforts to a great extent that our work has been go pro- 
gressive. To these papers we are justly indebted, and to 
the publishers of The Iron Age we are doubly so, as 
through their kind offer this association will be per- 
mitted soon after the meeting to furnish every Hardware 
firm in North Dakota, in pamphlet form, a full report 
of this meeting without expense of any kind to it. I 
would recommend that appropriate resolutions be passed 
at this meeting, setting forth the appreciation of this as- 
sociation to the trade papers as a whole for the valuable 
assistance given us, and also to The Iron Age for their 

















A. E. COOK, Ex-Member Executive Committee. 


generous offer in presénting to us the proceedings of the 
meeting for distribution to the dealers in the State. 


MUTUAL FIRE INSURANCE, 


One of the progressive movements in association work 
during the past year has been the perfecting of plans for 
mutual fire insurance for Northwestern Hardware deal- 
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ers. Soon after the passage of resolutions at annual 
meetings a year ago, favoring this feature of work, pre- 
liminary steps were commenced by the Minnesota Asso- 
ciation toward perfecting that branch of association 
work. They have carefully looked after all details per- 
taining to it, and much credit is due the Minnesota Asso- 
ciation and its Insurance Board for the efficient manner 
in which they have prepared the foundation. To-day you 
have an opportunity through the Retail Hardware Deal- 
ers’ Mutual Fire Insurance Company of Minnesota to se- 
cure thoroughly reliable mutual fire insurance at a cost 
very much less than present board rates. 

The association is organized under the revised insur- 
ance laws of Minnesota, and issues the Minnesota Stand- 
ard policy. The risks taken will be the very best, as they 
will be scattered over the States of Minnesota, Wiscon- 
sin and North Dakota. The minimum policy written will 
be $500 and maximum $3000. Policies will be written 
upon stocks of Hardware, tools and fixtures peftaining 
to such stocks, and upon building containing same, when 
such building is owned by the owner of stock. I have 
been asked several times as to the legality of policies 
written by this company upon property in this State, in- 
asmuch as they were not admitted to do business by a 
regular certificate from the Insurance Commissioner of 
North Dakota. In reply to this I refer you to a case de- 
cided by the United States Supreme Court, March 1, 
1897, and reported in volume 17, page 427 of their Court 
Reporter, which is a parallel case to ours, and states 
briefly that “ A citizen of any State had a right to enter 
into a contract of insurance in any other State for insur- 
ance of his property within the State of his residence, 
even though the company he desired placing his insur- 
ance with had not complied with insurance laws in the 
State where he resided and desired the insurance.” 

The Minnesota Company could not set up an office in 
North Dakota, nor could they make their contracts of in- 
surance here, but they can accept risks sent them by our 
members to their offices in Minneapolis, and issue policies 
and enter into contracts with us through that office, which 
contracts are sustained through the highest courts in our 
land. I have also taken this matter up with the Insur- 
ance Commissioner of North Dakota, and in his report to 
me he said that he had had the Attorney-General look the 
case in question up and found it as I have outlined it to 
you. I believe that this feature of our association work 
is worthy of the careful consideration of every Hardware 
dealer in the Northwest. The principle is right, and if 
generally supported would prove a profitable business 
venture to them. To those of you who have not already 
placed insurance with this company, or who are con- 
templating changing or increasing that which you now 
have, I would suggest that you correspond with the sec- 
retary in Minneapolis, who will be pleased to furnish you 
with full details. 


TRADE CHANGES, 


As we enter another year we find throughout our 
State some changes among the Hardware trade, and a 
few among our members. To the new dealer just enter- 
ing the fleld we extend our right hand of fellowship, and 
welcome in our ranks. Where business changes have oc- 
curred and some of our members left to enter other fields 
of labor we dislike to lose them from our association, but 
extend to them our best wishes. 


PRESIDENT KELLEY'S RETIREMENT. 


It is with much regret that I am compelled to men- 
tion the retirement of President Kelley from active busi- 
ness. We all know that he has earned a long deserved 
rest from business cares, but in his case we are selfish, 
and wish that he might have remained in our association 
longer. In him our association is losing a steadfast friend, 
and one who has always been anxious for the advance- 
ment of our work. From the very first agitation of a 
Hardware association in North Dakota, he has ever been, 
as you all know, an active supporter and an untiring 
worker. Since our organization many difficult matters 
in connection with our work have been presented to him 
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for his adjustment, and with the same skill and energy 
that he has handled and succeeded in his own business, 
so has he guided us successfully through these stages. 
In his retirement he can feel satisfied that he has left 
us landed on safe ground for our future advancement. 

To Mr. Kelley our association is much indebted, and I 
am sure I speak for our entire membership in extending 
to him their heartfelt thanks for the very valuable servy- 
ice he has rendered our association since its organiza- 
tion. 

To him and the other officers and members of the as- 
sociation I desire to extend my most sincere thanks for 
the encouragement and assistance given me during the 
year in the discharge of my duties. Thanking you for 
your kind attention, I submit to you this report for your 
consideration. 


The report of Treasurer Joy of Hamilton was then 
read and the two were accepted and placed on file. 

Foliowing the reports of officials short addresses were 
made by the representatives of the jobbing houses, who 
were present in goodly numbers. They one and all 


showed a hearty disposition to work in harmony with 
the association and to do all in their power to advance 
the interests of the association. 


Executive Committee. 


Treasurer Joy spoke in favor of changing the present 
plan of electing a full Executive Committee of nine 
members each year. He favored having three members 
hold over, so that the board would not start in at the 
beginning of each year unfamiliar with the work which 
they were expected to do. The matter was referred to 
the Committee on Resolutions. 


* Executive Session. 


On motion the meeting went into executive session 
for the remainder of the afternoon. The question box 
was used and matters of interest to the dealers of the 
State were discussed behind closed doors. An adjourn- 
ment was then taken until Thursday, February 22. 


SECOND DAY’S SESSIONS. 


The attendance at the second day’s sessions of the 
convention was somewhat larger, owing to the fact that 
the Implement men had finished their labors and were 
ready to turn their attention to the older organization. 
Vice-President Allen called the meeting to order, and 
the first matter taken up was a call for the report of 
the Nominating Committee. Mr. Joy suggested that it 
would probably be better to hear from the Committee 
on Resolutions, owing to the fact that a change was to 
be made in the by-laws regarding the election of ap 
Executive Committee. This was referred to the Resolu- 
tions Committee, and it was decided to hear that re- 
port first. The report read: 


Amend Section 1, Article III, by striking out the word 
“ seven” and inserting in lieu thereof the word “ six;” 
by striking out the word “and,” occurring in the third 
line after the word “ president,” and by inserting the 
word “secretary ” between the words “ vice-president ” 
and “shall” in the fourth line; so that the section, when 
thus am-.nded, shall read as follows: 


ARTICLE III.—OFFICERS. 


Section 1. The officers of this association shall be 
president, vice-president, secretary and treasurer, and 
six members, who, with the president, vice-president 
and secretary, shall constitute an Kxecutive Committee. 

Amend Section 2 of Article III, by striking out the 
words “ Executive Committee,” occurring in the first 
and second lines, and by adding the following to the sec 
tion, making ic read as follows: 

Section 2. The president and vice-president shall be 
elected annually by ballot, and shall hold office until 
their successors have been elected and qualify. 

At this meeting the six members of the Executive 
Committee shall be elected, two for a term of three 
years, two for a term of two years and two for a term 
of one year; and at subsequent annual meetings two 
shall be elected for a term of three years and to fill 
vacancies, all to be elected by ballot. 


The report of the committee was adopted. 
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The Nominating Committee 

made the following report for the permanent officers: 

President, H. T. Helgesen, Milton. 

Vice-President, H. Harrington, Fargo 

Executive Committee, three years, H. F. Strehlow, 
Casselton; 1. L. Newgaard, Grafton. Two years, H B. 
Allen, Jamestown; H. A. Moe, Churches Ferry. One 
year, M. G. Evenson, Sheldon; W. H. Pinkerton, Lakota; 
president, vice-president and secretary, ex-officio. 


Delegates to the Chicago Conference. 


President Helgeson and Secretary Barnes were ap- 
pointed as delegates to attend conference in Chicago on 
March 12,,to consider the formation of a national retail 
Hardware association. 

H. N. Joy of Hamilton then presented the following 
paper on 

Sowrie Wrongs Which Need Righting. 

The very foundation principle upon which this as- 
sociation rests and the very purpose for which it was 
called into existence is the righting of wrongs which 
have been existing in the particular line of trade in 
which we are engaged. 

Some wrongs which have existed in the past have 
been rectified through this association, and others have 
been reduced more or less in their baneful influence. 
The effects of this organization have been felt, and the 
influence which it wields is far-reaching, but I venture 
to say that the most optimistic exponent of its power 
or the most enthusiastic of its advocates would hardly 
dare venture the assertion that the day will come when 
all wrongs existing in the Hardware business will be 
righted, even though associations multiply until every 
state in the Union has its own organization, and the 
capstone a national association, becomes, not something 
of the future, but an established fact. 


GREAT AND SMALL WRONGS. 


We have our great wrongs and our small wrongs. 
The former have been and are too painfully apparent 
to demand any attention from me at this time, and it is 
not my province to deal with them in this paper. 

The thought occurred to me, however, that it might 
be well to have brought before our notice some of the 
smaller wrongs which it seems to me we have to con- 
tend with; and which, like the little worm that attacks 
the ship’s timber, and soon causes the loss of the vessel, 
or the pin-hole in the bottom of the kettle, which slowly 
but effectually drains its contents, just so surely eats 
into and consumes that which goes to make up the bal- 
ance on the right side of the ledger. 


GIVING PREMIUMS. 


One wrong that I will call your attention to is the 
system among certain manufacturers of giving premiums 
with their goods, which is invariably some article of 
Hardware. 

In the good old days these snide concerns were wont 
to induce the unsuspecting public to purchase their adul- 
terated wares by giving them a chromo; but the chromo 
days are past, and now nothing apparently will suffice 
80 well as a bait for the sucker to bite at as some ar- 
ticle which the would be consumer sees has real merit 
in it; and then he argues if the goods are not all right, 
the premium is, for it is a useful article of Hardware. 

These unscrupulous manufacturers have not been slow 
to see the point, and avail themselves of the opportunity 
to make big sales of their questionable product, and im- 
mense profits, even after paying more for the premium 
than the article which accompanies it costs them. 

In this way we find a pound can of adulterated bak- 
ing powder offered for 60 cents; and accompanying it 
48 & premium is a double Roasting Pan, that is reason- 
ably worth 50 cents, or a Lantern that the Hardware 
dealer would lose money on at 50 cents going with this 
can of baking powder, both for 60 cents. And so I 
might mention Galvanized Pails, Granite Iron Ware, 
Buggy Whips, Pocket Knives, Butcher Knives and a 
hundred other articles in the Hardware line. 
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If this wholesale premium business was confined to 
baking powder alone we might be able to stand it, but 
what is true of it is equally true of other articles; such 
as Bicycles given away with tobacco sales; Scales with 
dry goods purchases; children’s Express Wagons and 
children’s Carriages with clothing sales; all of which cut 
into the legitimate Hardware dealer’s business just that 
much, aud go to make up the difference between a prof- 
itable and an unprofitable business. 

It may be that you have not given this matter much 
attention, and are of the opinion that it does not amount 
to much; but if this is the case, I will just ask you to 
make it your business to watch for the next three 
months the amount of Hardware that is turned over in 
your town in this way and you will change your mind. 

In conversation with the leading dealer in general 
merchandise in my home town, he assured me that two- 
thirds of his customers asked for goods with which pre- 
miums were given; and his customers will compare fa- 
vorably in intelligence with those of any other commun- 
ity. 

I asked him if they were not aware that the goods 
were of an inferior quality. He replied that the goods 
were certainly inferior to those sold in the regular way, 
but that did not seem to make any difference, they want 
the premium. 

RIGHTING THE WRONG. 


The wrong exists; how can it be righted ? It cannot 
be done locally by withholding patronage from the mer- 
chants who follow this practice. All of the general 
dealers of my home town are friendly to me, and I be- 
lieve try to keep the thing down as much as they can, 
but they say that their farmer customers, especially, will 
go to other towns where they can get the premium goods 
if they do not keep them. 

We cannot meet the competition by selling the pre- 
mium articles at a low price; I have tried that. I filled 
one of my show windows with Double Roasting Pans 
that cost me $4.75 a dozen, and priced them at 25 cents 
each; but do you suppose that I could sell thém while 
the baking powder and Roasting Pan reign was on? No, 
sir! they would pass right by the window, go next door 
and pay 60 cents for a pound can of baking powder and 
a Roasting Pan. 

What then can be done? It seems to me that the 
manufacturers of Hardware, Hardware Specialties and 
Tinware are the ones to right the wrong. 

These premiums are not manufactured by the peo- 
ple who use them. They cannot afford to start a fac- 
tory for the purpose of making each different article 
that they use as a premium, but they buy them from the 
very people who manufacture them for us; and in most 
cases must buy them for less than the regular legitimate 
dealer does. Then, why cannot we strike at the foun- 
tain head and induce manufacturers to discontinue sell- 
ing their product to those who contemplate using it as a 
premium ? 

HARDWARE HANDLED BY GROCERY STORES. 

Another wrong which needs righting is the handling 
of T'inware, House Furnishing Goods, Cordage, Axle 
Grease and Machine Oils by grocery stores. 

T maintain that a grocery store has no more right 
to sell these goods than a Hardware store has to sell 
tea, coffee and sugar. Some one says, why don’t you do 
it ? I reply, just simply for the reason that I am in the 
Hardware business, and Hardwaremen are in the habit 
of minding their own business, and keeping their noses 
out of other people’s. 

I don’t do it for the reason that it is a well estab- 
lished fact in commerce that the man who handles one 
line of goods, and does it right, is not only able to give 
his customers better satisfaction, sell them better goods 
for less money, keep a better establishment, but will 
make a success of business, while the road is strewn 
with the carcasses of the fellows who keep a little of 
every line that everybody else has, and never have what 
théir customers want in their own line. 








HOW CAN THIS WRONG BE RIGHTED ? 


Grocery stores purchase these goods from wholesale 
grocery and crockery houses. Now, I believe that whole- 
sale grocery and crockery houses have no more right to 
keep Tinware, Lanterns, House Furnishing Goods, Cord- 
age, &c., than wholesale Hardware houses have to keep 
prunes, canned goods and earthen ware. 

I take it for granted that the members of this asso- 
ciation buy their Tinware, House Furnishing Goods, 
Cordage and like goods from Hardware jobbers or man- 
ufacturers. If any of you do not, then you are en- 
titled to no sympathy if grocery stores do cut into your 
trade; for if a traveler for a wholesale grocery or crock- 
ery house can sell you these goods, he will continue to 
sell the grocer on the opposite corner. 

The remedy, then, it seems to me, is, in the first place, 
Hardware dealers buy your Tinware, House Furnish- 
ing Goods, &c., from Hardware jobbers, and if whole- 
sale grocery and crockery houses continue to handle 
these goods, as much as I dislike mixing stocks, it seems 
that the only solution will be for Hardware jobbers to 
put in certain lines of groceries and earthen ware suffi. 
cient to enable them as well as their retail dealers to 
get, dollar for dollar, what they lose by this contemptible 
practice. 

Travelers for wholesale grocery and crockery houses 
frequently try to induce purchases from Hardware deal- 
ers by baiting. I heard of a recent occurrence of this 
character, where Ham’s cold blast Lanterns were offered 
by one of these concerns at $1.75 a dozen less than 
Hardware jobbers were selling them at, 


LOYALTY. 


In conclusion let me say that we must be loyal to 
those from whom we expect loyalty, and not allow our 
trade to be subverted into unfriendly channels by bit- 
ing at seductive baits. We must use our influence, as 
individuals and as associations, with jobbers and manu- 
facturers, to co-operate with us in stamping out the 
small as well as the great wrongs from which our busi- 
ness is suffering. 

They can only assist us when we have apprised them 
of these wrongs with which we are confronted, but 
which they may be ignorant of, and I apprehend that if 
Wwe make ourselves heard in this way many of the 
wrongs now existing and which may hereafter crop up 
will be speedily and effectually righted. 


Mutual Fire Insurance. 


Owing to the illness of H. S. Diesem of LaMoure, his 
paper on “ The Effect of Department Stores on the Hard- 
ware Trade” was not read. His place on the programme 
was taken by A. C. Hatch of Battle Lake, Minn., who 
talked on the subject of the Retail Hardware Dealers’ 
Mutual Fire Insurance Company. He gave a history ‘of 
the organization and the mode of procedure by which 
the assessments for insurance are made, and also the 
regulations governing the organization. 


Some Observations About Expansion. 


G. W. Wolbert of Casselton presented a paper under 
the above title, as follows: 


Wherever there is growth or development in business 
there is expansion. 


This association was organized about two and one- 
half years ago. It was the intention of the promoters 
to benefit the entire Hardware trade of this State. At 
first only a few believed it would be of any benefit to 
them individually; it might help the smaller dealer, 
but the larger stores did not need us. Possibly some of 


the big men now believe that they need this co-opera- 
tion more than ever. 


The larger stores are usually in the larger towns, 
where there is more chance for department stores to 
But the ever greedy general 


cut in on special lines. 


THE IRON AGE. 
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store is to be found everywhere, and usually trying to 
sell everything. 


We find that all classes of Hardware dealers 
NOW LOOK TO THE ASSOCIATION 


for assistance in many ways. We are growing in mem- 
bership and in the force of our work. Our association 
is now a part of the Minnesota and Wisconsin associ- 
ations forming the Northwestern Association. Is that 
not expansion in less than three years ? We must not 
expect all the gdod things to come at once. We must 
grow like children and learn each year some things that 
will benefit us in the future. 

I have in mind some few things learned since the 
organization. We cannot accomplish all that we de- 
sire—nor can children—we can do part of the things 
we wish, and by steady perseverance overcome obsta- 
cles now in our path. 

“ Perseverance, dear my Lord, 

Keeps honor bright. To have done is to hang 

Quite out of fashion, like a rusty nail 

In monumental mockery. Take the instant way, 

For honor travels in a strait so narrow 

Where one but goes abreast. Keep then the path; 

For emulation hath a thousand sons 

That one by one pursue. If you give way 

Or hedge aside from the direct forthright, 

Like to an enter’d tide, they all rush by, 

And leave you hindmost. ” 

We have done a great deal more in two years than 
our best friends thought possible, and can in two years 
more have our chest expanded like the cartoons of 
John Bull. But hard work and united effort on the 
part of each individual is needed. We have agreed to 
abide by and conform to certain statements sent us 
from an Executive Committee. Do we? Some do. 
Others do as they think best. What do you name your 
Executive Committee for? It is supposed that they 
represent the concentrated thought of this body. We 
know that they do their work carefully and with 
thought only of your best interests. They know the 
facts in detail, which are impossible for you individu- 
ally to learn. 


STANDING BY THE ORGANIZATION. 


When they send you a list of things to do and not to 
do, why don’t you follow these lists? It is a well 
known fact that all the members do not follow these 
lists. When this is known and advertised it acts as a 
damper on the work of the committee. They feel that 
you do not appreciate their efforts. 

These matters take a great deal of time and the pay 
to the president and secretary are mere pittances for 
the value of the services performed. 

Organization is what we have, but not yet thorough. 
You should be like soldiers in battle; take orders given 
you and execute them to the best of your ability. If 
each one does his share in the battle then victory is 
assured. : 

Should some shirk their duty and look for the near- 
est road home, then they act like deserters, and possibly 
traitors. We find all through life that there are nu- 
merous men who want to get through this world easily. 
Always ready to join anything, and if it is a success— 
they did it; if it is a failure—they told you so. They are 
the people who always can do it right, but when given 
something to accomplish they are too busy with other 
matters. Their tongue is their principal organ of action. 
Pope wrote: “ For fools rush in where angels fear to 
tread.” 

It takes brains, not talk, to work successes in this 
world. Not one in ten of our members have any idea of 
the work done for you and this association by President 
Kelley and Secretary Barnes. And it is brain work, not 
talk. All the grievances are not real. Some are only 
dreams. Ask these gentlemen how often they receive 
complaints which are hardly worth consideration. 


COMPETITORS. 


If the dealers would only practice the teachings of 
the Bible—* love one another and so fulfill the law of 
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Christ ’—there would be less cause for complaints. 


Have you ever thought that possibly your competitor 
has aS many reasons to complain of you as you have 
against him ? Burns wrote: 


“O wad some power the giftie gie us 
To see oursels as others see us. 
It wad frae monie a blunder free us, 
And foolish notion.” 


Why not get on speaking terms with your competi- 
tor? Possibly he is as good as you are. Again allow 
me to quote from Pope: 


“Of all the causes which conspire to blind 
Men’s erring judgment, and misguide the mind, 
What the weak head with strongest bias rules, 
Is pride, the never failing vice of fools. 


“If once right reason drives that cloud away 

Truth breaks upon us with resistless day. 

Trust not yourself; but your defects to know 

Make use of every friend—and every foe. 

A little learning is a dangerous thing.” 

None of us are perfect, although we sometimes try 
to fool ourselves and think we are almost too good for 
this world; but all too quickly we get a bump that 
arouses us to the fact that we are only human, and “to 
err is human.” Don’t deceive yourself by the thought 
that you own your goods a little cheaper than your 
neighbor—possibly it is the reverse. No salesman and 
no buyer has all the snaps. 


GIVE A WIDE BERTH 


in your store to those articles sold at cost by catalogue 
houses and department stores. They are staple goods, 
you say, and too well known; we must sell them. I beg 
to differ with you. They sell themselves if you have 
the right price attached. Just like Nails and Wire; 
put on the right price—which is your cost or less than 
ost—and they sell themselves. Why do you do it? 
You cannot tell me any sensible reason. 
Bxpand—catch a new lease of life and find 


SOME FIRST-CLASS SUBSTITUTE 

for many of these articles. You can find it. Don’t be- 
lieve that people will tell you all about it. You tell 
them, as they like to hear you talk. There are a few 
goods which I believe it would be better if not sold by 
the dealers. Quietly leave them alone. Don’t carry 
them in stock and avoid ordering them. Let the manu- 
facturers learn that you are not satisfied with 25 cents 
profit on a $15 sale. You all know of goods that come 
under this list. The united work of all members of 
the Northwestern Hardware Dealers’ Association would 
soon bring about these changes. Why not try it? Such 
effort on other lines that I could name has already done 
wonders. Take the catalogues, look them over, make 
out your own list of goods sold at cost or less, and then 
personally refuse to handle them. You can sell any 
other good line if you only think so and post yourself 
on its merits. 


WHAT IS A HARDWARE STORE ? 


We have no rule to guide the Executive Committee 
on this subject, and it has caused some friction in the 
past. It should be decided at this meeting by a vote 
of the members. 

It has been whispered that some of our members are 
attempting to use this association for their own benefit 
in cutting out competition. Look it up carefully and 
locate the Hardware business. I would offer as a 
Suggestion that you ask each salesman who calls at 
towns in question to give you their views in writing of 
the case. Then your Executive Committee can have 
its duty simplified. 

Why not let the jobbers, if they so desire, give each 
of their salesmen one of your latest lists. It might aid 
in disseminating the true principles of our association. 
It surely could harm no one. 


JOBBERS. 


Now as to your friends the jobbers or any one sell- 
ing you goods. The jobbers will always try to be your 
friends. From the conditions of your business they 
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must be friendly to be successful. They need you 
equally to your need for them—unless you select them 
as your bankers. If you do this then buy goods right 
and pay them all you have agreed, both in price and 


interest. Don’t try any small talk, but follow business 
rules. You are then making for yourself lasting friend- 
ships. 


‘(HE WHO WOULD HAVE FRIENDS MUST BE FRIENDLY.”’ 


Jobbers and salesmen are mortals, and some will do 
exactly as customers often do to you—tell the truth 
when necessary and stretch it awfully when they think 
it will not break. I have men on my list now who 
years ago stretched the truth to me, and I cannot be- 
lieve them since that time. You can paint a black sheep 
white, but it is still a black sheep. The man who is 
honest to himself must be honest with others. We be- 
lieve our trade and business is as good as any and bet- 
ter than some, hence this association, which I believe 
will always be a success. But united we stand, divided 
we fall. 

Whenever the salesman offers you goods for 


FUTURE DELIVERY AT GUARANTEED PRICES, 


buy them if you will need them. It is for your benefit 

to do so. The salesmen have these prices and terms 

for special reasons and you cannot afford to miss them, ° 
when you personally know that the man and the house 

he represents are reliable. By so doing you place your- 

self on a basis of competition with other dealers. Very 

frequently low retail prices are made in this way when, 

had you used the same business judgment as your com- 

petitor, you could have bought as cheap. 


DON’T LIE 


about business matters and prices. Recollect that no 
one is so badly hurt in wrong doing as the person who 
commits the act. You will surely be caught at it, and 
then you have branded yourself. Can you afford it ? 


RECIPROCATION. 


I have referred above to you principally as individu- 
als. Now as to the association. We ask certain people 
to do specified things for us. In return for these we 
have agreed to reciprocate in other ways. As a society 
we do, but as individuals we fail to keep our vows. 
Why ? I have often thought why and wherefore. I 
ean never think of but one reason. That we are not 
honest to ourselves. 

When the manufacturers and jobbers agree to try 
to protect us they do as they agree, with rare excep- 
tions. With equally rare exceptions we do not protect 
them. We buy of any one and every one that comes 
along. We let firms who sell every store in the town 
come in and sell us the same goods, when the jobbers 
have the same goods, can do equally well in prices and 
also are protecting us. We will buy 1-24 gross of an 
article and kick because the price is not equal to the 
price given us on a gross order by some specialty man. 
We have no right to expect it. Now whose fault is it ? 
It is ours as individuals. I claim that the jobbers have 
not so far been treated right by the association mem- 
bers. 

Whenever you have any real or fancied grievances 
tell them to the traveling salesman or write the firm 
about them. You can always have wrongs righted. 
You can also have another satisfaction, and that is the 
information that the well posted salesman can always 
give you on prices and quality of goods. He is always 
trying to please you and be your friend. 

If he does not treat you right, there are others—try 
them. 


“The friends thou hast, and then adoption tried, 
Bind them to thy soul with hoops of steel.” 


In conclusion—we must strive to do as we agree in 
all things. And if any of you wonder why you are to 
do all these things and do them thoroughly, allow me 
to quote : 








THE 


WHAT IS THE GAIN. 


“ What is the gain ? 
If one should run a noble race, 
And at the last, with weary pace, 
Win to the goal, and find his years 
A harvest field of waste and tears, 
Of turmoil and of buried trust 
Rich with dead hopes and bitter dust, 
And strife and sneer and ceaseless pain, 
What is the gain ? 


“ What is the gain ? 
When having reached a sunlit hight 
Through barren sweeps of gloomful night, 
Hoping to see beyond the crest 
Fair lands of beauty and of rest, 
There lies before, stretched far away, 
Unto the confines of the day, 
A desolate and shadeless plain, 
What is the gain ? 


“ What is the gain ? 
To sail for months of cold and toil 
Across wide seas, where winds recoil, 
Only to gather strength and roar 
A louder challenge than before, 
And find, when through fogs thick and dun 
The rocky coast at last is won, 
No haven from that storm vexed rain, 

What is the gain ? 


“ What is the gain ? 
Why, we win this race, we see the light, 
We conquer where the storm’s winds fight, 
We show the way to those who wait 
With faint hearts by the walls of fate, 
Our banners flutter in the van 
Of battles fought for thought and man, 
And ignorance and darkness wane, 

This is the gain.” 


W. H. Pinkerton of Lakota was not present, but his 
paper on 


The Country Retailer’s Superior Advantages in Trade 
was read by H. A. Moe of Churches Ferry, as follows: 


In taking up the subject of “ The Country Retailer’s 
Superior Advantages in Trade,” I wish to caii attention 
to the fact that there are certain requirements which we 
must surely comply with before we have a right to claim 
any great degree of success in business. 

Among them I would mention, first, it is important 
that we have a desirable location for our store. There 
may be some men who can take a large amount of busi- 
ness with them to some out-of-the-way business loca- 
tion, but this is the exception, and in most such cases, 
if we study the situation, we are apt to find that such 
parties have no strong competition or they would not be 
able to do this. 


Having obtained a suitable location, we must then 
make our 


STORE BUILDING AND ARRANGEMENT OF STOCK ATTRACTIVE. 


I have visited quite a large number of retail Hardware 
stores in the course of my wanderings, and I regret to 
say, what you certainly know, if you are of an observing 
mind, that a very large per cent. of these stores are 
dark, dusty and disorderly, and the most of those so 
kept are only just able to eke out an existence. The 
proprietor has plenty of time to sit by the stove in the 
rear of the room or in a dirty office and complain of the 
hard times. 

A little light colored paper on the walls, clean fresh 
paint on the wood work and front of the store, would give 
an entirely new appearance to the establishment. Add 
to this one or two hours’ work each day in keeping the 
dust off the goods and everything in order, with season- 
able goods always made prominent, and it is only a ques- 
tion of a little time when his trade will begin to show 
an increase and perhaps reach a point where the clerk 
will scarcely be able to find time to keep the store dusted 
and in order. At such times we can overlook a little 
disorder. 

Again, we must have a 


IRON AGE. 





March 1, 1900 


THOROUGH KNOWLEDGE OF THE BUSINESS, 


so that in buying or selling we will have an intelligent 
idea of the quality, prices and uses of the goods we sell, 
How many times in our experience we have seen custom- 
ers in our stores who had a much better knowledge of 
the quality or uses of an article on sale than the clerk 
or even the proprietor who was making the sale. It is 
a great advantage to keep the same clerks, where thai is 
possible, for oniy in this way can we have a force about 
us who understand the details of the business thorouch- 
ly, and particularly that they may be familiar with our 
personal methods of conducting business. 


CLERKS. 


We niust insist on it that our clerks wait on our cus- 
tomers promptly, intelligently and courteously. The hat 
should be removed when waiting on a lady, the door 
opened and closed when possible, and the proper offer 
made as to delivering the goods purchased. It may seem 
unnecessary to speak of such things, but in these very 
methods are written the success or failure of many 
Hardware dealers. 

PRICES. 


In making our purchises we must also be intelligent 
and posted as to prices. At our first convention, I think 
it was, a dealer made mention of the fact that his com- 
petitor was selling a certain article for 25 cents, and 
he did not see how he could do it. At that very time I 
was doing the same thing and making a very reasonable 
profit. It was clear that the gentleman had failed to 
purchase at the right prices, or was holding up the price 
on goods carried for some time. 

A COMPLETE STOCK, 


The last requirement which I will mention is one on 
which there will be no difference of opinion, and that is, 
we must carry a complete stock of goods required in our 
varied locations. It was only a few days ago that a 
gentleman from a point some distance from my town re- 
marked in my store that the gentleman who had the 
exclusive Hardware store in his town did not carry a 
complete stock. This very Hardwareman is a member 
of this association, and this is one reason I mention it. 
His customer said that out of six small articles called for 
he could probably only find about three in stock. He 
made the prophecy that it would be only a short time till 
some progressive individual would open a first-class 
Hardware store in that place and our brother’s small 
business would be still further depleted. I can conceive 
it altogether possible that this unprogressive member 
might even go so far as to come to our association, ask- 
ing that we formulate some rule whereby we would at- 
tempt to prevent the entrance of a second store in a town 
of that size. In such a case the unprogressive man must 
take the blame home to himself, and in the end he will 
very likely fail, under the law of the survival of the fit- 
test. 

Having shown you what I consider to be the essen- 
tial features of a first-class Hardware store, I will now 
proceed to enumerate the 


ADVANTAGES 

which such an up to date country dealer has over the 
large city dealer. First, In the country town we have 
the advantage of letting the people see our wares, and our 
customers are no different from ourselves in that they 
would rather buy something that they can see and ex- 
amine than something they see a picture of in some 
catalogue. Some of you may not agree with me on this 
point, but my experience teaches me that this is true. 
How many of you who do not agree with me will claim 
that you find it easier to sell an article from your cata- 
logue or from your floor or your shelf? Not only this, 
but how many times do we sell goods because our cUs- 
tomer sees the goods in our store, which reminds him 
that he needs the article in question. 


GOODS WANTED QUICKLY. 


Another advantage lies in the fact that in a large per- 
centage of cases our friends do not anticipate their 
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wants, but neglect their purchases until the last min- 
ute, and then if we have the goods in stock we will 
make the sale, for the reason, if none other, that they 
have not time to send for them. 

There are many times that we can actually 


UNDERSELL THE LARGE DEPARTMENT STORES. 


If you have not discovered this fact it will pay you to 
make a special trip to the city for the purpose of investi- 
gation. During the present winter the writer, being in 
Minneapolis, took time to look through the Hardware 
department of one of the leading department stores. I 
found a large number of articles, particularly among 
the smaller articles, selling at double my prices. Many 
5-cent articles selling at 10 cents, and 10-cent articles 
selling at 15 cents. 

In another large House Furnishing establishment I 
found a line of high grade Heaters, the same ag I han- 
dle (the line is not listed) that were being sold at about 
$8 each more than my prices, making freight allow- 
ance. This same house has done this for a number of 
years to my knowledge. Still, I am making a living 
profit on the Stoves at my prices. 

These are facts that we ought to keep posted on and 
make the most of them. Hereafter I intend to take more 
time to look up such matters when in the cities, and I 
know that I will find many more such cases. If the at- 
tention of our trade is called to a number of such cases 
it cannot help but have a beneficial effect, both in mak- 
ing sales and in satisfying them that the purchases al- 
ready made have been at reasonable prices. 


CREDIT. 


Another advantage I wish to name is that we can 
extend credit to our customers. With most of us a very 
large per cent. of our business goes onto our books for 
at least a few days and a great deal for weeks or 
months. 

This is a powerful lever when used with good judg- 
ment and discretion. It so often happens that just at 
the time that the goods are wanted the money is not 
in hand. I have even heard men say that they did not 
care for cash trade because there was more profit on 
credit sales, 

HELPING A CUSTOMER. 


We have another advantage in that our customers do 
not always fully understand the best way to use an arti- 
cle or all the different purposes for which it can be used. 
Having it before them, we can explain all its purposes 
and best methods of using the same. 

At another time a customer comes to our store asking 
advice as to the best thing to buy for a certain purpose. 
Never fail to give such a man the benefit of your very 
best judgment, and fully explain your reasons for ad- 
vocating a certain article. I have known men to take 
advantage of such an occasion to palm off an article of 
dead stock on such a customer, thus taking advantage of 
his ignorance, and at the same time forfeiting your right 
to his confidence. Better were it to sell said piece of 
dead stock for half price to some one who would take it 
with no recommendation from you or consign it to the 
trash pile if needs be. 

As retailers in small towns we have the opportunity 
to know the 

WANTS OF OUR CUSTOMERS, 
and can speak to them personally about some arti- 
cle that we have which will interest them. To be sure, 
this privilege must be used with discretion, but it can 
often be done to advantage. 

If you will pardon a personal experience, for the sake 
of illustration on this point, I will give you a little his- 
tory in regard to quite a successful 

SPECIAL SALE OF STEEL RANGES 


which I had in December last. The method of conduct- 
ing these is no doubt familiar to many of you. Previous 
to the week of the special sale I had thoroughly adver- 
tised the date and the extra inducements offered, includ- 
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ing a free lunch to all comers. This was done in two 
local papers, and by about 500 personal invitations by 
mail. This brought good crowds to the store and did 
good in creating enthusiasm for the Stove, both then and. 
for the future. But when the sale was over, I found that 
just about one-half of the sales made were to men that 
I had gone out on the street or to their places of busi- 
ness and requested their presence in the store for a few 
minutes, just to show them a good thing. 

One man said that I got him out of bed after he had 
retired at night; I will admit that it was a little late, 
but that he had actually retired I will not admit. In any 
case I made the sale, and his wife is very much de- 
lighted with the Range. 

If I had depended on newspaper advertising alone or 
in connection with the mailed invitations, as the depart- 
ment store must be content to do, my sales would have 
been reduced just about one-half. 


WARRANTED GOODS. 


Another advantage we have is in handling severak 
lines of fully warranted goods. In these we have the 
exclusive sale in our town and the department stores 
rarely handle such goods. In these we can work up a 
valuable business. 

Again, many of us have 


OTHER LINES OF BUSINESS 


that draw customers to our establishment; goods that 
people cannot send away for if they would. When peo- 
ple come for these things we have an opportunity to. 
show them our full line. Right here many of us fail. 
Our methods are after this fashion: We get the agency 
for a desirable line of goods, and we congratulate our- 
selves on the fact and immediately resolve to show them. 
to every desirable customer that crosses out threshold. 
We do well for a time and have very fair success, but 
gradually it gets to seem like an old story’to us, and: 
we lose interest and soon the effort is allowed to die, be- 
fore we have called the attention of one-fourth of our 
customers to the particularly good article we have to of- 
fer. 

Now, if we conduct our business in this way, we have 
no right to blame some one of more push and perse- 
verance, one who carries a complete line and shows it 
to advantage in an attractive place of business and om 
every occasion that presents itself, one who pushes his 
business until the volume grows to such proportions that 
he can buy many things in car lots and other quantities 
at the lowest market price—we have no right, I say, to 
blame them for our lack of success and seek the associa- 
tion for some form of redress. We must shoulder the 
blame ourselves and correct our own methods, infuse 
new life into our business and then will we be on the 
road to success. 


Fargo Orphans’ Home. 


H. Harrington of Fargo at this juncture stated to the 
convention that Mrs. Benedict and Mrs. Sloan wished to 
address the convention in regard to the new proposed 
Orphans’ Home for Fargo. The ladies presented the 
matter very convincingly, and Mr. Wolbert of Casseltom: 
commended the laudable efforts of the ladies. Mr. Har- 
rington moved that each member make himself a com 
mittee of one to aid the home in their home town. The 
motion was carried, and Mr. Harrington ‘and Mr. Streh- 
low were appointed as a committee to take up a collec- 
tion then and there. The Hardware merchants were 
liberal, and the donations amounted to $43, which was 
turned over to the ladies. Mr. Wolbert was appointed 
a committee of one to send out subscription lists to each 
member of the association in the State and ask them to 
do what they could in aid of the institution. 

H. F. Strehlow of Casselton then read the following 
paper on 

Competition. 


In obedience to the urgent request of our secretary, 
Brother Barnes, I finally became weak kneed and cor- 
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sented to read a paper before this, our third annual con- 
vention. This is not my maiden effort. Oh, no. As 
you well remember, I tried to read you asleep once 
on a previous occasion. The subject I have selected is 
one which we deul with every day in the week, excepting 
Sundays, of course (when the freights don’t run), and 
' that is Competition. 

Before proceeding any further on my course, I wish 
‘to have it distinctly understood that if there is anything 
in my paper that may be objectionable in your minds, 
that you do not approve of, and you can see a chance to 
improve the golden opportunity, you will please speak 
out loud so our secretary may hear you, as he has full 
power under the rules of this convention to see that every- 
thing is fixed all O. K., and you can go home satisfied. 
My dear brethren, I will not bore you to death as a Boer 
with Competition just at this time, as you all know we 
are very busy at present—in South Africa. 

Well, gentlemen, not to beat about the bush, I believe 
[ have bit off more than I can chew, If my subject was 
condensed in liquid form I would not hesitate to tackle 
the job, but as I have all kinds of faith and know from 
experience that the Hardwuremen of North Dakota have 
the reputation of being very modest and considerate, I 
have no hesitancy to proceed. I will endeavor to cut 
my address short, as you are undoubtedly tired, and I 
hope you will excuse me for not going into the details 
of my subject more fully, which I would be pleased to 
do in justice to myself, had I the time. 

Competition, they say, is the life of trade (and on the 
quiet, to some of them, death). 


We meet annually to discuss, pro and con, to devise 
ways and means how best to 


COMPETE WITH OUR COMPETITORS, 


such as catalogue houses, department stores, peddlers, 
&c. Are we meeting with success as an organization? 
I must emphatically say, Yes. In union there is strength, 
and the greater interest each and every one of us take 
in this association the more successful we will be as an 
organization. Do not throw too much work upon our 
officers, but be ever ready to assist them and give them 
all the aid which is in your power, and remember that 
each and every member is a stockholder in this grand 
association of ours, and that we receive and share in its 
diividends alike. As a matter of fact, do you know that 
we, as individuals, fight the same enemies the associa- 
tion does? Yes, I think we can go them one better. We 
have not.only the catalogue houses, department stores, 
Steel Range peddlers, &c., and last, but not least, also 
our local competitor to compete with. Some of you may 
wonder what disposition I may make to 


OVERCOME SOME OF THIS COMPETITION. 


f go at it in ‘this way, in regard to catalogue houses, &c. 
Fn the first place I have on file all the leading catalogues 
and price-lists which are issued up to date, and keep 
posted on their prices. To meet this class of competition 
f always keep a'little of the Cheap John ware on hand, 
which I virtually sell at cost. However, I invariably 
show them the better class of goods first, and if they 
hesitate on the price I reason with them and en- 
deavor to show them the folly of buying the cheaper 
class of article, and do you know, I most always meet 
with success. One very essential point which we must 
not overlook is this, that we must also keep a close check 
on those who purchase through these various mediums. 
Your own drayman is the best man I know of to keep 
you posted on these shipments. We will suppose that 
here comes one of those fellows now. I shake his hand, 
say “How do you do?” &c., with all due respect and cour- 
tesy. This, possibly, is something he did not expect. 
And you know that if he is not one of those chilly icemen 
we read about, that I have by this kind of a reception 
made half of the sale. He undoubtedly was astonished 
and expected a good, brown roast. You see, I fooled him. 
Do you realize my gain? Now he starts to buy. I give 
him prices. He says he can buy this and that cheaper 
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but will not let on where it is. So I question him a little 
closer, and then I will tell him these prices are from such 
and such a place, get out my catalogue, which is the 
same as his, and here I give him another surprise party. 
He will wonder where I got it from, and will 
begin to size me up. We will now start to talk 
business. I will say to him that if he will give me the 
same price on the same class of goods as the catalogue 
quotes, with freight added, that that is enough profit for 
me, and I will be pleased to meet any legitimate quota- 
tions he may have to offer. Sometimes I surprise him 
by going them one better, if in my judgment he is a man 
who is appreciative, and whom I cannot get at in any 
other way. 
HAVE PATIENCE, 


try this two or three times and you will succeed. Never 
, deceive him and do always as you agreed to do and you 
have not only gained a customer, enriched your purse, 
but have also made a lifelong friend. I will now proceed 
to give you a taste of how I get along with my 


LOCAL COMPETITORS 


at home, and I am a firm believer that some of its prin- 
ciples are correct, and that the same should be followed 
more closely by merchants generally, as a rule, at home. 
You have nothing to lose but everything to gain. On this 
subject of local competition there is no question but what 
you will all agree with me. That is a subject we do not 
care to read very loud when our competitors are sitting 
within a stone’s throw of you. Who will read this for 
me? In the first place, gentlemen of this convention, I 
can congratulate myself upon the fact that I have only 
gentlemen as competitors. Men who are business men 
in every sense of the word; men who have not come 
to North Dakota to seek health, but who invested money 
in the Hardware business to make money. It undoubt- 
edly may seem strange to you that my competitors and 
myself are on speaking terms. That we smoke and eat 
but do not drink together—or that our families will visit 
one another and that they, too, will eat and drink but will 
not smoke together. 

Say, do you know when I forget myself and try to 
get a little gay, that they will call my hand and meet my 
prices? Then I stop. I have learned one thing, and 
that is this: That I cannot sell all the Hardware there is 
to be sold in our city, either by getting foxy in cutting 
prices or by making unkind remarks and insinuations 
against them. It does not take long to find out that 
your competitors have as much money, brains and 
friends as you or that they will not hesitate to meet com- 
petition. Understanding one another thoroughly on these 
particular points, I will be frank enough to admit, is 
making me money as also for my competitors, as I am 
informed on very reliable authority that they are dis- 
counting all of their bills right along. Whether this is 
the proper feeling that should exist between local com- 
petitors, I will not say, but will leave for you, gentlemen, 
to decide. 


Grand Forks Next Year. 


A motion was made and carried enthusiastically, call- 
ing for a rising vote to the gentlemen for the able papers 
presented and read. The question of the place for hold- 
ing the 1901 convention was next taken up, and Secre- 
tary Barnes extended an invitation to the association 
to meet in Grand Forks. A motion to that effect was 
carried unanimously, and the fourth annual convention 
will be held in that city on the third Wednesday of Feb- 
ruary, 1901. 


Thanks to the Traveling Men. 


Mr. Strehlow made a motion to offer a vote of thanks 
to the traveling men for their efforts toward the associa- 
tion. The matter was discussed at some length, and Jos. 
Hare of Bismarck moved that the traveling men be made 
honorary members of the association. Mr. Joy thought 
that this matter should be referred to the Executive Com- 


mittee, to be disposed of at the meeting held during the 
executive session in the afternoon. Mr. Hare withdrew 
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his motion. The motion for a vote of thanks was carried 
unanimously. 


AFTERNOON SESSION. 


An executive session was held during the afternoon, 
at which time the Question Box was again used, and 
matters of a private nature were discussed. 

After the meeting of the Executive Committee a re- 
port was made that the committee had elected ©. N. 
Barnes secretary and H. N. Joy treasurer. Both are re- 
elections. The gentlemen have served the association 
well and faithfully, and their re-election met with the 
heartiest approval of every member present. 


Resolutions. 


The Resolutions Committee reported the following 
resolutions, which were adopted: 


Resolved, That it is the wish of the Hardware dealers 
that the hearty thanks of this convention be extended to 
the railroads of the State for the very generous reduc- 
tion in rates to this convention. It is also 

Resolwed, To extend to the trade papers our thanks 
for their energetic and untiring support in the past. It 
is our belief that our great success is due to their help, 
and we should always see that we lend them every sup- 
port possible. 

We wish to extend to the citizens of Fargo, the busi- 
ness men and hotels our appreciation for our entertain- 
ment while here, and aiso to Mayor Johnson for the use 
of the beautiful and useful key he so generously pre- 
sented to us. 

We feel that we are not capable of framing a resolu- 
tion expressing our appreciation of the past officers for 
their never tiriug and energetic work for the association, 
and wish to extend special thanks to President Kelley, 
Secretary Barnes aud ‘Treasurer Joy and the members 
of the Executive Coiinittee. 

Resolved, That we extend a vote of thanks to the 
traveling fraternity for their untiring efforts to entertain 
and instruct the members of the association, privately 
and in open session. 

Resolved, That we thank the members for the very in- 
structive papers prepared for the meeting, and suggest 
that steps be taken to have the same printed. 

Resolved, That we extend our thanks to the Southern 
Hardware Jobbers’ Association for the register pre- 
sented our association for use at annual or special meet- 
ings. 

Resolved, That this association extend to the publish- 
ers of The Iron Age their sincere thanks for their liberal- 
ity in presenting to association the proceedings of this 
meeting in pamphlet form. 


Nails on Free List. 


The following resolution, presented by Joseph Hare 
of Bismarck, was unanimously carried: 

Resolved, That it is the sense of the North Dakota Re- 
tail Hardware Association, assembled in convention on 
the 21st day of February, 19U0, that Nails be placed upon 
the free list, and the secretary is hereby instructed to 
send a copy of this resolution and ask our members of 
Congress to use their best efforts in carrying out the 
spirit of the resolution. 


Auditing Committee 
reported that they had found the books of the secretary 
and treasurer correct. : 
Question Box. 


Many subjects of much interest were discussed 
through the medium of the Question Box and proved a 
very instructive feature of the mecting. This was the 
first meeting ever held where the Question Box was 
used, and it proved of so much benefit that it will be 
much more prominent at their next meeting. 


Stove Men’s Hospitality. 


Toward the close of the session the following self 
explanatory communication was received from the 
Stove men: 


We, the undersigned Stove salesmen, greatly appre- 
ciate the very warm and cordial reception we have re- 
ceived at your hands, and can heartily say that we have 
greatly enjoyed our visit with you; but, owing to the 
extreme amount of our expense accounts, after due de- 
liberation and without consultation with our respective 
managements, have concluded that it will be absolutely 
necessary to advance prices at once—5 per cent. and pos- 
sibly 10 per cent. ~ 

The latter amount we will, however, leave open un- 
til we can see you at supper time. 
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This communication was signed by the following: 


©. H. Cook, with Cribben & Sexton Company; C. HE. 
Healey, Kahn Bros.; G. L. Nye, Minnesota Stove Com- 
pany; KH. S. Ferguson, Minnesota Stove Company; M. L. 
Weinberg, Peninsular Stove Company; Leigh Pruden, 
Favorite Stove Company; John Hatfield, Duffy-Trow- 
bridge & Co.; John Straher, Rathbone, Sard & hy 
H. C. Goeltz, Eclipse Stove Company; John Bonnett, 
Bonnett & Nance. 

Secretary Barnes sent the following reply: 


Your communication received, and we are extremely 
sorry that you find it necessary to advance prices, but 
we are glad to know that you are liberal enough to 
divide the profits of this advance with us by spending 
a portion of it in the banquet, to which we understand 
you invite us this evening, and which we hereby accept. 


After adjournment the members of the association 
marched in a body to the Hotel Waldorf, where they 
heartily enjoyed the fine banquet tendered to them. 


Representatives of Manufacturers and Jobbers in 
Attendance. 


Joseph C. Henry, C. W. Hackett Hardware Company, 
St. Paul. 

Geo. L. Nye, Minnesota Stove Company, Shakopee, Minn. 

M. Canntreh, Western Supply Company, St. Paul, Minn. 

O. ¥. Roberts, Roberts Heating & Ventilating Company, 
Minneapolis. 

C. H. Cook, Cribben & Sexton, Chicago. 

C. E. Healy, Kahn Bros. 

F. I. Bourne, Rochester Stamp Company, Rochester, 
Ne: 

E. 8. Ferguson, Minnesota Stove Company, Shakopee. 

B. F. Nixon, HE. C. Atkins & Co., Indianapolis, Ind. 

M. L. Weinberg, Peninsular Stove Company, Chicago. 

Leigh Pruden, Favorite Stove & Range Company, St. 
Paul. 

BE. J. Russeli, Russell Bros., Stephens, Minn. 

John Hatfield, Duffy, Trowbridge & Co. 

John Straher, Rathbone, Sard & Co. 

H. L. Babst, Moorhead Hardware Company, Moorhead, 
Minn. 

E. H. Stranahan, Janney, Semple, Hill & Co., Minne- 
apolis. 

R. A. Wheeler, Black & Germer, Erie, Pa. 

J. L. Heitman, Marsball-Wells Hardware Company, 
Duluth. 

J. L. Hanson, Heath & Milligan Mfg. Company, Chicago. 

C. S. Chatfeild, C. A. Trowbridge. 

H. C. Goeltz, Eclipse Stove & Range Company. 

Wm. Taylor, American Steel & Wire Company. 

E. H. Downs, Mississippi Valley Stove Company, Ful- 


ton, Ill. . 
pag 4 a Janney, Semple, Hill & Co., Minne- 
apolis. 
H. — C. W. Hackett Hardware Company, St. 
aul. 


C. H. Skelton, Farwell, Ozmun, Kirk & Co., St. Paul. 


Clark W. Kelley, 

who has so successfully filled the presidency of the 
North Dakota Hardware Association since its organiza- 
tion and for the past year that of the Northwestern 
Association, was born in Theresa, N. Y., in 1855. While 
a baby his parents removed to Wisconsin, and he re- 
ceived his education in the public schools and Ripan 
College. In 1868, while still a boy, he commenced the 
Hardware business, learning the tinners’ trade and clerk- 
ing until 1874, when he became a commercial traveler for 
Westphal, Hines & Co. of Dubuque, Iowa, and Wm. 
Blair & Co. of Chicago. His health forced him to leave 
the road, however, and in 1884 he moved to Devil’s Lake, 
N. D., and opened a Hardware store. Recently he re- 
tired from business, selling his stock to Adams Brothers 
of Fargo. Mr. Kelley intends to devote his time in fu- 
ture to his large farming and banking interests. He is 
a Mason and for the past year has been deputy grand 
commander of Knights Templar of North Dakota. Mr. 
Kelley has been Mayor of Devil’s Lake four years and 
made an eflicient officer. 


Henry B. Allen, 
ex-vice-president of the North Dakota Hardware Asso- 
ciation, was born in Northeastern Ohio, at Ellsworth, in 
1847. His ancestors were Connecticut Yankees. Mr. Al- 
len was raised on a farm, attending the district school in 
winter. Later he attended the Poland Union Seminary 
for several terms, after which for several years he 
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taught school during the winter and worked on the farm 
in the summer. At the age of 24 he married and moved 
to Salem, Ohio, where he engaged in the Hardware busi- 
ness for 11 years, when he sold out and removed to 
Jamestown, N. D., in 1883. The firm consist of R. A. 
Kirk of St. Paul, Minn.; H. B. Allen and his son, Paul 
N. Allen, the firm name being Kirk & Allen. 
H. M. Joy, 

treasurer of the North Dakota Hardware Association, is 
a native of Wisconsin and is 40 years of age. He came 
to North Dakota in the spring of 1882 and the following 
fall opened a Hardware store at Hamilton, and has 
since been continuously in business in that place. Mr. 
Joy is also senior member of the firm of Joy, Armstrong 
& Co. of Glasston, dealers in Hardware and Lumber. 
He is vice-president of the bank of Hamilton and has 
held various school and town offices. Mr. Joy served 
one term, 1896-1897, as a member of the House of Repre- 
sentatives of the State Legislature, representing the Sec- 
ond Senatorial District. Mr. Joy is Past Grand Master 
of the A. O. U. W. of the State and has twice served as 
representative to the Supreme Lodge of that order. 


Charles N. Barnes 

was born at St. Charles, Ill., May 20, 1863. When a child 
his parents removed to Chicago, where Mr. Barnes lived 
continuously until 1882. He received his education in 
the public schools of Chicago, later attending Alicn’s 
Academy. Following in the footsteps of his father, he 
desired to learn the Hardware business and obtained 
employment with the wholesale house of Brintnall, 
Lamb & Co., Lake street, remaining in their employ 
from 1879 to 1882. The laiter year he went to Dakota 
{then a Territory) and secured a situation in Grand 
Forks with the Hardware and Implement firm of Luke, 
Steele & Co., and continued with same firm and their 
successors until 1889, when he was admitted as a part- 
ner, the firm name being Luke & Barnes. This partner- 
ship continued until 1898, when the business was incor- 
porated as Barnes & Nuss Company. This firm conduct 
an exclusive Hardware business and also do a large busi- 
ness in general rooting and sheet metal work. Mr. Barnes 
has held the position of secretary of the North Dakota 
Hardware Association since its organization in 1897. 
He has always believed that much good could be de- 
rived through trade organizations. He was influential in 
forming and bringing about the North Dakota Hardware 
Association, and has devoted much of his time to the 
work of the organization. 


The Peters Arms & Sporting Goods 
Company 
of Ciacinnati, Ohio, were incorporated on February 17, 
1900, with a paid up capital of $100,000, for the purpose 
of engaging in the business of wholesaling and retailing 
of Arms, Ammunition and a general line of Sporting 
Goods. 'The directors and stockholders of the new concern 
are Geo. M. Peters, president of the King Powder Com- 
pany; O. I. Peters, president of the Peters Cartridge Com- 
pany and treasurer of the King Powder Company; A. 
King, manager of the King Powder Company and the 
Peters Cartridge Company; J. H. McKibben, secretary of 
the King Powder Company and Peters Cartridge Com- 
pany; Fred. C. Tuttle, treasurer Peters Cartridge Com- 
pany; Geo. H. King, assistant general manager of the 
King Powder Company; A. L. Peters, manager of the St. 
Paul branch of the King Powder Company and the Peters 
Cartridge Company; W. D. Park, president of the Mer- 
chants’ and Manufacturers’ National Bank, Columbus, 
Ohio, and Howard C. Park, cashier of the Merchants’ 
and Manufacturers’ National Bank, Columbus. From 
these will be elected officers for the newly incorporated 
company, and will consist mainly of those at present 
active in the management of the King Powder and 
Peters Cartridge companies. Adam Holl, who has been 
identified with the Sporting Goods trade for the past 14 
rears, will be the manager of their retail sales depart- 
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ment. It will be noted from the list of stockholders given 
that the company start with exceptionally strong back- 
ing financially. The six-story and basement structure at 


117 and 119 West Fifth street, opposite the United States 
Custom House and Post Oflice, has been leased for a 
term of years and is now being altered to suit the com- 
pany’s requirements, and when completed will be stocked 
with the most complete line of Sporting Goods to be 
found in the West, it being the intention of the com- 
pany to be in position to fill any demands made upon 
them without delay. 


<i 


Cash or Credit System. 
HE following interesting paper in regard to cash 
i business was presented by T. J. Lomas, Cresco, 
Iowa, at the recent convention at Des Moines, Iowa: 


When I received Mr. Miles’ request for a paper from 
me on the subject of cash or credit system of doing bus- 
iness, I answered in my own mind that I would not at- 
tempt it; that I had made a failure of the cash system, 
and would probably come out the same way with a 
paper to be read on that subject before this august as- 
sembly of Hardware wisdom and experience; but after 
considering it a bit I thought, suppose each one who 
has been asked to take a part in this meeting should 
say, “No, let some one more competent or some one 
with more leisure do the work,” could we have an in- 
teresting or profitable meeting? How could we com- 
pare notes if there were no notes to compare? So I 
wrote Mr. Miles that I would try to write a short paper 
on that subject. 

TWENTY-SIX YEARS’ EXPERIENCE. 

I have been in the Hardware and coal business in 
my present location for 26 years, so whatever else I 
lack I am not lacking in experience. I have been through 
the times of big wheat crops with the first settlers when 
we expected to trust everybody the whole year, or un- 
til they marketed their crops; and through the wheat 
failures when we saw our money slide into the Dakotas 
by the thousands between two days. Those were the 
times when I wondered whether we could not do a cash 
business and not run the risk of our debtors getting 
away between two days. Then I would look back and 
see merchants making a failure of conducting a strictly 
cash business, and so would fall back in the old rut, not 
daring to make such a radical move. 


A CASH MOVEMENT LAUNCHED. 


In July, 1897, my competitors came to me, and pro- 
posed going into a strictly cash business all of us, so 
that one would have no advantage over the other, one 
of them saying that they were going into it alone if we 
would not join. So we all agreed to post up notices that 
August 1 we would do a strictly cash business, and it 
seemed to be contagious, for other stores posted the 
same notices, and even some blacksmith shops; but the 
end of it all came. It died a natural death. Just when 
or how it died no one kpows. My private opinion is 
that it commenced to die soon after it was born, and it 
died so gradually that it dried up and blew away with- 
out even a public funeral, and certainly without any ex- 
pression of regret. Not one of us who was responsible 
for its existence has ever mentioned its name even to 
each other since. We do not mean to say that nobody 
can do a strictly cash business, but we do not believe 
that a man that is ambitious to hold and increase busi- 
ness, and has been in his present location for 15 to 25 
years, can do a strictly cash business. 


WHY IT FAILED. 


Now, why was it given up ? There were difficulties 
which arose that we had not anticipated, and some that 
we had expected loomed into insurmountable difficul- 
ties under the pressure of anxiety for more business, 
which, by the way, is the main stimulus to giving credit 
before we know the parties are worthy of credit. The 
system seemed to be going all right for a while. One of 
the first difficulties I ran across was a man running 2 
farm on a salary. He wanted to let the bill run and 
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then pay it, and the bill would show what he had done. 
I told him we would give him a bill each time, and he 
could file them away, and he seemed partly satisfied, 
put soon failed to come around, so the inference was 
plain that he had found some place where his bill could 
run and so save him the trouble of caring for so many 
pills. Then we heard of one of our competitors selling 
a good customer some Fence Wire. When the Wire 
was loaded he said he would pay it soon. The merchant 
replied, “ But, you know we are doing a strictly cash 
business.” “ Very well,” the customer answered, “I have 
pot the money with me to-day, so we will unload it.” 
But in the nick of time the merchant pulled out his 
purse, and said: “ Here, I will loan you the money to 
pay for the Wire.” I had a customer who had traded 
with me 26 years. He said it might inconvenience him 
because he did not always have the money with him, 
and after a while he got caught that way and I loaned 
him $25. Often some good responsible farmer would 
send in some one for something, promising to pay 
next time he came in. Sometimes, yea, a good many 
times, a farmer would come in and expect to pay un- 
til he had put his hand in his pocket. And then again 
there is the account with the county, township, city, the 
different school districts in the county, the road dis- 
tricts. They all must have bills come before them to 
be inspected before being paid. Some other corporations 
doing business through their employees want bills of ac- 
count before payment. So I fired myself in the old rut 
of doing business, using my knowledge or passing judg- 
ment on each individual customer. 


HOW THEY MANAGE IN ENGLAND. 


About 11 years ago I went to England on a visit, and 
in talking with my uncle I made the remark, “ Of course 
your business is all done on a cash basis.” ‘“ Oh, no!” 
he said, “the merchants do a credit business, too;” 
and [ said, ‘‘ Why, I should think among so many de- 
pendent on wages they would close a great many of their 
accounts.” “Oh, no!” was the reply, “if any failed 
to keep their accounts they were brought up before the 
magistrate and he would take evidence of what amount 
of wages was coming in each week from the different 
members of the family, and what it would take for the 
bare necessaries, and then would order a certain amount 
of the week’s wages to go toward paying the debt, and 
he would save a little for the indebtedness if it threw 
the family down to bread and water. And so, you see, 
people are careful how they contract a debt.” This is 
what I call placing the responsibility of going in debt 
on the shoulders of the one wanting to go in debt to the 
extent of all his property except six months’ provision 
for his family, and he will think twice before contract- 
ing a debt once. If he knows that the team he drives is 
liable for the debt he is contracting, he will wait un- 
til he is sure where the money is coming from to dis- 
charge the indebtedness. And such a condition of things 
would make a more industrious and economical class of 
those who at the present time live partly on beating other 
people, 

PROFESSORIAL CRITICISM. 


As an illustration of this: When I came back from 
England I was telling the professor of our high school 
about the wages in England; stonecutters, masons and 
carpenters, $1.25 per day; laborers, 75 cents per day; 
‘our a little higher than here, meat double the price, 
“c. He said my story did not hang together. It was as 
tiuch as laborers could do to live in this country, so 

‘ow could they live in the old country on lower wages 
“nd higher priced victuals ? 


HOW IT IS POSSIBLE. 


I told him the difference was in the industrial habits 
and customs of the two peoples. In England a child 
was compelled to attend school until they could pass 
Government examination in the third grade, and any 
ordinary child could accomplish that at 12 years old, 
and from that time forth both male and female go into 
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some factory. So that if there was a family of man 
and wife and three girls over 12, there would be four 
earning bread for the table, whereas the same family in 
this western country would only have the father earn- 
ing the bread for the table. This difference in the work- 
ing force, and counting meat as a luxury only to be in- 
dulged in once, twice or three times per week, accord- 
ing to the purse of the family, very easily explained the 
apparent contradiction. 


FIXING RESPONSIBILITY FOR DEBT. 


If the State of Iowa will place the responsibility of 
going in debt on the one who wants to contract a debt, 
who should know whether he will be able to pay it when 
due, it will be a blessing to the community, a shifting 
of responsibility from the merchant to the debtor, and a 
blessing to the debtor class, for, in the first place, the 
community, as a whole, would be a more industrial, 
economical and provident people; the merchant could 
do business with less loss, and the dead beat, or the 
‘man that the world owes a living,’ would be compelled 
to learn the lesson of industry, economy and providence. 

I believe that business, as a rule, will continue to be 
done partly on credit. If you credit the corporate cus- 
tomer, why not the individual customer equally respon- 
sible ? If the perfectly good individual customer, why 
not the individual customer you think is good ? 


AMENDMENTS TO GARNISHEE LAW. 


The remedy in this matter is not to revolutionize 
business methods, but, as I said before, change the re- 
sponsibility onto the shoulders of the one seeking credit. 
If he is reckless enough to contract debts which he can- 
not meet, let him suffer, not the man who grants credit, 
supposing him to be able to pay when due. There will 
not be so many dead beats when the law is changed so 
that a man cannot own 40 acres with a good house on 
it, team, cows, pigs, &c., and defy his creditors. I met 
a number who refused to sign the petition to change 
the garnishee law, on the excuse that it did not go far 
enough. I say, let Iowa make laws to protect business, 
not dead beats. 


_ 


Letters from the Trade. 


Our readers are invited to discuss in these columns ques- 
tions of trade interest connected with the manufacture or 
sale of Hardware. We shall be pleased to have a free ex- 
pression of opinion on subjects deserving the attention of 
Hardware merchants and manufacturers. 


A Call for New York Retail Hardware 
Association. 





The following communication from a Hardware house 
in New York City will be of interest, calling attention, as 
it does, to the desirability of forming an association of 
retail Hardware merchants: 

I have been reading in The Iron Age for some time the 
reports of the retail hardware dealers’ associations 
through the United States, and the thought has often 
occurred to me why we have no association in New York 
City, where there are more Hardware dealers than in 
some entire States in which members come for hundreds 
of miles to attend meetings. 

I have spoken on this subject to salesmen who visit 
the trade, and the reply has always been, Mr. So and So 
and Mr. So and So spoke to me on the same subject, but 
they are all waiting for some one to start the movement. 

If those desirous of forming an association will join 
with me in calling a meeting to start the society, I think 
it will be found that the majority of the trade are well 
disposed to an association. 

The benetits accruing from such an association I do 
not think necessary to mention here, as I have no doubt 
that they suggest themselves to every intelligent reader. 

Bens. Baum of Baum & Co., 
748 Columbus avenue, New York. 
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Method of Handling Orders. 

The following communication has been received from 
& prominent house in the South who are anxious to 
change their system of handling their current orders, and 
particularly their back orders. They are desirous of be- 
coming conversant with the best methods in vogue. This 
is an interesting subject and we shall be glad to have our 
readers describe systems which are regarded as satisfac- 
tory. 

The following extract from our correspondents’ letter 
explains the method they now employ and the undesira- 
ble features which they wish to eliminate: 

We are now charging up our salesmen’s orders, as well 
as mail orders, into a rough book, which is then taken to 
the bill department and the bills made out from same and 
a press copy of the bills taken. What we wish to get 
around is the rough book, and would also like to get the 
best system of handling back orders. We get orders this 
season of the year for delivery all during the summer. 
Some of the orders are of a special nature and for special 
machinery that has to be ordered out, and it makes quite 
a voluminous amount of work that has to be put on a 
rough blotter and then charged up again to another blot- 


ter. What we want is to get hold of the best system in 


vogue. 
ee ee ee 


TRADE WINNING METHODS. 


ANNOUNCING SPECIAL SALES. 


The manner in which this is done by A. B. Ware, 
Opelika, Ala., is indicated in the accompanying cut, which 
shows in reduced size part of a circular recently issued: 


WE ALL KNOW SPECIAL 


And it’s a known fact, that in Items 
doing a variety business on a large scale there | They are in broker 
5 Double-Barrel ¥ 


will accumulate more or less remnants. And 
these odds and ends | dislike more than sin. 
Therefore, inasmuch as all buyers like bargains, 
I have concluded to offer some appreciative bar- 


4 Single-Barre 


7 Single-Bay 





gains during January, or, in other words, a peer 

"— oubeees 75 Large 

‘ 120 Mee 
70 Ax 

JOB LOT No. 4 3: 





Assorted Hames, value fre 
to $5.50 per dozen, will close ~~ 


The manner in which the different lots are presented 
is shown in the following cut: 





JOB LOT No. 4 


Padlocks, value 10 to 40c, close at TF 5c to 18& 
Knob Locks, good value, *xvm-sem+%+° 25c 
Butcher Knives, good value, v + -%&-~ Sc to 33c 








A variety of goods such as Wagon Material, Traps, Pad- 
locks, Locks, Shears, Guns, Razors, &c., are similarly 
referred to with attractive prices. 


A GOOD CIRCULAR 


The following circular, issued January 10 by L. F. 
Stahler, Waverly, Ohio, will commend itself as direct, 
clear cut and interesting, and likely to make a pleasant 
impression on those to whom it is addressed. It will 
doubtless be suggestive to merchants who are on the 
lookout for good circularizing methods. It is printed ona 
letter sheet, at the head of which is a general description 
of the business, and a half-tone of Mr. Stahler. The text 
of the circular is as follows: 
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To our Friends and Patrons, Greeting: 

For most of us January ist, 1900, begins a new century. 
Some expert mathematicians, college professors and scien- 
tists dispute it, and furnish reasonable proof for their 
conclusions, nevertheless busy people will accept it as q 
matter of convenience. 

For the past thirty-two years the house which I have 
had the good fortune to succeed has been a representative 
business concern in Waverly, and looks back upon ite 
record with just pride and satisfaction. 


ESTABLISHED IN 1867 BY DAVID STAHLER, Sr,, 


it has come down to us through several successions, and in, 
the future the firm name will be L. F. Stahler. 

Satisfied by long experience that right methods insure a 
full measure of success, we start into the new century self- 
reliant and confident. The distinctive character of this 
house will be rigidly maintained, which is its fiwed purpose 
to offer for sale the best material obtainable for the pur- 
pose in every department. 

May 1900 bring to you and yours the blessing of in- 
creased prosperity. 

Thanking you very kindly for your patronage in the 
past, and soliciting your future trade, 

Yours very truly, 
4 L. F. STAHLER, 
Successor to Stahler Bros, 


—_ 
—— 


New England Iron and Hardware 
Association. 
ee New England Iron and Hardware Association 





held their monthly meeting at Young’s Hotel, Bos- 
ton, Friday evening, February 23. The meeting was 
largely attended and a number of speeches were made 
by members of the association that showed confidence 
in present prices and a determination to maintain them. 
Interesting addresses were made by the following mem- 
bers: H. C. Bangs, Oscar A. Shepard, Samuel A. Bige- 
low, Leon C. Carter, Charles Clark Adams, William 
Chamberlain, W. Q. Wales and Peter B. Strauss. 

It appeared to be the unanimous opinion of the speak- 
ers that jobbers and retailers should use every effort at 
this time to maintain present prices and to avoid cutting 
on the strength of unreliable information. It was also 
advocated that inventories should be taken on the basis 
of existing prices rather than on the actual cost of goods, 
if the latter was on a lower basis than prices prevailing 
to-day 


_ 
i 


Price-Lists, Circulars, &c. 


Tue Port CnHesteR Bott & Nut Company, Port 
Chester, N. Y.: 1900 catalogue and price-list. The goods 
included are Bolts, Washers, Nuts, Turnbuckles, Cap 
Screws, Set Screws, Iron Work, Forgings, &c. 





THE Fox CuTLERY COMPANY, Dubuque, Iowa: Cata- 
logue of the Fox Razors. A large line of Razors is shown 
in this catalogue, comprising various patterns of finishes 
of blades as well as a large variety of Handles. The 
illustrations also cover Shaving Cases, of which the com- 
pany make a number of styles. All Razors which they 
make bear the Fox trade mark. 


Tue Hanpy .LapprrR Works, Cleveland, Ohio: A 
pamphlet illustrating and describing the Handiest Step 
Ladder. 


Arias Tack Company, Taunton, Mass.: Pamphlet giv- 
ing net prices on Shoe Finders’ Goods for export. It 
covers Shoe Nails, Hand Shoe Tacks and Eyelets. 


CuakLes E. WHEELER, Farmington, Maine: A descrip- 
tive circular and price hist of Split Bamboo Fishing Rods 
and Net, Staff and Bow. 


Crescent Brass & Iron Company, Detroit, Mich: 
Illustrated catalogne D. Descriptions and prices are 
given of Lawn Sprinklers and Hose Goods. 


WaLpripce & Co, Buffalo, N. Y.: A catalogue illus 
trating, with descriptions and prices, lion Reservoir 
Vases, Chairs and Settees. These goods are shown in 4 
variety of forms. 
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Missouri Retail Stove and Hardware Dealers’ 
Association. 


RATIFYING progress has been made by the Mis- 
souri Association during the first year of its exist- 
ence. The membership was shown by the secre- 
tary’s report to have increased 50 per cent., while further 
additions to the enrollment were made at the sessions of 
the second annual convention held at the Lindell Hotei, 
St. Louis, on the 20th, 21st and 22d inst. The list of 
members presented by the secretary on the first day of 
the convention was as follows: 


Abell & Loomis, Meadville. 

Bodine, C. T., Shelbina. 

Best Bros. Hardware Company, Palmyra. 
Berghauser, W. BE. & Co., Fulton. 

Burge, J. F., St. James. 

Boehl Hardware Company, St. Louis. 
Bolte Stove Company, St. Louis. 

Bannon & Co., J. F., St. Louis. 

Bethany Hardware Company, Bethany. 
Berhears & McCarroll, Vandalia. 

Batta, Jos., Marceline. 

Beegle, J. G., Warrensburg. 

Brune, Chas., & Son, New Haven. 

Cottey & Payne, Cameron. 

Cunningham, Hamel Mfg. Company, De Soto. 
Clark, R., Hardware Company, Kirksville. 
Campbell Bros., Bowling Green. 

Cole & Hamilton, Bethany. 

Demeter, BE. E., Macon. 

Deikbrader, H. J., Washington. 

Drake, A. M., Carthage. 

Easterday & Pemberton, Braymer. 
Frier, Taylor, Louisiana. 

French, J. M., Skismore. 

Froher & Terili, Fulton. 

Ferris & Cauthorn, Mexico. 

Groom, L. D., Richland. 

Gruendler, A. H., St. Louis. 

Gischwinder, A. F., St. Louis. 

Grant & Jewett, Shelbina. 

Hixson, R. L., Hannibal. 

Herring, Louis, Blackburn. 

Hofft-Taylor Hardware Company, Chillicothe. 
Halyard Hardware Company, Joplin. 
Haus, F. P., Iberia. 

Harper & Munsell, Cameron. 

Hawkins & Sanderson, Bowling Green. 
Hudson, W. H. & J. E., Marysville. 

Jones & Son, E. LaBelle. 

Joplin Hardware Company, Joplin. 
Jackson, J. T. 

Jones & Farwell, Granger. 

Johnson, O. W., Marshall. 

Jamison, Geo., Gower. 

Kansteiner, F. A., St. Louis. 

Kansteiner, W., Hannibal. 

Kenyon, J. M., Maitland. 

Koenig, H. G., St. Louis. 

Kute, M. & Bros., St. Louis. 

Keyes, J. W., Fredericktown. 

Key, C. M., Nevada. 

Loeppe, Chas., St. Louis. 

Lewis Bros. Hardware Company, McFall. 
Morris, Ben, Memphis. 

Mound City Hardware Company, St. Louis. 
McElyea & Medley, Campbell. 

Miller, Ulen & Carter, Dexter. 
McGiveney, Peter, St. Louis. 

Mitchell & Scholes, Grundy. 

Moelholland & English, Stanberry. 

Meyo, T. R., Clifton Hill. 

Mayer, Frank, Hardware Company, Macon. 
Nelson, Joseph, Winfield. 

Nauerth & Queenberry, Slater. 

Naylor & Co., B. F. & H., Marshall. 
Norris Hardware Company, Kansas City. 
Potts, M. C., Brookfield. 

Potts, Wm., Salisbury. 

Pauly & Co., St. Louis. 

Parrish & Co., St. Louis. 

Parrish-Enkson Hardware Company, St. Joseph. 
Poland & Crouch, Carrollton. 

Russell & Son, Troy. 

Reiss, John, St. Louis. 


Rumpel, W. & W. J., Weston. 

Schmitt, John, St. Louis. 

Skewes & Co., Neosho. 

Steinmeyer Hardware Company, St. Louis. 

Sedalia Hardware & Grocery Company, Sedalia. 
Salamon & Biederman Hardware Company, St. Louis. 
Sodemann, Wm., Concordia. 

Spellman, H. A., St. Louis. 

Seelen, Wm., Moberly. 

Slauson & Kingston, De Soto. 

Shoot, W. T., Richmond. 

Trau, Frank, Holsteen. 

Thomas, E., Trenton. 

Vogt & Co., J., Concordia. 

Windermuth, Chas., St. Louis. 

Wachter, Emilo, Son, Hardware Company, St. Louis. 
Witte & Enright, St. Louis. 

Walker & Eberto, Plattsburg. 

Yates Bros., Pattensberg. 


New Members. 


The following new members were secured during the 
convention: 


J. B. Corrigan, St. Louis. 

Weigert & Bishop, Kansas City. 

J. H. Ruhling, Kansas City., 

John May, St. Louis. 

R. W. Griffith, Sedalia. 

J. C. Ely, Macon. 

E. B. Drew, St. Louis. 

George E. Clark & Son, Lutesville. 
R, J. Rankin, Hannibal. 

R. W. Backenstoe, Norborne. 

Read & Co., Vandalia. 

J. G. Webber & Son, Clayton, Mo. 
J. P. Dutton, St. Louis. 

J. W. Stilwell, Carrvullton. 

Frank L. Shoop, St. Louis. ' 
W. L. Trimbell, Liberty. 

H. F. Wright, Lebanon. 


A large representation of the membership was in 
attendance, as well as numerous gentlemen connected 
with manufacturing and jobbing interests. Consequent- 
ly enthusiasm and inspiration, which can only be evoked 
by the presence of numbers characterized the proceed- 
ings, greatly encouraging the officers and active work- 
ers of the association. More vigorous growth is therefore 
expected during the coming year. Tuesday morning was 
devoted to the registration of members and the payment 
of annual dues. A meeting of the Executive Commit- 
tee was held at this time, to arrange details of various 
matters which were subsequently laid before the con- 
vention. 


TUESDAY AFTERNOON. 


The convention was calied to order at 2.15 by Presi- 
dent J. W. Poland of Carrollton, who expressed his pleas- 
ure in again being enabled to meet his fellow members, 
and proceeded to read his official report, as follows: 


President’s Report. 


Gentlemen: It is not necessary for me to review the 
history of this organization, as it is fresh in the minds 
of all. As soon as practicable after the close of our last 
session, and in accordance with section 4, article 4, of 
our laws, I appointed field workers. I called the 
Executive Committee to meet in the city of Moberly 
November 15, but as there was not a quorum present 
no definite business was transacted. However, such 
matters were projected and afterward consummated 
by mail. 

Our time of meeting was set for the first Tuesday 
in February, but, being unable to secure satisfactory 
rates for that date, by the consent of the Executive 
Committe I postponed our meeting until this date. 











OBJECT OF ASSOCIATION, 


The great object of our association is to cultivate 
more fraternity and co-operation among ourselves. 
When we act upon the theory that our competitors are 
as honest as we and have the same purposes as our- 
selves we shall have learned a valuable lesson. 

In the social world there are certain great princi- 
ples that are regarded as fundamental to the best in- 
terests of mankind, and the penalty attached to the 
violation of these principles is the loss of the respect 
of the best people. 

So in the business world we should endeavor to cul- 
tivate such feelings of fraternity as will put into prac- 
tice these great principles. In the cultivation of these 
principles we must learn that so long as we expect 
right motives and right dealing from our neighbors, 
we must not overlook the fact that our neighbors have 
a right to expect the same from us. 


HOW TO ACCOMPLISH RESULTS. 


To accomplish this end we are convinced that there 
is a growing feeling among the trade that this is a bet- 
ter plan by which to correct evils than to attempt to 
legislate them out of existence. We have a grand op- 
portunity before us in bettering our own condition as 











P. E. HARNEY, President. 


retail Hardware dealers, and being a blessing to the 
business world as well. I would that I had the ability 
to enthuse every retail Hardware dealer in the great 
State of Missouri with the importance of this work as 
I myself feel it, and I sincerely hope that the day may 
soon come when all the dealers of the State may be 
members of this association. 


A NATIONAL ASSOCIATION, 


Allow me to urge upon you the importance of send- 
ing a representative to the conference of the various 
State associations to meet in the city of Chicago March 
12, 1900, for the purpose of discussing the advisability 
of forming a national association. 


TRAVELERS APPRECIATED. 

In this address I would not omit the proper recog- 
nition of the valuable services of the traveling men, for 
to their untiring efforts, more than to any other infiu- 
ence, is due the growth of our organization during the 
past year. I desire at this point to express my confi- 
dence in the ultimate success of this association. But 
in order to do this every individual member must be 
loyal to the will of the majority. 


SINGLE PRESIDENTIAL TERNS, 


In conclusion I desire, as your retiring president, to 
say (for I am in entire accord with the sentiment ex- 
pressed by President Montgomery of the Wisconsin 
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State Association when he said, “It should be an un- 
written law that no president should succeed himself”). 
that I trust this convention may be so conducted as to 
conduce to the benefit of the association, and that, while 
we hope to increase our social acquaintance and good 





B. F. NAYLOP, Vice-President, 


will, we should in no sense subordinate the business of 
the convention to that of having a good time. 


Secretary’s Report. 

The secretary then presented his report, as follows: 

In presenting this, my first annual report, I wish to 
take the opportunity of thanking the association for the 
honor conferred upon me at the last meeting in select- 
ing me as secretary of this association. 

Notwithstanding our membership has not increased 
as rapidly as I expected, yet when I observe the reports 
of the secretaries of other State organizations I cannot 
see many reasons for complaint. 


MEMBERSHIP INCREASED FIFTY PER CENT. 


Our association has increased its membership from 
64, at our last meeting at St. Louis, April 11. 1899, to 96 














E. THOMAS, Secretary-Treasurer. 


at the present time, which is a satisfactory showing 
when we take into consideration the fact that our last 
meeting at St. Louis was the beginning of the organiza- 
tion proper. 
HOW TO GET STATE LIST OF RETAILERS. 
The work of your secretary has not been very ardu- 
ous outside of the work of sending out circular letters 
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to about 650 of the retail Hardware dealers of the State. 
Yo do this he had to secure a list of retail dealers, which 
was an exceedingly difficult matter; especially to get a 
correct list. To enable your secretary to get such a list 
I would recommend that each member of your Executive 
Committee send a full list of the dealers in his district 
to the secretary, when he can enter the same in al- 
phabetical order in a book for that purpose. By this 
means every dealer in the State can be reached directly 
on short notice. 

I wish to return my thanks to your excellent presi- 
dent for his hearty co-operation and valuable assistance 
in the work; and I also cannot forget the willingness of 
the several Hardware magazines and journals to give us 
their valuable aid. 

Your Executive Committee has held one meeting 
since our last convention, and that was held at Moberly, 
Mo., November 15, 1899, for the purpose of taking steps 
looking to the pushing of the work of increasing our 
membership, the minutes of which have heretofore been 
read. 

TRAVELERS AS CANVASSERS FOR MEMBERSHIP. 


The suggestion adopted of enlisting the traveling men 
in our cause is a good one, but the action was taken too 





J. W. POLAND, Ex-President. 


late to bear good fruit, as it was very difficult for your 
secretary to get the proper addresses, and the number 
of said traveling salesmen who were representing the 
different firms suggested, in time for effective work, in 
lieu of which your secretary with each circular letter 
sent a blank application for membership. I would re- 
spectfully recommend that only such traveling salesmen 
as belong to this association be authorized to solicit mem- 
bers, and I am confident it will work for the good of the 
association, in that they being a part of it will take more 
interest in the success of the association. With our pres- 
ent membership the interest will be renewed, and we 
are now in position to push the organization with more 
vigor. 


SUCCESS CONTINGENT ON MEMBERSHIP. 


The suceess of this association depends very material- 
ly on the number of its members, and each year will 
evidence a more rapid growth. It will require constant 
effort to make it a success, but it can be done. What 
the other States have done, grand old Missouri can do, 
and when the proper time comes the several States can 
unite their efforts and then it will be seen what benefits 
are to be derived from our organization. 

LETTER FROM JOHN BINDLEY. 


In reply to an invitation sent to John Bindley of Pitts- 
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burgh, Pa., president of the National Hardware Asso- 
ciation, I received the following letter: 


PITTSBURGH, January 16, 1900. 
Your courteous favor of the 10th inst. is to hand, with 
an invitation to address your association at its second 
annual meeting in St. Louis, February 20. 
Unfortunately my engagements are of such a nature 
that I find it will be impossible to be with you upon this 
pleasant occasion. The aims and objects of the National 








TAYLOR FRIER, Member Advisory Board, 


Hardware Association are almost identical with your 
own association. It means the uplifting and the better- 
ing of the conditions of trade, striving to attain a higher 
understanding of the true ethics of doing business be- 
tween competitors. The commingling each with the 
other cannot but be helpful, as well as bringing about 
a better understanding between the individuals. May 
you continue in your good work, with ever increasing 
beneficial results, until you attain the high position you 
are striving for. 

With best wishes, and regrets that I cannot be with 
you upon this occasion, I remain, Yours truly, 

JOHN BINDLEy, President. 


LETTER FROM SECRETARY FERNLEY. 


I extended an invitation to T. James Fernley of Phila- 
delphia, secretary of the National Hardware Associa- 
tion, to address this convention on the best methods of 
organizing State associations, in reply to which he sub- 





HARRY G. KOENIG, Member Advisory Board. 


mitted the following, which I submit for your considera- 
tiom: 








PHILADELPHIA, January 18, 1900. 

I am in receipt of your valued favor of the 10th ex- 
tending an invitation to attend the second annual meet- 
ing oz your association in the city of St. Louis, on Feb- 
ruary 20, and to make an address before your associa- 
tion on “‘ The Best Methods of Organizing State Associa- 
tions,” but regret that my engagements at that par- 
ticular time are of such a nature that it will be impos- 
sible for me to accept your very courteous invitation. 

The objects to be attained by such organizations as 
yours and our own are to all intents and purposes iden- 
tical. We are all striving to attain a higher standard of 
business methods. Results can be accomplished by 
organized efforts which would simply be impossible 
through individual action. This will be written in his- 
tory as an era of organization. The advantages to be at- 
tained by an organization like yours are as manifold as 
they are manifest. I don’t know that I could be of much 
advantage to you gvere I to address you on the subject of 
“Best Methods of Organizing State Associations,” as I 
have never had any experience in that particular direc- 
tion. 

My impression, however, is that those who are cogniz- 
ant of the advantages of an association like your own 
should be appealed to through literature circulated from 
your secretary’s office, and this should be followed up by 
personal visitation by some one authorized to solicit 
membership for you. 

If the traveling salesmen of your State are interested 








J. M. KENYON, x-Member Executive Committee. 


in the aims and objects of your organization, they can 
do a great deal toward aiding your officers in securing a 
satisfactory membership. 

I do not know what proportion of the retail dealers 
in your State are how members of your organization, but 
I assume that already as an organization you are strong 
enough to have your influence felt wherever exerted. 
This being the case, you undoubtedly will be able to make 
considerable progress and thereby be in a position to 
demonstrate to those who have shown a disinclination to 
connect themselves with you that they are doing an in- 
justice, not only to those of their competitors who are 
willing to devote the time and assume the financial re- 
sponsibility necessary to obtain beneficial results from 
associated effort, but that they will realize that they are 
doing themselves an injustice to remain in a position 
where they are unable to obtain such advantages as 
would accrue only to such concerns who are members 
of your association. In movements of this nature w« 
find two classes of men who remain outside of an organi- 
zation. 1, Those who are chronic pessimists, and who do 
not believe that conditions can ever change; and 2, those 
who are penurious enough to endeavor to: obtain advan- 
tages without contributing their share toward the ex- 
pense. ; 

’ There is an immense field of usefulness open for asso- 
ciations like your own. ‘The trade of the legitimate retail 
dealer is having serious inroads made into it by the cata- 
logue houses and department stores, and we have been 
doing our utmost during the past two or three years to 
minimize this evil. 

We bespeak for your association every measure of 
success possible, and sincerely hope that all the retail 
dealers eligible for membership in the same will avail 
themselves of the opportunities you offer. This is an era 
of organization, as I have stated before. ’ 
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If the writer were privileged to address you person- 
ally he could not say more than is here indited. Yoy 
have a powerful force to combat, and need all the assist- 
ance possible to be rendered; and I think that you wil] 





W. E. BERGHAUSER, Ex-Member Executive Committee. 


find no more willing ally than the National Hardware 
Association of the United States. Yours truly, 
T. JAMES FERNLEY, 
Secretary-Treasurer. 
I also received a communication from H. A. Cole, 
president of the Iowa Retail Hardware Dealers’ Associa- 
tion, asking for the consideration of a proposition look- 
ing to the organization of a national association of the 
retail Hardware dealers. This communication I pre- 
sented to our Executive Committee for its consideration. 
Being treasurer of your association I wish to make 
my report in connection with my report as secretary, as 
follows, to wit: 
TREASURER’S REPORT. 
Receipts. 


April 12, 1899, to membership fees received at 
dnat MCORES iass.ccscsunvebsiies vee SS are $192.00 
February 14, 1900, to membership fees received 
SOiGNREO: Sadan ac nee ae ae So ee ea GaSe. sas Wnts: bls ee 











I. D. COTTEY, Ex-Member Executive Committee. 


February 20, 1900, to membership fees received 


Cp GROB a oisic os abate Ge Eh Miles SIGE ots te See 6.00 
February 20, 1900, to dues paid to date (six m 
EOMIDSEB.) ons doo sd celd'ch oMiWEe EUs ce ccee 14.0 


monea th idle Ais Oe UE, etn et ae) Ls $302.00 
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Expenditures. 

To amount paid at last meeting for postage, print- 
tne, GeBin . bis shins esis od ba a. ecins 039 etans dnmeds $45.25 
To amount paid for postage. .:.....5... cece wees 28.00 
To amount paid for printing and stationery...... 30.85 

To amount paid for stenographer fees and cler- 
foal WONMaal es iah.«4d ss Vaid iatdee eweinnskack ae 15.95 

To amount paid for stenographer fee at last con- 
WR rat au kod ki eee cates sone 6 eee ba a oa oe 7.50 
To amount paid on commissions to solicitors..... 3.50 
To amount paid for telephone message........... 40 
To amount paid for badges for this convention.... 20.40 
To amount paid for expressS...........eccccceees .55 
$152.40 
To: Grey WRN GR HAE. ss aise heh Sikes 249.60 
$302.00 


After adopting the report, the president announced 
as the next order of business the election of officers for 


the ensuing year. L. D. Groom of Richland moved that 





ED. A, DEMETER, Ex-Member Executive Committee. 


the chair be empowered to appoint a committee of three 
to nominate officers for the association. The motion was 
carried, and the chair appointed M. C. Post of Brookfield, 
F. C. Kansteiner of St. Louis and J. B. Best of Palmyra. 


It was moved that a committee of three on rules and 
order of business be appointed, and the motion was car- 
ried. The chair appointed C. E. Bodine of Shelbina, Ben 
Morris of Memphis and J. F. Bannon of St. Louis. W. 
F. Halyard of Joplin, A, H. Gruendler of St. Louis and 
Wm. Sodeman of Concordia were appointed Committee 
on Credentials. 

The secretary read the minutes of the last annual 
meeting, as well as the minutes of the Executive Com- 
mittee meeting at Moberly, Mo., November 15, 1899. 

The Executive Committee recommended that a com- 
mittee of three be appointed to revise the constitution 
and by-laws on the lines laid out by the committee. A 
motion was made to that effect, which was carried, and 
the president appointed as Committee on Revision of the 
By-Laws, Taylor Frier of Louisiana, L. D. Groom of 
Richland and EK. E. Demeter of Macon. , 

B. F. Naylor of Marshall read the following paper: 


Mr. Naylor’s Paper. 


The retail dealers of the State of Missouri are not un- 
like those of any other State. Our desires and aspira- 
tions are very much alike. We, however, have one pe- 
culiarity in that “ You must show us,” and that is just 
what we would like and earnestly desire to do in this 
discussion. ' 

That organization is necessary to-day on the part of 
retail dealers is apparent to every intelligent thinking 
man. This is evidenced by the commendable zeal mani- 
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fested on the part of retail dealers in many of our sister 
States. We, in Missouri, as yet have not been as en- 
thusiastic as the exigencies of the terms demand, and yet 
we are moving in the right direction, and as we progress, 
hope to gain force and momentum. 

UNITED EFFORT, 

About one year ago we organized the Missouri Retail 
Stove and Hardware Dealers’ Association, believing such 
an organization was demanded to meet conditions and 
circumstances confronting the retailers of this State— 
not that we might change or reverse the order and prog- 
ress of commerce to suit our own interests—but through 
its instrumentality in her council halls discover, if pos- 
sible, how to adjust our affairs and business to meet 
these conditions, and remedy many of the evils now af- 
flicting us and opposing our progress. As individuals 
we cannot bring about needed reforms; our efforts fall 
at our feet. We petition, we protest in vain. Then our 
only recourse and remedy is in united effort. When 
this is accomplished, when we stand shoulder to shoulder 
as one mighty force, then our right to a place in the com- 
mercial world will not be questioned, but revered and 
respected, not only by manufacturers and jobbers, but by 
the catalogue houses and department stores as well. 

We musi maintain our identity through organization, 
or go down in ruin and defeat. Which shall it be ? The 
answer lies within your own reach and grasp. 

Our association, whose object and aim is the promo- 
tion of every interest of its members, offers you the 
remedy, will you apply it? 

Retail dealers, think on these things; they are of vital 

















LOUIS HERING, Jr., Ex-Memter Executive Committee. 


importance to you and demand your careful considera- 
tion and support. In our annual gatherings, in the ex- 
change of ideas, methods and plans, which will be dis- 
cussed, the fraternal feeling and fellowship encouraged 
and fostered, who can estimate the benefits that will 
result? 

Therefore our association appeals to every retail dealer 
in the State, inviting you into her ranks and bidding you 
welcome to all her privileges. 


Discussion. 


I’. P. Haus of Iberia addressed the meeting as fol- 
lows: I have been listening to the remarks on this paper 
and several previous papers regarding organization, say- 
ing this is a day of organization, as if it was something 
new. I am afraid that you gentlemen have not been 
reading your Bible very carefully, or you would find that 
organization is as old as the Bible itself, and it is very 
appropriate that a traveling man should give you a Bible 
story about organization. 

If you have studied your Bible you will read this, that 
when the children of Israel returned from captivity 
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under Zerubbabel, by the decree of King Cyrus of 
Babylon, after they had gotten to Jerusalem, Nehemiah 
sent to see how they were getting along, and the word 
came back, “ Oh, they are in a bad fix; the walls have 
been broken down and the gates have been burned with 
fire, and the enemy can come in and overcome them.” 
Nehemiah did some praying, but he did not stop at that. 
He went to the King and asked permission to rebuild 
those walls. The first thing he did after he got there 
was to organize, and if you have studied your lesson 
closely you will find he appointed about 37 different 
chairmen of committees, heads of different families, or 
clans, and each party was set to rebuild the wall in 
front of his own door. Well, before ,they got to build- 
ing, somebody says: “ What is the use, the armies of the 
children of Israel are weak, and there is much rubbish 
about; we had better not try it.’”” Somebody at the out- 
side says, “ You had better drop that, or the first thing 
you know these outsiders will come and wipe you out, 
and will not leave you the walls you have got there.” 

Nehemiah stuck to it, “‘ You build that portion of the 
wall in front of your own door.” All the bluster from 
the outside did not stop him. 

In a very short space of time the walls were rebuilt. 
Now, then, let me say, what has that got to do with 
you ? As the preacher draws a lesson, I want to draw a 
lesson. Somebody has sent down to find out how the 
Hardware trade is getting along in our Jerusalem, that 
is Missouri, and the reports came back that the walls 
were knocked down; what used to be the Hardware 
trade has now gotten into the hands of the racket store 
and the department store; we ought to have these walls 
built around here. We have started just as Nehemiah 
did to rebuild those walls. One of the first things is to 
organize. So you have nothing new, that organization 
went away back there. The next important thing is to 
build up the walls before your own door. That means 
this, that each one of you, gentlemen, as Hardware deal- 
ers should build up a piece of wall in your own town. 
Many of the retail dealers have said, “ These racket 
stores are too large to get away with,’ and the outside 
enemy says, “ These trusts are too big; these jobbing 
houses are too big, and the first thing you know they 
will swoop down upon you.” Don’t be afraid, stick right 
to it and build the walls in front of your own house, in 
your own town, and if you will stick together and or- 
ganize, no better than they organized in the days of 
Nehemiah, this association will be a success. 


Election of Officers. 

The president asked the Committee on Nomination if 
they were ready to report. 

The committe put in nomination J. W. Poland, Car- 
roliton, for president, and P. FE. Harney of Joplin for 
vice-president. After some discussion, and a positive re- 
fusal to accept a re-election by Mr. Poland, the matter 
was referred back to the committee for another report. 
Subsequently they nominated P. E. Harney of Joplin for 
president, and B. F. Naylor of Marshall for vice-presi- 
dent, who were unanimously elected. 

Mr. Harney then took the chair, and the secretary 
read the report of the Committee on Rules and Order of 
Business, consisting of a programme for each session. 
On motion the report was adopted as read. 

The next order of business was a paper by Clark W. 
Kelley, president of the Northwestern Association, 
Devil’s Lake, N. Dak., but owing to illness Mr. Kelley 
was not able to attend the convention or prepare a pa- 
per. 


Committee on Revision of the Constitution and 
By-Laws 
made their report. A number of changes were sug- 
gested, and after some discussion the report of the com- 
mittee was adopted, and the following changes made in 
the constitution and by-laws: 


Section 1, Article III of the constitution to read as 
follows: 
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The officers of this association shall be president, 
vice-president, secretary and treasurer, and four mem- 
bers, no two of whom shall be chosen from the same 
Congressional district, who, with the president, shall con- 
stitute an Executive Committee. There shall be selected 
annually five members, known as an Advisory Commit- 
tee, whose duty shall be to advise with the president and 
Executive Committee concerning the interests of this 
association and its members. 


Section 2, Article III, to read as follows: 

The president, vice-president and Advisory Commit- 
tee shall be elected annually by ballot, and shall hold 
oftice until their successors have been elected and quali- 
fied. The Executive Committee shall be elected alter- 
nately by ballot, two for one year and two for two years. 


Section 1, Article IV, to read: 

The regular meetings of the association shall be held 
annually at such place as may be designated by the as- 
sociation at its previous annual meeting, and at such 
time as recommended by the Executive Committee. 

Section 2, Article IV, to read as follows: 

The Executive Committee is subject to the call of the 
president, and when so called their actual expenses shall 
be borne by the association. 

Article I of the by-laws, to read as follows: 


The membership fee shall be $3, and the annual dues 
$3 for each year thereafter. 

Article VI of the by-laws to be abolished. This article 
prohibited the use of wines or liquors at banquets of the 
association. 


What Effect Has the Advance in Prices Had on the 
Retail Trade? 


This subject was discussed as follows: 


J. G. Webber: It has had some effect upon us. Our 
builders tell us as Hardware has gone up a great deal 
they are disposed to wait to see if it will not come down. 
To that extent it has injured the trade. 

Taylor Frier: We find it has a very bad effect upon our 
trade in some respects. Especially we find that is the 
case with Barb Wire and Plain Wire used by the farmers 
in making fences. I don’t suppose that we have sold one- 
third of the amount of Barb Wire we did previous to the 
advance. The farmers say they are going to make rail 
fences and things of that kind. You know the price of 
Wire has increased more than 100 per cent. We did re- 
tail it at $1.90. Now we are asking $4.50 to $4.75. Take 
it in Builders’ Hardware. To a certain extent it has 
kept back building. It curtails our sales, though we must 
admit at the same time that the increased profit on goods. 
we have sold has more than made up for what we have 
lost in lack of trade. 

B. F. Naylor: We have felt the effect of the advance. 
Our firm does not deal in Barb Wire, and we cannot 
speak from that point. In Builders’ Hardware we be- 
lieve the advance has been the means of preventing & 
great deal of improvement that would have been made 
had there not been an advance. As Mr. Frier says, the 
additional profit upon the goods which we have sold to 
some extent offsets the loss of tirade, yet that does not 
come as very much relief. While we get additional profit 
on the goods when they are sold, when we buy again 
that profit is absorbed. There is no doubt but that the 
advance in the price of goods has prevented our selling 
to the trade many goods we could have sold otherwise. 
When a man needs a Cook Stove he will generally buy 
it regardless of the price; he is forced to buy. With the 
high prices now asked buyers are inclined to buy cheap 
Stoves. 

L. D. Groom: I believe the advance in prices has given 
us more business. I know the last half of the year my 
business increased $500 a month over anything I had 
done for four or five years. I ordinarily sold $4000 
worth of Wagons. This last year I sold $5000 worth of 
Wagons. I don’t know but that it is easier to sell Nails 
at $4.50 than we did a year ago at $2.50. I believe that 
higher prices stimulate men to do more business. 

J. M. Kenyon: I think the advance has caused us to 
sell less goods. You will find that a large part of the 
profits was due to the advance in goods on hand; but as 
a permanent matter it will make sales much smaller. 
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president Harney: I will tell you my experience. We 
sold more goods in 1899 than we ever sold before. There 
bas been no trouble about getting prices. A few years 
ago when a person sold a hundred dollars’ worth of goods 
you had to have the wagon come around to the back door 
to load it. Now you can put $400 or $500 worth in a 
wheelbarrow. People appear to be more willing to pay 
high prices this year. 

The convention adjourned, to meet at 10 o’clock the 


following morning. 


Theatrical Entertainment. 


The members were provided by the Hntertainment 
Committee of the St. Louis Retail Stove and Hardware 
Dealers’ Association with tickets for a theatrical enter- 
tainment in the evening, which they greatly enjoyed. 


WEDNESDAY MORNING. 


The convention was called to order by President Har- 
ney, at 10.30, and Mr. Best of the Committee on Nomina- 
tions announced that they were now ready to complete 
their report, as follows: 

For members of the Executive Committee: J. W. 
Poland, Carrollton, one year; W. T. Shoop, Richmond, 
one year; R. L. Hixson, Hannibal, two years; F. A. 
Kansteiner, St. Louis, two years. 

For members of the Advisory Board: M. C. Post, 
Brookfield; F. Neudorff, St. Joseph; Taylor Frier, Loui- 
siana; G. A. Pauly, St. Louis; J. G. Koenig, St. Louis. 

On motion the report was received and the gentlemen 
named duly elected. 

The secretary read the report of the Auditing Commit- 
tee to the effect that they had examined the records of 
the secretary and treasurer and found them correct. 
The report was approved. 


Remarks of E. M. Bush. 


E. M. Bush of Evansville, Ind., was called upon for 
some remarks, and addressed the convention as follows: 


I am not a speech maker and I feel considerable em- 
barrassment in trying to say anything to this company 
of Hardwaremen, but perhaps I can tell you something 
of our State organization and of our meeting at Evans- 
ville. We organized less than a year ago, and we had 
our second meeting last week. We had in attendance 
about 75 persons. We anticipated many more, and prob- 
ably would have had two or three times that number 
but for the fact that the Indianapolis papers got out the 
report that smallpox was prevalent in the State, and I 
received many letters from those intending to go asking 
about the facts. I tried to set the matter right, but 
somehow it got out through the State that there was 
smallpox in Evansville, and the consequence was that 
we had no larger an attendance. But we had a very en- 
thusiastic meeting indeed, and I think every one went 
away feeling repaid for having come. As you know, we 
are down in the southern part of the State, but we had 
Members attending from the northern part of the State, 
almost within sight of Chicago. One good thing I feel 
this association does is getting the local members to- 
gether, and getting us to realize that our competitor is 
not such a rascal as we are in the habit of thinking he 
is. In my city we have eight retail Hardware dealers, 
and I know that I had not been in the stores of two or 
three of my competitors two or three times until this 
meeting came about. I went in—they were not members 
of the association—going in to solicit them to become 
members, I found them to be very nice sort of fellows, 
and before this meeting was over every Hardwareman, 
With one exception, in the city, became members of the 
association, and one of the gentlemen made the sugges- 
tion that we found that the other fellow was not such 
4 Tascal as we thought he was, and that we might get 
together and have some understanding about the staple 
g00ds we had been selling, as, for instance, Wire on a 
Profit of 5 cents per 100, and Nails pretty near in the 
Same fix. There had been nothing of the kind done,- but 
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this meeting brought us together in such a way that I 
think we can get together and have an understanding 
upon some few goods. 

One thing that I tried to impress upon the members, 
too, was that they should take a trade paper of some 
kind. We fouid that a good many of our members were 
not taking them. Quite a number have been brought into 
our association by seeing reports of these associations. 
Perhaps you gentlemen in Missouri are more advanced 
in this regard than we are in Indiana. 

Another step that we took was the appointing of dele- 
gates to Chicago, for a meeting there on the 12th of next 
month, looking to the organization of a national Hard- 
ware dealers’ organization. I presume you gentlemen 
have been invited to do the same thing, and probably 
have made your appointments. If not you certainly 
ought to do so, because I feel that the success of our 
State organizations depends upon the establishment of 
a national organization. I think that we can work very 
much more effectively with a national organization than 
without one. 


le secretary read a letter from J. W. Emery of 
Quincy, Ill., president of the Western Stove Manufactur- 
ers’ Association, in which he said that he regretted his 
inability to be present and deliver the paper assigned to 
him on the programme, but that imperative business 
had required his presence elsewhere. 


Question Box. 


The President: Gentlemen, I have before me several 
questions from the Question Box. The first one I find is, 
“Should we loan Tools?’’ We would like to hear it dis- 
cussed. We all recognize the fact that Hardwaremen 
have Tools to sell and not to loan. That is what he buys 
them for. If I went to a manufacturer and asked him 
to loan me a Stove he would think I was crazy, but we 
get such a request every day in the year in the retail 
Hardware business. 

The Secretary: On that question I don’t think there is 
much room for argument. 


HOW CAN WE KEEP A TINNER FROM LOSING TOOLS ? 


A Member: Charge him up with them. 

Mr. Naylor: It is a question that every man who em- 
ploys a tinner would like, if possible, to know, just how 
to prevent a tinner from losing Tools. I have a tinner, 
in fact two of them, part of the time, and it takes one 
man after a job is finished to go around and gather up 
the Tools. I find it a source of considerable loss to the 
merchant. 

Mr. Groom: I never have had much experience in the 
loss of Tinners’ Tools, but the question reminds me of 
an incident that occurred a few weeks ago in our town. 
Mr. Groom related an amusing story of one of the Hard- 
ware merchants of his town who had left a new Stove 
at a customers’ house, and who placed Snips and a Wire 
Cutter in the fire pot of the Stove, expecting his tinners 
to put the Stove up. In the meantime the man of the 
house came home, set the Stove up, built a fire and did 
not notice the tools in the Stove. The result was the 
tools were completely ruined. Continuing, Mr. Groom 
said: So it is not always the tinner that is to blame. 


WHAT IS THE BEST WAY OF MEETING UNFAIR LOCAL 
COMPETITION ? 


Mr. Webber: It strikes me that that is in a nut shell 
the object of this association. It is a question that con- 
cerns all of us. I am bothered with competition from 
grocery houses, who in order to place their groceries will 
oftentimes sell Hardware at cost. It is really a question 
how to combat that competition. We cannot get back 
at them with groceries, because we do not carry groceries. 
It is a hard matter to say just what to do; we do not like 
to be antagonized with each other; we want to be friend- 
ly, but it is an unfair way of doing business, and I have 
been revolving in my mind as to what this association 
can do and to what extent we can benefit ourselves, and 
it seems that we ought to insist upon the houses that we 
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buy from protecting us. If we find a house who sell 
those people the only thing we can do is to buy of some 
one else, and make them understand that we will not 
buy from them while they continue to sell this class of 
trade. Being so close to this city we are bothered a good 
deal by department stores. They sell certain things at 
almost cost in our town. We have never found yet 
where they offered Nails or Barb Wire or anything of 
that kind, but they will pick up one article or another 
and make that a leader and charge it up to advertising. 
I don’t see how we can accomplish anything unless we 
cap make a demand upon those jobbers and mannfac. 
turers from whom we buy that we will not patronize 
them unless they protect us. 


HOW DOES THE ASSOCIATION INCREASE ITS MEMBERSHIP ? 


The Secretary : I will state that the traveling men 
have been enlisted in this cause. We feel that the trav- 
eling men are our friends and we are their friends. 
The more goods they sell to us the better they are off, 
and they are interested in this just as much as we are 
in a sense. They travel around over the country and 
they call on a man a dozen times a year and sometimes 
oftener than that, and they can present this matter in 
a way that will induce these people to become mem- 
bers. That is one of the means. Then we send our 
circular letters to them asking them to attend. The 
result of traveling men’s visits and solicitations has 
been that, if they do not secure their membership at 
the time, the dealers will often send in their applica- 
tions afterward to the secretary. 

Geo. R. Plowman of St. Louis: It has always 
seemed to me that the non-advancement of associa- 
tions is due to the inherent selfishness of man to a great 
extent. We are always waiting for somebody else to 
do things for us that we should do for ourselves, and 
we oftentimes forget that when we benefit others we 
benefit ourselves. Now, as the secretary says, the so- 
licitation of the commercial traveler is of course a great 
benefit to our organization, but I think if every one in 
his own district and his own city would appoint him- 
self a committee of one to go around to these merchants 
who are not members of this organization and explain 
it to them that there would be very few who would not 
come into it. 

Louis Hering of Blackburn: I don’t see why this 
organization should be different from others. It is sim- 
ply a case of geometrical progression. We have no 
occasion to take as a standard other organizations that 
started years ago or being downcast at the progress 
we have made. We have nearly doubled our member- 
ship from a year ago. Take the Missouri and Kansas 
Retail Implement Association—they worked along for 
five or six years. At times their increase was substan- 
tial, other years it was virtually nothing; but there 
has been a substantial growth. Take the lumber asso- 
ciations—it is the same way. If you don’t make a start 
you will never make a finish. 

After a discussion of qualifications for membership 
and the desirability of establishing some method of 
passing upon applications, the convention adjourned. 


WEDNESDAY AFTERNOON. 
The president stated that the next item on the regu- 


lar order of business would be a report from the Execu- 


tive Committee, but as that body was not ready to 
report he would ask the vice-president of the National 
Hardware Association, R. W. Shapleigh of St. Louis, 
to discuss the subject, “ Relations Between Manufac- 
turers, Jobers and the Trade.” The convention was 
advised that Mr. Shapleigh was ill and could not be 
present. 

The president then asked J. F. Bannon of St. Louis 
to address the convention upon the subject of 


Some Things to Be Avoided By the Association. 


I think the first thing to be avoided should be, not to 
allow anything to enter into our association whereby its 
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peace or harmony might be disturbed or broken; as that 
is the foundation and success of every successful organi- 
zation or institution. We can see only too plainly the 
results when not avoided. 

Second, We should avoid misrepresenting the pur- 
pose cf our organization and its aims. 

Third, We should avoid egotism, allowing others to 
praise our works. 

Fourth, We should avoid passing ridiculous resolu- 
tions. 

Fifth, We should, as far as possible, avoid the mis- 
takes of other organizations, which have proven detri- 
mental to their usefulness. 

Sixth, We should avoid giving offense to those whom 
we expect to assist our organization. 

Seventh, We should be very careful to avoid any at- 
tempt to restrict any man’s business on broad lines. 

Eighth, We should avoid any attempt to injure any 
manufacturer or business by withdrawing patronage, or 
even threatening to do so, or in other words, do not boy- 
cott. 

Ninth, We should avoid contact with those who would 
seek to disorganize, or destroy our usefulness, as an 
organization. 

Tenth, We should endeavor to avoid anything that 
does not tend to cement the manufacturer, jobber and 
dealers’ interests more closely than ever before. 

Eleventh, We should avoid disposition on our part, no 
matter how promising it might appear, to dictate a policy 
for others to operate their business. 

Twelfth, We should avoid trying to do too much, 
thereby making a dismal failure of our organization and 
its noble and glorious purpose, which we assembled less 
than one year ago to effect. 

Thirteenth, Be careful to avoid adopting rules and ar- 
bitrary methods, for such methods in anything will 
eventually prove a failure. 

Fourteenth, We should, as far as possible, avoid ac- 
cumulation of unsalable and unkempt stock, thereby be- 
coming our own and most dangerous enemy, by imagin- 
ing it is some one else’s methods that are destroying our 
usefulness and trade. 

Fifteenth, We should be more than careful to avoid 
any and all worthless discussions on topics that neither 
we ourselves nor any one else could in any manner 
change. 

Sixteenth and last, But not least of all, we should cer- 
tainly use our best endeavors to avoid turning aside the 
strong grasp of fellowship and good will that has, and 
is, being extended to aid us on all sides. As a loving 
mother would assist her child to walk, so our friends are 
assisting and aiding us, for we are yet but an infant, 
helpless and dependent. 

Gentlemen, I think a full discussion, if time will per- 
mit, on the best methods and means of accomplishing 
these purposes cannot help but send us back to our 
homes better and wiser men; bearing the good will, re- 
spect and esteem of those who have our interests at 
heart. The subject is so broad one does not know 
where to stop, and in conclusion would say, no doubt 
our experience will be no different from others, but with 
peace and harmony and an honest purpose to succeed 
we cannot help but accomplish our purpose. It may 
take us some time and a great deal of hard work, but as 
we grow older and stronger the results will be felt, and 
an organization that can be handed down to future gen- 
erations to laud and praise. I will conclude, trusting 
that we may all meet at our next annual meeting with 
no links broken from the chain, but many new ones 
welded, with a purpose to make it a stronger and better 
one; and what might seem impossible will become a pos- 
sibility, and what might seem at times a failure will be- 
come a success; and in the end, when we have laid down 
the busy cares and toil of life, future generations may 
praise our works, and we can point with pride to the 
well developed organization that to-day stands before 
the world an infant. 
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Mr. Haus: Gentlemen, I think that all of the points 
which have been brought out are good, and that this 
paper should become the property of the organization. 
Get it printed and call these points the sixteen command- 
ments for the Missouri Retail Stove and Hardware Deal- 
ers’ Association, and I would like to add one more, “Thou 
shalt love thy brother as thyself.” 


Mr. Best of Palmyra: I move that Mr. Bannon’s paper 
be spread upon the minutes with the seventeenth amend- 
ment without further comment and without further divi- 
sion. The motion was carried. 

Secretary Thomas suggested as an eighteenth amend- 
ment that all dealers be recommended to take some 
trade paper and read it. 


Question Box. 


DOES IT PAY TO HANDLE SECONDS ? 


Geo. R. Plowman of St. Louis: It seems to me poor 
policy for a dealer to handle seconds. In the first place 
in handling inferior goods he would want to make more 
profit than on the better grade; therefore, in handling the 
seconds the dealer does not always say that they are sec- 
onds, and then when the article does not last the fact 
comes back at him with force and he loses custom. 

G. M. Gruendler, St. Louis: I find that when people 
are educated to buying seconds they frequently call at 
your store for them; it is better policy to sell them the 
best every time, getting a proper price, even when they 
think they are getting seconds; and then, when the ar- 
ticles last longer, they will return for the same quality 
of goods. 


DO YOUR CUSTOMERS TELL YOU THAT YOUR COMPETITOR 
OFFERS PRICES BELOW COST ON GOODS HE HAS NOT IN 
STOCK, AND HOW DO YOU MEET THIS COMPETITION ? 


J. G. Webber of Clayton: I should not like to have you 
feel that I take up too much of the time, and I do not 
like to feel that I am the only one who is getting “ done 
up brown;” the matter I speak of is one of protection; I 
had an incident not long ago where the buyer got figures 
from several houses, among them being a grocery store; 
he was a good customer of mine, but he said he could get 
40 per cent. off at the grocery store—of course, I could 
not meet this. 

National Association. 


The secretary stated that the Executive Committee 
had under consideration at the present time the advis- 
ability of sending a delegate or delegates from this as- 
sociation to attend the national conference, to be held in 
Chicago on March 12, and that it would be well for the 
convention to take the matter up informally during this 
session to ascertain the feeling in regard to it. A number 
of the members expressed themselves heartily in favor 
of sending at least one delegate to attend the conference. 


Short Addresses. 


A number of manufacturers were here called upon 
for remarks and responded in a manner which indicated 
their sympathy with the objects of the association and 
their desire to co-operate with it. 


Report of Executive Committee. 


The Executive Committee made the following report: 

The Executive Committee would recommend that the 
association empower a committee to select a button to 
be emblematic of the association, to be worn by its mem- 
bers; also that the association select three delegates to 
the national conference to be held in Chicago, March 12, 
for the purpose of effecting a national organization; also, 
the committee have entered into a contract with H. L. 
Palmer io publish a hand book of our association, and 
we recommend that the president and secretary be em- 
powered to sign such a contract; also, the committee 
under the powers given by the constitution have selected 
as secretary and treasurer for the ensuing year HB. 
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Thomas of Trenton, Mo.; also, the committee have 
adopted the following as the form of application for 
membership to the association: 


To the Officers and Members of the Missouri Retail 
Stove and Hardware Dealers’ Association: I respectfully 
represent that I am engaged in either the occupation of 
retail dealer in Stoves or Hardware, or as salesman of 
such; that I am in full accord with the objects of your 
association, and most respectfully ask that I may be 
enrolled as a member. Recommended by ———————— 
retail dealer. 


On motion the report of the Executive Committee was 
adopted. 


Delegates to Chicago Conference. 


As delegates to attend the meeting in Chicago for the 
purpose of effecting a national organization J. W. Poland 
of Carrollton, F. A. Kansteiner of St. Louis, and Taylor 
Frier of Louisiana were nominated and elected. 


Grievance Committee. 


The following Grievance Committee were appointed: 
John F. Bannon of St. Louis, L. D. Groom of Richland, 
and J. H. Best of Palmyra. 

The selection of a place of meeting next year came 
up for consideration, but action was deferred until Thurs- 
day. The convention then adjourned. 


THE BANQUET. 


Under the management of the St. Louis Retail Stove 
and Hardware Dealers’ Association the members and 
their friends enjoyed a fine banquet on Thursday evening 





at the St. Nicholas Hotel. All the arrangements for this 
occasion were of a most pleasing character. The tables 
were arranged in the form of a three pronged fork, and 
were beautifully ornamented with cut flowers and ferns 
and trailing arbutus. A fine orchestra supplied instru- 
mental music and the Olympia Quartette rendered choice 
vocal selections from time to time. Over 150 persons 
participated in the banquet, including quite a number of 
ladies, many of the Hardware dealers having their wives 
with them. Covers had been laid for more persons, but 
some of the members were unable to spare more than 
two days from their business and had returned home. 

The menu was more than ordinarily pleasing, and 
after the coffee had been served, President F. D. Kan- 
steiner of the St. Louis local association called for order 
and introduced H. F. Brinkmeyer, also of St. Louis, who 
acted as toastmaster. He performed his duties very 
gracefully, calling upon President Harney of the State 
association, H. O. Kent of the Kent & Purdy Paint Com- 
pany, ex-President J. W. Poland, Frank Wyman of the 
Simmons Hardware Company, F. P. House of the Char- 
ter Oak Stove & Range Company, J. M. Black of the 
A. F. Shapleigh Hardware Company, A. G. Brauer of 
St. Louis, Chas. H. Thuner of St. Louis and others. 


THURSDAY MORNING. 


The president called the convention to order at ten 
o’clock. W. F. Halyard of Joplin read the following pa- 
per: 
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How I Advertise. 


Receiving a programme of this meeting was the first 
knowledge I had that I was to prepare a paper, and 
that the subject was to be “ How I Advertise.” Your 
committee did not consult me in this matter, but took 
snap judgment, and then were not liberal enough to 
make it simply advertising but have limited me to how 
I advertise. This will not be a paper. 

We have been, for the last two years, watching the re- 
markable development of our mining industry and of 
our city. This is being carried on by wideawake men 
from all parts of the United States, and has caused an 
increase in Joplin’s population of more than houses could 
be provided for; many have to live in tents. The popu- 
larity of our salesmen and the influence of our friends 
and customers has brought us all the business we could 
attend to. We have gradually discontinued our news- 
paper advertisements and drawn in our solicitors, and 
devoted all our energy to supplying and pleasing these 
people who have favored us with their business. 


WE FOUND A SATISFIED CUSTOMER 


to be a most active advertisement, and we endeavored 
to please them by being attentive to their wants, by 
treating all alike and making our prices the same to one 
as to another. ; 

We charged a reasonable margin of profit, which was 
appreciated by the newcomers, and they could compare 
prices with what they received at home without feeling 
that we were taking advantage of them. 

The results have been surprising; customers speak 
kindly of us and often inconvenience themselves to per- 
suade their friends and acquaintances to visit our store. 

This is not offered as a lesson in advertising, but as a 
duty to the association, to do the best possible with the 
subject given me. Extraordinary conditions only have 
rendered it possible to do business this way, and it soon 
will be necessary for us to again take up serious ad- 
vertising as it is generally understood by merchants. 


Mr. Groom: It is possible, with the exception of two 
or three members of this association, we are not so fa- 
vored as Mr. Halyard with the business actually com- 
ing to us, and we have had to keep up the old routine 
and study, if possible, new methods of advertising in 
order to bring us business. While the competition in his 
part of the State is very strong, the customers are in- 
creasing daily. There are many of us who do not de- 


pend on transient trade, I guess most of the members 
who live in the northern part of the State and in the 
city of St. Louis depend on regular trade. 

The only way to reach that trade is by keeping your 
name and business constantly before the people, and, in 
any advertiseing whatever try and not deceive the peo- 
ple in thinking that you have something they want when 
it is not exactly what they want; nor keep them in ig- 
norance of the merits of the article when you knew it 
was not what they wanted. I have always been con- 
scientious in my business. If a man leaves it to my 
judgment, I do the best I can for him. I find this is the 
only way to hold customers, always treat them fairly 
and honestly. When you have once obtained a customer 
that way, there is hardly anything that can break him 
off. I do not think that any honorable business man 
would intentionally practice anything but what was 
straight and right with his trade; if he did, he would 
not only lose that customer, but the neighbors of that 
customer, because they all have friends. I find that 
newspaper advertising pays to some extent, especially 
in the Implement trade and in the Wagon trade. 1 spoke 
the other day about my Wagon trade, how it increased 
every year. I think the advertising in the county pa- 
pers increased my Wagon trade, because I keep that 
trade constantly before the people. 

I have always been a liberal patron of newspapers 
and county papers. I advertise in three county papers. 
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I find it pays to send out advertising letters addressed 
personally to my friends. I find that class of advertis- 
ing very successful. 


Mr. Biggers: Advertising is not especially in my line. 
In regard to the retail dealers, there is no question but 
what every dealer should advertise. You cannot ex- 
pect to get the trade from your surrounding neighbors, 
whether it is in the city or in the country, without they 
know what you have to offer. If you have any good 
thing, tell them about it, whether Wagons or Vehicles; 


let them know that you have them. I know of one of 
our customers in Arkansas, who claims to have all the 
trade, who is one of the greatest advertisers I ever saw. 
He has a circular of one kind or another going out all 
the time. He puts in the good things and the new 
things, and he prints some prices—not always, though, 
the prices—but he talks up his goods and lets his cus- 
tomers know what he has. I think he sends these in a 
personal way. It is a wideawake way of handling his 
business. 


Co-operative Insurance. 


J. M. Kenyon of Maitland read the following paper 
on “ Co-operative Insurance.” 

I was very much surprised on receiving a copy of 
the programme of the Retail Hardware Dealers’ Asso- 
ciation to see my name on the programme for a paper 
on “‘ Co-operative Insurance.” Never having given the 
subject any thought and knowing nothing about the de- 
tails of such an organization, my first thought was to 
write to your secretary that it would not be possible for 
me to prepare a paper on the subject. 

But being a member of the Reciprocal Underwriters, 
who are a company organized by the Wholesale and 
Retail Implement Dealers’ Association of Missouri and 
Kansas, with headquarters at Kansas City, Mo., with 
J. W. Garvey, manager, I wrote to Mr. Garvey and re- 
quested him to prepare a paper to be read at this con- 
vention, and so informed your secretary of what I had 
done. Up to this time I have not heard from Mr. Gar- 
vey, and it may be my request to him miscarried. 

And now, after having waited for a paper from Mr. 
Garvey until the day before the convention, I have pre- 
pared this paper as best I can, and trust the subject 
will be fully discussed by those more competent to dis- 
cuss it than I am, and that some time in the not far 
distant future the Retail Hardware Dealers’ Association 
of Missouri may be able to organize an association of 
their members for fire protection similar to the Recip- 
rocal Underwriters or the Lumbermen’s Exchange of 
Kansas City, Mo. 

ECONOMY OF PLAN, 


By co-operative insurance I understand is meant an 
association of men organized into a company for the 
protection of each other against loss by fire, by which 
the members secure their insurance at actual cost, 
which is usually not ‘more than half as much as it costs 
in the old line companies. I am in favor of the or- 
ganization of such a company by the retail Hardware 
dealers of Missouri, and believe they can save 50 per 
cent. of the cost of their insurance on such part as can 
be carried by this company. Of course the amount that 
can be carried by the association will depend on the 
number of members. 

The expense of doing business by the old line com- 
panies is estimated to be about 41 per cent. of the pre- 
miums, so that for every dollar that is received by them 
only 59 cents goes into the hands of the company and is 
available to pay losses; and the rate of insurance is 
established so as to pay a good profit to the company 
over and above the expenses. 

In the promiscuous insurance, such as taken by the 
old line companies, there is a moral hazard that adds 
quite a good deal to the risk. That, in an association of 
Hardware dealers, would not exist. 

The expenses of an association of dealers for the 
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protection of each other against loss by fire would be 
less than 20 per cent. of the premiums. So that over 
80 per cent. of premiums paid in would be available to 
pay losses. As a rule we could only place a part of our 
insurance with this association, but in case of loss set- 
tlement would be made promptly and upon broad com- 
mercial views, such as prevail among its members, 
rather than upon legal technicalities such as generally 
prevail among public companies; and this settlement 
would form a basis for the settlement of the other 
companies, which would be quite an advantage to us 
in case of a loss. 


THE RECIPROCAL UNDERWRITERS. 


An organization of this kind would be an advantage 
to us in securing better rates from the old companies. 
The Wholesale and Retail Implement Dealers’ Asso- 
ciation of Missouri and Kansas has an association 
among its members called the Reciprocal Underwriters, 
which was organized in 1897, in which I carry a policy 
of insurance for $2000, all that I can carry in this com- 
pany. The cost of the insurance from the time they 
commenced business, including all expenses, to January 
9, 1900, about two and one-half years, was 45 per cent. 
of the premiums paid in, a saving to members of 55 
per cent. over the rate charged by the other insurance 
companies. Besides, most of the members of the Re- 
ciprocal. Underwriters have been able in consequence 
of this organization to secure a better rate of insurance 
from the old companies than they could before the or- 
ganization of the Reciprocal Underwriters. So that the 
saving to the members has been considerably more than 
the 55 per cent. of the premiums paid. 


THEIR PLAN, 


Each member of the Wholesale and Retail Imple- 
ment Association who wishes to become a member of 
the Reciprocal Underwriters must deposit with the 
manager a sum equal to 1 per cent. of the amount of 
his insurance. He pays besides this the premium in 
cash at the rate of insurance established by the old 
companies. At the end of the year that part of his 
premium that is left after paying his part of loss and 
expenses is placed to his credit and added to his de- 
posit until the sum added is double the amount of his 
deposit. This amount is kept as a reserve fund, and 
the balance of the premiums not required to pay losses 
and expenses is returned at the end of each year to 
the members. 

All moneys received by the manager are deposited 
with the trustee and by him placed at interest. 


THE LUMBERMAN'’S EXCHANGE 


is an association organized by the lumbermen of Mis- 
souri and Kansas for the protection of its members 
against loss by fire and also managed by J. W. Garvey, 
Kansas City, Mo. ‘The statement of its manager for 
the five years since its organization shows that the 
average cost of insurance to the members for the five 
years has been 32% per cent. of the premiums paid in, 
which were based on the rate of insurance established 
by the old line companies. 

With the example of these two companies before us 
showing the great saving to the members in their in- 
Surance expenses, it seems to me that it would be to 
the interest of the retail Hardware dealers’ association 
of Missouri, as soon as it becomes strong enough, to 
organize an association for the protection of such of 
its members as wish to become members or subscribers 
to the association. I would be pleased to take out a 
part of my insurance with such an organization. 

When we insure in the old line companies the money 
We pay for insurance goes out of our State to the East, 
but in an organization among ourselves the money 
paid would be kept at home or within our own State, 

I have in my feeble way attempted to write on this 
subject. I have no doubt we have many members pres- 
ent who can talk much more intelligently than I have 
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written, and I hope they will now express their views 
upon the subject. 


Mr. Webber of Clayton: I don’t think I can add any- 
thing to the paper that has been read. I can only say 
this from experience, that I belong to an insurance com- 
pany which is called the Farmers’ Mutual of St. Louis 
County. It was established some 26 years ago. I have 
been a member of it ever since and I have never paid 
an assessment. We have had losses, but they have been 


paid right along. In the last six months we have had 
the heaviest losses we have ever had; they amounted to 
some $3000 or $4000. They have $12,000 to $15,000 on 
hand and they have had remarkably good success. They 
are conservative. They do not take very large risks; 
they insure two-thirds of the actual value, but do not 
take risks larger than $2500. They are generally con- 
ceded by everybody, and even by other insurance com- 
panies, to be very solid. Nobody has ever waited pos- 
sibly more than 30 days for his money. As to how this 
would compare in comparison to the insurance in the 
cities of course I am not able to say, but certainly for an 
insurance out in the country it is first-class. 

Mr. Groom: The subject of insurance is a question, 
of course, that comes to all of us alike. A few days ago 
I got some insurance; I had a policy that had expired 
and I went down to an insurance agent in our town and 
asked him about the rates on insurance, if there had 
been any change, and he turned to his rate book. They 
have always considered the lumber people a hazardous 
risk, and I was surprised to see upon that rate book 
that the rate to lumber men in our town had been re- 
duced over one-half. Upon inquiry I learned that the 
lumbermen were members of the Lumbermen’s Associa- 
tion, and this brought the old line companies down so 
that they were willing to take the risks at reasonable 
prices. Now, from what I know of Hardwaremen, I 
know them to be good, honest men; that insurance com- 
panies need not fear any risk from that score, because 
of being, as you might say, “‘ hawked or deceived,” but 
we are placed many times in blocks together alongside 
of grocery stores worth $250 and insured for $500, and 
we are affected by this class of improvements. 

I believe if we organize among ourselves as soon as 
we become strong enough upon this mutual plan we 
can bring these underwriters down until we have them 
at our feet. That is one of the good things we can do 
by this mutual insurance. 

Mr. Wright: I believe with my brother on the feasi- 
bility of this plan of mutual insurance. I think it would 
be a good idea for this convention to appoint a commit- 
tee of three to take into consideration this object and 
report at the next meeting of this convention. These 
insurance companies will see that we mean business and 
are going to organize something for our own protection 
in the way of fire losses. I make a motion to that effect. 

The motion was seconded and carried. The president 
deferred the appointment of committee until later. 


Association Button. 


Mr. Frier reported that the Executive Committee had 
selected a button and the secretary was authorizel to 
purchase 100 buttons of design shown. 


Insurance Committee. 


The president appointed on the Insurance Committee 
Louis Hering of Blackburn, F. S8.. Bolte of St. Louis 
and J. M. Kenyon of Maitland. 


Alternates at Chicago. 


On motion he also appointed A. H. Gruendler of St. 
Louis as alternate for Mr. Kansteiner, E. Thomas of 
Trenton alternate for Mr. Poland and Louis Herring of 
Blackburn as alternate for Mr. Frier on committee to 
attend Chicago conference for the formation of a na- 
tional association. 
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Kansas City 
was selected as the city for the next annual convention. 
Resolutions. 


The following resolutions were adopted: 


Recognizing the fact that the best of life is made up 
of pleasant memories and hopes for a better future, 
therefore be it resolved that a vote of thanks be tendered 
to the retail Hardware and Stove dealers of the city of 
St. Louis for the royal manner in which they have en- 
tertained us, with the assistance of the jobbers and 
manufacturers of the city; to the management of the 
Lindell Hotel for the use of this room; also to the trade 
press for the manner in which they have assisted our 
association and in publishing the reports of our meet- 
ings. 

Do We Advance Most Rapidly by Individual Effort 
or by Convening to Legislate? 


~ At the Thursday afternoon session George R. Plow- 
man of St. Louis read the following paper on this sub- 
ject: 


I am somewhat of a kicker and perhaps a crank at 
times, or may have wheels, but if I am the same kind 
of a crank as Ben Franklin, the discoverer of the evolu- 
tion of the world, or the inventor of the printing press, 
I don’t know it, but if so, I am glad of it; if not one of 
that kind of cranks I am irresponsible and can be ex- 
cused. I don’t believe in harmony and unity. As a gen- 
eral thing, it is stagnation. For the sake of harmony, 
often means too much trouble, let it go. Progres- 
Siveness is real battle to the survival of the fittest 
and honor to the victor, but only justifiable when 
conducted in a humane and unselfish manner. Do we 
advance most rapidly by individual effort, or by conven- 
ing to legislate? 

Mr. President and gentlemen, it is with great diffi- 
dence that I offer to endeavor to explain why I think 
that individually we advance more rapidly than collec- 
tively, knowing that I am unequal to the task; but I 
have a few moments this morning and thought, if time 
justified, and there was an opportunity offered, it would 
perhaps give the gentlemen present some food for 
thought after the Convention had finished its business, 
or rather spent the time allotted. 

As I look back 20 years to gatherings and conven- 
tions for different purposes and read of proceedings 
among the highest legislatures in the world, it seems to 
me that we have practically stood still or the progress 
has been so small that to an ordinary conception it is not 
apparent. It seems to me that almost the same words 
and expressions and even the same manner of delivery 
is used as at my first acquaintance. He does not seem 
to grow any younger or older, but just quit growing— 
but as nothing stands still, there must be either a pro- 
gression or a retrograde movement. I am satisfied he 
does grow, but so slowly that we shall all have crossed 
that bourne whence no traveler returns before he begins 
to walk, and hope, the mother of progress, grows dis- 
couraged; resolution slackens his grasp and advance- 
ment is at a loss. 

But individually we have made wonderful strides. 
The business man and mechanic and laboring man does 
not give his last efforts and thoughts. 

By which I mean his best thoughts and efforts. When 
the convention as a whole is finished, he leaves it to 
some one else. If he did no better individually than he 
does collectively, he would surely be a failure in what- 
ever he undertook in the struggle for existence. I will 
close my remarks with a request to the gentlemen pres- 
ent to consider them (not that I offer them as Gospel) 
but as the time and effort expended, secured the re- 
sults equal to the trouble and think what would have 
been accomplished with as much effort, time and labor 
in a material way, and if you are not fully satisfied, 
think of some way we can accomplish more. Of course, 
socially I need not discuss, as I do not believe there is a 
measure sufficiently large to hold the benefits derived, 
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but that is not primarily the cause of this convention. 
I thank you for your attention and if I have started a 
thought or created a resolve, I am amply repaid for my 
address. 


Other Resolutions. 


Resolved, That the secretary notify the Kansas City 
Hardware dealers of our action in convention to-day, and 
urge upon them the forming of a local Hardware asso- 
ciation, so that by the time our next convention is held 
they will be of material assistance to our association. 

Be it Resolved, That we empower all traveling men 
who are members of and in good standing in this associ- 
ation to solicit membership for this association and to 
receive 50 cents for each member proposed, providing 
the membership fee accompanies the application. 

Resolved, That the Executive Committee be empow- 
ered to appoint such committees as may hereafter be- 
come necessary during the interim between this and our 
next meeting. 

Resolved, That the thanks of this convention be ex- 
tended to J. Harry Dickbrader and Mr. Hyatt for their 
era services as assistant secretaries during this con- 
vention. 


The resolutions were unanimously adopted. 

Mr. Plowman offered a resolution that thanks be ten- 
dered the country members for their assistance and their 
attendance, which was unanimously adopted. 

The convention then adjourned. 


CONVENTION NOTES. 


E. C. Atkins & Co., Saw manufacturers, were repre- 
sented by Julian W. Perkins, assistant secretary, and 
G. W. Gladding, the company’s Missouri salesman, who 
distributed souvenir thermometers. 


Exhibits by manufacturers were not a feature of this 
convention as they have been of some association gather- 
ings this year. The manufacturers’ and jobbers’ repre- 
sentatives were, nevertheless, quite numerous, as shown 
by the following list of those who were observed in the 
corridors of the Lindell Hotel: 


J. G. Beegle, the Electric Cutlery Company, Newark, 
N. J. 

C. H. Bishop and J. P. Dutton, C. Sidney Shepard & 
Co., St. Louis. 

E. B. Drew, E. E. Souther Iron Company, St. Louis. 

J. T. Riley and William Enders, Simmons Hardware 
Company, St. Louis. 

J. C. Etz, Witte Hardware Company, St. Louis. 

Ed. J. Fox, Tiemann Stove & Hardware Company, 
St. Louis. 

S. E. Grote, 8S. E. Grote Paint Store Company, St. 
Louis. 

W. C. Hendricks, Rumsey & Sikemeier Company, St. 
Louis. 

H. C. Thompson, G. B. Van Cleave, F. A. Spielman 
and Geo. W. Jeffords, Buck’s Stove & Range Company, 
St. Louis. 

Peter McGivney, Synder & Baker Stove Company, 
Belleville, Ill, and Standard Stamping Company, St. 
Louis. 

John Goetz, Harry Hoener and Edw. O’Dea, Bridge 
& Beach Mfg. Company, St. Louis. 

R. J. Rankin, Duffy-Trowbridge Stove & Mfg. Com- 
pany, Hannibal, Mo. 

Geo. W. Trout and H. J. Ruhling, Geo. W. Trout & 
Co., Chicago. 

B. F. Wilkerson and H. H. Spielman, A. F. Shapleigh 
Hardware Company, St. Louis. 

Alan W. Wood, Chas. L. Gilpin and F. C. Shays, W. 
D. Wood & Co., Pittsburgh, Pa. 

W. A. Lockwood, Ringen Stove Company, St. Louis. 

Alexander Witte, secretary Witte Hardware Com- 
pany, St. Louis. 

W. I. Vickers, Majestic Mfg. Company, St. Louis. 

R. B. Whittemore, Jr., president American Corrugat- 
ing Company, St. Louis. 

Wm. McCalpin, secretary Bridge & Beach Mfg. Com- 
pany, St. Louis. 

L. I. McGeary and Frank Selinger, Twin Burner 
Vapor Stove Company, St. Louis. 


The trade press was represented by John W. Bowman 
of the Stoves and Hardware Reporter, Daniel Stern and 
S. P. Johnston of the American Artisan, and Geo. W. 
Cope and C. F. Wieland of The Iron Age and The Metal 
Worker. 


The Committee of Arrangements for the banquet con- 
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sisted of F. A. Kansteiner, G. A. Pauly, H. F. Brink- 
meyer, F. 8S. Bolte, A. F. Geschwinder, A. H. Gruendler, 
August Steinmyer and H. G. Koenig. The committee 
proved to have been well selected, according to the ver- 
dict of all present. 


—_ 





American Steel & Wire Company’s 
Catalogues. 


HE AMERICAN STEEL & WIRE COMPANY, Chi- 
T cago, New York, San Francisco. This company 
have just issued several extremely dainty cata- 
logues, each being either devoted to a special line or 
issued for a special purpose. One relates to Juniata 
Horse and Mule Shoes, which are manufactured by the 
company at their Shoenberger mill, Pittsburgh. This cata- 
logue gives illustrations of the leading styles of these 
Shoes, with tables showing the average number of Shoes 
of different sizes and the number of Shoes packed in a 
keg. It also contains tables of weights of round, square 
and flat Iron per lineal foot. The company’s trade mark, 
which has just been adopted, is conspicuously printed in 
this catalogue, and consists of a globe resting on a shield, 
the name of the company being partly across the top of 
the shield and diagonaliy across the globe. Another 
catalogue, of which 300,000 copies have just been printed, 
relates to the company’s American Woven Wire Fencing, 
and is intended for distribution to merchants. The third 
relates to the company’s Ellwood Woven Wire Fencing, 
and 300,000 copies of it have also just been printed, like- 
wise for distribution to merchants. These two cata- 
logues are profusely illustrated and contain all the neces- 
sary information relative to the various styles of fencing 
offered. The fourth and fifth catalogues, which are in- 
tended for much wider circulation, 1,000,000 copies of 
each having just been printed, are also devoted to Ameri- 
can and Ellwood Fencing, and are intended to direct the 
attention of consumers to the merits and advantages of 
these styles of Fencing. 





Among the Hardware Trade. 


Jno. J. Cloos, who has heretofore traveled in Nebraska 
for the Simmons Hardware Company, has lately entered 
the retail business in Fremont, handling Shelf Hardware, 
Stoves and Tinware, Sporting Goods, &c. 


Jno. S. Yost has succeeded Warn Hardware Company, 
Fort Scott, Kan. Mr. Yost is adding to the stock thus 
acquired. 


J. V. Russell of Merrill, Mich., has purchased the 
Hardware and Stove business of H. P. Everett, Stock- 
bridge. 


The Hardware store of Rufus G. Burleigh & Co., 
Franklin, N. H., was badly damaged in a recent fire. The 
loss was $15,000, with insurance of $7000. The business 
is "ee continued at the old stand under a temporary 
roor, 


Chas. A. Ward has opened up a stock of Shelf Hard 
ware and Tinware at South Norridgewock, Maine. 


Ralph Russell, Corning, Iowa, finding his former 
quarters inadequate, has removed across the street to 
mucn larger and more commodious premises. 


Charles Collins has purchased C. H. Hamilton’s inter- 
est in the firm of Bennett & Hamilton, Ripley, N. Y., 
and the firm style is now Bennett & Collins. 


Beaverton Hardware Company, Fred. Powell, man- 
ager, Beaverton, Mich., will soon remove to new quarters. 


Dudfield Brothers have disposed of their Hardware 
business in Lathrop, Mo., to Dudtield & Klepper. 


E. M. Price & Co have purchased the Hardware store 
. + vt aa i Miss., formerly conducted by L. D. 
oad wee. . 


Rehkopf & Siemon have succeeded Fred. Rehkopf at 
Douds Station. lowa. They are occupying a vew build- 
ing, 22 x 50 feet in dimensions. Their stock comprises 
general Hardware, Stoves and Tinware. 





C. F. Dinkel has succeeded C. C. Feil & Co. in the 
Farm lmplement, Carriage and Buggy business, at 
Charles City, Lowa. 
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Howard Hardware Company are successors to L. G, 
& C. E. Howard, Bellows Falls, Vt. 


The store of J. A. Morton was destroyed in the recent 
conflagration at Hadley, Mich. Mr. Morton will rebuild 
in the spring. At the present time he is continuing the 
business in temporary quarters. ; 


Sanborn & Robinson, Lawrence, Mass., have purchased 
a third interest in the W. R. Pedrick Block, and will 
occupy a part of the block, 25 x 93 feet, five stories, with 
their business. 





Orrin Skutt and John Gray have purchased the Hard- 
ware stock of Hall & Quereau, North Rose,"N. Y., and are 
continuing at the old stand under the style of Skutt & 
Gray. 


Wethey & Crane, Fort Byron, N. Y., have recently 
prchased a brick block, two stories and basement, 60 x 
27 feet, and have installed a plate glass front and new 
fixtures. They have also just completed an addition, 20 x 
40 feet, two stories. 


Horace Davidson has lately purchased the Hardware 
stock of C. B. Williams, Marvin, S. D. 


C. T. Byington and E. S. Gray have formed a partner- 
ship and entered the Hardware, Stove, Farm Implement 
and Plumbing business at Healdsburg, Cal. The style is 
Gray & Byington. Mr. Gray has had about 16 years’ 
experience as a plumber, and Mr. Byington was formerly 
in the grocery business. 


Charles L. Trice has sold out his stock of Hardware in 
Lott, Texas, to W. M. Gunnell & Co. 


Reed & Banker have succeeded Queen & Reed in the 
Hardware, Agricultural Implement and. Furniture busi- 
ness at Trure, Iowa. 


J. & H. G. Schwab have purchased M. G. Kerstner’s 
Hardware, Stove, Farm Implement and Sporting Guods 
vusiness at Gordonville, Mo. 


S. J. Dice has purchased the Hardware and Farm Im- 
plement business of Ambrose Brothers, Stanberry, Mo. 


The Hardware store of H. E. Smith, Diamond, Ohio. 
was recently destroyed by fire. The loss was about half 
covered by the insurance. 


Butts, Matthews & Danford have succeeded Frank F. 
Gaylord, Sodus, N. Y. 


Brittson Brothers have bought the Hardware business 
of Ashbucher & Bell, Decatur, Ind. The store will be 
remodeled by the new proprietors. 


The Penick, Coldert, Hughes Company have incor- 
porated under the laws of the State of Texas to dua 
Hardware business, retail, in the towns of Anson and 
Albany, Texas, and retail and wholesale at Stamford, 
Texas. They will also doa banking business in connec- 
tion with their house at Stamford. The capital stock of 
the company is $25,000. 


On account of ill health of one of the partners, Peter- 
son & Koss have discontinued and sold out their Hard- 
ware business at Appleton, Wis. 


J. D. Eger & Co., Lexington, Neb., have sold their © 
business to Rosenberg & Wallace, who will continue at 
the old stand. 


E. S. Hart & Co. have succeeded Hart & Klingler in 
the Hardware, Stove and Plumbing business at St. Clair, 
Mich. 


The store of W. Downey & Son, Massena, Iowa, was 
recently destroyed by fire. They are at work on a new 
brick building, which will be 50 x 60 feet, two stories. 


Severance & McRae have dissolved partnership in the 
wholesale and retail Hardware business at Hope, Ark., 
and K. C. McRae is now conducting the store under his 
own name. 


Aldrich Brothers, Elkton, Mich., will combine the two 
stocks owned by.A. J. Aldrich and D. E. Winer. . 
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McAlister & Maddox have succeeded McAlister & 
Kirkpatrick, Oakland, III. 


S. S. Miller has succeeded D. S. Hendrix in the sale of 
Shelf Hardware, Stoves and Tinware, Agricultural Imple- 
ments, Harness, Buggies, &c., at La Place, Ll. 


M. A. Wipperman succeeds the old firm of Wipper- 
man & Shipe, Hankinsun, N. D. 


G. H. Schweining has removed his Hardware and 
Stove stock from Davis to Sulphur, IL. T. 


Fred. W. Monroe has succeeded Monroe Bros. in the 
retail Hardware, Stove, Farm Implement and Sporting 
Goods business at Tyner, Ind. 


Sykes & Bell, Roscoe, Ohio, have dissolved. James A. 
Bell has purchased his former partner’s interest, and 
will continue under his own name at the old stand. 


Requests for Catalogues, &c. 


EADER & SANDERSON have purchased the Hard- 
M ware business of W. J. Farnam, Oneida, N. Y., and 
will continue at the old stand. They express a desire 
to receive catalogues, &c., from manufacturers and job- 
bers of Builders’ Hardware and Blacksmiths’ Supplies. 


F. L. Smith, formerly of Smith, Van Horne & Co., 
Oswego, N. Y., will re-enter the Hardware business at 
that point, opening up about April 1. Mr. Smith will 
carry a full line of Builders’ Hardware, Mechanics’ Tools 
and Fishing Tackle, and requests catalogues and dis- 
count sheets relating to these lines. 


Raffauf & Bael, Rome, N. Y., advise us that they 
would appreciate copies of catalogues and discount 
sheets from manufacturers of Builders’ Hardware and 
Carriage Makers’ and Blacksmiths’ Supplies. 


Carruthersville Hardware Company, Carruthersville, 
Mo., have been organized with a paid up capital of $5000. 
Otto Seyppel, whose stock of Hardware, Stoves, Agricul- 
tural Implements, Sporting Goods, &c., has been pur- 
chased by the company, is president; W. F. Tarkington, 
vice-president, and Charles Dorroh, secretary and treas- 
urer. The new company would be pleased to receive 
catalogues and other printed matter pertaining to their 
lines. 


_ 
—_ 


Trade Items. 


(J sales M. SHIRK has just been appointed general 





sales agent for the Grand Rapids Refrigerator Com 

pany, the Northern Refrigerator Company, and the 
Leonard Mfg. Comypany of Grand Rapids, Mich , in Chi- 
cago, and will have a salesroom at 150 Michigan avenue, 
where he will carry a full line of samples of Refrig- 
erators made by these companies. 


Srmmons HaRDWARE CoMPANY, St. Louis, Mo., are 
sending out a half tone picture, effectively framed,of their 
general offices. It gives an excellent idea of the extent of 
their office force, and the manrer in which their business 
is conducted. 


AT a recent meeting of the stockholders of the Boston 
& Lockport Block Company, Lockport, N. Y., the fol- 
lowing named gentlemen were elected directors for the 
ensuing year: Hon. Albert D. Bosson, Boston, Mass.; 
Frank Gebbie, St. Johnsville, N. Y.; Mrs. Adelaide C. 
Beverly, Lockport, N. Y.; Myron H. Tarbox, Boston, 
Mass. At a subsequent moons of the directors the fol- 
lowing officers were elected: President, Hon. Albert D. 
Bosson; vice-president, Frank Gebbie; secretary and 
mg tee Myron H. Tarbox; assistant secretary, Alfred 

. Tarbox. 


At the election of officers of the American Steel & 


_ Wire Company by the Board of Directors Alfred Clifford 
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Was chosen treasurer tu succeed William A. Green, re- 
signed. P. W. Moen was made third iastead of fourth 
vice-president. the position he held last year. S. S. Chis. 
holm was elected fourth vice-president instead of third. as 
last year. 


CONSOLIDATED RAILWAY ELECTRIC LIGHTING & Eourp- 
MENT Company, Derby, Conn., with New York office at 
100 Broadway, announce to the trade under date February 
23 that they have purchased the entire assets (plant, tools, 
dies, merchandise, trade-marks and good will) of the 
Wilcox & Howe Company of Derby and will continue the 
manufacture of Carriage Hardware and Special Forgings. 
Railway Equipment and Automobile Forgings wil! also 
be a feature of their business. In acquiring the Wilcox 
& Howe property it is their purpose as a new corporation 
to improve the manufacturing facilities, to introduce new 
lines and by careful attention to the requirements of the 
market to merit a liberal patronage. The purchase in. 
cluded a considerable stock on hand, and the factory is 
now in operation. F. W. Benham, who was connected 
with the old company, will continue with the new in 
charge of their forging department. A new sheet of 
prices will be issued in a few days, and in the meantime 
all orders will be executed on the basis of the last pub- 
lished prices of the Wilcox & Howe Company. 


THe Empire KNire Company of Winsted, Conn., have 
just appointed Dame, Stoddard & Co., Boston, Mass., 
their exclusive agents on Empire Knives for New Eng- 
land. Dame, Stoddard & Co. are putting in a complete 
line of these Knives and through their salesmen will look 
closely-after the New England field. All inquiries and 
orders for Empire Knives, coming hereafter from New 
England tverrivory will be taken care of by this well- 
known Boston house. 


On one side of a colored leaf in this issue the Edson 
Mfg. Company. 134 Commercial street, Boston, Mass., 
illustrate the Edson Odorless Sewage Disposal Outfit, 
which, they state, is being used in Cuba, to which they 
have recently made additional shipments. Their new 
catalogue recently issued illustrates and describes Edson’s 
line of Patent Trench, Force, Manhole and Pile Sinking 
Pumps and the Edson Prospecting and Mining Onttit. 


UNDER the management of A. M. Stevens the Illinois 
Watch Case Company, Elgin, Ill., have opened an office 
in the Gill Building, 9, 11 and 18 Maiden lane, New York, 
where they will carry a complete stock and thus insure 
prompt service for all their Eastern patrons. 


H. A. Heppner & Co , manufacturers’ sales agents, of 
Portland, Ore., have purchased the business of I. H. Amos 
& Co. of that city. 


THE MILLER Lock Company, Philadelphia, have ap- 
pointed R. B. McKim of 118 Pearl street, Boston, their 
Eastern agent, covering New England, New Brunswick 
and Nova Scotia. The Missouri Valley trade from Kan- 
sas City northward, and Texas also, will be covered this 
year by John T. Rowntree of Denver and Kansas City, 
who also represents these goods to the Coast and Rocky 
Mountain trade. The Southern trade will be visited by 
C. E. Chalfant, who also covers the Central and Cana- 
dian States not named above. 


_ 
—_ 





CaRL Bock, secretary of Packard Hardware Company, 
Greenville, Pa., died at his home February 22, aged 47 
years. Mr. Buck was ason of Edwin Buck, was born and 
raised in Westfield, N. Y.. and had been a resident of 
Greenville for 27 years. For three years he was an em 
ployee of Packard & Co, then becoming a member of the 
firm for 15 years, or until 1892, when he was made a 
director and secretary of the corporation of Packard 
Hardware Company, who continued the business of 
Packard & Co. He was one of the most prominent busi- 
ness men in Western Pennsylvania and was well and 
wr known to many in business, social and political 
ife. 


_ 
—— 


Rapid Mortise Lock. 





Rassell & Erwin Mfg. Company, New Britain, Conn., 
and 43-47 Chambers street, New York, have just brought 
out the Rapid Mortise round end wrought steel lock, here 
illustrated half size. The main feature is the ease and 
rapidity with which the mortise can be made, the work 
being done with a %-inch auger bit, requiring but little 
chiseling on the sides and none at all at the ends. To 
determine quickly and accurately the boring points, after 
finding the center of the edge of the door, the notched 
strike is tapped with a hammer. The holes at the ends 
should be bored but 1 16 inch deep, the remaining borings 
being 8% inches to admit the lock casing, then with 
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slight trimming of the Vs formed by the bit, the mortise 


is ready for the lock. The same process is mainly fol- . 


lowed in fitting the strike, except that the six borings are 
uniformly 1-16 inch deep. There are several other ad- 
vantages connected with the lock which make it exceed- 
ingly easy to fit. The strike is so proportioned that 
without the use of a rule the keyhole and knob centers are 














Fig. 1.—Notched Strike. Fig. 2.—Rapid Mortise Lock. 


quickly ascertained, a 3g-inch bit being used, full direc- 
tions in diagrammatic cut in circular form accompanying 
each lock. The notches of the strike are scarcely per- 
ceptible when the strike is in place. These locks are 
made*in all finishes, with both bronze metal and steel 
fronts, according to the quality. 


<i 
—_ 





House and Force Pumps. 





Athol Pamp Company, Athol, Mass., have just com- 
pleted a new house pump for cisterns or wells; also a new 
force pump, as here shown. The house pump, Fig. 1, is 
fastened to the base plate with two brass screws, through 
a loose collar, allowing the spout of the pump to set at 
any angle with the base, also the handle at any angle with 
the spout. They are made of brass where water comes in 
contact and nickel plated, and fitted for 14-inch iron 
pipe and for 14-inch lead pipe. The piston has extra 





Fig. 2.—Force Pump. 


Fig. 1.—House Pump. 


wide bearings. The new force pump, Fig. 2, has a hose 
nipple at the top of the air chamber for jae meiray | hose 
for any purpose that may be wanted. A cap at the top 
of the air chamber is screwed on when forcing water up 
through the check valve to a tank, or this cap may be 
loosened to give vent to the air chamber, while pumping 
into the sink. The pump can be changed from right to 
left hand by changing the rod head over and loosening 
the two brass screws on the collar and taking out the pins 
in the standard. This will allow the pump to be turned 
=H way round. The pump is made of brass and nickel 
plated. 
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New Crescent Sprinklers. 


The Crescent Brass & Iron Company, Detroit, Mich., 
have added to their line of lawn sprinklers those illus- 
trated herewith. The combined nozzle and sprinkler, 





Fig. 1.—Crescent Combination Nozzle and Sprinkler. 


Fig. 1, serves a threefold purpose—a nozzle, ordinary 
sprinkler or an arc sprinkler. ‘he Cracker-Jack, Fig. *, 
is a revolving sprinkler, and is referred to as covering @ 





Fig. 2.—Crescent Cracker-Jack Sprinkler. 


diameter of 36 to 48 feet, according to the water pressure. 
The sprinklers shown in Figs. 1 and 2 are made of brass, 
nickel plated. Fig. 3 illustrates a novelty in lawn 





Fig. 3.—Crescent Frog Sprinkler. 


sprinklers—a frog enameled in green and striped. In 


use, it is stated, it covers an area of 30 to 40 feet in 
diameter. 
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Billings’ Improved Nurling Tool. 


The Billings & Spencer Company, Hartford, Conn. 
are introducing the nurling tool herewith illustrated. 
The movable arms holding the narls, in connection with 
the rocking joint, have a positive opening and closing 
movement in parallel lines, actuated by a right and ‘left 
hand screw, moving the nurls toward and from each 








Billings’ Improved Nurling Tool 


other. It is explained that the nurls will center them- 
selves to the work, and that nurling can be easily done 
with this tool which it is impossible to accomplish with 
any other now on the market. The nurls of three pitches 
carried in stock include coarse, medium and fine. The 
tool is designed for use in engine lathes for nurling 
metal. 


_— 
—_—— 





The Standorette. 


The accompanying cuts represent the Standorette. put 
on the market by D. H Allen & Co, Miamisbury, Ohio. 
The device has a top 18 x 24 inches, made of quartered 
oak, handsomely polished. The hinged strip along the 





Fig. 1—The Standorette. 


bottom edge is turned up when the top is tilted as in Fig. 
1, and is turned down fiusli when the top is placed hori 
zontally. The adjusting parts or attachments are shown 
in detail in Fig. 2. The attachments are nickel plated 
or enameled, as desired. The pedestal and support for 
the top is made of steel tubing, enameled in black. The 
several parts, as shown in Fig. 3, are screwed together 
without the aid of tools, as there are no screws, bolts or 
nuts used in the construction of the separate parts. 
Putting together or taking apart can be accomplished, 
the manufacturers state, by a woman or child ina few 
moments. The parts are screwed together in a manner 
to make the strongest possible constraction. The legs 
are close to and parallel with the floor, so as to be out of 
the way. One leg is preferably made shorter, in order to 
offer the least possible obstruction on the side opposite 
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the position intended for the top. A tube telescopes in 
the upright for adjustment in hight. The total weight is 
given as 15 pounds. The top of the standorette has four 
independent adjustable movements — the vertical, for 
adjusting the hight of the top suitable for a sitting or 
standing position; the horizontal, for bringing the top 
into any convenient position without shifting chair or 
standorette, also for swinging the top around when rising 








Fig. 2.—Adjusting Device. 


from the chair; the tilting, for adjusting the top at any 
angle from a vertical to a horizontal position; and rotat- 
ing movement, for turning the top in either direction in- 
dependent of the movement of the arm which supports it. 
Provision is made for this independent rotating move- 
ment in order to keep the top at all times square to the 
front, irrespective of the position of the arms. The 





Fig. 3 —Packed Flat for Shipping 


standorette is designed for use in the home, studio, sick 
room, school and sewing room, hospital, library and 
office. It is referred to as a combined easel, book rest, 
music stand, drawing, reading, sewing, invalid and card 
stand. 


~s 
— 


The S Center Wire Stretcher. 


The Buckeye Ratchet Company, Cleveland, Ohio, are 
putting on the market a center tightener, or inside 
ratchet, illustrated herewith. This ratchet goes on the 
wire at any point, saves the boring of holes through the 
posts, and it is unnecessary, it is explained, to cut the 








. 


ou 


The S Center Wire Stretcher. 


wire to apply it. It is a one piece, self locking ratchet, 
requiring no nails or bent pieces of wire to lock it, and it 
is so constructed, the manufacturers state, that it wil! 
not break under the greatest strain. 


—_—_ 
i 


™ ¥. D. Parsons and Warren K Clouser have purchased 
the wholesale and retail Hardware, Stove and Plumbing 
business formerly conducted by C. L. Darlington, New 
Bloomfield, Pa , and will continue under the style of Par- 
sons & Clouser. 
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Current Hardware Prices. 


REVISED FEBRUARY 27, 


General Goods.—In the following quotations General 
Goois—that is, those which are made by more than one 
manufacturer, are printed in Italics, and the prices named 
represent those current in the market as obtainable by 
the fair retail Hardware trade, whether from manufac- 


turers or jobbers. They apply 
as are usually purchase 


to such quantities of goods 


by retail merchants. Very 


snall orders and broken packages often command higher 
prices, while lower prices are frequently given to larger 


buyers. 


Special Goods.—Quotations printed in the ordinary 
type (Roman) relate to goods of particular manufactur- 
ers. who-are responsible for their correctness. They 
usually represent the prices to the small trade, lower 
prices being obtainable by the fair retail trade, from manu- 


facturers or jobbers. 


$900. 


Cut Prices.—In the present condition of the market, 


of many leading goods. 


while many advanced prices are announced by the manu- 
facturers, lower prices are often made by the wholesale trade 
who have stocks on hand purchased at former quotations, 

Names of Manufacturers.—For the names and ad- 
dresses of manufacturers see the advertising columns 
and also THE [Ron AGE INDEX SUPPLEMENT (April 6, 
1899), which gives a classified list of the products of our 
advertisers and thus serves as a DIRECTORY of the Iron, 
Hardware and Machinery trades. 

Standard Lists.—A new edition of ‘‘ Standard Hard- 
ware Lists ’’ has been issued and contains the list prices 


Additions and Corrections.—The trade are requested 
to suggest any improvements with a view to rendering 
these quotations as correct and as useful as possible io 
Retail Hardware Merchants. 





Aajusters Blind— 


les— 
Axlee Tron. Steel, 





Concord, loose collar...644c 6 c) » 
Domestic, # doz. $3.00. ..88/4@38:48108 | Concord, solid po gg 6%e| & 
Zimmerman’s—See Fasteners, Blind. No. 1 Common..........5 ¢ hc) 8 
No. 14% Com. New Style..5%ce 544c 
Window Stop— No. 2, Solid Collar......534¢ 5c} 
Ives’ Patent......... pcacepennouaness 5% | Nos. 7, 8, 11 to 1h........ ~ --50£10% 
Taplin’s Perfection........ esccvecddcucOOn Woe. 7.8. 11 to Us, 100 sets....... 60% 
Ammunition—See Caps, Oar | N08 19 bn a9 ooo boaon) 
tridges, Shells, &c. oe Boxes, Axle— 
Anvils—American— mmon and Concord, not ae we 
Baglo Anvile. io caenee » Bic 14 ¢ Common and Concord, turned. .lb. ¢¢ 
Horseshoe brand, rought A ov @| Half Patent..........ceccreceeeeld. 9 
Trenton, Wroughé..........8 Doone | Balances— 
Imported— Caldwell new list... on seceseesenes DOS 
Armitage’s Mouse Hole.......... 890148 MEANS 200... cccccccerccee erccecees 625¢% 
Peter Wright’s........+0+ eccccccee 92 @9%4¢e 8 Spring— Pe 
ng Balances..........+- 
Anvil, Vise and Drill— | Ghatun’s Light Spa. Balances... 40810 
Millers Falls Co., $18.00........+..+++.20% | Chatillon Straight Balances... .......40% 
Chatillon Circular Balances ...........50% 
Apple Parers—See Parers, | Chatilloa’s Large Dial............60.+++ 30% 


Appie, &e. 


Augers and Bits— 
Common Double Spur.60&10L10@70% 
Boring Machine Augers... ee: cece 


60k 7 
Car Bits, 12-in. twist60@10@60k 10d 10% 
Jennings’ Pattern? 


Auger Bits... ..+++0r0+60@60L10$ | ond 


Bits.. 
40&10@40&10&10% 
Forstner Pat. Auger Bits..... enceabeen 25% 
C. £. Jennings & Co.: 
No. 10 ext. lip. RK. Jennings’ det biog 
No. 30. R. Jennings’ List. .50&10@60% 
Russell Jennings’............. & LO&e 
L’Hommedieu Car Bits15&10@15&10& 


Ford’s Auger and Car 





Pugir'S Black. .....0...0.-scecccesccccece 20% 
Pugh’s ennings’ Pattern.............35% 
Bnell’s Auger BICB....00..ce00e --60% 
Sn il’s Belt Hangers’ Bits.........0..0. bus 
Snell’s Car Bita, 12-in. twist...... «-+--60% 


See Reet ere CHF ee Seen sewer eseeese 


Bit Stock Drills— 
Standard List ......+++++.65@10@70% 
Expansive Bits— 
Clark’s small, $18; large, $26.......... ee 
aes 50&10% 
Lavigne’s Clark’s Pattern, No. 1, # 
doz., 226; No. 2, 2s. se ereeee DOK1LOS 
Steor's No. 1, $26; No. 2, $18.. ae 


eee eee CeCe EEC OS Seer er reer ets) 


Gimlet Bits— 


| py fe Cut..gro. $2.75@3.25 
erman Pattern......gro. $5.00@5.50 
Double Cut, makers’ ifets o 


Hoilow Augers— 

BINID, xc nsassnannsnsenaxeensemaial 2 
Bonney’s Adjustable, @ doz....... 
New Patent 2 
MOOR VOPRRL. onés casapey sbedsh aatidantad: 
Ship Augers and Bits— 
=e 
Heil’s 


OOO R eee renee eeee 


sreee Oe COR OO OOO e wees eee eetereeees 


Awl Hafts, See Hafts, Awl. 


Awls— 
Brad Avile: 
BORGIOE .o<0d2 us 970. $2.75@3.10 
Unhandled, Shouldered groatpice 
Unhandled, Patenié.....gro. 66@70c 
Pey Awls; 


Unhandled, Patent....gro. 831@3hc 
Unhandled, Shouldered.gro.65 
Seratch Avs: a 
andled, Common..gro. $8.50@4.00 
Handled, Socket. .gro. $11.50@ 12.00 
Awl and Tool Sets—see 
Sets, Awl and Tool. 


Axes— 
yore uality, best brands.$6.25@6.50 
re 
Jobbers’ Special 
ser ee cies ee 76 
‘ "See eeeeeeee* * 60 
Chea: '; oxen Le c ' 
Be veled, add #5c doz. e fe 
Axle Crease—see Grease, Arle. 





0s | High grade. 





. Ext 
ucality, other brands$5.75@6.00 
ial Brands: 


Barb Wire—See Wire, Barb. 
Bars— Crow— 
Steel Crowbars, 10 to 40 Ib., af NTF 
Cc 
Beams, Scale— 
Beams, List Jan. 12, °82...... 
naiiies 


Beaters— 
Standaru Co.: 
No. 5 Steel Handle Dover.® gro. $6.50 
No. 10 Cast Handle Dover..# gro. $8.00 
_ 10 Steel Handle Dover.® gro $8 00 
0. 


15 Extra Heavy Steel Haaitie, 
Rival, ® ao Sinoo 
va BETO. ccccccccccccccccccceces vu. 
Taplin Mfg. Co.: * 
ro. 
No. 50 Small Family size.......... 6.50 
No. 100 Regul r Family size.,...... v0 
No. 102 Regular Family size, tinned... 
No. 150 Large "amily size........ $10.00 


No. 154 Large Family size, anes, vr 


Lyon's, Standard -izs......... #8 doz. $1.75 
onder (S. 8S. & Co.)......0s. # gro. $7.50 
Bellows— 
Blacksmith— 
Standard List. ...00.0+4++.-70Q@70&5% 


Inch.. 80 32 3, 36 38 10 
Eac. $3.70 3.95 4 55 5.10 5.70 6.55 
Extra Length: 
Each.$4.25 4.85 5.40 5.95 6.80 7.95 
Molders— § 
3 


Inch.. 9 10 11 182 th 16 
Doz...$6.75 7.25 8.50 9.50 12.00 14.50 


Hand— 
a. 6: FT ed 
Doz....$8.75 4.25 4.50 5.00 
Belis— Cow— 
Ordinary J00d8........++.. scan Rane 


10 12 
5.75 6.76 | 








Gong, Yankee........... evecee denctegeee 554 
nue, R. & E, Mfg. Co.’s ......... 
Lever and Pull, Sargent’s....... 335g&10% 


Hand-- 

Hand Bells, Polixhed.......65@65&10% 
White Metal.......... oe +065 @65K10% 
Nickel Plated... .........-d0@5IGE10% 
SWi8s 2.0: ccceeece. 000+ COQCILLIN 
Miscellaneous— 
Po, ae lb. 
Steel Alloy Church and School...... 

50&10@60% 
Wilmot & Hobbs Mfg. Co , Gongs..... 70% 

Belting 
Rubber— 

Common Standard........70&410@75% 
Standard, .cccessceese «eee 60k10@70% 
oe Phir ne ee 
cutee ++ 60@60 10% 
Leather— 
Extra Heavy, Short La 


eee asseee 


eeeeeee 





covesecesecocecesseedOm 


0 | Norway Iron, $3.00, list Oc 


Cotton— 
Rossendale-Reddaway B. & H. Co.: 
EE SE wna os cnaundesssesee 60&10% 
Durable Bran4.........000 s+. esses 70% 
Bench Stops—SeeStops, Bench 
Benders and Upsetters, 


e— 
a Ser Tire Benders and Upare.. 


rs 

Ill. Iron & Bolt Co...... : 40@40&5% 

Stoddard’s Lightning Tire Upsetters... 
40@50% 


Bicycle Goods— 


Lane’s Cycle Hanger.............. 34k 5% 

Jonn S. Leng’s Son’s 1899 list ; 
SMe vsccacce Or ocvdcccecevcccecccesess 
PONE s cts cevees ec gidegemdec conccccedes 50% 
Spokes..... uagesouneues mania eagecnee 50% 
Tubss..... Biesveccsseoeaeces ecccecccccsOOm 
Bits— 

Auger, Gimlet, Bit Stock Drills, &c.— 
See Augers and Bits. 


Bit Holders—See Holders. 

Blind Adjusters—See Ad- 
justers, Blind, 

Blind Fasteners -—See Fae- 
teners, Blind, 

Blind Staples—sSee Staples, 


Blind. 

Blocks— Tackle— 
Common Wooden........- 70@70#108 
Cleve aad Steel...........50& U@60& | 0% 
Eddy’s Steel,..... Svecerececcecesees 60&10% 
SE PIE cisco cdntn. sethtiendodes 50&10% 
Ford’s Star Brana Self eeeme ¢ 0) 

Ty) 
Hollow Steel, Ford’s Pat. Star Brand... . 
50&10% 
Lane’s Patent Automatic Lock and 
ee FRR 0% 
Stow: il’s Novelty, Mal. Iron........... 50% 
See also Machines, Hoisting. 
Boards, Stove— 
1899 List: 
cece ce coccceccccs cc oc ee SOON a 


Zine 
Crystal and Embossed,.........40% 
Relte— 
arriage, Machine, &c.— 
Common,list Jan.30, °95. pime@ cones 
o te Obae 
75@75L10% 
Phila. Eagle, $3.00 list May 24, °99.. 
75L10@75L1045% 
Bolt Ends, list Jan. 30,°95........45. 
50k5@50L10R5% 
Machine, list Oct. 1, cage Ter 
5085@50 
Note.—Jobbers’ prices on Oe ~- 
now generally lower than manufactur- 


ers". 
Door and Shutter— 


Cast Iron Barrel, Round Brass 
Knob: 
TACK. c.000 8 & 6 686 
Per doz...$0.88 .86 AS .57 
Cast Iron Spring Foot: 
TWER..cccccccccce _ 6 


8 
80 


8 10 
Per doz..... sees $1.00 1.25 1.76 
Cast Iron Chain, Flat, Japanned: 
ERERs...cceccccece 6 8 10 
niseweea $0.85 120 1.60 
Shutter, ae EK wens 
eine ble $0.60 .90 
Brass Knob: 
Inch... ..--.- So... Stk. & 28 
Per doz . $0.44 50 .61 .70 1,28 
Wrought Barrel ......+..70@10@75&5% 
Wrought ‘* Bronzed.L0&5@504 10% 
Wrought Flush. B. K..50€@10@60€10% 
Wrought Shutter... .L0@10@10@6045% 
Wrought Square Neck......50@50&10% 
hb pred 4 os ev aseaen wae ens 
ves’ Patent Door...... van 0 
Stove and veo 7 ous 
Vovedvesbovees coocerds 5010: 
StOVE ..cccecccee.-sscceveees CO@60E10 
Tire— 
Common.... eseeccrccessb/@5TE10 
American Screw Com y* 
Norway Phila.. list Oct. 16, ’84......70% 
Eagle Phila., list Oct. 16, ’84.......72 
Bay State, list Dec. 28, 99 
Franklin Moore Co.: 
Norway Phila., list Oct. 16, ’84.... 
le Phila., list Oct. 16, ’84....... 
. list Ln” Ccievecess goue 
ester Bolt & Nut Company 
Empire, list Dec. 28, ’99............. 7 
Keystone Phila., list Oct. ’84...... Ta 
Norway Phila., list Oct. ’84.......... 


pecccccccces 





L 


10 
1.15 | Sha 


Ie 


Borers, Tap— 
Borers Tap, Ring, with Handle: 
14 14 1% 





Inch...... 

Per 3.50 h.d50 5.00 650 

BROS <cvecdests 3a’ & 234 

POP DOM 220 ssvsceets GER 10.86 
Enterprise Mfg. .» NO. 1, $1.25; 


Co. No. 
2, $1.65; No. 3, $2.50 each...... 25@y0% 
Boring Machines—see Ma- 
chines, Boring. 


Boxes, Mitre— 
Seavey’s, per dOz., $30.....000.-+e000+.40% 


Braces— 
Notre.—Most Braces are sold at net 
prices. 


Common Ball, American. .$1.10@1.20 
oe §0&10&10@60&10% 
Fray’s Genuine Spofford’s..... 50&10&5% 
Fray’s No. 70 to 120, 81 to 123, 207 to 
BEG, 0 ons sid ithikine trite domeotniye &10&5% 


50&10@60% 
Brackets— 
Cast Iron, plain. ....+-.-60#10@70e 10% 
Wrouoht Steel........ ooes 70810@75% 
Bradiey’s Wire Shelf : 
Full cases........ eevcedeccescoscocases 
BEOMGR COMOR. 0602 ccececcsvcsensen 
Bright Wire Goods—See 
Wire and Wire Goods, 
Broilers— 
Wire Goods Co.....4.205 cesses 70@70&10% 


Buckets, Well and Fire— 
See Pails 


aw— 

noucks, s ® gro. $36.00 
Bull Rings—See Rings, Bull. 

Wott? li. ¢ Set he, 2885 33 

is 7 PP 

Cast Brass, Tiebout’s..... ee 4 
Cast Iron— 

Fast Joint, Broad........++.-40Q@....% 

Fast Joint, Narrow... 


Steerer eeeeereeseeesee 














L008 JOUnt.......000+++ + B6%GL5Q@70 
+ nomad ag scence ooesees 60h ry pe 
ayer’s CB. assssoeces 7 
Parliament Butts........ 664 Poh thks 


P ose —velears often waren manu 
urers. 
Wrought Steel— 
Loose Joint...... fae inte 
Table and Back Flaps.. 
Narrow and Broad..... 
Inside Blind 
Loose 


Steeple Tip 
Bronzed Wrt. Nar. and Inside Blind 
50210@504L 105% 


Cazes, Bird— 

Hendryx, Brass: 
8000, 5000, 1100 series...............0 
LOGO BOPIOS. .ccacceccecccosccsbastens 83: 
200, 300, 600 and 900 series......40&1 

Hendryx Bronze: 

JOO, 300 SCT1CS....0 seers ee 
Hendryx Enameled.......... ‘seeene 40&10% 
Caiipers—See Compasses, 

Calks. Toe and Heel— 
Blunt.... ccccccccccces Per b, 6 
oo Der 1b, 54%4@5».¢ 


5% 
% 
% 


4 


Perkins’ Sharp......- 
Can Openers—See Openers,Can 
Cans, Milk— 
Buffalo Pattern: 5 ‘. 
2d $4.00..8848 
Illinois Pattern. $240 3.10 8.50..8814¢ 
lowa Pattern... ‘2 8.35 a ~~ pe 
al 
New York Patt’rn8.00 4.35 4.60. B3iga 
Balt'more P-te’rn8.10 4.45 4.70..8314% 
Cans, O 
Galvanized Blue Band, 1-gal., # doz. 


$1.75@82. 
8. S. & Co., Galvanized Family one ? 
faucet, ; 





Pe ereeres 


8 10 
$8.60 


31 Ne " 
Glass Oll......0-000000+ # doz. BL bog $2.2 
Sangf erouseion— 
gs EK. Br ccccsccsectodsesctioverssee 
Bo.croccesccccccccece: IY SE RIGRnOG 


areecccscessesecoess Por M 37 
Musket...... ..s.--.+s.-per M 57@60e 





Primers— 
Berdan Primers, $1.00.. ..0.0cecce«.6% 
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Mascotte Toilet .......... 8d Mil 
B. L. Caps (Sturtevant Shela) Monitor Wofleg 0.02 vss a for foo | MN Nos, nalienge, # doz.......45@458105 Extractors, Lemon Juice 
All other primers........1.10@$1.19| Stewart's Patent...... ores 00 | —See Squeezers, Lemon, 
Carpet Stretchers— Clips, Axile— New Triumph No. Reese sag 
Magis and Superior 4% and 5-16 | Woodruff’s, * dos er ae 
see riage Carpet. 65E10@ 70% | NOSsovevere-sseeeneveress 100 “ik! Frastanore, Blind— 
Cartridges Norway, 4 and 6-16 tnch...05@65055 Sidtemtatiiaihen ain - aie ZiMMeFMAN’sS ...4- o0s-2.seeeee-. BOKL0S 
B.B. Caps, Con., Swgd.....$1.90]} Cl 
B. B. B Cave Gon. Ba -$1.12@1.18 ry bandh Netting, Wire Enterprise Beef Shavers....... .. prong 
ror = Cork Lined..... 7085: 
58 C. F., 5 ec eevececeee L055 | Cocks, Brass— Slaw and Kraut falls Py @0k10bs¢ 
38 C. $ CORRS Hardware’ list (Globe, Faroosne, Henry Diss'on & Sone: | Me Ken, ther Lined....... 
#2 cal. 4 AM cchdees -"""105% | Lever Bibbs, Racking, &c.).. Slaw, C Dn Grater, , ar A 40% ped Ced 70@70¢-10 
Cae ak Bit $8.75. cse cons “0a Cod 0@oobiogiog | rats Gutters 34 x7, 8628. oe Sacee errees 
niral re a eeeeces Cee 8 eerseses 
Pistol and Rifle........:..... “T15a5g| Coffee Milis—See Mills, Cofee. | Treker & Dorsey Mig. Co.: 40% Open and Shut Key508105 
Primed Shells and Bullets. ...::15¢5| Collars Dog— Slaw Cutters, i Knife, # gr,...815@ . Key... 40% 
Bim Fire Sporting -.voe.vvovee 60% | Brass, Pope & Stevens’ Misia! sgiQg| Siw Cutters, 2 Knute $e Saseese John TG ee 
Lp ke aga sissceseueeseDOGOR | Eegthe pope & Stevens’ lish. 404 Tobacco— | John buplex Metal Key 00 
CO hinges inl that apna alia igi 20] tinea MARAE lll tk RR 0% 
Bed .evevvssvevvsreers60@108) Bg g| (OOMPASSES, Dividers, &c, | All Iron, Cheap......dos. ic: Jonn liable Cork Lined 
Plat Wd aA ES ~- CO re . poor g SOS 76: ee ee ed 
A ee “eis| BS | Bemis & Geo aw. & Tosi Ge ie National, 43-4 re «0 REA IRE MBE ig John : jommer’s Gommon a Cork my! + 
 ymaietencmmabeaiodase ne nied 7oxlog| faivers. Calle k sist tna eee Washer— John Sommer’s 0. K. Cork Lined. 54 
Ross Anti-#riction................. 08105) Calipers ning ar yey eeapepee 1 : oat votion Cedar’ “40g 
Martin’s Patent (Phosnix). LAREN POS: 45% Wing e. ppleton’s, # doz. $16.00................ Star. titel i wns teeees ss eceneees 60@60k5¢ 
Farts eee Sion Farnitare.70k 17 pers, Wing.....-.- veeevevssseeen 260% 8 et ee FNe Locknorn Pig new list. :°---40@s085 
Payson’s Anti-Friction Truck... -T0&10% so ‘eG CC” ee eeeeeesce % "Bs weecerecscesecceneees ug, reduced list.60&5¢ 
Standard Ball Bearin “45% vens A. CO... 200+ ecvecees 25&10% D naribeenamen 
Tucker's Patent, low list.......c.-: S808 Conductor Pipe, CGaiva- iggers, Post Hole, &c.— Saeed ® doz. $36.00 408 
Gattic Leaders— sienna? Dalbey » st Hole \uger..ner doz 10.00] Lane's, # dos. $36.00 .<*-3 
See Leaders, Cattle. Spretiery, Tit BOL jwan‘s Improved Post Hole a Dlees 405 | National casuring,® dos. 966.60...< 
ory. ie. Nested. ole D: Hh 
Chain— Eastern....6)82585%  6ok20d? Felloe 
American Coil, Full Casks: Central. - CORL5AL LS soerie Never-Break Post Hole Diggers, ¥ don, Platee- 
pa 06 3 OS aaa Ob 205% — ~~ @ dca 9860020000000": ha See Plates, Felloe. 
6.75 685 5.86 6.00 485 b16 4.66 8 Western, oes”  6ocels ae re Files—Do 
455 40 blo s.io-conts b, Bee also Have T Trough. mneeenerase Compasses 9 Pete casei 
0 cen Tist revised Nov. 1, 1899. 
Less than Cask lots add ¥4@ se per I . Covlers, Water— Dog Collars—See Collars, Dog. | pes Brands.....2.......0... 
oly & 14, wn Good saonbaee f 
Hater one 2@ rod ing ios “916.00; dgal. $1830 Con oom “4 Fotr Bronte. sea ieee in 
ss *” paaeage ‘alter in, Ja Poy Are Coopers’ Tools— Second Quality........ 80€:10@30¢25% 
Trace, Wi on and Fancy Chains, See Coopers’. Door Springs— Imported— 
list April, °98..... 100.5048 10255 Cord— Sash— See Springs, Door. 
Jack Chain, isi July 10, °98 : Braided, Drab.......... vevdd, $8 D ~~ Tapers,” Stubs’ list, July a, 
FOR. n0e vernnveronesees » BOS Braided. White, Common, . bis 180 Tucker’ Pat. Ai a senbenamnitonessserece nee 
ee eesseececes eeeeeese 7 rr’. Pal arm Ti 
Gal. Pump Chatn...... «ld. 644@594C Gommon a a w?? %, ie $18; No. 2, $15; No. 8, $14; ne ois. Fixtures, Geeneenine~ 
Breast. Hitch d Rein Chat Sash Cord, Twisted.... ; 
Covert Sad, Works..-+.+-.------1-+...608 | Patent Russia..."........1D. it @i80 Drawing eee aes ee 8 oo 
Mtg. Co Cable Laid Russia...-...b. 18%@tle| pity rs ra — Per doz.$3.80 355 8.75 1.50 596 
In sie emp one d. 020. » di she rills an rill Stocks— | stowell’s Giant Grindstone Hancer.. 
Heal... Patent India fig "*"""b.1 0@18¢ Common Blacksmiths’ tise. Stowell’s Grindstone ae |. Hoe 
Stallio eccceecceces sooccccccscceces earl bri cotto DBI . - jOm00 oy S. & W. CO... ...ceeeceeeee SOKIOR 
onetde Soi a. oad na Massachusetts, Waite en Ze Blacksmiths’ Self-feeding Scehaee Vembarass Gg:"""""""Sompon tog 
r. < seeeesece ‘ 
Rineore Gola tales OOgtaets | Blatant iS Ha | Re a ai eee 
og PAL ae Tr er ean ser ris sate PS. &W oe Fiuting Machines— 
ee eeeeee a 
win Goods Co. =coune wags yes ee t, White........., "FB ite | Ratchet, Curtis & Curtis... os See Binditnes, PUsting. 
Bog Chal i Sted Ohad 2222988 | Gable Lald Ttallan...........0...0...16¢| Batohet, Weston's. vr Fodder Squeezers— 
ooh al koro Jobbers.) See Squeezers, Fodder. 
arpenters’, Blue gro. erate 
Carpenters’, Red gro. 352 Twist Drills— Forks— 


Carpenters’, White..........g70. 30c 
also Crayons. 


Chalk Lines—See Lines. 
Checks, Door— 





Bardsley’s. .....+00.e+e+-e08 evcccces' parte 

COLUM VIB. .cccosscssecsecersesessves 

Eclipse...... eovecccceccocccccs eogboRLog 
Chiseis— 

Socket Framing and Firmer 

Standard List....... eenehraaneee 

Buck Bro. ......c0cscccercscces ses 

cuatios eee 
wate 2 

Loe Li. Winite 0@s0aby 

Ta ed— 

Tanaed eede” ete MOREQ EIS 

Buck Bros... .......ese+0+ 

ENNEE IOMEEE, .cccccsevapconsocs Soe 

L. & L. J. White, Tanged............ 25&54% 


Cold— 
Cold Chisels, good quality.lb. 1.@16c 


Cold Chisels, Jair er — 
Cold Chisels, ordinary.......lb. 8@9Ic 
Chucks— __ 
h Pat., ea” Disctnseovens ee 
Skinner Paten oks : 
Combination 1... .2e Chucks.,........ 


Drill Chucks, P° ent and Standard Svs 
Drill Chucks, Ne * Moc lel 24 
gadepentens L ges 
snproved Pla ont one 
Universal Lathe Cntinn....0. dual 

Face Plate JAWS \.coceseee cece cece 
Union Mfg. ©o.: 














Wire, Picture— 
Braided or Twisted ...... +. 70@ 70854 


Corn Knives and Cutters 


Cra kers, Nut— 

SD 8 en # gr. $24.90 

Turner & Seymour Mfg. Oo.........+..50% 
Cradies— 


EO 
Crayons— 
White Round Cra a A poe 5@6c 
oma 100 gro., ye 

ory. 


Metal Workers’ Crayons.. gr. $2 
Soapstone Pencils, round, flat oF 33 
Rofing Mili Grayons.... oS ‘Bo 
Crayons (co! tion). 00} 3 
r. 
See also Chalk. ° 
Creamery Pallis—See Pails, 
Oreamery. 
Crooks, Shapherés’— 





+280: adison, H ‘acon 
poconeneal sees ees eee seeceeeescesees gon | goxt —- ~~ leat | yg rag “474 v4 

Universal. Faia A Crow Bars—Ssee Bars, Orow. 

Face Plate Jaws.......... evevendesss 

opti 2 agg Cultivators— 
Adjustable, Harmers’.........20@2085% yp torent consencnenD Cet GUDEE 
Adju le, Stearns’. onessmnenis s 
Ga inet. sary ent Banga tas datos Glass— 

. rs’, r., 5. Smi Hemin + ee teweeeececoss 
Garclage Makers e a. tad ie & per Se. 80s 
Besiv, Paral!«t Meat— 

Liveman’ a, Unica “Drop ‘Forge & na = oa Ga a Re le w 
a= Ghaaties’ was Wises: ses dare.” onatiaae® 2 gio XM 
Cleaners, Walk— Nos..... 10 12 
Star Socket, All Steel. = Gos. 90 net wach....$1.75 2.25 8.00 8.00 8.50 
Star Shank, All Steel....# doz. $3.75 net Euterprise...i-veoe i +++ ‘6° : * 
Vleavers, Distshere= ogists" 8 8893.50 4 
Poster Bros. ..,...... 2. esecesces+secee 804 Dizew’s, BD AOE... cccgocccccccrcscce lays 
New Havea Tool Go.’s...40@40&5 2 
| ae eum. . 30%; Rd. hdl, be r., ‘¥goo $17.00 4p .00 
Da vsscnabenrapbabvacn® Hale’s, ® doz.......... oood 
a TPE .ccchébesvous 3336459831681 05 NOB..cccccccece 11 2 td 
&1.J. White..... eseécee SeVecsocccces - wet = 00 00 oh 00 
‘ome No. 1, On. $26.00..........., 
Clip Pere Little Giant, @ dos.......... 
a xible Shaft Company Nos. 805 310 
Hany Toil oe5sebeun nnesee ¥ doz, $7.20 $35.00 $48.00 94000 $71.00 908.00 


Standard List.......65&5@é65h10k5% 


Drill Bits or Bit Stock 
Drillie—See Augers and Bits. 

Drill Chucks—See Chucks. 

Dripping Pans— 

See Pans, Dripping. 


balaay secre’ Screw— 
*sScrew Holder and Driver, 
inen, $6; 4-in., $7.50 6-in., brit 














Bas casbete.  _» pheaacebuninsomntn 
B ~4 + 3’ Sere Dri 
Champion. sneoen os eocee = — ial 4 
Prats Hol. 1 Hale Sets No.8, 618 00 “b0% 
Gay & Parsons’ Ratchet............... 35s 
— aitiet a rcasoaionie 
Mayhew’s Black Handle............... r 4 
Mayhew’s Monarch............ o0e 458108 
a 5 SE Bl GP cpecces 50&10% 
Nos. 1,50,55 d 60.50810@508 
Nos. 20 and and seaaaiea $4@64% este 
Screw Driver Bits......-. a “) ‘tea 50@70¢ 
Stn Vara & L. Co.'s: 
shed Handles —— 60&1 
No. — ecece coccecvcccoccccccce SOMOS 
Swan’s: 
NOB. 65 0 68.....ccccccccescccceeesses 50% 
Oo GD. ccccccosgcccece doesces 40&104 
Nos. 25, 35 and 45..... vevesse gi GOEL OS 
Eave isang Somenne 
Territory. 
Eastern. oe cccces Mag 
a> ccvccces Tedities iat 
uthern 
8. Western... * 5 +4 ae 
Terms, Sir aa 
See also Conductor Pipe. 
E es Beaters—See Beaters, Egg. 
Ess penne 
Openers, Egg. 


Emery Non sotto Pow, CF 


10g. “—. 
re 


‘i. ane sxe sxe 

3m cans, 10 -, 

im casée..... 6\éc éhéc 
10-1b.cans, 

than 10 ....10 ¢ wc 8c 


Enameled and Tinnea 
Ware—sSee Ware, Hollow. 
Escutcheon Pins—- 
See Pins, Escutcheon. 





Aug. I, 1899, list. 









Hay, 2 tine.. seeeescecees . .65% 

Hay, 3 tine........00. 664% 

Manure, 4 tine .... -- 70% 

Manure, 6 and 6 tine.. --.7U% 

ss osepansia need 2085% 
Potato.. poe 

















bene’ Sens " qiiaee 
eee ere eee eeee eee 708125 : 4 
. Mott 
oneee J L56 
ome 
..70&108 
tine ® dos. 
Frames— 
Saw— 

Red, Polished and Varnished. .doz. 
1.15@ $1.30 
White. ...cccccccssesesees GOR. 75@S0C 


Screens and Frames— 
See Screens. 


a ice Cream— 
Qts... - 2 © 2 # 
Best. i110 160 1.85 2.80 $.00 8.90 


Good $125 1.385 1.70 2.05 265 3.50 
Fair.$1.00 1.10 180 1.75 2.30 %.90 


Frult and Jelly Presses— 
See Presses, Fruit and Jelly. 


Fry Pans—See Pans, Fry. 


Fu Per 1000 Feet. 
Fone Pe Fownvcscecevocevsgey 
Cotton fooed tise. penvnpoevenaee ~ 
St le eeeeteteee 4 
Double Tap ed Fuse. ...cccesceh. 70 


Triple Taped Fuse....cccccce.d. 70 


Gates, Molasses and Oil-— 
Stebbin's...ceccseseecees: - 80@804L10% 


CGauges— 


king, Mort POET 
ee 650 10@55a 104 108 


Barrett’s Comb. Roller “dou: $6388 


baat 


# dos. 
Stanley R. & L. Co.’s Butt & 
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yo Teka Metal, © eorted. gro. $1. 1.75 rico MODI 93) 9° Fad me omg Cast Iron........ pel 
api Mfetal |, Assorted gro. $3. 0 | pene an gro. sae coke and Eyes: 
ail, Wi ood Handled, gh Chisholin & Moore Mfg. TBardsley’s Patent Checking... Malleable Iron)": gna vr 
épike, Wood Handled. Assort — overt ‘Saddlery Works! Self Looking » 
seen oe Sarena Grown Ploture,. osc: Soaioe 
ass, AmericanWindow| kai H wignik Shoe 
List Nov. 18, 1898, ar bali Bearhig.¥ dos, pair 68.50 A fermenter spiel 
: tot rom thre sy 20 Holler Bearing. -dos: Dr: 480 $ Horse Nalls—See Nails, Horse 
pian, First Bracket... ..85Q@10% MiGKEL sss. e-.20sesseneenes Same 09| 3 sg netg: il 
Easterns Al Sho pads ame |Liake jade ION = See Shoes, Horse. 
Srom J sor Factory,with ht parior. Standard.. - 408583168 2.00 = Ho 
‘Allowance, except in Eastern Parlor, New Model... 4089 Matchl-ss.. ¥. oni S se, Rubber— 
trict : oS spdeeeraen cuts Matchions BVM rors aoe | A | oSeeeeee 
Carloads. Single Strength, : WEEE 0os0essnevenees soel0& Pa ool Mfg. Co.: a Competition..........JSt. LY4@ se 
First Bracket ...... ........85@85% 5. ee gusdeces oeees ee CORES Benvect wt, bl. Acting......60@50&5% ; © ly Sta ndard ...... ft. & 6° 
Becondand Th hird Bracke ..89% | Crown ele ag q kply Standard... 8 @9 
Second an aca. 89% | Grown nersseneneennee AOS INS: 16-Detachable, @ar......|£] Fpl extra..c...cccF 9 lo 
Carloads Doubie Stre’ Seerling......,.....s- sical, Sint... ..........Rataneele | thie ee ek 11 @1# 
First Five Brackets ...........89% McKinney Mtg. Go: Now tae Novi "8 fr. $9.00 | Cotton Garden, %-tn., cou rw 
60 inch’ Bracket. es 90% $e. *¢ sare, s6.. seen 60% 105 - New lea, Doubs Asting aos |& | F iS Grats Seeshbeiente c 
70 to 100 inch Bracket, vinchusiog "| sug ete dy Special: $18. =< 5.008105 | & | "Lome, Wrt. 8 E Williams Haw. Go: M ' air quality..........ft 8 e 
EI Iga ree: 90d80% apa meaner 1 “Tron o 
Ofue—Liquid; Fish— Olimax po NER aaa F : Sven “a o~_ 
Liat A, Bottles or Cans, with Brush. evator ‘ M Kl BB pA Pp. ---+0 canned wt 
3 rT ° *SOe ceeeeee 
List B, Oana (34 pte., pts. giao, h z\9| ° ae SII ge $12.50 Cataree Lomndryan..->. 0, PRES 
‘ord, new list............ es ’ Sesccazecete ol 
—* hy +8 - gal., gal.) st §|__ Wrought Iron eiitgiiee Mion 00 708 ne 
ue, 1. 
Grease, —— = ots, i | Strap and T Hinges. &c., list Mar. Fag oe gtd a. we. a. 
mon Grade,...u++.9P0. $5.00@6.00 6 AY . Light Strap Hinges..60vis Soldering— 
D TINS, © Glo .c0--encseaicegeeees 00 enna tai 8 Li Light Hn oeeg te Copper: . 
tone 5. $3.00; | y aa re inion diene 50&10% Ae, inges. ...50#10% Naortne, oppers. veeseeneld, 28Q30¢ 
oo? ; | Van Wagoner & Wiiliams Hdw Co.; eavy T Hinges...60&10% steeeeeseeeecees e+e, BO0RRS 
seedeschant ® doz. $12.00 wee Trackless, ......3334&1 0% Extra Heavy T Hinges... } Extra Pinking— 
plxon' Ld ge 10- pails, ea. 85¢ ihe > 66% | #05 Pinki 
te TN se doz. 1» Bike Rol a Bree nn 008105 Hinge Hasps .. “M6 O85 ing Trons...........d08. 50@60e 
Qa indstone 1 seas ie © szi00 aOR ay A 8 Corrugated Heavy J 
sindet © Fixtu x ures— mt ioe ia eae ack Screws—See Screws. 
Qun ‘Powder-—See Powder PR eal Rn Jacks, Wagon— 
Rolled Plate......... ,. Covert Mfg. Co., Steel.....0...+.ss04 
ack Saws-—See Saws. 6 to cr? at a a = asecerseses erceccesee rhe" 7 
afts, Awi— Screw Hook) 1), to 20 _" “ie” 3 Ill, I. & B. Co Common.. ‘ 7 
and Strap. ) t0 38 in. "% 3433 | semainomnwoneent sob og 
tent, Leather Top..$1.00 05.85 Screw Hook and Eye: as Wd F eeaibatarccccensencessenereny-Syae+ ss 
nt, Plain Top... 3.76 Wilcox Tan @LIiNch.........s000..1d 5 steaneersncencerecsevees se BOYS 
goaing, Brow 0 cox Tandem Roller Bearing. . Mliiaraces cares nanssoul oe sac K 
quater’. Brace Ferviie. = ~ 16 Wilcox Trolley Ball Bearing... 0% SE lar cinscesenvececchiee c etties— 
Brad. MON... .....-.$1.50@1.75| Wilcox Trolley Roller Bearing. “og Hoes—. Ey Brass, Spun, Plain, list Jan. 10, °99 
Halters and Ties-—- Wilcox Trolley Roller Bearin me o-- tines 5 
tte. So go Say Mes wesesccees +A ROS hive eocecceee eeeccees coees 40K10% vil and Oval ne, ne et and Cast Iron—See Ware, 
Mfg. Co., Jute Rope.....+.., ‘383¢| warness Menders—see Grub. list SQ 0d 10854 
aus Co. Slaal Rope, 30azh eienaen, | SRN ecee ee EE | “oanarsonen iatee, 
, ‘e0a10¢| Harness Snaps—See Snaps. Handied— _ See Sharpeners, Knife. 
's Works, Leathers0e10% Aug. 1, 1899. ere 
ob Works, J Jute....60&5% Hasps— Tet pis: Knives- 
ers aa Rania deeg McKinney’s Perfect Hasp, # doz. 3 0 Ladies’, Boys’, Toy and On tr aa Shoe, &c.— 
niv 
Hamm orks, Cotton.....70% ae Hasps, Staples, &.—See Bivest end Mortar .. rod todiog oster B Butcher, & &o.. 2. coven 
andied <d, Hammers— ‘rought Goods. Cotton . 02 Nichols’ Butcher Knives............0+« 
s Machinists’............ iogsoass Hatchets— Planters’....220..7° iociodscbex | Hay and Straw—See Hay’ Knives 
gue’ Teak. Nos.1, ad 0i:88 aon Best Brands. wis Weeding asses sesessses evenness TOQOOR « Pe 
EN cosseestanstnadaneuetirasbiints % r Brands.. ote.— Manufacturers and jobbe vs Madison Cut-Easy, # dos...., 
ie, Plumb: SIIa0@ 40088 | ~ Note.—Net prices often iio a toon id Of liste, and often eel at net ence ges 
ins’ Choice, AE, Nal. 336855 Hay and Straw Knives—| t Madison Crucible Garden Hoe..,..._ | Standard List... corte. -— 
hinists’ Hammers.. ........ 50e 108 — Ft. —— — Bradley's. eee: 
fit . A. E. Bell Face Nai 2 Se Hinges— Madison Crescent Cultivator t Hoe, |p Braddloy’s....-..++. Sicbbsauvoeeqapeliaall 
ew List... Be nsees snutter Hingos— | Fe Hein Maite Hiss don $88 | Wary ii ‘ie 
wn ieavy Hammers and ® | dome and Dixie ries: ¥t. Madison Dixie Tobacco H. hy dos..04.80 beets rolding ~ See 2 
s=— Wee, 55 Dele RE el ee «May and § eeresese 
$d. and under.. % 45 popnie hd i ¥ 3 *% Kreteinger's er’s Cut Easy, per doz. oS Hay and Straw— 
Per seneetiae 36 1, a its 5S sebeerbtinetoazenses viii Bltzzard.......+.s00seees ‘ 
Over 516... waves 1D, 800 10K | Shutter: adincwabees) Rings and RI Twan'e Sickie igs .....77..# Gos 911-50 
ey 1. 1% 8 ngere— Lightning...........004 $7.50 
yf etb er nite eters ed 2 | Mineing— 
4 n's Smiths’ ......960@10c lb. Lull Porter ods vie Shutter : 0) Hoisting Apparatus— Buffon. s.0 o-oo. gro. $1 
Folie and Leg irons te 4 £4 ae Machines, Hoisting. Smith's, ¥ doz., Singio; #4; © dubia 88. 
‘oods. 53 ollow 
Handies— ei ieee Blind Hinge: : See Wares Hollow, re ~inmgtonengeg oo" 
pee Seiad ool Handles—| pL2%, Par-+++++- $0.50 1b, a8 Holders— Feces aboliga .22.0 dow, $3.0058.98 
. Fork, &c........60@10@60% | North's Automatic Blind Wixture 5% | Angular, # doz, $24.0 Knobs— 
“grose- Wood D Handite. so@sodex| ~ 2, for Wood, $0.00; No. 4, for T Brick, File and Tooi’ “™!™* | Base Pinch, Birch, Rub 
ross-Cut Saw Handles— | reidiny’s Gravity... ra 9 Ne i tbe Nicholson File Hold ; ber tip, 
Atkins’. essere a Reading's Grav HB 10% | dles....... penee ont File Hat is onrria Re ay, $1 -b0@1, 
Bi seosees sor cescesci48@UB8104 | Barges Now HD & He Hooke-, ieee i: once ineral. rene 08 a8 
echanics’ Tool Handle ' 0@70&10&i0% ast Iron— Door, Por. Jap d.........doz. 92@970 
Mechanics’ Tool Handioe—| Wrighania Byars Cm! "oa ogae| Ridcule Sargent -{ SaLoonns, ects Wong Doe Shute ipe 
$05, a0 bests ss 0eG?O. $2 85 = Battal Gravity Locking, -- 00a * ba Clothes 1. bow ~ded ist, 3° 85481 0% Pinte ture, Sargent’ Door, Shutter, ec 10 
esccceeceee G10. $1.50€91.75 | Champion Gravity Locking ng, 9 Be eee log  BNOW'S VIGCOF......c000 Povesceccees 
Handiss °° Pe ee Champ pion Gravity Look tno. 75.154 | Glothes Line, Btowests: ss at ee ee nila nies 
Apple Tonged Birmer, gro. assd. | Tin Bastecn, Nos. los, 1, 8 5....-».79% thes Line, Readi Air | Ladders, Step— 
or 35; large,’ $2.75@$3.00 Deuble Locking, Nos, Sand 38." -"70% | GO% d Hai svonwesg ot 0@O5E10810% Handy Ladder Works: 
tcKor Firmer,. gro ase Y Empire, Nos. 101 and 108... 0108 Goatandita A ab 6a Extended 
agent ee piagt a | Nias orn tonne Mi, 8 | Sctaad Hae WebaoweNeiae| Pe... 
pe PBT DO. ne we eer sees ceseses e eet. 
1 75@$2.52 ; large,” ONS ss@.98 60 Nolsoleas: Noa 86, 60,65 and 56..-... | Harness, Reading List ne. HORLOG TOR * 918.00 
fi @ 1.76 len rmer, gro ass’d. O. 8. Lull & Porter .......... Oba 108 10% Belt Wire— y 
OPIS; jens. miter @ $2.60 Pioneer, Nos. 060, 48 and 63... j, Goat ‘and Hat... 25Q 76104 
Po 76 5 tage, "Wosq gs ss Steamboat Gravity Looking, No. 10. . Wire Coat an and ee ‘508108 
lammer, Hatchet “2 - 1.15 | Stanley’s Steel Gravity Blind Hinges BB. 7 nee eccceceeeen80Q00856| 1 2000 8ioe. 
ane Saw, Varntshed, dos. ‘igaoe™ # doz. ag og cing oo & 10% Be Gisied and Geek wear URrecccccccccsoees piss <ccesese aces 61.00 
lane Han ndless’* * **7*++++++66@60e | Clark's or Shepard's—Doz. sets: Bright Wire GoodsSse Wire °°! * pate Spatienare 
ack, doz. 23@25c; Jack Bolt No..... 29p epsose+ses a ae WwW L. & G. Mty. Co.. 
ed... Ter eis sAnenee. 61.28 2.50 L895 B rought Iron— P., 3. Ewe Ceerereeees>-seteeees +8 
Fore, doz. 35@38e; Fore, Boigg™ Hinges only: .......+» 1.90 as pee] ee ee Cena  Steek. . Réading..::cccccccssssssseeee Roi ate| 
ches ONLy....00... 2. $2.10@2.20 | Sargent’s....... merrerees v1 12-40@ 
Hangers— 20@ ibe 4 % lands sapebet ieee Picture T. ES site oo. . doz. i. 2601.15 Lanterns— ca ie 
roo": New Pattern, Round Without Lateh “dos $1.75@1.80 Tassel t & 8 Mig eOO fn bOkI og | Regier Tubular..... doz, $400 
oove, Regular: Reversible are -Closing doz. $1.L0@1.45 | Wroughs Staples, Hooks, & Bo 0% | Side Lift Tubular....doz, $4.25@4.78 
Ihre 8 ob 5 6 8 | With Latch. wo Mi See Wrought Goods. | Po eet eG toe bie 
pots. $110 1.45 180 8.10 9.75 | Without eee Gon SLSEOLTE | Bush, Li Iscellansous— her Styles......... LO 1088 
ur oor New England Pattern,” | Western: veee0OZ, $1.30@1.85 ght, dos. $5.60; Medium, | Mevrose ide tite Rabudaes on. #8, 
wlar: Round Groove, ye With Latch.........d0z, $1.60@1.65 Graee,..v---ee. 8 “pA Bull’ SalGs 
Without Latch: *...doz. Best ull’s Eye Polloe— 
FRebnseesteren ee L Ss seeee $1 1061 Sonmon””” dt $1.50 1.75 2.00 $i¢-inch Sask light... 
tescceces SI et's0 2.00 #60 8.25 Holdba Spring Hinges— Peesnendaie $1.40 140 1.50 1.75 ‘ dow. $100 76 
Cast gro. $9.00@10.00 | Whiffletree ee er eeeerececs peas B3pinch re At... dom Bb 
ih thai a ae ool 1b, h34e nch regular.......,@08. $3.50 
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Latches, Thumb— sre ¥ eieiek i Roasting and Baking—_| Heller's Parriors’ Pincers and Toole. " 
Roggin’s Latches........ doz. S6eQ@hbc Style A. all Steet. saiteanigetnivaaall oe1 wi 0.00: & 20 ings ig 5.84.50; Morrill’s Parallel, @ c doz. $12. 00. eye 

7 1 8. & W. Cast Steel......... 
Lawn Mowers— Style E: High Wheel. {oni ee) 980,00: 50, | P> Saw, Tinners’ Guiting Nippoa™ 
See Mowers, Lawn. xel and Gold Coin, low lst......0% 4.50; So “339 00; * ido, , $33.00 rans 49abs 
337 50; 160, $43. Utica Drop Forge & Tool Co.: 
Leaders, Cattie— N Paper— | Pliers and Nippers. all kinds....... 408 
Ws ne -noaseesuny dos. Abe; large, 55c alls— = 
Covert fe. Co.. vo enenn sno BOERS Cut and Wire. See Trade Re pullding Pener— pene ane nie 
port. oper — Piumbs and Levels................ 
Lemon Sisctebte- Wire Nails and Brads, Peeees Rosin Sized Sheathina: MOO 0G 76 10108 
See Squeezers, Lemon List July 20, 1899. 804&10% Light wt . 20 sq. ft. to ib. te Disaton’s, . BN st has. cain 
» : Hungarian, Finishing, ‘Up lster- Medium wt., 12 sq. ft. tid Pocket Levels........ "79k TOR1O@F5R LO 


Lifters, Transom— 
Dickson: 


Cis ae » 100 Si ee 

Otner 8. ses IPO .......0.000-e08 

Ocher size , Brass and Bronze....... BOK 
Ezcoisior spectipssscenaseeended 60@60&10% 

yson n’s 
Solid Grip Nos. 648 und 644, # 100 
$11.00 

Bronzed [rOn....0 ssccoessescovcece oe 

Lines— 

Wire Clothes, ane. . 18 9 
feet: coocescotyt.60 876. 885 
ae ere eveeeGl.75 

Ossawan Mills. 
owe, Solid Braided Phalk.. 834% 
Mason’s, No. 0 to No. 5..........+. - 334 

as ty ‘Lake Braided Chalk. No. 0, $6. xy?) 

x 0. 1, $6.50; No. 2, $7.00: No.8, 57.50 
Locks, &c.—- a a 
Cabinet Locks....... .88Y44@334k7 4% 


Door Locks, Latches, &c.— 
(Net prices are very often made on 
goods. } 





these 
Readi parawere eee 
R. & E. — ecserecccece ecccces 4c& 
Sarge mea see cevvees A0@4S0&10% 
Staymaker- Sans Lo Se ahaa 80@35% 
Bnow's Viosor........ccc00¢ o-eeeee DOK 10S 
Elevator— 
ee ee ovcceee BOGS 
Padlocks— 
Wrought Iron, list Dec. 8, ‘97..... 
Op T0L108 
SO, Oe Oe OD. ccccncccesensnnccete 40% 
R. & #. Mfg. Co. Wrt Steela d Brass.50% 
Fi SE IDs cnccoveccessecesccecennnnnsese 40% 
Sash, &c.— 
Fitch’: Bronz:; and Brass.........- 66245 
WRG G EPO ner cc ddccecceccceee sovcsgoodl TUS 
Ives’ Patent.. + 08362 10@ 00768 108 
Payson’ s Perfect. ues 
Payson’s Signal (new ‘ists. 15% 
Reading. . . .60&10&10@70% 
Mi achines— 
Boring— 


Without Augers, 

Upright. Angular. 
Improved No. 8.. S. 25 No.1 $5.00 
Sapreved No 4... 3.75 No.2 3.38 
Improved No. 5... 2.79 
Jennings’ -oikaneels 2.50 3 
Millers’ Falls...... ..... 4. 
BSnell’s, Rice’s Pat. 2.50 2 
Swan's, No. 5600.. 510 No. 2006 


Hoisting— 
or Anti-Friction Differential Pul- 


loc: 
Moore’ s Hand Hoist,with Lock Brake.20% 


W ashing— 
Wayne American, d. 
# doz. $27.00 ods 
Western Star, No. 2, # Bees 
Se pales sae pipet 8.00} 2545 
Wester Star, No. 8, #® Pe 
Le acta eae 30.00| 522- 
Bt. Louis, No. 41, # doz. 60.00) 2% 
Mallets— 
Hickory ...... ieenen nine ASS @ 5085S 
Lignumvite Spbewsdsevsse L5@i0GiS 
sipnere’, Hickory and yom ee 
viber Head Sucarae’............-8 
Mats— 
Door— 


Elastic Steel (W.G. Co.)...cecccee-+0e10% 
Mattocks— 

List Feb. 28, 1899.....+++0e65QC5L10% 
Meat Cutters— 

See Cutters, Meat. 

Milk Cans—See Cans, Mak. 
Milis— Coffee— 

Box and Side, list Jan. 1, 8g 

6085 


1064 
ods which are lower than abous above 


iscoun 
EKuterprise Mfg.  Oo,, list Jan. 17, 
ational, list Re “Wit anme nade ss BOR 
arker’s ‘Columbia and Victor. 
Parker's Upright......ccsccs.e 
Swift, Lane Bros. ...... eeeees *eeeceseeeedU% 


Mincing Knives— 
see Knives, Mincing. 
Molasses Cates— 
See Gates, Molasses. 
Money Drawers— 
See Drawers, Money. 








wers, Lawn— 
Mowers dre Sacral quoted, 

10 Bt lh 16-inch 
OR mo «+ $1.85@$2.10 
Good....... 3.25 3.50 8.75 4.00 
High 4.25 be5O = 75 6.00 
Pean girentasnd Continental 60810454 
) rye setees seeweeeees TOROS 
Great american..... seeeeceeseseeees TOROS 





ers’, &c. See Tacks, 


eee 
Nos. 6 10 
bs, Givciccsenil 25¢ abe 22¢ ge we 
Capewell..... 19 18¢ 17¢ 16¢ 16¢ 10858 
72 5 2a gee ¢ 288 BY 21¢ 21¢...40% 


Champiain... “bog 26¢ 25¢ 24¢ r i 


Maud &8.. .....25¢ 23¢ ae ie 2i1e¢...50% 
Neponset,.... ee 21¢ ¢ 18¢...40% 
Putnam ...... 23¢ 2i¢ 20¢ 196 ae 6. BBA 
Standard.....23¢ 21¢ 

Star... .cccee BSE 21¢ 0g ioe ise, 


Vulcan .......23¢ 21¢ 20¢ 10¢ 1864 


Picture 


1% 2 2% 3 8% in. 
. 5 60 .70 .96 1.00 gro. 
. Head... .. 1.10 1.10 1.10 .. gro. 


Nippers, See Pliers and Nippers. 


Nut Crackers— 
See Crackers, Nut. 


Nuts— 
List Feb. 1, ‘99. 
Cold Punched. or 
Mfrs. or U. 8. Sanders. list. 


Hexagon, plain. ......-+- 90@4.10e 
Square, eo epepee eoee — 90@4.100 


— @, C eet esees £. 70@8 90c 
mangon, O. T.&R 20@4.40e 


Hot Presse : 
Mfrs., U. 3. ‘or —_ vt | Stan'd. 


exagon. ogus sates eccvccces t 700 
ore faggot Nuts are now 2-10c. 
higher than ve. 


Oakum- 


Best or ncaa aanmnaneinise 584c 
Oe See wocececstts HC 
U. Ke BN. coctotencacs coves eld os 
Hembers un oe e000 

In carload lots ge ib ». off f.0 b. ‘Neo 
York. 

Oll Tanks—See Tanks, Oil. 

Ollers— 
Brass and Copper.......... L0&10@50% 
Tin or Steel ........ aobioge 705% 
ZINC ..0.cecccee eocceccee. ees 5@65% 
Mallee SRA Improved, No. 1 

60; No. 2 No. 3, $4.40 # doz. 205 

Malleable a ers’ Old het 
Wilmot & Hobbs Mtg. Oo... Hog T0a104 

Openers— 

Can— 
French,......cesccecceccesss+ 00008. S5C 
Tron Hamdle.......0+0.0++@0z. 25@27c 
Sprague, lron Hdle..per doz 35@40c 


Sardine Scissors. ..doz. $1.75 oo 
National, BH STO. .cecccccceeee Gl.7 
StOWell’S ..ccccceccceccese POF Gon. copie 


Egg— 
Nickel Plate. ....se000-+...per doz., $2.00 
Silver Plate.....ccscccesse-P@F GOZ., $4.00 


* Paks ne— 
Rubber— 


Standard, Eh quality....70410Q75 
Inferior quality ......... jatiogins 


. 60 
Eras Standard, # D 80¢.. Ogee 
Miscellaneous— 


Ju os ereretee eccceccecocll clb. 
Russia ne b 


Pails— 
Creamery— 


8.8. & Co., with . No 1 96.50 
Nok 08.704 don NOt 0880s 


Galvanized— 
SE ee ee 
rd, 


Fire, Rd. 

Win's eee eetSeceeeee $1.00 33. 
CU, QTO.ccccsee.e 27.00 
Pans— 

Dripping— 

Loves 0 ENE Se 

BAER ors cocegncseboccoetDs 
Fry— 
Standard List......cccccesISPIOQS0E 


60@0.65 
Heavy wt, extra quality. 0 95@1.05 
Medium Grades ater Proof 


|. ee $0 80@1 
Deatentae Felt, 9, 6 and Py sq fit. 
SPCR COO. ciccescnsestt 00@50.00 
York Haven Waterproof eee ig 
$i 35@1.75 


Tarred Paper. 


fate Oe 00 waft ),ton. engine 
S ply, TOU 100 ag. FE.....cccccecess> 
8 ply, roll 100 sq. Kt. savas aa ‘git | 


Sand and onan a) 


List Dec. 23, 1899 .50€10@50k10k10% 
cece Report. 


Parers— 





Apple— 


a 





Hudson’s Ro*king Table.. 
mproved Bay State ® doz. | 
New aseneaing pevcendboonass doz. 
Reading 7 ee 


ie a 6 
y State. . - . $12. 
Hudson’ Li tl- Siar. +8 doz. $3. 





$3333333 





Saratoga... seecceeee @ Oz, $5.50 
White Mountain. .-.02220.:: “Face S50 


Paris Creen— 





. Lb. 
Pas er bowes, 2 to 6 Devseveee: lb Lee 
Row boxes, 1 lb Ib. 
Paper boxes, 
Paper boxes, 


Picks and 5 
List Feb 28, 1899........+. €5@65@10% 


Pinking Irons— 
See Irons, Pinking. 
Pins— 
Escutcheon— 


NO: a etn nneen enous «+ -COQ60R5S 
Tron, list Nov. 11, *86.0 60@6085% 


Pipe, Cast Iron Soil— 
Factory Shipments. 


Standard, 2-6 in. --»v0ee» bOQ50@ 108 

Extra Heavy, 8-6 im. ..+0.. 10@60% 

FEttings ....2cccecseecesss 60Q60L104 
Pipe, Wrought Iron— 


seeeeerteree 


eeeetetteere 


Planes and Plane Irons— 
Wood Planes— 


= First city eiadinder 

Bench, Second ame 

ny an oni 

Gage Self Setting....... 
Iron P a, 


Bailey’s (Stanley R. & L. Co).......... 
. SOR DObIRTOR 


Miscellaneous Planes ( R. & L. 
Sargent’s. & 1 


eoecececces sevccesceed 


Plane Irons— 
Wood Bench Plane Irons.. 85@35854 





BUCK BroS......ceccescesessessesscece my 3 

Bu Butcher’s eee ee eee eeeeesees 

Stanley B.& i. Co... 60% 10&10% 
Lae & Ld. WIRD. cococccccescces 
Piates— 


Beir Seali sanbheecsesonnnnt it @zic 
ou kee? 8 
See ‘and Mippere— 


Button Pliers.....,....0b6d prod108 | « 
$198 tL , 5 in., oa 


1.75 $2.00 $8.75 $3.75 
PeguTs $2.00 $8.16 43.76 








Plea 





Ib... coccee “7 1 ¢ 3 


Stanley R. & 1, io icibaiis 
77R10 
Stanley’s Duplex... oe einai oe 


-. 25&1 
Woods’ Extension.......... = ocean S334e 
Poachers, Ess” 
Beiale Steam achers, ® doz. 
No. 1, $7.20; 44 11 8, 
$11. 06; No. 4. + pepe No. Sos 


Points, sia an - 
Bulk and 1 Stes papers.. er lK@I1"Ke 


12 
ep. pavers papers.. 00000eetp ugieKs 


Pokes, Adlmiat- 


Ft. Mad'son Fawkeye.......® doz. $3.25 
Ft. Madison, Wenern "5 dos. 33:70 


Police Goods— 
Gianny fecturere’ Se ee owen 


essere Seeeerecere eens Cocccceces Bie 


Polish—Metal— 


Pe ee eee eee 


Presto! 3% Past te sb eeksaobsdessecd 83 
ty sas Polish rates 8 oz. boxes 8 
Db 
doz. $1. 25; FS xes, # doz. eahe 


U. 8. Liquid, 8 oz. cans, ad 1.2: 
oe gr. 612. Risen m veka si ya 
rkeepers’ e olis 
$1. ahi Fs 18.00. eae 
Wynn te Silk, 44 pt.cans, #doz.$1.50 


Stove— 
Black Eagle Benzine Paste, 5 D cans ine 


D 
Black Eagle, Liquid, 34 pt. cans. ‘_— 
Black Jack Paste, % > ’ 





1. 
Wynn’s Black Silk, 5 B pail...... DB 12 
Wynn’s Black Si lk, D “4 # doz. rig 
Wynn’s Black Silk, 5 oz. box, doz.$0.75 
Wynn’s Black Silk, 8 oz. liq. doz.31.00 





Poppers, anual 





00° 

2 qt. : 10.500 11.60 

q + $70. 10.50@ 11.60 
uincy Corn Po r, : 
Qeiedo; Bat. sie, oe 


Post Hole and Tree Au- 
gers and Diggers— 
See also Diggers, Pust Hole, &o- 
Potato Parers— 
See Parers, Potato, 


Factory Shipments. Pots— 
List February, 1899. Glue— 

Plain and Galvanized: Enameled.....-.....+++-hOB5@0b108 
Carload lots...... .......60@10@10% | Tinned ..... ecccerecvccses sesh @hocog 
Less than carload lots. . .50d:10d-2 % Pp d 

Screw and aoa C Casing, .....37 % owder— 

Inserted Joint Cocing oe0+20.5256@5% | In Canisters: 

Cold Drawn Seamless Steel Tubing. . iE 





RE és ro 
Rife, 12 te 
Bo aN és 
Sh aerate 

Aus bi eg 
otc ts) ED ocsanacceces "pa = 
Cree, * s “(60'S 3 
Bult Gass, i " Gainiatars (us sd 


® bulk)....... o 


Me Gs bale 
One Pound 


eee sconccnede.F 5 





x bbl $8 78 


Presses— 
Fruit and Jelly— 
Baterprise Mfg. Co........000-++++ 20@25% 


Pruning Hooks and 
Shears—see Shears. 


Pullers, Mail-- a 
Grown Prince, ¥ ae, 
(ae tcenalnaleacen _.40@404 10% 

lam B, ‘No. 2; doz. $22.; No. 3. 

4 eae ss RKO BS BE 
Glant 4,8 oa. 8 iyo. 8.8 16.50; 
etional, $d wb 

15&10¢- 
Pelican, ® —s 


oo OE tit 4 


nae 
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Pulleys— Hog Rings ~~ Ringers— Scroll— Bemis & Call (o.’s Plate....... 4 seen OM 
cecee | Hill's Rings.... boxes, $! see e. -” Barnes’ No. 7, Bemis & Call Spring Hammer.. woes ch 
Hay Fork, Suteel or Solid Mp “sb2,00 | U’e Ringers, Be Recruit a Barnes’ Rotoll Saw Bisiea 03" "404 eee eee ane Boon © os 


Fork. Stowell’s Anti-Friction, 5-in, 
Breet, #8 doz. $12.00. 40% 


see eeeesenee 





House, Awning, &c.......60@60&10% 
Foranned Clothes fine. +114 60@G0810% 
Japanned Screw..... er cecccece 0&10&10% 
Japanned Side ....0--..0.-+.0 7081 0& 10% 
Stowell’sCeiling or End, Anti-Friction 60% 
Stowell’s Dumb Waiter, gtr, ing < 


well’s Electric Licht 
Sowell’s Side, Anti-Friction. . 


Sash Pulleys— 


Common Sense, 1% in.... ®# doz., 20¢; 
2 -* 22¢. 


se eeee eee ee 


* e0e108 


em “napidis Ail Besel Noiseless... ioe 
ids oiseless 
Grand Rapid cncvesses .-1% in.. @ doz., 20¢ 
Improved......- .-- 1% in., 17é: 2in., 19¢ 
Niagara eee in., 16¢; 2'n., 19¢ 
No. 26, Troys..-.. 104 iD 184! 3 ims, 196 
patton 18¢in a, dee: 3 2in.. 19¢ 
for. ox Ali-Steel, Nos. 3 an @ 0x ise 
No. 9, 1 ceseses 


20¢ 
6 Plated Finish... “o den 20¢ 
a = Anti-Friction: hey 





be Soca. aeehe ab doz 10¢ 
‘Tackle io Wlecles ee 
mps— 

An perenne 60@60Q@5% 
Pitcher S ap tege ae Y 
Pump Leather 28. «4.6970. $6.00 
Flint & Walling’s Fast Mall....... 5 
Flint & Wal ing’s Pirca--S 0 70 ee 
Loud’s Section Foner Uz. Oc eceve 
Myer’s Pumps. low list ..........+..-++' 

tractors’ Rubber Diaphragm Non- 
ORenanie. B. & L. Block Co........ 20% 

eery re bes)... .do: ~ 75@'.00 
Revolving (4 tu «+ -d0z. i 
Saddlers or Drive ee 65@70c 

pring. ad quali ity. ate $1.70@1 80 
Beints & Call Co.’s Cast Steel Drive... .50% 
Bemis & Call Co.’s Check...........++- 55% 
Remis & Call Co.’s Spring........ esccce 50% 
Niagara Hollow Punches..............45% 
Niagara Solid Punches... ......ecessss- “OOS 
Spring, Leach’s Pat...........-- ee 15% 
Steel Screw, B & K. Mtg 0... 
Tinners’ Hollow, P., 8. % W. Co 





as kbs 
be vw Solid, P.. id ns w. Oe. * ® 4 Ke 


ii bi 


Barn Door, &c.— 


Door. ht. .In. pry X 5g %% 
~_ fads cece 00 $2 50 $5.00 


00 fee 
‘E. Hangers: 
B.D for WE iter Med. Large. 


100 feet. seeea $220 2.70 3.20 
shine Door, Bronzed Wr’t ae? 


Sliding Door, Iron Painted... .24%4@3c 
stiaing Door, Wrought Brass. 1% 
jananee c. 
oronik’s Double Braced. Steel Rail, # 
Lanes 


eee eee eee ee ee se ser ease eeerene 


yO. N. T., 8 100 ee 1 ineh... $3. 4 
Lanes’ Standard, W LOO Bee cce ccsecces 4. 
Lawrence Bros ’........-.+++6 «+ @ ft. 4 : 
McKinney's None Better.......... ® ft. 3¢ 
McKinney's $ 's Standard............ # ft. Se 
Moore’s. Wr’t. Bracket, Steel .. ~-34¢ 
Stowell’s Steel Rall, Plain .....0. ovnevlal 

Rakes— 


“Cast 1, 1899, List: 
last Steel. sacesensce ports EEE 


Mia tkwacmeaneeeey 66% 
t. Madison Red Head Tawi. | 3 25 
‘ort Madison Blue Head Lawn..... 3 00 
Rasps, Horse— 
PE CS. ccnkndersianencinensennscesens 75% 
SOW PUDS: s acacevents sehanwns 60&10& 0% 
McCaffrey File Co. Horse Rasps - 
P6OR i U&54 
New Nicholson Horse Rasp..... -70&10% 
Bee also Files. 
Razors— 


Fox Razors, No 42,.. 8d 00, & 

Fox Razors, No 44, *) ia Zz we ee om 

Pox Razors, No. 82, Platina, os 
$24.00 


Razor Strops— 
See Strops, Razor. 
Reels— 


Fishing— 
Gendryx Aluminum, German Silver, 
a Bronze seus Rubber, Populo 
d Salmon, Si le ‘action, Multtpt - 
ing a 6, all sizes. ...... 35 
@endryx ingle Action Series 1638P 
PN, 202P and PN, 102 PR 
PaN 302° PK and PRN, 304 P 
N, 00304P and, EN 502 and 502N, 
Boy ana S02N. 02 p 0 84N, Competitor. 50% 
hy ultiply “ an u uple 
Beri 8004N and PN, an nd PN, 
a004n 2904P and PN, 002904PN, 0924 
d 0824N, 5009N and PN......40&10% 


Seaketnen: 
ints on Mississippi River and 


pe 


Black Japanned. crccccceceeDOe 
White Ja r SR Te 
Bronzed Rhee 
Michal Piatsd.......e.0s pee **Socb08 
ve ae Eiated 6 in Brass, &c, men 
in. ee ee 
ety fA od and Bronze Metai.. “20s 
—Higher prices are quoted 
territory further West. . a 
Riddles, Grain or Sand— 
16 in. per doz......... + « -$2.00@$2.25 
a= Per OZ... ..00 00.82.25 @$2.50 
per doz 76 


eeeeee eneeee 


ingen. and Ringers-— 


; Manila, 7-16 in. and larger. > 


80% | 






Biair’s Rings....... 
Blair’s 3 Waewers: ° 
Brown's Rings. . 
Brown’s Ringers.. 





' Perfect Rings. . ‘ , 
Perfect Ringers, ® doz........$1.25@1.35 
DOGET DINE A cissidcccmeiand LR gro, $8.00 


Rapid Ringers.......... che drm # doz. $3.59 
Rivets and Burrs— 

Copper .. L0L10@50% 

Iron or Steel: 
Tinners oneveee 0524 @524% 10% 
Miscellaneous ...... 5242@524@10% 
Rivet Sets—See Sets. 


Roasting and Baking 
Pans—See Pans, Roasting and 
Baktina. 

Rollers— 

ome, On Stowell’s Anti-Friction ........ 
Rarn Door, Sargent’ 's list. 60a 1081 jzar0t 
Tane’s. Stav ........ ... B8KR5S 
Btowell’s Barn Door Stay..-# doz. $1.25 
Rope— 
NoTE.—Carload excevt on Jute 
Rope ‘4c. ver lb. less "] i the ae Sang 


prices, which are for smali 


«» @15%c 
St-inch lb. .. Qis c 

and 5-16 in. > “a 

rred Rope, 1 


5 ee a 
Manila... 


yee 

read....... . @15%ec 
Montia Hay Rope Med'm.lb .. @15%c 
Sisal.7-16 in. and larger Db b. «- @10%e 
, we - @ll c 
Sisal. . and bie ee. be -» @1l%e 

Sisal, Hay Rope, 2 to 1 
°D. «» @10%e 


eee meee ereeereerone 


Ms Medium 


cceeansiscoccetces Gee 
Guiles —o 
Best, 4-in. and 4 me -1b. 183@14 
Med'm, 4-in. and larg 
» 10@12 


Com., 4-in. and larger.lb. 8@10 
Jute Rope, No. 1, %4 in. * 
GEO wciczes sxsses ~ ey 
Jute pA ‘No. 2,% in. 


GNE UP... ...00 000s @SKC 
Wire oman 
IIE. tecccaccmossees 208-2 4% 
SG dace cduiesckss ceevees . 30h214% 

Ropes, Hammock - 
Covert Mf. C »..... 00.06 ccecccceece@ORes 
Covert oo Works...... enous tueia -60% 


Rule 
ie F610 1010@ 7510010, 


Ivory . - hoc 10k 10@ Ok 10 10k 10<¢ 10% 
Lufkin’s Steel........... ecccccccece 
pate in's Lagmeher - Saoivenssooreaaaay 
Stanley *. & L. Co. 
Boxwood... Tae 10k) °@75&£10&10&104 
Ivory.. .35&10&10@35& 10&10&10% 


Saa lrons—See Irons, Sad. 

Sand and Emery Paper 
and Cloth— 

See Paper and Cloth, 

Sash Cords—See Cord, Sash. 

Sash Locks—See Locks, Sash, 

Sash Weights— 

See Weights, Sash. 

Sausage Stuffers or Fill- 
ers—See Slufers or Fillers, 
Sausage. 

Saw Frames— 

See Frames, Saw. 

Saw Sets—Sece Seis, Saw. 

Saw Tools—See Tools, Sai. 

Saws— 


4 Circular.... 50@50&10% 


Ban eee 
Cross Cuts 35&5 
Mulay, Mili and Drag.. ng 










One-Man Saw..... 00 cecece 40% 
WO0d SAWS .. ...c0000 ceeeees- 40% 
Hand, Com ass, &c evecee cccs 40% 


virvalarc Suliid aud Insert 3 
Band 2'to * in. wide. < 
Band }4 to 154..... TUL 
Crosscuts....... wooo) 45@468104 
Narrow Crosscuts... Caen ger 
Mulay, Mill and Drax.. 
kramed Woodsaws.. S@areTIge 
Wo odsaw Hiades... aeons 
Woo.saw Rous. 
n Hand«<aws, Nos. 12, 9 

div. D3, 120, 75, 772, 3.. 9. 009.18, 
Disston Hand Saws, Nos 7, 107, 10 «dg 

3, 1, 0, 00, Combiuation.. oe "30@3083 % 
Disston ‘Compass K synol -,&c25 g256&7 
Disstoa Butcoer Saws and Binoes...... 











Bull weer 
$0. 76 ons out dan: 
Bieal... seeete « oo 02, 
Copper... 1.10 130 1.60doz 


35@35&7 
eee 95£5@3085% 


Cuts, list a i 399: 
Panel and Rip.. 
*s Circular and Mill. ”**** °750 0% 
’s X Cuts, list Jan, 1, '99..507 
’s Hand. 30% 
Circular Saws........... .... 50% 
Crescent Ground Gross Cut 


% 










* e000 








35% 
ds’ One-Man Cross Cuts. .., 408108 | 
Simonds’ Gang Mill, Mulay and Drag 

Be occcccseceecccceccoesses + A5@45.25¢ 


Hack Saws— 
Diston Concave B ades.......c0..0. 100808 
Diss on Keyatoae.. cece cebasducte 30% 
Die-ton Hack ar Frames. ee 
Hew Be iag SOR & 10% 
Star Hack Auws nad Bladws...,.. 15%105 





Barnes’ Velosipede Power Scroll Saw, 
witnont “ng attachmen, beer 
gy lt *hment, $20....... 20% 

Lester, complete, $10.00...........15%10% 

Rogers, complete. $4.00............15&10% 


Scale Beams— 
See Beams. Scale. 


Scale 
Family, , ---80@308 10% 
Hatch. Counter: 
Platform. | ob. by % oz.. aon. $5.75 


Two Platforms, 8 lb. by %o , 
> Sa "$16 00 
Union Platform, Plain. ...$2.00@?.10 


Union Platform, Striped. 2.15@2 25 
Chatillon’s Eureka 6 coos - : 
Chatillon’s Favorite............ e0 
Chatillon’s Grocers’ Trip Scaies..- -.50% 
Pelouze Scales — Fami ay. Candy 
Grocers’ and Postal . ixtaess list net 
“The Standard” Portables ..........0. 5% 


seeeeee eeeeeee 


Scrapers— 
Box, 1 Handle ........d0z $2.25@?.75 
Box. 2 Handle.. doz. ¢: 75@4.00 
Ship, No. 1, doz. ‘$3. 50; a o 


£1 Go 40 
Adjustable Box Scraper “ Rr’ byt 


doaiox 
Foot, W.E. Pratt ‘Meg.’ Co. 
@doz. $i.15@$!. 25 
Screens, Window and 
Frames— 

Bonanza Window Screens. ..50&10&2'46% 
MaineW'ndow Screen Frames 40&10£5% 
Phillips’ Window Screen Frames..... 60% 

Porter’s Extension Window Screens.. 
50& 10% 
Wabash Sp-ing Adj. Screen...........50% 


Screw Drivers— 
See Drivers, Screw. 
Screws— 
Bench and Hand— 
Bench, Iron. ,doz, 1 in., $3. 25; 


00@5. 
1%, $3.50@3.75 144. $4.00@4 60 
Bench. Wood, gua i3s $3.50@2.7. 


IE OUR tants dn tate etek a Bion 
Hand, Grand Rapids.. wcecccceveces 35 
Hand, R. Biiss Mfg Oe +0230% 


Coach, Lag and Hand Rail— 
Lag. Common Point, list Be 1, 
65R5@,....% 
Coack and ‘Lag, Gimlet Point, ad 
2 Sy” BRS apes: otf 
Hand Rail, list Jan. 1°81. w0816@.. % 


ack Screws— 


a A ia Rapin ckppetetost 
Surge 
Machine— 
vist Jan. 1, °98. 
Flat or Round Head, Iron......+..50% 
Flat or Round Head, Brass...,....50% 


Set and Cap— 
Set (Tron or Steel) ....0sc0.secee 0.60% 


Sq. Had. Onn... coco vcd} covecence sss b0% 
ex. Hd. Cap......ccee co ccccccocachle 
Wood— 
List Jan, 1, 1900. 
Flat Head, Iron......... --30%) @§ 
Round Head, Iron,........75% = 
Flat Head, Brass........77%%|2° . 
Round Head, Brass......7244% - 31, 2 
Flat Head, Bronze......7244% £8 3 
Round :Head, Bronze......70%| 838 
Drive Screws ......0....000- 80%) ™ 
Scroll Saws—See Saws, Scroll. 
Scythes— 
Grass Scythes: 
Natural Finish. ......per doz. $8.00 
Pol. Blade per doz, $8.40 


Painted cr Bronzed. .per doz. $8.25 
Wev-d and Bush. .per doz. $7.5J@?.75 
Scythe Snaths— 
See Snaths, Scythe. 


Seeders— 
Ralsin— 
Enterprise, 100. cccsccceeseecsseess tOQa0% 
Sets— 


Awl and Tool— 
Brad Awl and Jool Sets: 
Wood Hdle.,10 A4wls doz. $2.00Q@2 25 
Wood Hdle., 1, Awls, 6 Tools.... 


Sos. $2. 50@2.60 
Atken’s Sets, Aw and T 
No. 20, # doz. $10.00, 608100081085 
Fray’s Adj. I Foes Sain. -Nos. 1, $12; 2, 
$i8 BRAM Th hiss ss: i nas eos 50 
Millers valle Aa ‘tool dis,” No 
$1 15&1 tbs 


; No. 4, $12; No. 5, $18. 
Stanle 8 Excelsior : 
No. 50 ; No. $4.00 
(SWcwvaise -oadto Snatby joa low oon 


Garden Tool Sets— 
Ft. Madison Rakes, oa’ Poke Hoe.. 


+++ 499.00 
Nall— 


Round, wegen ss sevessQ1O. $3.25: « 
Octagon..... o seecccersQVO. $i 25Q4.75 
Knurled. Good....... .gr0. $6.00@6.50 
Bweks BEOGROLS. 20. csectecscddsccesecs “abs 
Cannon s Diamond i, e sr. $12..25% 
Snell's Corru ated. Cup P anaemia 


Snell’s Knurled. Cup Ps.. 66 a 
Regular list............. |. O@10@ 100854 
Saw— 

Aiken’s Genuine.......#@ doz. $4.50@5.00 
Aiken’s Imitation ..... @ doz. $3.0093.10 
Atkin’s Criterion........cc.cceres-cecccetOS 

cancgee +o00e40% 


Atkin’s Adjustabie, 
Bemis & Ca.’s Cross Out. ;::: o0cecee DOS 


Wemener. Bemis & ry tos 's new Pat.44¢ 








Morrill’s No. 1, $15.00...........-. 40&2 
Nos, 3 and 4, Cross Gat 23.00 .40& 204 
No. 5, Mill .00 tee 
FOR, Bey SIS detec cicvckeshnibes 40&204 
oe Peep paes ote eer 

Taintor Positive, $ doz. $18 ....... ..60% 


Sharpeners, Knife—- 
Tanite Mills ® gross, $14.40....25@83144 
Shaves, Spoke— 


TrOM. occ cecseeceee o0eeG0Z. $100@1 25 

NAAR Raetebete doz. $1 75@2.25 

Bailey’s (Stanley R. 2) L. Co. ). ba Salt S0ns0% 

Goodell’s, # doz. $9.00............ 15&10% 
Shears— 

Cast Iron... 7 8 9 in. 
Best .....$16.00 13.09 20.00 gro. 
Good...... $1300 15.00 1700 gro. 

Cheap.... $5.60 6.90 Lae. 


Straight Trimmers, &c.: 
Bes quality, he G08 108:10@7005% 
ick 6085% 


weep 
Fair. qual, maine Arsiey 


0 
Nickel....... T0410 75% 
— ener écleasichie 


come Cast Shea 40@40254% 
feinisohs Tailors? ‘Shears... 40@ 40858 
Nat'onal Cutlery Co,, ic en... 80 
Natiorva' 0 — _ Hails. 08 4 
Seymour’s, Jan, ..70% 
Seymour’s Nickel... docs csbcbeds KOO 
Seymour’s Tailors’ ‘Shears. nccoccecceuDeeOe 
Wilkinson’s Hedge.........ccsccccscese 
Wilkinson’s Sheep........... oes cccesgenlee 


Tinners’ Snips— 
Foraed Handles, Steel Blades ..20#10% 
Malleable Handles, Laid with Steel, 
Forged Handles, Steel Blades, at 


Niagara Snips......... 
Seymours... e 


eee ereeereens 





On 
*"40@40&5 


Pruning Shears anil Tools— 
OZ. $8 


Diamond Edge Tree Pruners,...# doz. 
— Combined Prunin 

and Saw, # doz, $18.00..... 
Disston’s Pruning Hook, # 


John T. Henrv Mfg. Company - 
Pruning Loon gy ms panes . 
Guange Shears... 


sees seeeee 





. A R84@I334R 104 
Seymour’s..... Sear 0&10@70&5% 


Sheaves—Sliding Door— 
piewelrs —_ Evtetion. Re Oy tay 50% 
Patent Roller...... ee 1 peace 
Patent Roller Hatfield’ . “Sar ent’s 
80&1 anne ners 

70. MTSE 

aeaceaSc@seghius |. 9 <teeteanen isaiog 
Wrightsvitic Hatfield Pattern... ++.80% 

Sliding meee 
Reading list earteres 

egeescsoe 60&10% 
Sargent’s list.. 0&5 


Shells— 
Shells, Empty— 
Brass Shells, Empty : 
First quality, a l gauges.,........ 608548 
Club, Olimax, 10 and 12 gaug’.. 
65&5% 


Paper Shells, Empty : 

Club, eo cl'max, Ideal, 14. 16 and 
20 ae ($7.50 list)...... -20&10&54 

Club, "aiwal, imax, League, 10 and 
FR OIE. co vcccqcgce-vcssasesste 834%& 

Acme, Leader, New Rapid, Ideal, 
S nokeless, 10, 12, 16 and 20 6 pange, 

Trap and Metal Lined, 10, 12 - one 
BO MABHO. 000. cccccccscccves 10&5% 

Primrose Club, “Bue itivat a 
Rival, Ne New Climax, 10, 13, 16 and 

Hich 4 Nitro, Repeater, Defiance, 
New Victor, 10, 12, |\6 and 20 gauge 


Shells, Loaded— 
Loaded with Black Powder......... 


lees 
Loaded with Nitro Powder ag 


LOL104 104.5% 


Shoes, Horse, Mule, &c.— 
Factory Shipments: 









Horse and Mule, per keg.........$3.75 
Burden’ st PE Eee s+ 200$3.70 
Bryden, Phoenix, Perkins, &¢ |7°""" 75 


sf 1d State, Shoenb 
Diino sl, Sonate, Gin 
Shot— 
Drop, up to B, 25-1b~ Oad... -vreesB1.t6 
Drop, up to B. 5-lb. baq ..... .... 
Drop. B and larger, 25-1b. bag. ..$1.67 \ 


Drop, B and — oars 5-lb bag..... 35 
Buck, 25 Ub, b0g..... .02..00veeeeeGl 67 
Buck. 5-lb, ba: oecreccccocccccescve SO 


Chilled, 25 Ub. bag. .....sss++-e0.. $1.87 
Dust Shot, 25 lb. bag........ $2.00 
Dust Shot. 5-lb baq.. a 
Shovels and Spades— 
No, 2, Polished, Sq. or Rd. Poi 
or L Handle:" a 


eeeeee 


ee 


st Grade, 2d Grade 


Plain Back.... or 50 $9 60 
Strap Back... 9.90 8 00 
Cleveland Pat'n ar - — 


3d Gonde. Lth Oriude 
Plain Back..., $8.70 $8.10 
Strap Back..... 8.10 7.50 
Cleveland Pat'n 4.40 7.80 
All other sizes add 30c doz. 
Black deduct 30e doz. 
Note.—The above are the r 





ciation prices to small retailers, Dit are 
aften shaded by jobbers 25@50 centa, 

















vr 
86 THE IRON AGE March 1, 1900 
= Tinned Iron .........+ 7 Bddy’s Btecl......cccccsesceeress . cs 
Shoveis and Tongs Tron, Porcelain Lined . $y Eddy’s Metailic. ese eeeoesssees = fag my ry Tone, ‘4 _ 4-1. 
Brass Head............. 60L5 oe 10% Jennings’ Star....... ..® doz. $1.85 — S kata “Steal and te Neg | India 3-Ply Hemp, 1-1b. Batis.”"" ‘te 
Fron Head .....4....0+++ 10% | King............5 oe «Be doz. Lufkin’s aakiibel erties “3846 India 3-Ply Hemp, 1°%4-lb. Bails. 
Sieves and Sifters— Staples— | Lufkin’s Metailic eee signet 2, 3,4 and 5-Ply Jute, ¥%-lb. Balis.. 
Hunter's Imitation.gro. $11.00@12.00 | Barbed Blind.. Ib. 9@100 ET SAS _— ney by 260. Balls. 5Ote 
ffaio Metallic Blued. 8. 8, & Co., # gr.: | Electricians’, Association list..75a10% Re Se D30k o. attress, 4 and }4-lb. Balls. 
it ie — 16e13 aeete Fence Staples. same price as Barbed Tin CA8C......0000000 00004 80 108 | Wool........ oeewesevcees < eectetoe 
F 3. . ire. See Trade Re t. ail 
MINK snien ccnuackapsonensee gr. $10.00 Poultry Netting ...... ort “te Ties, Bale—Steel. Vi 
Electric Light." Scbavdypudinioedel 4 wars sito Grand Crossing Tack Co.’s list... 3bui08 Standard Wire........ e+ SORIORSS Pa ses 
Ger eS ek Wid BOX... ..0ecevseees hOLI0 
Shak (larigrs Pat) Fide herenar "ast | Steels, Butchers’— Ties, Wall— Bonney’s Saw Vises.......-....... pa 
Sieves, Wooden Rim— Dick's “pgaggitreees + $08 Cleveland, Steel............ #® 1000, $10.00 Paralle!l— 
Nested, 10, 11 ons 12 Inch, Oe A. Hott Aer Tinners’ Shears. &c.— Athol Machine ¢o,: 
Mesh 18, Nested, doz....... .75@0 80 man - ’ 78 Simpson’s Adjustable...... ARNE 
ee eee ae $0. a5ch 90 Nichols Bros....... poeenhamcecneupeswel 50% See Shears, Tinners’. £0. ees a Justable “ 
Mesh 2, Nested, doz ....... 1.00@1.05 | Steelyards...............25@%@104 Tinware— 
Sinks— Stocks and Dies— Stamped, Japanned and Pieced, sold 
“Cast Iron— Blacksmiths’ ........0+00..seececeeshO% | Very generally at net prices. 
yo soho hint Sa paaen pon Serine Eipescoerenenes nce, ovsoenscaneooens Tire Benders, Upsetters, 
Big opin dl «ARB 6 Li htning 8 Screw Fiate beeeereeereeerees &c.—See Benders and Upset- 
- Reece’s New Screw Piates........ 256 . Tire. 
; Wrought Steel Ourtis Reversible Ratonet Die Sinceaos | 
umbus Galv’d es Hnemeted.. 00505 Tobacco Cutters— 
eee, Painted ......cccccesccesees 4 Stone— See 
+ See Cee eee cer wwens sees restorers Scythe Stones— Cutters, Tobacco 
Skeins, Wagon— Pike Mfg. Co., list ’95- Tools— 
Cast Iron.....e-+++++.0+++-70Q@70@108 | Cleveland Stone Gow lise Nov, "ii. 9ar8 Coopers’— 
Malleable iron......... 10@50% im L. &1. J. White ........... sos ++ 20@2085¢ | Steph 
Btedl «220200506 ae +20 1 SS@SOGDE Oll Stones, &c. Saw— 
LL. & B. Co. St0Ol....0...seereeee Pike Mfg. Co.: Atkins’ new list....... conepoookosyonnale 
Siates— Hindosan No. 1, ¥ ®...8¢ Simonds’ Improved.......s00.+e00e00 Saw Filers— 
Peiciteicictngmmsmemene) Tyary Hs Hai, | BA Shin— "| Benen Roa. ats Ne g.gie gaas 
ian ound tens@oods tenscoos Ty wi Slips...... prarasees $1.50 eon J. as has coveces coe coves BOS ee ings abe hese ee a 
«sees eehOkl0@50R — Weutwortiis Rubber J: Os, 
Sintec, add bi cana, net. ransom ers aw, Nos 


Siaw Cutters—See Cutters. 
Snaps, Harness— 
Ge 


TMB. scccccee cocteccces 10% 
Covert Mfg. Co. 
reer, ones e eoece eccvcceccvccees 85&2% 
High Grade........++ ccvcece eovece  A5&26 
JOCKEY ....-2-c00c008 ececce coccccece 4&2% 





r 
Orei.a ‘“ommun o% 
Steel...... 


t on --65@65& 0% 
oa 6&t “@85& 1 & 108 


Soli. Swivel. . Gis s 
7 OU, nicordsnnnnene 
Gargent’s Patent Gu x 4 ies 
Snaths— 
Scythe. .....+++++ Seeceecenveeseed L5R5S 


Snips, Tinners’—See Shears. 
Soldering Irons— 
See Irons, Soldering. 
Spoke Trimmers— 
See Trimmers, Spoke. 
Spoons and Forks— 
Sliver Plated— 


Flat Ware.....-...+++.50&10@60k10% 
Wm. Rogers Mfg, Co...........0006 50&10¢ 
Miscellaneous— 
German Silver ......... © eese «602108 

Wm. Rogers Mfg. Co.: 
18% German S lver..... wocccscoeccsces 60% 
Rogers’ Silver Metal..... evvene sOOK108 
Springs— 
Door— 
Gem (Coll) ...cccsscecccce.ces orocesccece Ob 
rar rere 


) 0% 
Torrey’s Rod, $9 in....® doz. $1.10@1.25 
wares’ s Nal, ® “doz. $1. af iN : 


Carriage, Wagon, &c. 
1% in. and wider...Blk. Hf Brt, Brt. 
estedand Temp 54% 634 6c 
Oil Tested a 
Tempered....... 6% 6% 70 2 
iff’s Bolster SDEORGD. ccuveccesesensecs 
liff’s Seat Springs............. ® pair t+} 


Sprinklers, Lawn— 


Faitedeipn | zo. 1, @ doz. $12; No. 2, 
$15; 8, $24 30s 
Deuaree— 
Nickel plated.... 

Steel and Iron... 


A OOOO R eee eee teen eeeeeee 


List Jan, 5, 1900 
ee oauee + 4 
Rosewood Hdl, Try Square and T- 
SD cs ence hosnancnd 604 10a 10@ 708 
Fron Hdl. Try ———, and T-Bevels, 
LOL 10@s0Lk: 108108 
. 0. T-Bevel .66. 
Winters ee Stas 268195 
Squeezers- 
Lemon— 
‘ood, Common, gro., =. a $5.26 
ros & No. 1, $6.25 
Wood, Porcelain 1 ine 



















ee = 
Emery on * doz. $5.00.........50@60% 
Stoners— 
Cherry— 
RS, SO o++2-85@30% 
Stops, Bench— 
EE eT 15&10% 
Morrill’s...# doz., No. 1, $10.00; No. 2 
$11.00, 40&20% 
mipsel onesie 
ye Tl 
MT Disccstustehchninwhnkes eseanieel 45% 
Wlicox, Steel, per doz., $6.00........ 50% 


Stove Boards— 

See Boards, Stove. : 
Stove Polish—See Polish.Stove. 
Straps, Box— 


Cary’s Universal case lots........20&10% 


Stretchers, Carpet— 
Cast Iron, Steel gugets. doe 56 





See Lifters, Transom. 














T PR Miscellaneous— 

raps & Keeler Combination 

Oneida suttere: apevent TODA IED IA pupenevencedébenceobsccenbenccoeecd 

le whey & Norte: sonpeoese anne A ere ‘aati Combination pation 

Victor Onelda F Pattern oy 87 Series...........+0 oceccccccocce 

Star,(Blake Pattern)....... 187 Serles.......... enka Sal 
Mouse and Rat— See SHEP Eee eH CPS COR eee Ree . 


Mouse, Wood,Choker,doz. gies. 9@10c 
Mouse, Round or Square 


doz. 190356 1.00 

we Rat and Mouse Traps 
NO. 1, Rat, ae doz. $12.00; case of "24 
No. 3, Rat, # doz. $5.50; case of 50 
No. 834, Rat, # doz. $4.50; case of 72 
No. 4, Mouse, ® doz. $3.50; case of 72 
No, 5, Mouse, ® doz. $2.75; case of 150 


Schuyter's Rat Killer, No. 1, ® gr. $30.00; 
Fo. pS # gr. $8v.00; Mouse, No. 3, 


out 0 Sigh, ouse. on a * doz. 083 


Ge sher. $1. %o,* Stop Thie?, oO. i 
$1.25; No. 2, $1.50. 


—- 
Balloon, Globe or A basSicone 
doz. $1.15@1 25; — $R. 00@ 14.00 


pe. Champion or Paragon 
02. $1.25@1.40 : gro. $13.50@15. 00 


a - sane lnantonee Trimmers, > eeaehlia 
Socket. ....0.++s000es Bonners Nos. 1 and 2....... evvcescces 404% 
Stuffers, Semmens eree eee Seer eeeecese 258 
Miles’ Challenge, ® doz. $20.. s5ogsoass peal 
nterprise Mfg. Co........... 
National Specialty iitg”"Go. ust Jan De coon Brtek ond Petating..... oo B08 
97 eeeeeereeee SeCe RE Dee eeee eeeeeeerees 1, 4 D as‘on . Staudard Brand” and Ga: eo 
> = Bones di napnennt srcons Ties 
ever-break o Garden Trowels.. 
l acks, Brads, &c.— gro. $7.00 


List Jan. 15, °99. 
ks: 


American Cut Tacks. .........s0+.. 
S6L10@S5C 10€ 104 
Swedes Iron Tacks........ 90@I0L 10% 

Swedes Upholsterers’ Tacks, ....... 
I0L20@I0L25% 

Gimp Tacks..... occce cM: 2, 
Lace Tacks........000+ I9NL30@I0L2Z5S 
Looking Glass Tacks 
Bill Posters’ and Railroad Ti 


Hungarian Nails .. 8085 om 
Common and Patent Brads.... 70858 
Trunk and Clout Naiis .......... 


Pn gop 
NoTe.— The above prices Sor 
Straight Weights.* An otra Ute, pe 


Star hts * ang id an extra 1025% 
Standard Weights 
Miscellaneous— 

Double Point Tacks..... / x 4 or & tens 
Steel Wire ‘Brads. i & E. Mfg. 

Co.*s list..... optebene ove 

See also Nails, Wire, 

Tanks, Oll— 

Emerald. 8.8. & Co..... o+++-30-gal, 20 
Soo poebenses -60-gal., 34 00 


seeeee 





American Asses’ Skin,,.... .40@10@508 
see Leather. 


teeeeereeeee 





Pence’s Plastering’ ...cccccseccccccesess 
Rose Brick and Piaste ng. eccseecks 
Rose Brick and Fisstoring. st’ring. apelin 


Trucks,Warehouse,&c.— 

B. & L. Block Co. Mata aon sisi 
sy ve iruc ro 

prove don. $21.00 


Tubs, eat” 
01 2 8 


Galvanized, per, doz. 0 550 6.00 
Galv» nized S. 8. & Co., with Wr 
Attachmen ¥ doz., No. mn ote 
No. 20, $7.75; No. 30.. 


Twine— 
Binder— 
es lots fo0.b. New York, Phila 
or Boston. 


White Sisal. 500 ft. to lb. per Ib. 1140 & 
Standard, 500 ft. Pe. oper B 114c §5 
Manila. 600 ft: to lb «per lb 
“we ponte, £0 J. to lb per Ib 
loads add \4¢ per ib, 


ge ape anes se 


SS588h 


I 
Cotton Mops, 6, 9, 12 and 15 lb. to 
Cotton Wrapping, 5 Balistob ... 
American 2-Ply Hemp, 4 and 


‘§ 


_ American 8 Ply Hemp, "7-2. Balls. . 


a 
aweuwas 





Wads-rric Per M. 





B. . SRG. dns beViwe iicncieve fe 
 —— o+.700 
oe 8. . 800 
- ee sin 
x Pp. 1.00 

£., 9 and 10 198 FY 
eee . 1s 
LS. Phekbadcéadbaskeateeweans 1.50 


~ 


3B E., li and larger. 1.7 
Biy'sB B., 29.60 90 . cece ii 


Wagon Jacks— 
See Jacks, Wagon. 

Ware, Hollow— 
Aluminum— 

8.8, & Co. Reduced List...... ......008 

Cast Iron, Hollow— 

Stove — aed Ware: 

Ui 
White Enameled Ware 
Moslin Kettles 75h 10@ T5L10GN 


Boilers and Saucepans. ..55@56@64 
Tinned Boilers and Saucepans. 


See also Pots, Glue. 


Enameled— 


Agate Nick 1 Steel Ware, list July’00,408 
Granite Ware, list Jan. 1, 94, 


Jan. 2, 95 1 
| Second ig yaantty. Agate Nickel Steel.. 
Second 


Mality, Oran) dg iokionios 
Thon Clal 


reypered Ware, high list........... 
P incess Ware, special list........ be 

Mottle? Ware, hig list. 
Never Break Enameled... .50&5@5081 

Tea Kettles— 

Galvanized Tea mae: : 

eee 6 8 

y 50c be 600 ‘00 

Steel Hollow Ware. 


Avery pies & perprenens 
Avery 

Pore oe 
Never Break 


Hee e eee e ee wee ees 


Soild Steel 
Solid Steel 
Solid Steel W 





Sliver Plated Hollow— 
William Rogers Mfg. Co......++...40@108 


Washboards— 
Solid Zinc: . 
Crescent, fara} bent frame. 
Red Sear, ae ae yy 
protector........1 « 


Neuble Zinc Surface : 

Saginaw Globe, family size, station- 
Wilson telly sins: boat frame. _6050 
Bingle Zine Surface : 

Naiad pro<ector, family sise, 
pagina “Glob ‘ector, -_ 


ventile i Eokaone 
Wile back 
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| , ’ Steel Wire. ...... 00 to Bemis & Call’s: 
wee toath Axle— Weights, Sash | Wire Clothes Line, see Lé it awe Adjustable S...........s00-se0+ +++ S5RSS 
Leather, Axle Eastern i meoral «- nes Wire Picture Cord, see Cord. ad Pei cccccsss reser gue 
io renee) Maser ree, rvean | "Bright Wire Goods | Seabed usta 
Coil: % 1 1% 14 Inch, prices East and West. and some Foun. | 7on and Brase, let July 1, 1899 mbination Bri ht... ria 
© 18¢ he 16c per 100 Sree are naming lower prices than the 80810@30L10£ 10% Extes Hen WT Seete. sis SiasBloccecoeccsil 
Iron or i?" ~ e Wire Cloth and Netting— errick’s Pattern 50% 
No, 3 Pipe, Bright. 
Bise dolt.... £16 36 ba, %, 3 WellBuckets, Galvanized | ¢.j,anised Wire Netting.......... Binley Antomatlo., 
wrist ee han one keg add 4c per| Wheels Well— Sais cna ftiaa todo 108 SSL 
5-lb. boxes add eto at. 8-in., $175@2.00; 10-in., $2.25@%.60; a bs oes $1 no. on Donohue’s Engineer 0% 
Nore. Jonbere” price generally lower | 12-in., $2.76@3.25; Us-in., $4 00@4.50 | Hardware Grade, @ to 18 mesh... .... Hercules... .....sessscs 70% 
Wire and Wire Goods— sq. ft. 24@8c | Solid Handles, P. 8. & W. 40&10% 
Washer Cutters— Brt, and Ann., 610 9........ 65@s5e5s | Hardware Grade, 20” 20 mesh. . Seavenson. . eéSoseces cedusesedéegs 60&10&10% 
See Cutters, Washer. Brt. and Ann., 10 to 13 Seiasiadtaane Hard Fe $@iéc | Stillson's.........eeecesceeseeeee ooeeee55S 
Washing Machines— Brt. and Ann. 19 to oe s@stinceos | aly Hardware Grads, 8 19 s4@94s Wrought Goods— 
See Machines, Washing. ia tt racket ergs | Fale. Hardware Grade, 6 t0 8 Staples, Hooks, dc. ist March 17 
Water Coolers— Brt.and Ann., ws Pan HAAS og. ft N@aige sccnscccasenoccecsescdsaaa 
See Coolers, Water. re * B TG 84 10g ee ae vee Neck— 
Weaners— Cop'd and Galv., 6 to 9... . re, Rops—see Rope, Covert Saddlery Works, Trimme4.60&5¢ 
nylerg Nomar Bond Won, 2.48; | Tinned fT ote wii area | ,Wrenches— Se ee 
ae é 5 ee aan’ Tinned. 1 eoveee + BOQ6SR5S | AGTICULEUTAL, 0.4 10. ceree000078 
"e865; Na G43 ¥ 0581.70; | Annealed Wire on Spools... * | Baxtors B. srccecsnsneen saeiouiesed | , Yokes. 0%, and Ox Bows— 
Genuine. ereecece ison’ oa 
Wed Brass, Wet Fob. 06,060 ee Coes’ “ Mechanis “H6HLOR LORS RSEIE Fest aaiaans SAN Se 
Ou Fi rvcsaceeenemng , list Feb 26, aceon cm ao ahs pete esnt tt ase Zine- 
Aue Finish. eePeeeree sone ‘a ouiee Copper tt ee. a Aon Boake igi =o gs. 26 Sheet. eee eeeceeee tees F8e8 voted T34c@8e 














PAINTS, OILS AND COLORS.—Wholesale Prices. 

































































White Lead, Zinc, &c bbls, 34 bbls, and kegs : Brown, Vandyke. ........+-+++--,9%6@19 Linseed. raw Oslcutta seed......, @68 
feed: Korelgu white, in Oll.. .. 74@ 996 green, Umroue.. Ed ye ane 
Am White. in O: Green, Paris @2 Lard. paar paeny Seeds wees 43 @48 
Lots of 60 ® OF over ......... +» @ 8% Sienna, Raw Cotton-seed, Grade... 22.7222. 844@35 
ta lose 600 Bean @ 7 Fane, Raras.. Cotton-seed, Suiamer’ Yellow, 
» Raw... GUM cc arecciettodsccv iain: '8734@88 
pian iis -@ Umber, Burnt.......000-.seeee0s “ cottonseed Summer Yellow, nv 6 
Lded, White, in oft | Miscellaneous. Sperm, Grud. occ .tessee ee @es 
vorted tins, add to Keg —— 4 Barytes, Forelgn, # ton....$19.00031.00 Shera inetd ring. psoceeee'ee. Sie 
fea White Dry in bbls... *: o Barytes. Amer. floated..... 19.00@30.00 sherm: Natural Winter... 2.58 @88 
. American, Terms: On lo 3 ae FOE yO0t, CUBS. 000001202000 00410. 00 Sperm, Bleaohed Winter +042 60 @83 
Ibs. d over, 60 days, or 2% for cash if 38 Si Chalk, in bulk........¥ 3159 3 25 al ie, Crude seeceee @ 
id in 15 days from date of invoice. molt + Chalk, in bbis...... 100 > Whale’ Sateeet Winks” essoee on a 
zino, Am ary...... ““@ eoenecoee * 2 Oi9 | Qhina Clay, English. .# ton 11.00@17.00 wWhaie’ Blonched wine *y ’ 
ine, Par babes nce oye: Sy Cobalt, Oxide......@ 100 2.00@ 2.10 monhaden Crude —" 
Eine rare, Green Seal.......... ee 3 . a th Whiting,Common.#100® .42@ .53 yonhaden, Light $ tea Nepeae 
C, Al man eee. sevecece oe and @2.10 Whiting, Gilders..........-. 54@ 64 Men aden, Bleached Winter.. e @ 
Zinc, Antwerp, DCAL....0 @°9 @Dns3 6 hiting, extra Gliders’. seee 58@ .68 Menhaden. Extra Bleac pw 
Zino, V_M. tn : Boppy oll.<. G.86a | eS Bees Tallow, prime. .......-.++-.0006.84 @55 
pots eas than 1 ton. A cheatin Hite. 34 gi at coscoces lg@ 2% Putty. Cocoanut Goohin eee BS 6 H 
ne nPo Red Seal, nd 
lots of i ton and over PES rcs gio aneek Gt ve ives fe rs... eco cest bert 345 
eae Fay mg A heeeaeder co A gia #@ 100 B $1.25 @1.50 t Fa cores wensusatioonseshOac’ 
Sascemen ch’ Zin : oli F RR ty. 90 @1.10 o— iP io steereeereeeres . aa 
wa buyers of 10 bbl “og Ot one oF #100 -'80 @t.00 FE WS W Ee vxesecesesemetenty 
pase pe a da r 
4s. No discount allowed on less than 18 T 0.8 “ Spirits Turpentine. 
In Southern bbis.... ..... ecees oe @551¢¢6 
~ Colors. In machine LOIS .-cccsrecesees «5 O56 ¢! Pal 
sf 
Mee Glue. 
S @10 25 lam Grate peeecaeamhd seoseee@ eS es 
8 $ 4 bi ey ere baie se * O88 Medium White... 14 @16 
5K@ 8 ecules ie lish, Import.. "Fi @72_ | Extra White.........+0+-+- eeeeeelO @25 
b+ @40 bani nny Gaeeean oo ~_— ates 80 @90 oe a eneeceeccceretocedaonesece 3 es Bl 
aad ee ee —— a, a |)6=|6 necorercedemsenecss © seeeceees ack, sum: 
Blue, Ultramarine. . .. 7 @85 Cylinder, li zht “aitered.277" soos ’ 
Brown, Spanish. .....7..... : Colors in Oll. Animal, Fish and Vege-_ Cylinder, dark filtered. 
Brown, dyke, Amer........ 1 table Olls Paraffine. 9 303.007 gravity. 5 
Brown, Vandy ke, Foreign...... 24@ 314 Black’ soomeneeets.. sovseee 10 @14 bd Paraffine, 903 gravity.......... 14 ait 
Carmine, No. 40...... .... $2.1 .76 Blue, Chinese.. eccccccccece 86 @40 Linseed, City, raw....... ¥ gal.56 @57 Paraffine, 883 gravity...... hed ” 
Green, Ghrome, ordinary .. 6 @6 Blue, Prussian.......+.s+s-e+++: 82 @38 | Linseed, City, boiled............ 58 @ Paraffine, Go. 1 ‘tani wget 18% 
n, Chrome, pure.. 18 @2s Blue, Ultramarine. .......-.-++- 12 @16 | Linseed,State and West’n,raw54 @55 In small lots A 
The oldest paper in the world devoted to the interests of the Hardware, Iron, Machinery and Metal Trades, 
and a standard authority on all matters relating to those branches of industry. 
RATES OF SUBSCRIPTION: INCLUDING POSTAGE. 
UNITED STATES AND BRITISH AMERICA, 
Regular Edition, Issued every THURSDAY morning, - - - - - ° ° - ‘ $4.50 a year, 
Two Dollar Edition, large number First and THIRD THuRsDAYs of every month, Bulletin number each intervening Thursday, 2.00 « 
Dollar Edition, large number First THurspAy of every month, Bulletin number each intervening Thursday, - - 1.00 & 
ia OF ADVERTISING: ONE INCH. 
ONE INSERTION, - - - = = $2.40 SIX MONTHS, - = = = = = $36.00 
ONE MONTH, (stims) = = = = = 9.00 ONE YEAR, = = = = = = «= 60.00 
THREE MONTHS, - =- = = = = 21.00 Rates for larger spaces quoted on application. 


New York (Main Office), 


232-238 William Street, 


DAVID WILLIAMS CO., Pub’rs, 


Philadelphia, 2 ° - Forrest Building, 117 119 South “Fourth Street, - - THOMAS Hopson, Manager. 
Pittsburgh, * Pe ° . - Hamilton Building, 335-337 Fifth Avenue, . - RoseErT A, WALKER, Manager, 
om ea , H. H. Roserts, Business Manager, 
Chicago, ‘ A = e Fisher auiling, Dearborn and idea Buren Streets, Gro. W. Corr, "Resi dent ou 
Cincinnati, ‘ < ° ° - Pickering Building, 5th and Main Streets, - - - HENRY SMITH, Manager. 
St. Louis, “ t: = ° ° - Chemical Building, 721 Olive Street, - - . C.F, WIELAND, Manager 
Boston, a " ‘ e Mason Building, 70 Kilby Street, - - - - - WALTER C, ENGLIsH, ager, 
Cleveland, -— - ° The Cuyahoga, 311 Superior Street, wh Avmisitt-e Ezra S, ADAms, Manager, 


BRITISH AG ENCY: Office of Zhe Jronmonger, 42 Cannon Street, Sandon 
AUSTRALIAN OFFICES: Melbourne, Hardware Chambers, 231 Elizabeth Street; Sydney, Palings Buildings. 
Ww Co a bankin; 
Oi ee A ee eee ees ot sagt penn ors pepe tl aa g house in the United Qusiees Europe, or by P. O. Money 


postage will 
Newsdealer Bookseli. rt of the world may obtain we bee ae through the American - Com New Yurk, U, 
ten ~ ty A bee e ere 7 5 Gon England; or The San Fran Sane Congene, fon 3 Ca SA uel S. A.; The International 


Entered at the Post Office. New York, as Second-class Matter. 
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URRENT METAL PRICES. 


FEBRUARY 28, 1900. 


The following quotations ate for small lots. Wholesale prices, at which large lots only can be bought, are given elsewhere in our weekly market report. 





IRON AND STEEL— 


Bar tron from Store— 
Common Iron: Duty, Round.0.6¢ # b; Square,0.8¢ ® ® 


1 to 1% in. round and sauare ..... 
136 to 4 in. x % to 1 in... aa =f ¥ B 9.408.009 
" 0 1% Int d . square 
mn. round and square....... R . 2. 50@2 60¢ 
1 to 4 in. X34 tO LIM.....ceeeeee eee 
146 to 4 in. x 4 to 5-16........-.....-- 2 70@2.90¢ 


to 5-16 
Rods—% and 11-16 round and square. # > 2.70G2.90¢ 
Aggies : Cis @ 








8 in in. and TOPOL... cc.cecee seccccecece cove 
aos Fri 4 . 
183 te to 2861 io. iy 161 in “and ‘thicker. 
1 to 14 in. x 3-1 
ltol x 46 — 
SEEM. ccs, covve 
x ia covcee ese 
xi coe 
x 8-32 in..... 
ay 
1 om iid in dcansarwenes 
$in,andi rger. 
SEN a scunssukoepannssseekbsneny $ 
Channels, 3 in. and iarger ec akenpebeaeueshibens iae 8.50¢ 
Bands—1i% to 6 x 3-16 to NO. 8......0..008 oe D 3.10¢ 
“ Burden’s Best” eon, bese PriCe.. ....00200 # Dd 3.60¢ 
- ‘ on, 
pene Aan ep #m 3.40¢ 
NE pwconeccce yepabe qeoepmecescuseveqeposs hm 3.60¢ 
Norway Bars...... » appusaneveopene 41635" 
REE MIDEIDOD, « .c.cn0sacc-concencsnecene-seecess .444@5 
Merchant Steel from Store— 
per DB 
Open Hearth and Bessemer Machinery . oi 00 to 8.10¢ 
Toe Calk, Tire and Sleigh Shoe.............. 3.75@4.00¢ 
Best Cast Steel, base price in smali lots...,. 8 ¢ 
Best Cast Steel Machinery, base price in 
Small 10S... ..c0sccccescces sei binhesashbiebes =» =e 
Soft Steel Sheets— 
44 inch... ecoce 3.20¢ | No. 14..... en 0000 ove 
AS GROR,.ccoscesse B00 1 INO. BO increccceces cove 3.40¢ 
Sh, ‘Despeuncess 8 20¢ | NO. 18.....0.cccccccece 8 45¢ 
MED oc cepeensbnonas 8.206 | No. 20.....-r0006 eveee 3.506 
BPs BB sspessmessesees TE ONS | aeeegee 8.55¢ 
Sheet Iron from Store. 
Black. 
Common R. G. Cleaned 
American, American. 
Nos, 10 to 16.... coccccce GF BD. B85. .cccece 3.35 
Nos. 17 to 21... . ae FS tT  Ree 8.45¢e 
Nos, 22 to 24... cccceccece # DB, 3.45.... 3.55¢ 
Nos. 25 and 26........008 oe P DB. 3.50. ....00- 8.60¢ 
Di, WE vecwonccecee -cnce erccece v BBS. coveces 65¢ 
BD. buh new ess rcsesevensienee @ , 3.60 ..... -. 8.75¢ 


Russia, Planished, &c. 
Genuine Russia, according to assort- 











TOME... cccccscverccccccsccoceses svcreccesccees # DB 10%¢ 
Patent Planished...........- # bd A, 10}g¢; B, 94¢, net. 
Galvanized. 

B. 2. & 

2¢) 

3¢) 8 

4¢\- 

5¢| 8 

6e (2 

v|3 

No. ce teetikete igi 2 

86 1¢ @ ® higher. = 

Foreign Steel from Store— 

Mash OOS occccccencccccccossccceseseccesesscsces # D115 ¢ 
Extra Cast......cssccc-sccccsesccccccccce ¥#¥ Bis @20 ¢ 
Swaged, Cast.......-scccceccvecsccscesevesseves #b16 ¢ 
OSE POMS GRBGP. .55000cvecsccantnzccceccene #Di5 ¢ 
Bliater, lat quality. ......cccccccccccccccccccees @Di3 ¢ 
German Steel, BESt .......csecceeeeceeeeerceees # D110 ¢ 

Vd QUALItY.........eesseeereeeeerceeeerecweees eb 9 ¢ 

Sd quality. ........5--ee. sees -@b 8 ¢ 
Sheet Cast Steel, 1st quality. -#@ B15 ¢ 

2d quality....... @Dbi4 ¢ 

Bd Quality, ......-eecreereee oe # biz ¢ 
Rk. Mushet’s “ Special” ........ # m 46 ¢ 

Annealed --@ D7 ¢ 
se4 . “Titanic” ............. -@ D119 ¢ 
Hobson's Choice XX Extra Best.. voene @ BD BH ¢ 
Jessop Self Hardening. .... .seee se eeeeeeeees eDn45 ¢ 
Seamans’ “ Nelson” Steel. ........sseceeseesees ences 40 ¢ 
Hobson Self-Hardening............ -sesseeees # Db 40 ¢ 

METALS— 

Tin- 

Duty.—Plgs, enue — enamel laceees Per 
Banca, Pigs ........ seercccccceree sD SIGE 
Btraits, Pigs..........ceeeeesees Penuadsseceses se cbokes 83 ¢ 
Straits in Bars.....0.....-cceessceeserses » erecerece 34 ¢ 

Tin Plates— 
American Charcoal Piates. 
Calland Grade: 

TO, 14 X BO....cccccccccccccrccescccescesee cocccecces $7.50 

BREED suasisensevcebs ELE! skhdbiidenteseieed 900 
me Grade: 

tt fn oie ahonwein$0eehb0edSe' 0600s senseeesebe vi .00 
is rf ZO... ..ceeeee Orcesvecess Oensecees evdeccecoess 8.50 
allaw ay Grade- 

BD, 16 © 80.00.0009 erecccccovescece Ore ee ereeesesecceces 6.15 

1x. a rere tr soe 0085 

aeneeree Coke Piatee—Beseomer— 

IC, 14x 20. .108 B ++eeeee $5.3005.40 

IX, 14 x 20. ».25@6.30 
IxxX, ia BP ices: seackbonsss .. 7.50@7.60 
American Terne Piatoe— 
fl) eee . --$10.50 
IX, BD 9 BB cccncewases vccsevevcccescssccsecvcesescccens 12.50 
Tin Boiler Piates, American— 

SER, £4:E BB... ccocseces 112 sheets. . «» $13. 
IXX, BO 3 BB.ccccccves. 112 sheets < We 
IXX, 14 & B1.......--5. 11% sheets......... 00 seece 15.50 





Duty: Pig, Bar and Ingot and Old Cepper free 
Wie destares. see B lb. 





¢ Nos. os. 25 and 26 ...... 23 [24 4)2 


Sheet and Bolt— 


January 19, 1900. Ne:. 
"Prices, in cents per pound, 
‘Sheet 7 x 6o. 








oz. 9% 


14 oz. and 15 oz. 





ib. 
to oz, and 1 oz, 


50 Ib. 

24 OZ. to 32 0z, 18% 
16 oz. to 2% oz. 
124 to 18% lb. 
a1 to 12% ib, 


to 25 Ib, 
12 oz. and r 


to 1 


Not wider than 
Not longer than 
And longer than 
32 Oz. to 640z. 25 to 
7% to 9% Ib. 
8 oz. and 9 oz, 
6% to 7% |b. 
Lighter than 8 oz. 


64 oz. & over, — sheet, 
30 x 6oand heavier. 








- 
= 
- 
s 
a 
ae 
= 
wo 











2 
S 
3 
3 

PSs 
8 
x 


” 
& 


29 


22'4\24'4|2734|30%4 
= 2244 |26'4\29 


RR 
88383 
Rar 








oeeeee 


30% 


Nah at ah an an aN 
— a 
~~ 





BVVISSSSSSESSASSSS SS | 
8 
3 é 
RSS8sssssssssyssss 


108 290} «<s000 ar'4 23'4/29 
ym coteod 120 2344 a4 | 

wider E44) -ooeee 24% 

than 108 } coceee! 144 254 8 
































Bolt Copper, 3% iach diameter and over, ® D20K¢ 

Circles, Segments a 1d Pattern Sheets, 3¢ # B advance 
over price of sheet Copper r-quired Sea them from, 

Coid or Hard Roited Copper 14 oz, ® square foot ani 
heavier. 1¢ ® Bb over tie foregoing prices. 

C ld or Hard kolled Coppe:, lighter as rk ae oz. 8 
square foot, 2¢ ® B over The ‘foregoing pri 

All Polished Copper, 20 in. wids and ier 1¢#%D 

advance over the price for Co'd Rol'ed Conper. 

All Polishe 1 Copper, over 20 in. wide, 2¢ ® B advance 

over the price for Cold Rolled Copper. 


Planished Copper— 
1¢ ®@ D more than Polished Copper, 


Copper Bottoms, Pits and Flats— 
14 oz. Lo square foot and heavier, # BD ........... Z4'e¢ 
12 oz. and up to 14 oz, to square foot, ea B .cccce x34 
1U OZ, ANd UP tO 1] OZ., BD... .cccccccces ccoececees See 
Lighter than 10 oz , ® D...........- OLe¢ 
Circles less than 8 In. diameter, 2¢ .) b ad iit’ on 
So 18 in. diameter are not classed as Copp:r 

ms, 


Copper Wire— 
Hard and Soft Drawn—B. & S. Gauge. 


Nos...0000 to8 9 and 10 11 and 12 
Base we 14¢ ® D adv. 
WOE. coscone om ue ie 14¢ ae - 
} e ¥ v. 
| 18 9 
14¢ 2¢ 24¢ 234¢ ® D adv. 


Seamless Brass Tubes— 


Standard always Stubs’ gauge, unless otherwise 
ordered. 



































Feb. 6, 1899. Net. Outside Diameter. 
. 

oe. a. & 3. \. 5-16 vl 4 9-16 % %)76) 2 1% | 2% 

ou 9 25 | 24 
12 to 25 24 
13 Pes 25 24 
4 12 3 24 
15 33 25 
16 14 26) 25 
x ts |... 3° 27] 26 
1 16 61) 46 (42) 39 35 34 32,3130 28 | 27 
19 17 62) 47 |43| 40 |37 36 35 34/33/32 30 | 99 
20 8-19 |64) 49 44] 40 139 38 37 36 35/34 32] 31 
at ao | 6] 51 \46| 43 |4t 40 39 38 37/36 35 | 34 
22 ar |7 | 56 |48) 44 |42 4 40 39 38137 37 36 
23 22 76) Or |50] 46 144 43 42 41 40/39 39 39 
24 23 | 31) 66 |53) 48 |46 45 44°43/41|40, 40 | gr 
2s 24 «| 36) 72 [se St |49 47 46 45/43 va 4) 45 














Copper Bronze and Gilding Tube, 3¢ ® D additional 


Iron bets pn Sizee—Srace 
Me MW % ts S os Ss Se 5 6inch 
86 82 2 272 Pi ‘sf 21 21 21 21 2s 2 27 2x¢RD 


Copper, Bronze or Gilding Tubes, 3¢ # ® additional 


Brazed Brass Tubing. 
(To No. 19, inclusive.) Feb. 26 1896 


Brown & Sharpe's gauge standard, ee 

er tb. 

Plain Round Tube, - up to 2 in. oc ceccce seevecces er 

“ “ © +5 Ee ncocssitanstl aie 

- rie os SY a neted arcsec voce Ol 

“ “ she © (ra aus <a 

e = 20... eee Sap eit annie 65 

* 2 ste * ee cngovnesss cove AOU 

«8 = ~ De sxcccssnseenens 1.50 

Smalier than 4! inch: 5 06cegnecgbsdeosee onlnvognuncardl Special 

BD es BE BRRNE 2000 c0 cp cence ooccec<cepopeceoccencsce 40 

Over 3 inch to OM SS, GRSIRMVO.. pe cccocsesescicss «45 

EP BIG DOOD o. coasmaviee webhepeones + wemiabsnddses 5 
Bronze and Copper, advance on Brass List, 3 ooae. 


Dissount froma BGG 'S ...0..cccccccecdecccccssscesceset 


Roll and Sheet Brass— 
(Brown & Sharpe Standard Gauge.) 

















| Common H aes ee en ot ee rh 
Wider t 12 | 14 | 16] 18! 20] 22) 2 

and including 12 | 14 | 16 | 18) 20 32 24 36 

37 29 31 33 ry) 

Nos. 21, 22,23 and2z4 .22 |.z4 ae .28}.30).32).34).37 


24") .31|.33].35) 38 


To No. 20, inclusive.|.22 |.23 |.25 
"30|.32}.34].36].39 


Nos. 27 and 28 .......23 |.25 |. 38 




















Common a Higa 5 Brass.| {n.| in.) in.| in.|in.]in.Jin jin. 
26 | 28 | 30 | 82 | 34 | 36 | 3s! 46 
a Eaialine 28 | 30 | 32 | 34 | 36/38 | 40 
To No. 20, inclusive ..|.39 |.42 |.46 |.50 |.55 |.60 |.65) « 
Nos, 21, 22, 23 ane 24. 40 3 ‘<3 -51 |.56 |.61 |.68 
Nos. 25'and 26 ........|.41 |.44 |-48 |-52 |-57 |.63 |-71 
Nos. 27 and 38: -42 |.45 |. rt} 0S 1.58 |.65 |.75 














* oats al oa not less than 80 cents. 
Add \é @ B ae for each i — » weed 


Nos. 28 to 38 inclusive. 











aaae 
Wire In Colls, — List February 26, 1896. 
Com Gilde 4 
Brown & Sharpe’s gauge high Low |bronze 
the stan ress. brass.| and 
copper 
All Nos. to No. 10. snggaeive.. -]00-38 .27 |$0.28 
Above No. 10 to No. 16 opens 2314 sane le oN 
No. 17 and Not wsonacbeseseecvecl oe 28 32 
No. 19 and No. 20:; eesescccccscse| oD -29 33 
No. 21 scoml 6 .30 34 
$1 35 
82 36 
34 38 
36 40 
89 43 
42 4 
46 51 
49 54 
52 62 
55 6F 
59 73 
.63 82 
68 95 
-74 1,30 
.80 1.50 
1.04 1,70 
1.34 2.00 
2.00 3.25 
2.60 5.75 




















Discount, E Brass Wire, 2 \@25%; Copper Wire, Net. 


List November 16, vu. 
Spring Wire, 2¢ # ® advance. 


Spelter— 


Duty- 
Western Spelter...... 


In Blocks or Pigs, 1¢ ® D 


seeseececeeee ener DOCG 


Zinc. 
Duty: Sheet, 2¢ ® b. 


600 ® casks...... 


oo THQ | POD ...0+cccceveessee-S@SKP 


Lead. 


a 
American Piz 


Pipe (fail lenzths), subject to discount 20 
Pipe cut lengths). subject to discount ‘nek 
Tin Lined Pipe, subject to discount 20%. . 
Block Tin Pipe, subject to discount 20¢.. 
Sheet (full rolls)subject to discount 204 .. 
— (ent rola (subject to d aces 20%... 





Ry and Sars and Old, 24%4¢ ® DB. Pipeant 







5u4@5we 
i. 


-746¢ 
iors 


ceed 


d Lead in exchange, 44¢ ® yore 
Solder, 
4 & , guaranteed.............. cece coccees en (Of © 
POA. Msctpunstte.conecoseuapese seerccersscescesececel CG DLOO 


Prices of Solder indicated ‘by private brand vary 


according to composition. 


Antimony— 
Duty, 4¢ @ lb. 






FOO e eee Oe ee eeeeeee 
se eereewenes. 


| a coos sesceseeseece WD LU@LUIS 








1! 
-8 DLO 
v 


apalnteiiee— 


Duty: 


Crude, 8¢ # b. ieee. Sheets, Barsand Rods. 


No. 1 Aluminum (guaranteed over 99% pure), in ingots 


for: ee 
Small lots. 
100-®D lots. 


seereeeeces seceesecseresens Ot ® 87¢ 


Steere eereee 


D 35¢ 
No. 2 Aluminum (guaranteed ‘to be over 90 % pure), in 


ingots for reme mags 
mall 1OUS.....0--eeees 
100-® UG aseRaeeion 


SOO Oe Cee ee eeeereee 


eee 4 4 


Aluminum Sheet, B. & 8. gauge. “86 fb or more. 


Wider than.......... cverccccccceccs 
And Including.....cecsecescecereseess 


Nos, 18 to 19....... 
No + 





30 
Note. —Lots of less than 50 





. 6-in, 14-in, 24-in, 
ot aS oo + 


ernaconee soeonnilyne rr $0.44 % 
46 vi. 49 


seeseccceceeecs 46 48 (51 





e.g 
tb 5¢ % ® extra. 

Aluminum Wire, B. & 8. Gauge. 

Larger than No. A 4 D s0¢| Nv. 15... -BD 43¢ 
NO. ¥ CO NO. LO..8 BD «O4¢¢ | No. 17. # Dd 50¢ 
Noll ier ¢,; No. 18 # m 55¢ 
No 12.. # m 413¢¢|N 19. ® m 60g 
No. 13 BDm4s ¢|N . 20. 2D 65¢ 
No 14 @ Db 446¢/ No. 21 FD us¢ 

Olid Metals. 
a toate Prices Paid in New York. 





D4 ¢ 
> 124¢ 
#D10 ¢@ 
SD 73 
13 og 
oe D SiGe 
] . omresonceoroe a1’ , 

No. 2 Pe o0ecececesecssoetceceoocccoescces see 
eS SOND es 50:00: 000008 .ndnsete sense sek # ton 98.05 
t Scrap Lron............# gross ton 5 og HH 3.50 
eavy Cast SCrap........cce..sse.e0008 BC08S ton $11.00 
stove Plate Scrap.......... .s++ e+0e% §7088 ton $7.00 
Lurnt IPOD....... ssceccesceee coe see @ BPOSS ton $6.00 
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MADE IN VARIOUS SIZES COVERT’S. 


See Our Advertisement, Page 133. 








o| FARMER, 


on N.Y.,U.S8 A, 











We Lead Them All. === 








CARY MFG CO. 19 & 21 Roosevelt 9, 


THE WILLIAMS PRINTING CO., 

" WEY ARE wWwHE LEADERS? 3 p : 
BECAUSE the largest consumers acknowledge the Superior quality of our Commercial Printers and Binders, 

Scrap Copper, Scrap Brass, Scrap Lead, Scrap Zinc, CATALOGUES A SPECIALTY. 
and all kinds of old Metals. Write for prices to 
THEODORE HOFELLER & CO., 232-238 William St., - New York. 
98, 100, 102 TERRACE, BUFFALO, N.Y. 

All Metals Carefully GRADED and Made FREE oft Iron. 

ESTABLISHED 18235. 


OURWAY RO) BROWN & CO., INC. 


Equal to Best Swedish and Norway. PITTSBURGH, PA. 


Best Books fOr an Woy and Steel Works Chemist. 


Recommended hy ALBERT LADD COLBY. 


We quote from an article by Mr Colby published in THE IRON AGE of June 15, 1899, and append a list of 
the books which are recommended collectively for the iron and steel works chemist, with their prices: 


“ There ought to be a good long shelf of books in the office or balance room of every iron and steel 
works’ laboratory, for they are as essential to its proper equipmént as the apparatus and chemicals. If 
granted the opportunity the chemist of an iron or steel works can give practical aid in so many lines that his 
employer will find it to his direct advantage to encourage his chemis: by placing the best books on the sub- 
ject at his disposal. * * * The writer based the recommendations on a personal examination of allof the 
books printed in English on analytical chemistry and allied subjects, 112 in number, on a long experience in 
the use of many of them and on an intimate knowledge of the many ways in which a chemist can aid his 
employer in the manufacture of iron and steel. * * *™ The most successful professional chemists are those 
willing to still class themselves as students, and it is safe to say that in every one of the books recommended 
in this article at least one good new idea may be found, which if applied by the chemist in his laboratory 
work will soon save his employer many times the cost of the book.” 























1 Arnold, J.O. Steel Works Analysis.... ... $3.00 15 Classen, A. Quantitative Chemical Analysis 

2 Blair, A. A. The Chemical Analysis of Iron 4.00 by BHlectrolysis . ..cwisserw oes sewer he wid we $3 co 

3 Lord, M.W. Notes on Metallurgical 16 Smith, E. F. Electro-Chemical Analysis... 1.25 
Analysis, Chemical...) 0... cscccccveccsnce 1.25 17 Gill, A. H. Gas and Fuel Analysis for En- 

4 Methods of Iron and Steel Analysis About ORG, to iicets cg tecvtsasvegetsend een 1.25 
SO i i cau cans tate ss nihec at bege 1.00 18 Hempel, W. Methods of Gas Analysis..... 1.90 

5s Crookes, Wm. Select Methods of Chemical 19 Winkler, Clemens. Handbook of Technical 
OE ee ee a a ae eee 8.00 NO oss 5:0 0 ka penaencn canenkina 3.00 

6 Fresenius,C. R. A System of Instruction 20 Poole, Herman. The Calorific Power of 
in Quantitative Chemical Analysis........ 6.00 eee cee kere ore ey fs 3.00 

7 Phillips, H. Joshua. EngineeringChemistry 4.00 21 Snow, W.B. Steam Boiler Practice........ 3.00 

8 Stillman, T. B. Engineering Chemistry.... 4.50 22 Comey, A. M. Dictionary of Chemical 

g Cairns, F. A. Manual of Quantitative ND 6 65 od dass dine need cernwenee 5.00 
Chemical /Anahptis. ...)45i\0i. «25 fed pObi b 0s. 2.00 23 Vulté, H. T., and Neustadt. Laboratory 

ao Cheever, B. W.—Smith, F. C. Select Meth- Manual of Inorganic Preparations....... 2.00 
ods in Quantitative Analysis............... 1.75 24 Clarke, F. W. The Constants of Nature, 

a1 Talbot, H. P. Introductory Course in Part V.; New Edition. ..s.cccccccvcsaseet 2.00 
Quantitative Analysis...........e0eeee0ee 1.50 25 Cremer, J. H.,and Bicknell,G. A. Chemical 

12 Thorpe, T. E. Quantitative Chemical and Metallurgical Handbook............. 3.00 
Analyte iniskintiedavtendnduce ant-teeos> 1.50 26 Kent, Wm. The Mechanical Engineer’s 

13 Ostwald, W. Scientific Foundations of Ana- ig 6.8 h.0.0.9 0 nkvenpetsennnes nee 5.00 
bytical: GaN tens. Jen areas eae 1.60 

14 Sutton, Francis. Systematic Handbook of $78.00 
Volumetric Analysis. (025 0.5.05 0 .cccscsece 4.50 


These 26 books, amounting to $78 00, will be sent prepaid for $70.00. Separately 
the books are furnished at the list prices, prepaid. 


DAVID WILLIAMS COMPANY, Publishets and Booksellers, - - 232-238 William Street, New York, 
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REID DRILL CHtIcKS. 


ee 


\ 


7 


R. H. BROWN & CO., 





THREE SIZES. 
No. 0 takes any drill from 0 to 1-2 inch inclusive, 
Re.i 0 “* 3-4 
No. 2 O .¢.4 


Ld 66 ee he 66 


é “ec ee ‘sé + “ 





They are the strongest and most durable made. 
lutely in the center. 
» is straight. 


Drill abso- 
No twisting or bending necessary if drill 
Can be fitted to hollow spindle lathes for working 
long rods. 


SEND FOR CLTROCULAR. 
New Haven, Conn. 












PHILADELPHIA 
1828 


Flint Paper 

















SAND 


Carnet Paper 
PAPERS Emery Paper 


Reams and Rolls Emery Cloth 





MMR FELTING for covering Boilers, Steam and 
Water Pipe, and lining Refrigerators. 





IBAEDER, ADAMSON: & Co. 


730 MARKET STREET, PHILADELPHIA, 
@7 BECKMAN StTReeT, New YORK. 
649 MILK STREET, BOSTON. 

eea Lane Srarect, Cnicaco. 





The Handiest. 


|__| You Can Get Higher than 
with any Other. 


You get two lad=- 
ders for the same 
money which you J 
— pay for one of the /¥ 
old unsafe kind. 


The * Handiest de 
Step Ladder 


Can be extended to double its length ; the 
malleable casings keep the wood from 
p orga no strain on the screws; platform 

elf works automatically ; upper tread 
hasiron pins going through to prevent 
breaking. and keep the ladder from 
going out of joint. 


THE HANDY LADDER AWORKS, 


CLEVELAND, OHIO, U.S.A. 








KIA HICH I HII IH III KIKI KKK KKK KICK 





alislalolietalstalatelatelatelstolal KIKKKKKKK 


* Star Hack 


Saw Blades 
kK EER 


Consumers should insist upon being sup- 
plied with this brand and examine to see that 


they are stamped with a * No others 


genuine. 


STAR blades are uniform in quality, every one 
perfect. 


It they cost a trifle more to buy than some 
others, the difference is insignificant compared 
to the saving made when they are worn out. 
Kept by prominent Hardware and Supply 
Dealers in all countries. 


WESeCereeroeesese celles SS 


Prices : 
$ .55 60 .65 .7O  .85 -95 1.05 per doz. 
6 7 8 9 ro II x2 inch. 


MILLERS FALLS CO., No. 28 Warren Street, N. a 
MY I UO 


ea 


| 





National Steel Joist Wall Hanger. 


The best, cheapest, and latest improved 
on the market. Send for Catalogue. 


THE NATIONAL IRON AND WIRE CO., 


Sole Makers, 
CLEVELAND, OHIO. 


Patented May, '%. 


Structural and Builders’ 
Iron Work. 








‘f YOU CAN OBTAIN PROMPTLY 
DAVID WILLIAMS COTPIPANY, 
PUBLISHERS anp BOOKSELLERS, 


BOOKS the latest work on any subject in which 
332-2338 William Street. 


you are interested by addressing 





New York. 


— 





SAMSON SCREW DRIVERS 


BITS ARE O. K. 
Send for catalogue of tools to 


SAWYER TOOL CO,, - 





Fitchburg, Mass. 
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Get ready for Flies 


by letting us post you on our elegant . iQ 
line of Hardware for —& ne 
WINDOW SCREENS Qe fei 
and SCREEN DOORS. 


Early orders insure prompt 
shipment. 
READING HARDWARE COMPANY, 


RBADING, WA. 



































NEW YORK, PHILADELPHIA, CHICAGO, 
96 and 98 Reade St. 617 Market St. 105 Lake St. 
IMPROVED Clark Expansive 






AND 
Young America Scale. | won?” 


It is Made of Steel. White Tile Top. Tin or| Jennings 
Brass Scoop Top. Brass Dial. BITS, aa 


BEST IN THE WORLD.; © — Conn.,U. a 


A most beautiful and attractive scale for all purposes. Beau. 
a enameled, ornamented and striped. eighs 20 pounds 
ounces. Oceul ies — litle cares: Is light and easily moved. 
P can be regula by turning the brass screw ontop. Itis 


always readils and eas y understood. It is a convenient scale M gt 9 
to use and has no weights that may be lost. You can look this i or “4 a ones, 
one in the face to prove its ow without looking for 
weights Every scale examined before leaving the factory and 
Wood Cuts and Electrotypes, 





warranted correct. MANUFACTURED BY 


AMERICAN CUTLERY CO., Chicago, Ill, 


== STANDORETTE “= 














‘«‘You See Them Everywhere.’” 


A. MUGFORD, | 


ENGRAVER ard ELECTROTY PER ,. 
HARTFORD, CONN. : 
New York Office, 120 Liberty Street. 
Drawing Stand. 


JNTERESTED IN 


| Sewing Stand. . he RAY 
e. &Q Invalid Stand. Aad) he 
A \ Card Stand. : . 
SM cxmznzemen = ALL IN ONE PIFCE OF 
——— FURNITURE. 




















Book Rest. 
llusic Stand. 














For further information send for Catalogue E, 
mailed free. 


\ D. H. ALLEN & CO., 9 
i MIAMISBURG, O. 
Hy. ————™ mies 
PE lal bre : 
ae aN L 














Can NOW Handle 


Seuing Machines 


—WwITH-—— 


PROFIT and COMFORT. 





o—_—_-_—_- 


~ 
strong, sie SEND FOR 
ple in con- 
struction, 


== |CATALOG No. 2. 
sere: |BRAUNSDORF-MUELLER CO... 








ONE Hardware House Sells 8,000 per year, ff 





and finds no trouble. Mra. Co., 
Send for Catalogue. vee ELIZABETH, N. J. 
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ATKINS SAW 


Prize Winners Everywhere. 
Because they are the Best. 


MANUFACTURED BY 


r. C. ATKINS & CO., INDIANAPOLIS. 


BRANCHES : Memphis, Tenn., Minneapolis, Minn., Atlanta, Ga 


gy i] eo JTTSIMONDS 
ents Vs SAWS SHOW 

































Si sig M Vio Co Simonds Mig. Co., Ltd., 
On S g. O., New Orleans, La. 


NEW YORK,N.Y. PORTLAND, ORE. Simonds Saw Co., 


FITCHBURG, MASS. CHICAGO,ILL. SEATTLE, WASH. San Francisco, Cal. 


LEAD WASHERS 


Phey Positively Prevent L. pt Loskage ane est at Nall ale end. thus p Perfectly Water Tight J oint and more durable job’ 


LITTLEFORD ‘BROS., Sole Mfrs., ~- 300-302-304 E. Pearl St., CINCINNATI, 0 














al 6 PO, ME, OE Ee ee ee er ee a a aes , i A ad 


66 “There rye Others,” But not the Genuine, 


ALL Imitations. » 





. THE ONLY ORIGINAL 


WOODROUGH & McPARLIN (cincinnati) PLASTERING TROWEL 


——I8 MFD. BY-—— 


THE NATIONAL SAW CO., ceNeRAL ore 


NEWARK, z 


30200000000000000000000000000 00S OOSOOOON 
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~ HENRY DISSTON & SONS, Inc. 


PHILADELPHIA, PENNA. 
MANUFACTURERS OF 


Saws, Files * Tools 


SUPERIOR QUALITY and se gai WORKMANSHIP. 


oN 1s Our Newest Production of High 
u | &) q3 Grade Hand Saws. A Pes- 

hice i Mod : . 

Sy . 











: fectly Proportioned, Beauti— 
‘ fully Finished Tool. 





The Saw on which Henry 
Disston built his reputation. 
Equal in quality to any saw 
not stamped “ Disston.” 










TFT TO 7 HEWES SINS ROW WE: ER TBGMUULE TY 7 mith BMT INTATIOOR TTY 
cui scone IHS teh TaN ee kU 


BUTCHER 
SAWS. 











MATH 


Made from Well Seasoned — 
Cherry Lumber, Hard- 
ened and Tempered Cast- 
Steel Blades, 


Knives cam be quichdy at 
to cut various thichneanes:- 
by sliding adjustment. 





SLAW CUTTERS, POTATO SHREDDERS, and CORN GRATERS. 


FIL MANUFACTURED FROM CRUCIBLE STEEL, CAREFULLY FORGED AND HARDENED; 
* CORRECTLY SHAPED TEETH. THE MOST DURABLE FILES ON THE MARKET. 


~eemeEEE: .,  EE 


**VIM ”’ Champion Tooth Saw, High Grade Steel, Taper Ground. 





WE MANUFACTURE THE LARGEST LINE OF SAWS IN THE WORLD. 
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THE LARGEST | 
@ MANUFACTURERS 


LAWN 





THE PENNSYLYANIA. 

THE PENNSYLVANIA COLF. 
THE CONTINENTAL. 

THE NEW QUAKER CITY. 
THE GREAT AMERICAN. 







MOWERS 


THE RAPID TRANSIT. 
THE NEW DEPARTURE. 
THE BELMONT. 

THE CIRARD. 

THE WESTFIELD. 
PENNSYLVANIA HORSE AND PONY. 











Supplee Hardware Co,, 


Philadelphia, Pa, 


————n 


The highest awards 
at all the greatest 
expositions. 


IN THE WORLD. 





: ME ¢ Ul soa 











@end for Catalogue showing complete line. 
The 5. T. Henry Mig. Co., Hamden, Conn., U. S.A. 





Comers NICOLE C0. 


Special and Light 


HARDWARE. 


EXCLUSIVE AGENCY GIVEN, 

67 W. Saatiagen St., 
Chicage, is., U.S. 
Eetablished 138v. 





woop's 
iLce 
Tools. 


Wo recognizei standard in the United States and 
Canada for over 60 years. 


SEND FOR CATALOGUE. 


WM. T. WOOD & CO., 
Arlington, Mass., U.S. A. 


“ICE 
KING.” 


The Williams Printing Co., 


COMMERCIAL 


PRINTERS aw BINDERS 


ESTIMATES FURNISHED FOR ALL 
CLASSES OF WORK, 








232 to 238 WILLIAM STREET, 


Naw YORE. 


‘oo iM Machinists’ Tool Chests, 


HAND GARDEN FORKS, 
Spa ts and FLORAL SETS. 


THREE SIZES: 


Garden or 


Strawberry Fork. 
Tinned and Japanned. 













Hand Weeder, 
Tinned. 


LEMON SQUEEZERS, | ICE SHREDDERS and PLANES, 
FRUIT PRESSES and Summer Goods. 


Get our catalogue and prices—IT WILL PAY. 


LOGAN & STROBRIDGE IRON CO., New Brighton, Pa. 





6SSSSS SGSSC9 





Chestnut, Black Walnut, Quartered Oak 
and Cherry. 
WRITE FOR CIRCULARS AND PRICES. 


: C. E. JENNINGS & CO., 101 Reade St., N. Y. City. 


PD BOBBLE OOOO OO ee 








A NEW ENTERPRISE. 


A Fall Line of First Quality 


STEEL LAID SHEARS. 


FULLY GUARANTEED. 


NATIONAL CUTLERY CO., PiitaceLenaratuis.a. 





In POCKET KNIVES it phn sem pore ® be minted THE BEST. 


We make that kind. Over 500 attractive styles. Hand-Forged, Tested and Warranted. 





NORTHFINLD KNIFE Co., - 





TH 


= 
1% 
‘ 
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** Stamped with the Buck’s Head” and 
warranted to give satisfaction in use. 







Send for Price List No. 8, 
4nd TRY OUR RAZORS. 


BUCK BROTHERS, - Riverlin Works, 





HIGHEST AWARD PARIS EXPOSITION, 1889. 











INCORPORATED 1892. 


ESTABLISHED 1837. 


HEL. & Ld. WHITE CO, “Fs EDGE TOOLS. 


BUFFALO, N. Y. 


Now York Office, 45 Centre St. 


Coepers’, Carpenters’ and Ship Tools, Plane Irene, 
Cleavers, &c. Full Line Chisels. 


THE CELEBRATED 


RED SEAL SHEARS. 


MANUFACTURED ONLY BY 


THE ACME SHEAR CO., 


BRIDGEPORT, COKK. 








Jumbo Nail Puller. 


Solid Steel Plyers, Wire Cutters, Nail Pullers, 


MILLBURY MAss. Ticket Punches, Shears, Scissors. etc. Cast, Sheet 
* 


Metal or Drop Forged specialties to order. 


THE “ GLENDALE.”’ 


THE BRIDGEPORT MFG. CO. 
BRIDGEPORT, CONN. 





The Genuine have 
“ORIGINAL “Russell Jennings” 
JENNINGS” stamped In full 
AUGERS and on the Round ef 
AUGER BITS. each Bit. 


FOR SALE BY ALL HARDWARE JOBBERS. 








174 YEARS. ESTABLISHED 1825. 


cecesraTeD | E_| NISCH snears 


ACKNOWLEDGED THE BEST. 










Tallors’ Shears, Trimmers, Scissors, Timers Snips, ete, 
R. HEINISCH’S SONS Co., 


New York Office, 90 Chambers Street. NEWARK, N. J. 
NOT CONNECTED WITH ANY SHEAR COMBINATION. 








Charles Buck, Millbury, way U. S. A. 
MILLBURY EDGE TOOL WORKS. 


I MAKE A 
SPECIALTY OF 


CARVING TOOLS. 


CHISELS, 
CUT and DOUBLE ; 
IRONS, Also a Full Line of RAZORS, 


SCREW DRIVER BITS, Hand Forged, Hand Ground, made of Best 
REAMERS, English Steel, branded CHARLES BUCK. 


All goods F ly W: ted. 
$ CUPPED NAIL SETS, ETC. SEND FOR CATALOGUE 


IF YOU WANT TO KNOW ASK US 


How to file catalogues, quotations and every class of data, with no more trouble to 


file than to throw in the waste basket, and as easy to get when wanted as 
though in your vest pocket. 
FOLDING PAPER BOX CO., South Bend, Ind. 


CATTARAUGUS POCKET KNIVES. 
The value of 
&pocket knife 
in the SAr- 
ISFACTION 
that it cives 
yeu not only 
the first « ay 
tut EVERY 
DAY that you 
bave it. 


We warrant 











“ our KNIVES TO GIVE SATISFACTION ALL THE TIME. WE SELL ONLY to the RETAIL TRADE. 
elickt your patronage. 


CATTARAUGUS CUTLERY CO., Little Valley, N. Y. 





74 YEARS. 


The Russell Jennings Mfg. Co., Deep River, Ct.,U,S.A. 
Established 1774. 


eee ae so 
crane AUCER BITS. 


(BLACK TWIST) 


JOB T. PUGH, PHILADELPHIA; 


THE 


Ford Ship Augers. 


SECOND TO NONE. 
Prices Right. 
THH FORIL BIT co., 
HOLYOKE, MASS. 














American Fool Chest Company, 


maNUFA RERS OF 


Toot CMmpsSTTsS 


Of all sizes, complete with tools, for - eee T 
Notion and Varlou’ trades. mater 


Factory and Saleroom, 
200 West Houston Street, near Varick. 


Also pe Tool] Chests, empty. Tool Cabinets 
d Work Benches. Illustrated Catalogue 
and prices furnished on application, 


NOT = tHe COMBINATION. 


Write for prices on 


Mrs. Potts Sad Iron Handles, 


M. SCHRAYER’S SONS 4 GCO.., 
49 Blue Island Ave., Chicago Ills. 











THH 
SUPERIORITY OF 


Criffin’s Improved 


Pressed Steel 
Shelf Bracket 


IS UNQUESTIONED. 


ESIGN, 


Attractive \Ix F FINIS 4, 


SOLD BY ALL LEADING JOBBERS 
Write for prices. 


| THE GRIFFIN MFG. CO., - Allegheny, Pa. 













y 


a 


Spee eset 
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First.—Our cutlery sales ia 1899 were largely in excess of any previous year. : 


SECOND.—We are just completing a new factory bui'ding, 100 x 30 ft., four stories, equipped with all modern 
conveniences. This will give us much needed room, enable us to further increase our output, and assures for 
our customers more prompt shipments than have been possible for some time past. 


‘THIRD —The shape and general appearance of our new Silver Plated Steel Handle Knives and Forks 
are highly spoken of. We are prepared to supply both the Sheffield and 12 dwt grades; German 
silver or steel forks, and guarantee them equal in every respect to any on the market (we think 
they are better). 






















FourTH —Since we took the first order for the Radical Departure in table cutlery, which 
we have designated as our ‘‘ Four Hundred” line, we have never once been caught up 
with our orders. The goods are quite different from any others on the market— 
handsome, durable, hot-water proof. If you do not know about these goods, 

better ask for particulars. 

FirtH.—We warrant everything we sell. 


SixtH.—Our New York Office is at 10 Warren Street. 





GOODELL COMPANY, 


ANTRIM, N. H. 


est ra att Soe MITRE BOX, Improved. ust 








Accurate, 
Low Priced. 







Weighs 2 Ibs. Ne special saw needed 





Sole Manufs., 


THOMSON BROS, & C0,, 


LOWELL, MASS., 
U.S. A. 


























>—_——__ 







Showing the box as used by simply ap- 
plying it to the top of the wood. Send for Showing ime! bes as fastened to bench or horse, with 
Circular and Discount. k in position to be cut, 


STEEL. WwWiRE CHAINS. 











We manufacture three of Steel Wire Chains in various — which we can furnish plated, tinned, galvanized os 
japanned. Also made into ter Chains, Traces, Kennel Chains, Dog Leads, Tieouts, Cow Ties, etc., etc. Our Plombers’ 
and Sash Chains are First Quality. 


THE BRIDGEPORT CHAIN COMPANY, Bridgeport, Connecticut, U. S. A. 
PISRG ER BROS. 3. CO. 
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Factory near Germantown Junction, Phila. 
Office and Storerooms, 231 and 237 Arch Str eet- 
BERGER BROS. CO., PHILA DEUrYruUirA.- 


Wood Hardware Specialties, 


Carpenters’, Machinists’ ana Jewelers’ Tool Chests, Etc. Send for 


ew Lennard 
pony perenne a 


CABINET MAKERS CLAMPS 
























APPLE. TREE OR HICKORY CHISEL HANDLES. 
Send for illustrated leaflet describing 


our new 
DOMINION PATTERN a 





COW TIE and STALL FIXTURE Plage Bellows. LIGNOM-VITH MALLETS. CHALK LINE REELS. BAND SCREWS. 
ONEIDA COMMUNITY, Ltd., The R. BLISS MEG. CO., 





Niagara Falls, N. Y. Established 18332. Pawtuoket, R. I, U. Ss. A. 
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BUFFALO BLOWERS. 


Bir In Ose @ rt IGE SERIF sre GE LE S54 AGIA SI KI VISE "IEF 7 " ; 


AND EXHAUSTERS 


For all requirements. 


Buffalo Cupola Blowers on Adjustable 
Bed with Double Upright Engine. For 


other arrangements see 400 page Cat- 
Za alogue, 


=> BUFFALO FORGE COMPANY, 








innate hae BUFFALO, N. Y. 











YOUR ADDRESS, PLEASE, ' MARKLE DYNAMO METAL. 
_ If you haven't had our 


VELLOW COVERED BOOKLET. 


Designed for High SI 
i ery and also 
We make small metal parts in the slickest, smoothest way, 

viz., Cast them, ready to assemble. 


‘Bearings where the 
H. H. FRANKLIN MFG. CO., 


Te Hos 
BEST quality 1s wanted, 
+ SYRACUSE, N.Y. 


Per lb., $ .40 
MARKLE MERIT METAL. 
SH EET BICYCLE FITTINGS, 
MET L FERRULES, FLOOR and the best anti- friction metals 
of every description. A CEILING PLATES, Etc. on the marke Per Ib., $ .18 


ww HIGH GRADE. 
Eos 

Soahanmgtenen Grae STAMPI NGS A com “andy line of medium and b cheap | Babbitt 
ings for estimates. 





Light Machinery For 
eral use the best Bab 
Metal on the marke We 
guarantee this Metal to give 
satisfaction waquever ae 
25 
MARKLE’S EUREKA BABEITE. 


A First-class Anti-Friction 
Metal for general use. Will 
compare favorably with 

















Suitable for Heavy ben 
al and all grades of SO. 














Special Metals Matched, 2 Kinds of Al- 
HOUGHTON & BUXTON MFG. CO., - Worcester, Mass., U. S. A. ult euntealis Guaaaaabel ar money oe 
funded. 
MARKLE LEAD WORKS, St. Louis, U. S. A. 
at ET A L nage ‘aaa E. KONIGSLOW & BRO. 9 | a! Makers of Shot, Babbitt Metal, Solder, Bar Lead, 
ng, 


Can Wax, Targets and Traps. AGENTS WANTED. 


STAMPING Send sample or 110 SENECA ST., ." 3 
« sketch for prices. CLEVELAN D, O. BUY THE BEST. 
NOTICE. “RGLIPSE” aod “ST.LOUIS” 


HARDWARE SPECIALTIES MANUFACTURED 











In Brass, Bronze, Copper, Nickel-plated, Oxidized and Japanned Finishes. Shoe Stands and Lasts, Shoe 
Contracts Made for Manufacturing Outright, or Finishing Alone Dies, Punches, and Metal Stamping Hammers, Foot Rests, 
xtreme Accuracy. ° 
FINEST WORK IN THE WORLD. Saw Clamps. 
CHANTRHREII TOOI CO, - - RAADING EPA 








N G SHEET METAL STAMPING, 
ST A Mi P i SCREW MACHINE WORK, 
PRESS WORK A SPECIALTY. 
go EET “METAL Use your dies or make dies for you. 


Don’ t think that, because we are in the West, 
we can’t do it, but send sample or sketch, for 


prices. 
CLEVELAND STAMPING & TO wees American Hardware Mfg. Co., Ottawa, Ills. 


SHEET METAL AMERICAN RAILWAY SUPPLY COMPANY. 


S$ TA M P | N G BAGGAGE HOTEL AND FACTORY TINE 


LARGE SIZES. CHECKS, METAL FIGURES AND LETTERS ee o 
































ITTMATT Ar ch alae el ae) | JOHN C. KUPFERLE, - St. Louls. 
THE AMERICAN STEEL SCRAPER CO.,) Fazutazdar\Scrue 
SIDNEY, O. 24 PARK PLACE,NEW YORK. N advertisement of any sort that 
does not talk to a — 
Bical 
~ flfcTRorver oR Ff Pressep METAL Work. ica wold to's single 
FOT VP Light and Heavy Plates ak waaiie domes. Gp 
ae <é, STERLL Ab, I. Cut to Shape. arp eh rig tay pecmberegeers | 
BRIGHT Sole Mfrs. of “NEVER-BREAK” Goods. on me. FRANCIS I. MAULE, 
sts ELECTROTYPE FOUNDRY THE AVERY STAMPING CO., 403 Sansom St., Philadelphia. 
21) N. THIRD ST. St.Lours.Me. Cleveland, Ohio. 
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The only reasons that higher prices are being constantly 
paid by the most prominent steam users in the United 
States for Cahall Boilers are—that they are better made, 
last longer, cost less for maintenance, show a higher 
e efficiency and make drier steam than any other kind. 
~ = Send for illustrated catalogue. 


~ a «+ Cahall Sales Department, Pittsburg, Pa 


The Flat Turret Lathe| — . 
. ini te ae AMERICAN ALUMINUM 
oes lathe work accurately T =a A N SM iSSsI Oo N Ingots, Sheet, Wire, Rods, and Castings, 












° : Aluminum sheet is now 10 per cent. cheaper than 
up nines “esgae ROPE. brass, and 1 cheaper than all other metals except 
SEE ADVERTISEMENT The Pittsburgh Reduction Company, 





Pittsburgh. Pa. 

















JONES & LAMSON MACHINE CO. PAGE 6. 


MAIN OFFICE AND WORKS: 
SPRINGFIELD, VERMONT, U. S. A. 
A. B. C. and Lieber’s Codes used. 


ENGLISH OFFICES : 
Reom 6, Exchange Building, Stephenson's Place, 
Birmingham, 


AND 33 } oath 
26 Pall Mall, Manchester, in charge of 7 aS 
HENRY KELLEY & CO. , 
PH. BONVILLIAN, i es 
6 Rue Blanche, Paris, Prance. pe \' wa , . 


GERMANY, BELGIUM, HOLLAND, SWITZERLAND AND 
AUSTRIA-HUNGARY: 


M. KOYEMANN, 
Charlottenstrasse 112, Diisseldorf, Germany. & Eam mer s, 
AKTIEBOLAGET VERKTYGSMASKINER, 5 an & 
Stockholm, Sweden. : Riveters, 





THE W.S.TYLER a we) ELOists, 
COM PANY, | z : ; , SEND FOR PARTICULARS. 


Successors to . ° ™ ; 
THE W.8. TYLER WIRE WORKS CO., \ This Pneumatic Riveter is 
MANUFACTURERS OF ~ : & making a great reduction in 
. 1 ma thecost of the work. Let us 
Improved Revolving Mining Screens, J . reduce the cost of yours 
FOR COAL, ORES, PHOSPHATES, ETC. , ag ., YS“ pa he 
Also Tipple Screens and Yard Screens. Extra i ns Cx ae? 
oa _ = HE Q & C CO., 
W.S.TYLER, PROCTOR PATTERSON, — = le i. : 
Tvl R R tage ara Chicago. New York. 
Cc 








8 LEVELAND, OHIO. 
UU rrr 





fee 20-171. CA. em, 


... HENDEY FRICTION SHAPER 


Our 
Very Latest Design, 
Embodying 
All Improvements. 


STROKE OF RAM, 20-INCH. 
CROSS FEED OF TABLE, 19-INCH. 
VERTICAL FEED OF HEAD, 4-INCH. 


THE HENDEY MACHINE C0. 


Torrington, Conn., U. S. A. 


U. 8S. AGENTS: 

Hill, Clarke & Co., Boston; Manning, Maxwell & Moore and The 
Garvin Machine Co., New York; J. W. Cregar, Philadelphia ; U. Baird 
teen Co., Pittsburg ; The E. A. Kinsey Co., Cincinnati ; Manning, 
Maxwell & Moore, Chicago ; Pacific Tool & Supply Co., san Francisco 


EUROPEAN AGENTS: 


Schuchardt & Schutte, Berlin, Vienna, Brussels, Stockholm, St. 
Peteraburg. Chas. Churchill & Co., Ltd. London, Birmingham, Ad- 
phe. Janssens, Paris. Stussi & Sweifel, Milan, Italy. 











